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IS BEATING DOWN RATES 
INTOLERABLE KENTUCKY PLAN 


State Rating Board Is Showing No 
Consideration to the Experience 
of Fire Companies 





Members of the Kentucky commit- 
tee at Chicago, consisting of A. G. 
Dugan of the Hartford and John 
Marshall of the Fireman’s Fund, ac- 
companied by President G. H. Lermit 
of the Western Union, Attorney 
Thomas Bates and Clem Wheeler of 
the Kentucky Rating Bureau, visited 
New York last week to talk over the 
Kentucky situation with the committee 
on laws of the National Board. No 
conclusion was reached and no action 
was taken. It was pointed out, how- 
ever, that the situation in Kentucky is 
getting intolerable. The state rating 
board is simply a body that is beating 
down the rates on every side regard- 
less of the experience of companies. 
The companies rated 175,000 residences 
in Kentucky at a cost of $37,000, re- 
sulting in rates on 75 percent of the 
dwellings being decreased, and the 
rates on the rest being increased ow- 
ing to defects. 

Forces Down the Rates 

The state rating board then required 
a new manual to be used, which would 
result in decreases on all the dwellings. 
To rerate the dwellings under the new 
manual will cost about $40,000 or more. 

The rating board then took up the 
tobacco schedule and would not accept 
the one filed by the companies, on the 
ground that it might increase rates on 
some of the houses. Instead it got 
out its own schedule, which will result 
in decreases all along the line. It will 
now take up rates on whiskey. 

Another Missouri Situation 

A situation, resembling in some re- 
spects that which existed in Missouri 
last summer, is in the wind for Ken- 
tucky. But Kentucky’s tail may be 
cut off bit by bit instead of at one fell 
swoop. Kentucky’s state board will, it 
seems, force the companies to perform 
this series of operations. 

This state board’s order that dwell- 
ings be rerated for the second time is 
the cause. The companies fail to see 
the joke and they are instructing the 
Kentucky Actuarial Bureau not to as- 
sess them with their pro rata share. At 
the same time the companies issuing 
such instructions are withdrawing the 
authorization they gave this bureau to 
file certain rates for them. The result 
will be that under the law such com- 
panies will have no rates on certain 

(CONTINUED ON PAGE 19) 





BRIEF OF ASSOCIATION 
RECOMMENDATIONS ARE MADE 


AETNA INSURANCE COMPANY 
HARTFORD, CONN. 


This is the largest company doing business in this country that gives its agents the Executive Committee Reviews Liability 
benefit of its entire strength and influence. It gives them its united, not its divided Situation and Asks Relief As to 
service. It stands alone. The Aetna agent has the entire Aetna. This company 








has no subsidiary or auxiliary companies, maintains no annexes, controls no other Co scion Limitation 

company. Once the Aetna, always the Aetna. Ae ths Dietctinn teat ; 

Will it pay you as a local agent to represent a company that has consistently lived Sent of tea Tock tat Bee . a 

up to these principles? " executive committee of the National 
Western Branch, Insurance Exchange, Chicago Association of Casualty & Surety 

Thomas E. Gallagher, General Agent L. O. Kohtz, Assistant General Agent Agents submitted a brief recommend- 


ing changes in the superintendent's re- 





cent ruling on expense limitation in 





liability business and the calling of a 
conference on the subject and setting 


forth arguments to sustain their recom- 
mendations. The brief in full was as 
follows: 


“In appearing before you to consider the 

I N U R N c E & O M Pp A N Y regulation of the acquisition cost of cas- 
A ualty insurance, it is but fair to you and 

ourselves to acquaint you with the per- 

OF NEW YORK sonnel of the association we represent, 
that you may understand our true position 

: and endeavor. We represent the agents 

HENRY EVANS President throughout the United States whose in- 
’ come is derived almost entirely from the 

business of casualty insurance, nearly all 
of whom have given many years to this 
calling, and in many instances the best 
\ I » 4 7” I E : ig H A N N | J A I years of their lives. This introduction is 
——_ 2 to you that we are not 

only v nterested as respects your 
STATEMENT AN 1 1913 present ruling, but in the business of 
. . a casualty insurance now and hereafter, by 

reason of which our interests are in- 
pe 0 separably united with the interests of the 
Capital -~ = - A ; companies themselves and the business as 


such. 


Emmet’s Views Quoted 
Assets — a 2 27,070,031 “We are appreciative of the facts set 
forth in your recent address before the 


Policy-holders’ Surplus 16,489,991 ae ee, of New York, in which 


“*The problems which, from an in- 
surance standpoint, casualty insurance 
presents, are due entirely to the fact 


that the field i tivel 
HOME OFFICE WESTERN OFFICE and uncharted. "The basinene be very 
: = 332 So. La Salle St once Uae Site feeusenen’ “it fees 
80 Maiden e, ° € ot., by stock casualty companies is to be 
NEW YORK CHICAGO availed of generally in the compen- 


sation plans of the different states, 
it was essential that the companies 
engaged in this business should, in 





certain particulars, set their houses 








in order without further delay. * * * 
I think it highly likely that as mat- 


ters now stand, unless the com- 
EDW. MILLIGAN, President nies voluntarily reduce the total 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Secy. THOMAS C,. TEMPLE, Secy. eet of the Geameastion af Gar Glee 


icv.) ¥ 2. ness—and not merely the cost of ac- 
Surplus to Policy-holders, $6,155,090.80 Total Losses Paid, $73,438,552.70 erent devichation oft be aeaieaea 

— which will compel this to be done, 
bg hd 4 and me are oe — 
* e442 which wou ave to be done, suc 
Cash Capital, Two Million Dollars things, for instance, as the mainte- 


nance of stronger reserves than the 


law now requires. Reforms along 
Reinsurance Reserve - ses es these lines are ehectutely qasentian 
ding o J for the preservation of the business 
Reserve for Outstan ‘Losses 485, of casualty insurance and the pro- 
Reserve for all other Claims - 190,000.00 tection of policyholders. They are 
NET SURPLUS 4 z . 4,155,090.80 suggested in no carping spirit, but 


with - page sae —r yee to 

promote e welfare o e business 
Total Assets, $11,806,049.41 to the fullest possible extent. And 
I am proud to say that the views 














(CONTINUED ON PAGE 41) 
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STAFFORD IS ADVANCED 


CALLED TO WESTERN OFFICE 


Minnesota State Agent of London & 
Lancashire and Orient Becomes 
Superintendent of Agents 


John F. Stafford of Minneapolis, state 
agent of the London & Lancashire and 
Orient, has been appointed superin- 
tendent of agents of the western de- 
partment, with headquarters in Chicago, 
and will assume his new position Jan. 1. 

Frank A. Meinel, who has been con- 
nected with the department for some 
25 years as agency superintendent, was 
obliged to leave the office a year ago or 
more on account of his health. est- 
ern Manager Charles E. Dox held the 
position open thinking that Mr. Meinel 
might recover sufficiently to resume 
his work, but it is found that he will 
have to be absent for a longer time, 
and owing to the stress of work, it was 
necessary to fill the position. Mr. 
Meinel has been looked after by the 
company in a very generous way and 
this policy will continue. It is expected 
that Mr. Meinel will ultimately be in 
shape to return to the service, but will 
probably find it more conducive to his 
health to take an outdoor position. He 
is held in high regard by all connected 
with the company and his many friends, 
who hope that he will soon be restored 
to his usual health. 

Myr. Stafford’s Career 


Mr. Stafford is one of the best known 
field men in the west, having been 
identified with the western territory for 
many years. He entered the fire insur- 
ance business as an office boy for A. P. 
Redfield, the Chicago adjuster, in 1887. 
In 1888 he went with the western de- 
partment of the National of Hartford, 
and was rapidly advanced. Four years 
later he was made chief clerk in the 
Davenport office of the Iowa Rating 
Bureau and in 1894 became state agent 
for the Scottish Union in Missouri, lowa 
and Nebraska. In 1900, he was ap- 
pointed general agent of the Eagle of 
New York, at its home office, and after 
its reinsurance became state agent for 
the London & Lancashire and Orient 
in Minnesota, Iowa and the Dakotas. 

Active in Organized Work 

He served for five years on the execu- 
tive committee of the Minnesota & 
North Dakota Underwriters and was 
also its president. He has been active 
in the Minnesota Blue Goose, having 
been its most loyal gander. He is 
prominent in the grand nest of the Blue 
Goose, having been head of its enter- 
tainment committee for three years and 
serving one year as deputy most loyal 
grand gander 

There is no more likable man in the 
west than John Stafford and he has 
loyal friends in every state. His ex- 
perience has been extensive and he has 


always been looked upon as one of the 


strong pillars in the western department 
of his companies. In assuming larger 
responsibilities, being second in com- 
mand to Manager Dox, he will have the 
good wishes of all who know him. 

F. B. Saunders continues as assistant 
superintendent of agents, being a most 
capable man. 





Buying Virginia F. & M. Stock 

President William H. Palmer of the 
Virginia Fire & Marine, has issued a 
strong circular to the company’s stock- 
holders to combat efforts being made 
by New York brokers to secure a con- 
trolling interest in the company for 
speculative purposes. He urges stock- 
holders not to part with their holdings 
at all, particularly not at the price of 
$75 offered. Advices from Richmond 
are to the effect that the attempt to 
Pay the company will not be success- 
ul. 





W. B. Bierce—W. B. Bierce, formerly an 
insurance man of Detroit, head of the old 
Bierce & Sage agency, is now located in 
Toronto, Can. After leaving Detroit he 
was connected with a company in Van- 
couver and later in Seattle. 














JOHN F. STAFFORD 





CLASS 2 AGENTS THREATENED 


Petition Now Being Circulated Wants 
Them Banished Beyond Present 
City Limits—Many Affected 


A petition is being circulated among 
class 1 agents of the Chicago board 
that proposes legislation which would 
abolish all class 2 agents within the 
present city limits. The petition would 
have agents of this class confined to 
territory in the county but outside the 
city proper. This would reduce the 
great army of real estate men from the 
agency to the brokerage class, cutting 
their commissions 5 percent. 

The same petition asks that broker- 
age on preferred business be limited 
to 20 percent. By Sich a limitation 
class 1 agents would secure a 10 per- 
cent overriding on all business. 

As yet but 40 percent of the class 
1 membership has signed the petition. 
To accomplish anything 75 percent of 
the membership is necessary. 





Features of the Week 











GENERAL 
Editorial page 
Personal side of the business......... 20 
FIRE 
Beat down rates in Kentucky 
Jchn F. Stafford is promoted 
H. N. Wood lectures in Chicago 
Changes in the field 
News of companies 
With Chicago brokers 
Commissioners discuss fire rating 
Evans’ and Putnam’s views.......... 
Agency changes in Cincinnati 
Norwood has a big loss 
Ohio field comment 
Analysis of Indiana fires 
Persch resigns from Illinois bureau... 
Minnesota percapita loss 
Kansas mutuals to meet 
Plans for St. Louis working out 
Kentucky and southern news 
Fire protection news 


LIFE 


Van Fleet with American National.... 

Penn Mutual men meet at Cleveland... 

ok “we Clark on Insurance Federa- 

on 

H. J. Powell's fifteenth anniversary... 

Actuaries meeting in Indianapolis.... 

Kansas life men and state scheme.... 

President Dryden on lapsation 

Union Central’s notable banquet 

Underwriters association news 

Fricke on state insurance 

Field educational department 

Bankruptcy and life insurance 

Pioneer Life-Republic Life deal 

proved 

News of companies 

R. B. Palmer’s new connection 

Equitable’s correspondence course 
CASUALTY 

Casualty men present brief 

Expense limit views 

Emmet calls a conference 

News of compensation 

Contract bonding in Chicago 

Michigan claim men meet 

Correct two Chicago practices 

Interest in plate glass loss 

Inter Ocean agents meet 





CONFLAGRATION PROOF 
Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and THIRTY-THREE MILLION DOLLARS 


LOSSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4,015,972.92 


New York Office, 80 William St. 


J. M. DE CAMP, General Agent 


Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 


, Northwestern Department 
” 1144 Insurance Exchange, CHICAGO 
W. WARREN, Manager 


TLLIAM S. 
GEO. H. MOORE, Assistant M 
HUGH R. LOUDON, Deputy Asst. Mgr. 








NATIONAL-BEN FRANKLIN FIRE 


PITTSBURGH 


INS. CO. 





Capital, $1,000,000 





Assets, $3,336,342.32 





GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 
Long past the experimental stage 
Represent a millionaire company 
H. M. SCHMITT, Secretary and General Manager 








Fidelity- 
Phenix 


Ten thousand loyal 
agents prove the 
practical value of 
representing the 
Fidelity - Phenix. 


Home Office 


80 Maiden Lane, New York 


Western Office 


37 S. La Salle St., Chicago 
HENRY EVANS, President 








Fidelity 
Underwriters 


$42,215,117 


Policyholders’ 
i ae veceeeeees $28,589,661 


Home Office 


80 Maiden Lane, New York 


Western Office 


332 S. La Salle St., Chicago 








LABEL 


POLICY LABELS 


Printed in 





red, blue or colors, 





Send for folder showing 


an elaborate assortment 


IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., 


EMBOSSED SEALS 


gold or green, 
bronze, etc. 


GRAND RAPIDS, MICH 

















“Two of the Oldest and Strongest Fire Insurance Companies of France’’ 





GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE 


Established 1819 i 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE 


Established 1838 


AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 
FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 William Street 


Fred. S. James 


NEW YORK CITY 


Geo. W. Blossom 
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SETS A HIGH STANDARD 
H. N, WOOD ADDRESSES CLUB 





Tells of Duties and Qualifications of 
Field Man—Requirements Broad 
and Varied 





H. N. Wood of Omaha, state agent 
of the North British in Iowa, addressed 
the Fire Insurance Club of Chicago 
at its meeting last Tuesday evening. 
His topic was “The Field Man, His 
Experiences and Point of 
Mr. Wood set a high stand- 
ard to be striven for, but those ac- 
quainted with the field forces will not 
believe that he has overdrawn the pic- 
ture of the highest grade special agent. 

In the old days, said Mr. Wood, the 
field man was supposed to be equipped 
to pass upon anything that came up, 
and generally his decision was final. 
Now his duties are gathering informa- 
tion and producing business, while the 
home office reserves the right of ulti- 
mate decision on all underwriting 
policies. 

Selection of Agents 

Fundamental and preeminent among 
the duties of the field man, Mr. Wood 
said, is the appointment and cultiva- 
tion of agents. As moral and finan- 
cial hazards are the chief ones, and 
as “birds of a feather flock together,” 
the first thought in the selection of a 
local agent is as to what class of busi- 
ness men the applicant would appeal. 

Of course, the young field man must 
make a record as a producer, but he 
should bear in mind that the net re- 
sult in a series of years is the final 
test of his value to the company. 
Speedy growth in the volume of pre- 
miums has been the ruin of more field 
men and managers than any other one 
experiment. This leads back to the 
necessity of selecting as agents men 
who, because of their standing and 
integrity, will build up a business 
among the careful and safe business 
men of the community. And this prop- 
osition leads to the necessity that the 
field man himself be of the highest 
type of manhood, in order that his 
personality may appeal to the right 
kind of agents. 

Must Pick the Winners 

There are many local agents who 
are of the highest integrity and kind- 
liest Bonds vay but who lack that 
aggressiveness and initiative which 
uses those advantages to bring the 
largest results. The special agent must 
have the capacity to pick out the pro- 

ducers. Thus at the threshold of his 

duties is the test of his genius. And 
having by elimination reduced the 
number of prospective appointees, he 
is again put to the test by the neces- 
sity of inducing, on short acquaintance, 
the right man to take the agency of 
his company. 

But the selection of agents forming 

a successful agency plant is only the 

entering wedge which opens the way 

to success. Many men can select good 
agents, but after doing this fail to 
secure the necessary volume of busi- 
ness. 
Influence of Personality 
This leads to the remark that the 
demands of the position of field man 
require perhaps a more versatile per- 
sonality than any other position in life. 
He must not only be strong enough 
tc plant his company wisely and well, 
but winning enough in his personal- 
ity to compel the agents of his com- 
pany to appreciate the corporation and 
its equipment for their service, and 
also he must by frequent visits and 

assistance along many lines so im- 

press them with himself that even in 

his absence, when opportunity offers, 
the agents will desire to favor him 
by placing desirable business with his 
company. 
This is the subtle influence of per- 
sonality which, while capable of devel- 
opment, is largely a gift and possessed 
(CONTINUED ON PAGE 42) 
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CORRESPONDENCE INVITED WITH SAME IN UNREPRESENTED POINTS 


IN ITS THIRD CENTURY 


INSURANCE OFFICE 


OF LONDON OLDEST IN THE WORLD 
204th YEAR OF ACTIVE BUSINESS EXISTENCE 
The Oldest Insurance Company in the World Furnishes the Longest Tried Indemnity 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 
Sica ¢ Stet 98 & Le Selle S0.. CHICABO cnn attunn babu 
J. 3. Guile A, M. Thorburn Preston T. Kelsey Frank M. Jones Willard 0, Wayman and Carl A, Henry 
Founded Manager Secretary Manager Asst. Manager Joint General Agents 
A. D. 1710 AGENTS WANTED 














Changes in the Field 








Will Sweeney 


Will Sweeney, of the firm of Sweeney 
Bros., general agents in Kentucky for 
the Royal Indemnity, has been ap- 
pointed special agent in Kentucky for 
the Queen, according to announcement 
made by S. Y. Tupper, southern man- 
ager of that company. Mr. Sweeney 
will succeed the late John H. Curry, 
who died several months ago. Hugh 
Young, who is with the Louisville office 
of the Southern Adjustment Bureau, 
was given the place recently, but after 
consideration and conference with offi- 
cers of the bureau, he declined to ac- 
cept. Mr. Sweeney’s appointment fol- 
lowed. The business of the firm, in 
connection with its representation of 
the Royal Indemnity, will not be inter- 
fered with by the change in the per- 
sonal work of Mr. Sweeney. 


Howard D. Kellogg 


Howard D. Kellogg has been ap- 
pointed special agent in Illinois for the 
Springfield, succeedin G. Wonn, 
who resigned to go with the Northern 
of England. Mr. Kellogg has been an 
examiner in the improved risk depart- 
ment of the Springfield’s western office 
at Chicago. His appointment is in 
line with the company’s practice of ad- 
vancing its own men wherever possi- 
ble. A number of promotions in the 
office will follow, but these have not 
as yet been arranged. Mr. Kellogg 
will assist State Agent Homer D. 
Caldwell, reporting to the state head- 
quarters at Peoria. 


E, J. Weiss 
E. J. Weiss, for several years special 
agent for the Security of New Haven, 
in Ohio, Kentucky and Tennessee, has 
been called to the home office as ex- 
aminer for that territory and will as- 
sume his new duties Dec. 1. 


BR. G. CROWELL 
R. G. Crowell has resigned as Kentucky 
and West Virginia special agent of the 
Germania to give most of his attention to 
his local agency at Ashland, Ky. He will 
still do per diem field work. 











A. G. O'NEILL 


A. G. O’Neill of Oklahoma City has been 
appointed special agent for the Aetna 


Fire, assisting F. C. Clarke, state agent, 
and will have jurisdiction over the Okla- 
homa farm department of the Aetna. 





ED. M. HAPER 

Ed. M. Hafer, for some time associate 
editor of the Insurance Field, with offices 
in Atlanta, has resigned to become spe- 
cial agent for the American Central, Bri- 
tish America and Western of Toronto in 
Florida. He succeeds E. P. Eve, who has 
been called to the general agency at At- 
lanta to become office manager. 





News About Companies 








North British—Arthur Worley, who is 
manager and secretary of the Railway 
Passengers Assurance, will on Jan. 1 next 
become joint foreign fire manager of the 
North British & Mercantile, with L. Sin- 
clair retaining, however, his position with 
the Railway Passengers. G. L. Lambert, 
now assistant home fire manager, will be 
joint home fire manager with Donald C, 
Haldeman, who continues as life and 
home fire manager. F. L. Harding is ap- 
pointed secretary of the Railway Pas- 
sengers. 

o . a 

Germania Fire—This company which 
recently appointed F. 8S. Penfield state 
agent for California has given the Ger- 
mania Underwriters agency to Chapman 
& Nauman, Inc., who also have the Jer- 
sey Fire Underwriters. Z. M. 
the California field staff has been given 
Mr. Penfield’s former position as superin- 
tendent of agencies at Portland, Ore. 

- . 


estern Union Fire, Vancouver, B. C.— 
The British Columbia commissioner has 
refused approval of the reinsurance of 
this company’s business under his juris- 
diction in the Ontario Fire, throwing the 
liability back on the Western Union stock- 
holders. The company sold its Alberta, 
Saskatchewan and Manitoba business to 
the Pacific Coast Fire of Vancouver and 
then attempted to reinsure its British 
Columbia business in the Ontario and 
merge with it. bate 

Great Southern Fire—The Kentucky de- 
partment is now examining the company, 
at its request, as a preliminary to the en- 
trance of the company into the several 
states in which the Southern States Fire 
of Birmingham, which it recently rein- 
sured, was doing business. The examina- 
tion will be concluded this week. 

. 


Phoenix and Connecticut—Commissioner 
Burton Mansfield of Connecticut has de- 
nied the petition of minority stockhold- 
ers of the Connecticut asking him to 
interfere with the merger of the Connecti- 
cut and Phoenix. He secured an opinion 
from the attorney-general to the effect 
that his interference in the merger was 
not made mandatory by law. Further- 
more he hints that the proposed merger 
has not progressed far enough as yet to 
permit him to interfere if wished. He 


(CONTINUED ON PAGE 17) 





Boyer of | 


; at Fargo, N. Dak. 


I. W. ROCKY BEEN PROMOTED 


Former Chicagoan Becomes Superin- 
tendent of Agents and Office Man- 
ager of New Jersey Fire 








The New Jersey Fire announces that 
I. W. Rockey has been appointed super- 
intendent of agencies and office man- 
ager at the home office, succeeding S. 
D. Andrus, who has recently accepted 
the position of underwriting manager 
for the Inter-State of Detroit: Mr. 
Rockey has been on the underwriting 
staff of the New Jersey for nearly two 
years. He was formerly superintend- 
ent of agencies for the Traders of Chi- 
cago and subsequently secretary of the 
Dixie, and has had an extensive and 
successful underwriting and office man- 
agerial experience. 





New York Underwriters Changes 


In rearranging its field force in the 
northwest, the New York Underwriters 
makes the announcement that North 
and South Dakota have been divided 
and two independent fields created. The 
former will be in charge of John Boyle, 
formerly assistant special agent in Min- 
nesota. He will maintain headquarters 
b In the latter state, 
supervision will be under the direction 
of J. D. Dux, formerly assistant special 
agent in Missouri. His headquarters 
will be Sioux Falls, S. Dak. 

Richard Creiselds, Jr.. and Sherman 
Scofield, daily report examiners at the 
head office of the company, are as- 
signed to the following fields: The for- 
mer to Indiana as assistant to State 
Agent McHatton, and the latter to 
Wisconsin as assistant to State Agent 
Bird. Milton H. Grannatt, con- 
nected with the sprinklered risk depart- 
ment, goes to Missouri as assistant to 
State Agent Maillot, succeeding Mr. 
Dux. All of the above are graduates of 
the general office of the company at 
New York. , 


UNDERWRITERS AGENCIES 

The Association of the Fire Insurance 
Agents of Philadelphia has adopted reso- 
lutions calling upon the Philadelphia 
board to insert in its plan of reorganiza- 
tion a clause providing that companies 
shall be limited to two agencies in the city 
and county of Philadelphia, whether the 
business is conducted by the company in 
its own name or as an underwriters 
agency or otherwise the head or branch 
office of the company to be regarded as 
one agency. 
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CAPACITY, $100,000 SINGLE RISK 


Licensed in Illinois 


SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


LONDON 


IMMEDIATE BINDERS 


10 per cent Commission to Brokers. 





CHICAGO, ILL. 


MARSH & McLENNAN 


INSURANCE EXCHANGE 


DULUTH 
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Discuss Fire Insurance Rating 





State Insurance Commissionérs Committee Meets in New Y ork and Hears 
from Fire Underwriters as to Their Views of the Situation—Many 
Interesting Points are Brought out by State Officials 
and Company Representatives 





New York, Nov. 12.—(Special.)—The 
public sessions of the inquiry by the 
committee of nine of the National Con- 
vention of Insurance Commissioners in- 
to the conduct of the fire insurance 
business, with particular reference to 
rate-making, opened Tuesday, with a 
large attendance of both insurance com- 
missioners and underwriters. 

Among the supervising officers there 
were present of the committee of nine: 
Commissioner Ekern, chairman; and 
Messrs. Mansfield, of Conn.; Preus, of 
Minn.; Moore, of Ohio, with Deputy S. 
W. McCullough as representing Com- 
missioner Johnson, of Pennsylvania, 
and Actuary Whitney as representing 
Superintendent Emmet, of New York. 

In addition there were present from 
other states Messrs. Done, of Utah; 
Young, of North Carolina; Hardison, of 
Massachusetts; Winship, of Michigan; 
Epsteen, of Colorado; Button, of Vir- 

inia, and Messrs. Deutschberger and 

’Dea, of New York. 

Among the fire insurance under- 
writers present were Messrs. E. G. 
Richards, of the North British; Buswell 
and Ludlum, of the Howe; Bissell, of 
the Hartford; Smith, of the National 
of Hartford; Platt, of the North Amer- 
ican; Rumsey, of the Continental; W. 
E. Mallalieu and O. B. Ryon of the 
National Board; W. Roff and E. R. 
Hardy, of the New York Fire Insurance 
Exchange, and others. 

The first session was devoted to a 
general discussion in which a survey 
was brought out from the various com- 
missioners present. Commissioner 
Preus summed up the situation just be- 
fore the adjournment of the Tuesday 
morning session when he said it had 
been demonstrated that there is no 
demand for state rate making and sug- 
gested that the afternoon session be 
devoted to the succeeding topics on 
the program. 

e* ¢s 
W. O. ROBB EXPLAINS SYSTEM 
IN NEW YORK CITY 


The Tuesday afternoon session of 
the committee of nine was devoted to 
a discussion of rate making as carried 
on under various state laws. The fea- 
ture of the discussion was an address 
by Willis O. Robb, manager of the 
New York Fire Insurance Exchange, 
who described in detail the manner in 
which rates for New York City are 
made, and also urged strongly that it 
would be extremely unwise for any 
State or group of states to enter upon 
a new experiment as to rate making 
until the experiment now under way 
in New York state is given a thorough 
trial. He said that rate making bodies 
in New York have been put under as 
rigid supervision as the companies with 
every transaction open to inspection. 
After a rate is made the insurance de- 
partment has the right to order a re- 
moval of any discrimination found to 
exist and lately there has been added 
a provision of law forbidding any dis- 
crimination to be removed by raising 
any rate. 

No Complaint Been Made 

This latter he said might become 
very obnoxious in the hands of an un- 
Principled insurance superintendent. 
wince the law went in effect its opera- 
tion has been without complaint that 
the insurance superintendent was not 
doing his duty or that rates were be- 
ing unfairly calculated and the infer- 
ence is that the insuring public repre- 
sented by the brokers is satisfied. In 
his replies to many questions Mr. Robb 
exhibited his thorough knowledge of 
rating and supported every argument 
he had advanced for a s&spension of 
any new plan until the results of the 


New York plan have been more thor- 
oughly arrived at. 

The feeling is growing that the in- 
vestigation will result in no new ac- 
tivity, pending further development of 
the New York experiment. 

PURPOSE OF THE COMMITTEE 

IS PRESENTED 


Upon opening the meeting the pur- 
pose of the committee to gather facts 
for the use of the committee in de- 
termining proper procedure was out- 
lined by Chairman Ekern. The insur- 
ance commissioners are naturally the 
most potent factor in insurance legis- 
lation in the country and they desire 
to have before them all the best in- 
formation so as to most satisfactorily 
advise legislators. He gave results o 
inquiries among companies, agents, 
brokers and raters on various subjects. 
The replies favored schedule rating by 
vote of 137 to 1, the one being a 
broker. The companies were unani- 
mous against state rate making, three 
others replying “yes.” The general 
trend of replies was that insurance 
rates should not be competitive, but 


said he was in favor of as little interfer- 
ence with private business as possible. 

hb chards of the North British 
said he favored schedule rating, and that 
the greatest need was a national sched- 
ule, which he held would be evolved in 
time. He suggested as a guide the agere- 
gate premium cost which companies ought 
to collect bg ay ed the country to the 
sum of the fire losses, administration ex- 
penses, commissions, and a 65 percent 
profit. Thus computed on ten years’ ex- 
perience, the average rate for that period 
should have been $1.14. On 
basis California should pay $3.30, Wash- 
ington $1.75 and Connecticut 60 cents. 
This —. would require national admin- 
istration, since the states deserving high 
rates would not accept their just rating, 
in all probability. No state can fix rotes 
according to its own experience alone, but 
must take a broader view. Companies do 
not segregate their assets by states, but 
pay losses everywhere from funis on 
hand. An _ equitable apportionment of 
premiums is more likely to be made by 
companies without any regulation than 
with. Companies are already embarrassed 
with legislation and ought to have free 


hands. 
Abandon the Set Program 


Mr. Preus here objected to the wander- 
ing character of the proceedings and 
moved that consideration of the set pro- 
gram proceed. Actuary Whitney of New 
York was invited to explain the new 
form of program prepared by the execu- 
tive committee Monday, which »dccupied 
the time until adjournment. At the be- 
ginning of the afternoon session this re- 
vised program was abandoned and the 
meeting proceeded along lines laid out at 
the Chicago meeting. This disregards the 
matter printed in the Journal of Com- 
merce Tuesday morning. Following Pro- 
fessor Whitney, Mr. Ekern announced that 
the bureau of standards at Washington 
had power to collect data suiflicient to 
furnish a national standard suggested by 
Mr. Richards, to which Mr. Richards re- 
plied that such data would be useless 
from an underwriting viewpoint, uniess 
collected by underwriters, since the cen- 











attention to rates, the 
of the states: 


among 
further steps are to be taken, the 


education of the 





General Survey by Commissioners 


At the meeting of the committee of nine of the Insurance Commis- 
sioners’ Convention copemies to investigate fire insurance with special 
ollowing points were brought out by the officials 


(1) That there is no general demand on the part of people for rate 
making by the State; (2) that there is a practically unanimous sentiment 
the commissioners against state fire insurance; (3) that if any 


to overlook rates made by companies in cooperation is the ideal method; 
® that states where the least restriction exists, as Connecticut, North 

arolina and Utah, also enjoy the lowest loss ratio, the lowest burning 
ratios and the lowest everage insurance rates; (5) that wherever dissat- 
isfaction exists it is principally due to misinformation on the part of the 
people as to facts; (6) that where the greatest clamor has been heard, as 
in Ohio, outside agitation has been responsible for most of it; (8) that 
wherever the insurance department has exerted its influence towards the 
people, as in Utah, the most complete satisfaction exists 
and the most satisfactory conditions are found. 

Mr. Done sounded the keynote of the solution of the whole fire in- 
surance problems, in the opinion of many, when he referred to educa- 
tion as the most potent factor in the promotion of satisfaction among the 
people of his state, in which the loss rate last year was 35 percent. 


establishment of a board of review 











that rating should be scientific and 
must be cooperative. 
BR. M. Bissell’s Views 


F. C. Buswell, chairman of the commit- 
tee on laws and legislation of the Na- 
tional Board, who promised to secure the 
attendance of capable insurance men, re- 
ported success and asked R. M. Bissell of 
the Hartford Fire to speak. Mr. Bissell 
said that the business cannot be made 
noncompetitive, but that the establish- 
ment and collection of fixed rates is high- 
ly desirable, though not always accom- 
plished on account of competition of non- 
board companies and mutuals. All sched- 
ules must afford opportunity for exercise 
of underwriting judgment. In the United 
States probably 90 percent of the board 
rates are adhered to. The greatest devia- 
tion is in Iowa, owing to the drastic law. 
Anticompact laws have tended to weaken 
and largely destroy the service which the 
companies have rendered outside of mere 
indemnity. Valuable assistance such as 
rendered in New York would be done away 
with entirely under a law similar to that 
of Iowa. He can see nothing to be done 
to stop the gradual increase of adminis- 
tration expenses owing to increased de- 
mands of supervision, fire prevention and 
service to patrons, all of which tend to 
decrease burning loss. Large insurers get 
the most benefit from anticompact laws, 
but the effect is only temporary, since 
with the penalties remov owners be- 
come careless as to nousepeeens. Fire 
losses increase and rates inevitably fol- 


low. 
Limitation of Commissions 
Commissioner Preus of Minnesota here 
introduced a question as to limitation of 
commissions by law by asking Mr. Bissell 
if he was opposed to that. Mr. Bissell 





sus figures would include all property, 
whereas all property is not insured. 


COMMISSIONERS GIVE VIEWS 

ON RATING SUBJECT 

Chairman Ekern then adopted the 
suggestion of the underwriters that the 
commissioners state their views, after 
which the underwriters would know 
what to talk about. Mr. Preus report- 
ed that Minnesota has probably the 
best rating bureau in the country, yet 
the people question its integrity be- 
cause the information comes from the 
insurance companies. He opposed state 
rate making, but thought the people 
ought to have the right of review of 
rates in some manner. Mr. Mansfield 
of Connecticut has never had a com- 
plaint about rates. He observes 
no popular unrest as to rate making 
and doubted its existence. Answering 
Mr. Ludlum of the Home, he said that 
he did not know whether the absence 
of restrictive laws promoted lower 
rates and general satisfaction now 
existing in Connecticut. -Mr. Moore 
of Ohio reported many complaints and 
mentioned the Cleveland indictments. 
He is certain that the next legislature 
will enact some kind of legislation. He 
wanted to be able to recommend and 





wy to pass something worth while. 
r. Hardison of Massachusetts said 





that there is no dissatisfaction there, 
and only two cases had been before 
the board of appeals since its estab- 
lishment two years ago. Mr. Moore 
said in Ohio rates had been raised 
50 to 100 percent, which was chal- 
lenged by Vice-President Smith of the 
National of Hartford, who said the 
average rate of his company decreased 
from $1.08 in 1897 to 88 cents in 1912. 
This was news to Mr. Moore. Mr. 
Richards of the North British said the 
average rate in Ohio was $1.01, while 
the average rate computed under his 
suggested plan would be $1.027. 
Situation in North Carolina 

Commissioner Young of North Carolina 
said a very able legislative committee is 
about to investigate in his state, where 
popular prejudice exists against the 
Southeastern Underwriters’ Association. 
He is opposed to restrictive laws and his 
state has few. Lately it adopted a law 
similar to New York as to supervising 
rate making associations. Its rate is now 
lower than most of the other southern 
states. Pennsylvania reported no general 
complaints, the Pittsburgh prosecutions 
being based upon purely local conditions. 
Utah reported no demand for state rat- 
ing, enjoying the lowest insurance rate in 
the country and having general satisfac- 
tory conditions. Mr. Winship of Michigan 
had no complaints since entering office, 
and there is little agitation on rating 
subjects. He favors a board of appeal. 
He is mostly busy now with the fire mar- 
shal department. He is no believer in 
state insurance and not much in state 
rate making. H. M. Epsteen of Colorado 
reported no desire for state rate making 
in Colorado, but there is bitter opposi- 
tion to insurance organizations in gen- 
eral, though this is not based on any 
particular facts or figures. 

No Desire for State Rate Making 

Mr. Preus then declared that the sym- 
posium had demonstrated no demand for 
state rate making, and moved that at the 
afternoon session the succeeding topic on 
the program be considered, relating to 
rate making as practiced under existing 


laws. 
More Views Are Given 


To complete the afternoon detail, Chair- 
man Ekern called for views on rate-mak- 
ing. R. M. Bissell said rates are better 
made, service is better and complaints 
fewer where there is no rating or anti- 
compact law. If a check is necessary the 
Massachusetts plan is best. The power 
in the hands of an insurance supervisor 
affords opportunity for unfortunate use 
as in Kentucky. David Rumsey of the 
Continental also favored the Massachu- 
setts law and said that the people seemed 
to feel that competition is the solution of 
all their troubles. They need education 
as to the peculiar character of the insur- 
ance business. Companies fail in rating 
sometimes, but not so widely as state 
raters do. Mr. Platt of the North Amer- 
ica concurred, saying that the exercise of 
underwriting judgment is also essential. 

Ideas of Commissioners Committee 

Mr. Moore of Ohio explained that the 
idea of the committee is that the com- 
panies should fix rates, that schedules 
should be filed and that the superintend- 
ent should have the power to review and 
remove discriminations whether between 
municipalities or states and that there 
should be right of appeal to the courts. 
Mr. Platt said it would be dangerous to 
give too much power to any one man. 
Colonel Young of North Carolina said they 
came here on a matter of education; that 
if companies can show the people that 
there is competition and that too much is 
not being collected, the people will be 
satisfied. 

Charles G. Smith of the German-Ameri- 
can said the power to make rates must be 
left with those who y the losses and to 
provide the indemnity the people want. 
E. R. Hardy, assistant manager of the 
New York Fire Insurance Exchange, said 
that in 5% years of his management of 
mercantile schedule rating not over fifty 
appeals had been made to the rate com- 
mittee of exchange. W. B. Medlicott, in- 
surance lecturer at Harvard, said rates 
made by other than underwriters are im- 
practicable and unworkable. 


REPLIES ARE SUMMARIZED BY 
CHAIRMAN H. L. EKERN 


Chairman Ekern of the committee, 
following the Chicago meeting of the 
committee in October, sent out a num- 
ber of inquiries to companies and oth- 
ers on various subjects. He summar- 
ized the replies as follows: 


There is a remarkable similarity in the 
trend of the answers from widely different 
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COMMENT ON SITUATION 
EVANS’ AND PUTNAM’S VIEWS 





President of Continental and Secretary 
of National Local Agents’ Associa- 
tion on Company Concentration 





Fire insurance men are interested in 
the comment of President Henry Evans 
of the Continental on the trend of the 
times in company circles. He says: 

The tendency of the times is toward 
concentration, with the result that many 
companies are being forced out of busi- 
ness. I predict that in a comparatively 
few years the great bulk of the business 
will be on the books of about twenty-five 
or thirty companies, and the agents will 
be eying for facilities. 


hat a new agency plant 
can only be built up at heavy cost and 
with actual loss, not for one or two years, 
but for at least five years. 


x. H. Putnam Has Some Comment 


In regard to President Evans’ pre- 
diction that in a few years the business 
will be largely done by twenty-five or 
thirty companies, Secretary Henry H. 
Putnam, of the National Association of 
Insurance Agents, has the following to 
say: 


President Evans’ views are always in- 
teresting and valuable, and it is always 
more or less true that the tendency of 
the times is towards concentration. We 
do not believe companies are now being 
forced out by any law of concentration, 
but by other conditions which regularly 
recur in the business and cause temporary 
recessions in the supply of capital, to be 
restored later by newer organizations. 

We doubt if President Evans will live 
to see the business of insurance trans- 
acted by twenty-five or thirty companies, 
but think he has struck a keynote when 
he suggests that underwriters agencies 
afford an easy means for the large com- 
panies to duplicate agency plants without 
the usual expense of putting up capital. 

This situation has attracted the atten- 
tion of the insurance commissioners and 
undoubtedly will lead to general recom- 
mendations for legislation. Concentra- 
tion, such as President Evans predicts, 
would not be in the best interests of the 
business as a whole. Net lines and sole 
agencies would do much to prevent such 
an undesirable result, lead to a wider and 
better distribution of the business, and 
consequently to more healthy conditions 
for all concerned. 

Comparatively speaking, more capital 
is required to properly start a company 
now than in former years, but it is easier 
to raise $1,000,000 today than $200,000 
twenty-five years ago. 





October Fire Loss 
The fire loss of the United States and 
Canada for the month of October, as 
compiled from the records of the Jour- 
nal of Commerce of New York, shows 
a total of $14,932,750. These figures 
show an increase of a million and a 
quarter over the record of October last 
year and nearly a million over that of 
October, 1911. The following table 
gives a comparison of the losses by fire 
during the first ten months of this year, 
—" with the same time in 1912 and 
1911 1912 1913 
Jan. $ 21,922,450 $ 35,653,150 $ 20,193,250 
Feb. 16,415,000 28,601,650 22,084,600 


March 31,569,800 16,650,850 17,511,000 
April 17,670,550 16,349,400 16,738,250 
May »422,000 21,013,950 17,225,850 
June 20,691,950 16,163,450 24,942,700 
July 25,301,150 15,219,100 20,660,900 


Aug. 12,662,650 14,158,800 21,180,700 
. 13,779,300 17,919,300 
13,651,650 14,932,750 


Tot. $192,933,800 $191,081,300 $193,389,300 

The losses of importance in October 
were practically all on well insured prop- 
erty and 1913 will clearly be a bad year 
for fire underwriters. It is expected that 
Several fire insurance companies will re- 
tire from business before the years end 
as the drain on surpluses from exces- 
Sive losses has been abnormal in 1913. 
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With Chicago Brokers 











The Insurance Brokerage Association 
is considerably interested in the ruling 
of the executive committee of the Chi- 
cago board, to the effect that mem- 
bership in the brokerage association 
shall be held to be prima facie evidence 
that the member is a broker and, there- 
fore, ineligible for membership in 
Class 1 of the local board. This ruling 
is held in view of the fact that a num- 
ber of brokers were recently taken into 

artnership by salaried local agencies. 

he brokerage association investigated 
the status of the new partners and came 
to the conclusion that their eligibility 
to membership in the brokerage asso- 
ciation had not been impaired. Some 
of the brokers who were taken in as 
partners by Class 1 members are 
trustees of the brokerage association 
and one holds an office. 
Ke * ca 


Manager Darby A. Day of the Mu- 
tual Life, spoke before the Insurance 
Brokerage Association at its noonday 


luncheon Monday, and made a decided 


hit. At the close of the meeting a ris- 
ing vote of thanks was tendered him. 
Mr. Day referred to the proposed re- 
duction in fire insurance commissions 
and also to the decrease in liability 
commissions. 

He stated that insurance men some 
years ago received considerably less 
commission then they do now and 
lived well. He believes that it is up to 
the insurance man to adjust himself to 
the new order of things. He referred 
to the fact that the insurance brokers 
have several lines to sell and that it is 
not necessary to confine their work to 
one particular class. He said that in 
order to qualify as a successful busi- 
ness getter, it is necessary to get next 
to customers in the right way and 
serve them to the best of his ability. 
Service is the watchword of the hour. 
The broker offers a service of con- 
tract. Any insurance broker regard- 
less of his ability or knowledge can 
offer an insurance policy, but the 


| qualified broker is the one who renders 


a service. That is his chief talking 
point. Men with less qualifications 
than he can sell at the same price, and 
so it is up to the dependable broker to 
enlarge his personal service. 

He referred to the Postal Life of 
New York, which does business by 
mail and which is financially respon- 
sible and able to carry out its con- 
tracts. The one big thing lacking in 
the Postal Life is the personal service 
that agents are able to give the assured, 
and which is very valuable to any policy- 
holder. When this service is lacking 
there is an impairment in the indemn- 
ity service that should be recognized. 

Mr. Day. stated that a broker must 
give personal and faithful attention to 
every client. 


Mr. Day cited his own case where a 
broker had not notified him of his fire in- 
surance expiration and he accidently dis- 
covered in looking over his papers that 
he had not had any insurance on his 
household furniture for three months. The 
broker failed to notify him and hence Mr. 
Day was disgusted with the service he 
received and allowed someone else to 
place the policy. He stated that the only 
difference between one company and an- 


other and one broker and another is the 
service, and the man who can give the 
best service is the man who will secure 
the business. 

In speaking of the decrease in com- 
missions, Mr. Day stated that perhaps 
the companies in the competitive warfare 
had indulged in extravagances and that 
the producers had participated in this 
condition. If now the companies are 
getting their acquisition cost down to a 
proper basis, the public will be better 
Satisfied and insurance will be on a more 
stable foundation. If a broker’s income 
is decreased by the cut in commissions in 
one or two lines, he should aim to make 
up the deficit in taking up other lines. 

Mr. Day called attention to the fact 
that a few years ago life insurance men 
had their commissions reduced far more 
than the casualty people have reduced 
theirs, or than is proposed by the fire com- 
panies. However, since the life agents 
have become adjusted to the new order, 
they are better satisfied and better agents. 
The quality of service has entered into 
their work in a way that it did not in the 
past. The people are better satisfied as 
to life insurance than ever before, and 
there is a better class of men in the pro- 
ducing forces. ss ie 

Francis Early, a broker connected with 
the Milwaukee Mechanics office, has gone 
with the Underwriters Laboratories. Mr. 
Early has a decided leaning toward engi- 
neering. He attended Boston “Tech” and 
has done considerable practical work that 
has demonstrated his ability. He is a 
son of Frank A. Early, well known in the 
Chicago insurance district. 

o . 

The Massachusetts Insurance Brokers’ 
Association held a meeting at Boston last 
week and adopted a constitution and by- 
laws. Any one holding a broker’s license 
is eligible for membership. 

Letters received by the secretary in re- 
ply to his queries to the companies as 
to the part they played in supporting 
Superintendent Emmet in his policy of 
reducing compensation to brokers were 
read, eleven in all, all of them declined 
to assume responsibility of having urged 
Mr. Emmet to make the brokers the scape- 
goats, although the American Fidelity 
“approved and endorsed his attitude” in 
throwing safeguards around the conduct 
of liability business. 





De Witt Made Vice-President 

At a meeting of the stockholders of 
the Cleveland National Fire held last 
week, Carroll L. De Witt, the man- 
aging underwriter, was elected vice- 
president and also a director. : 

President H. D. Davis and Vice- 
President De Witt of the company 
were in Detroit Monday looking over 
the office systems of the local com- 
panies. They arrived in Chicago Tues- 
day and left that evening for Minne- 
apolis to investigate the office arrange- 
ments of the companies in that city. 





Securing Contributions (Written) 

Frank G. Snyder, most loyal grand 
gander of the Blue Goose, has an- 
nounced that the Bulletin of the Grand 
Nest, which will be issued during the 
holiday season, probably about Christ- 
mas, will appear in the form of a minia- 
ture country newspaper. Contributions 
(written) are now being secured from 
the bright lights of the order. 





CONVICTION FOR PROMOTER 

At last something has been tacked on 
Joshua EB. Youtz, Los Angeles insurance 
promoter whom various papers in that 
territory have been attacking for five 
years. He has been convicted of issuing 
a fraudulent statement of assets of the 
Merchants & Insurers Reporting Com- 
pany, a holding concern for the Bankers 
Fire of Arizona. He showed the specu- 
lative value of the insurance company 
stock as surplus, contrary to the cor- 
poration laws of the state. 

Youtz was originally in the insurance 
business at Cleveland and on going to 





Los Angeles six years ago began trading 
on the general public belief that insur- 
ance rates are too high. His projected 
company was unable to qualify in Cali- 
fornia so was incorporated in Arizona. At 
one time he had four libel suits pending 
against papers that were attacking him 
and his methods. But one of these came 
to trial and he lost. 





The Union of London, which has had its 
Pacific coast department with Catton Bell 
& Co. at San Francisco for twenty-five 
years, will transfer the office to Harry 
H. Smith, to be operated in connection 
with the Law Union & Rock. 
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AS VIEWED FROM CHICAGO 


NEW BULES ON PARTNERS 

New ritles govérfiing partnetships in 
class 1 agencies in Chicago, have beén 
made by the Chicago Board. Here- 
after all applicants for membership in 
the board must appear in person and 
if the applicant is a meniber of a firm 
he must produce his pomane? con- 
tract and “he shall not be eligible as a 
member of any firm unless he is quali- 
fied under the rules of the board to be 
a member of such firm, and his applica- 
tion shall first have beén approved by 
the éxeécutive committee.” Another 
rule provides that +g and privileges 
accrue to firms and not to members 
thereof separately. Still another rule 
poartiee that membership in the 

rokerage association is prima facie evi- 
dence that the member is a broker and 
is not eligible for class 1 membership 
in the board. All of these rules are the 
result of differences over the action of 
some offices in taking in brokers and 
solicitors as partners. ss 








WILL SOON LINE UP CHICAGO 

The large cities committee of the 
company organizations ridicules the 
talk going the rounds in certain quar- 
ters that the expense reduction program 
for Chicago can not be put into effect 
Jan. 1. Bre committee went at the 
work in good faith and produced a re- 
port that was adopted by both organiza- 
tions. While the agents have made 
some objections, the committee feels 
that they were given ample opportunity 
to express their views and the report 
was changed in some ways to meet the 
wishes of the agents. The committee 
now states that the new regulations 
will go into effect, and that no litiga- 
tion is anticipated in the way of an in- 
junction suit. The committee feels 
that the agents should square them- 
selves with the new platform inasmuch 
as the state itself will take a hand 
sooner or later unless those in the 
business bring about expense reéduc- 


tion. 
* * * 


H. N. WOOD IS GIVEN A DINNER 

Some of the leading members of the 
Fire Insurance Club, headed by E. G. 
Carlisle of the Springfield, gave a din- 
ner to H. N. Wood of Omaha, state 
agent of the North British in lowa and 
Nebraska, Tuesday evening at the 
Union League Club in Chicago, prior 
to his lecture before the insurance club. 
Some of the managefs were present as 
well as representatives of the old 
North British crowd. 

* * &* 
SCANNING THE BECORDS 

The insurance commissioners afe 
scanning the expense ratios and loss 
tables as never before. In former years 
when a company began to “get in 
bad” on these two items it was the 
practice to wait until it went into 
bankruptcy or other form of liquida- 
tion or re-insured. They seemed to 
tec! there was nothing to be done. 
However, there has been a _ gradual 
tightening of the lines in the last two 
years tintil now it is practically as- 
sured that no company will be per- 
mitted to show combined loss ratio 
and expense ratio of 100 percent or 
more without being called to account. 
All of which makes for better and 
sounder insurance and inevitably will 
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react on the premium commission ac- 
count. This reaction, of course, will 
be toward a lower level. It is for- 
tunate for those agents who see the 
trend of circumstances that they are 
already beginning to lay the founda- 
tion for future business stability by 
developing lines of service with which 
the old-time agent had no acquaintance 
and which, if they had been brought 
to his attention, he would have scouted. 
* * & 
RATING LAWS SYNOPSIZED 

Herman L. Ekern, Wisconsin com- 
missioner and chairman of the fire rate- 
making committee of the commission- 
ers’ association, has compiled a synopsis 
of statutory provisions on fire insurance 
rate-making and had it published by the 
Wisconsin department. This ledludes 
laws that provide for state rating, su- 
pervision of rates by the state, penalties 
for discriminatory rates and prohibi- 
tions of unreasonable rates. The states 
that have one or more of these statutes 
are Arkansas, Kansas, Kentucky, Louis- 
jana, Massachusetts, Missouri, Mon- 
tana, New Hampshire, New Jersey, 
New York, North Carolina, Oklahoma, 
South Carolina, Texas, Washington and 
West Virginia. 

. ~ . 
EFFECT OF CREDITS 

The high bid for the coinsurance pro- 
vision which has been made by com- 
panies is having its effect as is evi- 
denced by the increased number of 
large risks which are being renewed 
with the coinsurance agreement as 
against last year’s contracts which 
omitted this feature. A large percent- 
age of new business also shows that 
the heavy insurers are alive to the 
benefit derived by the acceptance of 
this clause. 

Several years back, there were but 
three allowances for coinsurance, a 10 
percent reduction for the 80 percent 
clause; 15 percent for the 90 percent, 
and 20 percent reduction for the 100 
percent clause. 

Now, however, the concessions 
start with the 50 percent clause and 
grade up to 100 percent, according to 
construction and fire protection. When 
the credits for coinsurance were re- 
vised in 1910, and larger rate reductions 
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authorized, it was thought the safe limit 
had been reached, but in October, 1913, 
the companies raised the limit and has 
held out, in some cases, such attractive 
bids for the application of coinsurance 
that the insuring public has been quick 
to take advantage of the bargains of- 


fered. 
x * & 


YEAR’S DEATH TOLL 

Since the beginning of this year a 
number of companies have reinsured, 
been merged with other companies or 
have otherwise retired from business. 
As is known, the Commercial Union 
has gotten control of the California. 
The Greenwich and Pacific will doubt- 
less be consolidated and the Connec- 
ticut Fire will be merged with the 
Phoenix of Hartford. 

Among the other companies that 
have retired or at least reinsured most 
of their business are as follows: 

American Union placed in the hands 
of a receiver. 

Canada West Fire of Winnipeg, re- 
insured by the North Empire. 

Capital & Merchants & Bankers of 
Iowa, reinsured in the German Ameri- 
can. 

Calumet, reinsured in the National 
Union. 

Central National, reinsured in the 
North British. 

Consolidated Fire & Marine, merged 
with the Northwestern Fire & Ma- 
rine. 

Crown Fire of Toronto, reinsured in 
the Rimouski Fire. 

Fidelity of Iowa, reinsured in the 
German American. 

Hawkeye & Des Moines, reinsured 
in the Fireman’s Fund. 

Home of Wheeling, reinsured in the 
Phoenix of Hartford. 

Imperial of Colorado, reinsured in 
the German American. 

Interstate of Alabama, reinsured in 
the German of Illinois. 

Los Angeles Fire, reinsured in the 
Home of New York. 

Middlewest Fire of North Dakota, 
merged with the Twin City Fire. 

Nassau & Dutchess Fire, merged 
with the Williamsburg City. 

National Home Fire, reinsured in 
the Georgia Fire. 

North Coast Fire, reinsured in the 
Pacific States Fire. 

Nova Scotia Fire, reinsured in the 
Home of New York. 

Phoenix Fire & Marine of Memphis, 
reinsured in the Westchester Fire. 

Sioux Fire of Iowa, reinsured in the 
Hartford Fire. 

Southern National of Texas, rein- 
sured in the German of Illinois. 

Southern States Fire of Alabama, re- 
insured in the Great Southern Fire. 

Sovereign Fire of Toronto, reinsured 
in the Phoenix of Hartford and Globe 
& Rutgers. 

Teutonia of New Orleans, reinsured 
in the Hartford Fire. 

United American of Milwaukee, pur- 
chased by the Twin City Fire. 

Virginia State, reinsured in the Ger- 
man American. 

Western & Atlantic Fire, reinsured in 
the Globe & Rutgers. 

Western Union Fire, merged with 
the Ontario Fire. 


7 + * 
QUITS ELEVATORS IN RIVER TOWNS 
The Queen has canceled off its poli- 
cies on the Albers Commission Com- 
pany’s elevator at Venice, IIl., opposite 
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St. Louis. In consequence of heavy 
losses on grain elevators, the company 
has decided to quit that line of busi- 
ness in the river cities and towns. 
Other companies are curtailing their 
business in this line. The most recent 
loss was that of the Advance Elevator 
B, in East St. Louis, last month in 
which the losses to the insurance com- 
panies amounted to about $500,000. 


. om . 

ANNUAL MOUNTAIN CONFERENCE 

Managers G. H. Lermit, P. D. Mc- 
Gregor, C. H. Barry and W. L. Steele 
are in Denver this week for the annual 
conference between the Western Union, 
Western Bureau and Pacific Coast 
Board, which organizations have joint 
jurisdiction in the mountain field. Mr. 
Barry is acting for W. H. Sage and 
Mr. Steele for A. G. Dugan, who were 
unable to make the trip. Neal Bassett, 
representing the Bureau, was likewise 
unable to attend the meeting because 
of the press of other important mat- 
ters. 

* -- ue 
SOME LOCAL EVENTS 

A number of the insurance friends of 
Jacob Moritz Loeb, prominent Chicago 
agent, president of the Chicago Hebrew 
Institute, member of the school board, 
golf expert, cigar connoisseur, founder of 
the course in sex hygiene in the Chicago 
schools, and director in the new Hibernia 
Fire, gave him a luncheon at the Grand 
Pacific last week. He was presented with 
a bronze desk clock. 

R. W. Hosmer & Co. have been appoint- 
ed Chicago agents of the Nord Deutsche, 
which retains as second agents M. L. C. 
Funkhouser & Co., who will report 
through Hosmer & Co. 

J. W. Cochran of Chicago, western man- 
ager of the Fire Association, is visiting 
the Pacific Coast. 

8. F. White, submanager at the home 
office of the Sun of England, who has 
been on the Pacific Coast, will arrive in 
Chicago this week to visit Western Man- 
ager P. T. Kelsey. 





D. BE. Miles of Macdonald & Miles, gen- 
eral agents of the Westchester Fire at 
Los Angeles, is retiring from business and 
plans to spend his remaining days at his 
Sonoma country home. He began in the 
business as a local agent and then be- 
came secretary of the Southern California 
Fire. When that was reinsured in the 
London & Lancashire he was appointed 
assistant manager under Colonel William 
Macdonald. After the San Francisco fire 
the two men took the general agency of 
the Westchester under the firm name of 
Macdonald & Miles. The firm name will 
remain unchanged and the duties laid 
down by Mr. Miles will be taken up by 
Burns Macdonald, son of William Mac- 
donald, who has been a member of the 
firm for seven years. 





The Saskatchewan Insurance Company 
of Saskatchewan and the Alberta Com- 
pany of Edmonton will amalgamate with 
the Central Canada of Brandon, under the 
latter name. All are nonboard companies. 
The Central Canadian has 30 percent of 
its capital paid up, while the other two 
have but 15 per cent. The absorbed com- 
panies are taken in On a value of $106 a 
share. 
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ents Resign the 
— to a Non- 


Three Connecticut A 
Company — ie 


Earls & Johansing, F. K. Ransom & 
Son and John Doyle, agents at Cincin- 
nati, have are Ht their agencies of the 
Connecticut, following the appointment 
of Stanley Spragens, who is not a mem- 
ber of the local fire underwriters’ club. 
Cincinnati is expected to have several 

“show downs” within the near future. 
The Heister-Huntington Company, at 
the time suit was brought by Ira B. 
Sayre, declared that it was not a mem- 
ber of the club since it had never signed 
the constitution since becoming a cor- 

oration. It recently was suspended 
rom membership on account of ap- 
pointing Cleneay, Nourse & Hunting- 
ton as class 1 solicitors, represents the 

Sun Underwriters and Glen Falls, both 
of which companies are re resented in 
the club membership, the Sen by Carl 
Kleve & Son and the Glens Falls by 
Guntrum & Meyers. Both of these 
agencies declare that they will resign 
the companies unless the agencies with 
Heister-Huntington are taken up. 

Stanley Spragens is now the sole 
agent of the Hamburg-Bremen, Con- 
necticut and Security of Iowa, which 
makes a very strong agency outside 
of the club. Mr. Spragens is not a 
trouble-maker, however, and observes 

ood practices. The fact that Heister- 
Hantieates are out of the club should 
not cause much trouble either as this 
agency has no inclination to stir up 
any trouble. 

Faris & Johansing have been ap- 
pointed as agents of the Urbaine Fire 
of Paris, which takes the place of the 
Connecticut in their agency. 


NORWOOD SUFFERS BIG LOSS 
Some $200,000 Go Up in Smoke in Cin- 


cinnati Suburb—Bad Fire to 
Handle 











A delayed alarm was the cause of the 
most serious fire that Norwood, Ohio, 
has had in a number of years Monday 
of this week, when the Boss washing 
machine plant, at Harris and Asch ave- 
nues, was totally destroyed by fire, the 
Norwood electric lighting and water 
works building injured, and one dwell- 
ing totally destroyed, with a total loss 
estimated over $200,000. 

The fire started on the second floor 
of the Boss plant in the machine shop. 
The employes at first attempted to fight 
the fire with the plant apparatus, and it 
was ten minutes, it is said, before the 
alarm was turned in to the Norwood 
department. When the department ar- 
rived it was too late to save the build- 
ing, and Cincinnati was called on for 
assistance to prevent further spread of 
the fire 

The — companies carried heavy 
lines on the plant. The records of the 
company are in the safe, which is buried 
in the ruins, so that it is impossible to 
get a list of this insurance. The gen- 
eral form was for $95,600, of which the 
stock companies had $47,100, leaving 
$48,500 carried by the mutuals. Stock 
companies had $1,500 on the livery 
stable building and $375 on contents, 
$5,000 on factory buildings specific, and 
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$2,500 on the lumber. The lumber mu- 
tuals carried most of the business on 
the lumber yard, and probably carry 
considerable on contents of the stable 
building and on specific items. Some 
$11,000 of the mutual insurance is car- 
ried in Ohio mutuals. 





YOUNG FIELD MEN HAVE CLUB 


Meet at Columbus, Ohio, Each Mon- 
day Night for Discussion of 
Insurance Topics 





There has recently been instituted 
in the Ohio field by a body of the 
younger special agents who have head- 
quarters at Columbus, a club for mu- 
tual growth and helpfulness which per- 
haps might be the basis for similar or- 
ganizations in other fields. While club 
is the only term that can be used, it is 
really a misnomer, since there is no 
attempt at an organization, the mem- 
bers feeling that the strength of the 
enterprise is founded upon its informal- 
ity and utter absence of demand upon 
those interested. 

The field men who comprise the 
club are R. S. Deatrick, Clark F. Hin- 
man, Roy T. Julian, D. J. Laughlin, 
William Mank, Bradford Murray, E. 
W. Raynolds, Paul B. Sommers and 
Edw. Weiss. : 

The organization has no officers, no 
dues, no demands upon its members, 
its object being simply and purely to 
obtain mutual growth and secure com- 
mon improvement in insurance knowl- 
edge. 

Each Monday night these men meet at 
6 o’clock at the Hartman hotel and have 
dinner in a private dining room, each man 
paying his own bill. During the meal 
lighter topics are touched upon, but at 
its conclusion the chairman of the even- 
ing, selected in alphabetical order, raps 
and some subject of common interest is 
discussed. This subject relates to insur- 
ance matters and is selected by common 
consent at the previous meeting. The ad- 
dresses before the Fire Insurance Club 
of Chicago are also read and discussed 
once a month. 

The meetings are closed promptly at 9 
o’clock, the consensus of opinion of the 
body being that to try to prolong the 
interest past the climax will only result 
in every one leaving with a bad taste in 
the mouth and the ultimate outcome will 
be the losing of interest. 

Thus far such subjects as “Is it ad- 
visable for a company having a premium 
income of $100,000 in Ohio to closely in- 
spect its business,” “Methods of securing 
new agents,” etc., have been discussed, 
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“AA WORD TO LOCAL AGENTS 





The time has come for a little plain speaking. 
What is the future of the local fire agency business to be? 


Are the local agents to be crowded out by the big city brok- 
ers, the Lloyds, the mutuals or by some system of state insurance? 


Henry E. Sampson, before the National Local Agents Asso- 
ciation at Cincinnati, said that the attitude of the public toward 
the present system of fire insurance is that if the fire waste can- 
not be reduced by the existing methods, then others will have to 
be tried, even to the adoption of state insurance. 


Whence all this antagonism on the part of the public toward 
fire insurance? Why is the agency business in such an unsettled 
condition? Why should there be any question of its position be- 
fore the general public and within the insurance business itself? 


Some time ago the publishers of THE WESTERN UNDERWRITER 
saw that every business institution would sooner or later be put 
to the supreme test of service and be obliged to justify itself on 
that basis. In the fire insurance business they saw that an attack 
would be made on the local agency system on the ground that 
local agents were not giving the broadest kind of service, that the 
local agent, the great arm of the insurance business which comes 
in direct contact with the public, would have to show that it is 
giving the greatest amount of service of which it is capable. 


The fire insurance agent would have to realize that he is the 
real underwriter and can no longer be the automation through 
whom is passed the mandates of the companies or the advisory 
rating of the inspection bureaus. 


He himself must study, first, the principles of scientific rate 
making and be equipped to explain them to the assured; second, 
he must show the assured how and help him to reduce his fire 
hazard in order that the great needless fire waste of the country 
should not go on. 


These were the imperative demands that the public would 
make of the American agency system. 


The publishers realized that this involves a new conception 
of local agency work, one more in line with that which the big 
city brokers and some of the mutuals have been quietly doing for 
years. The question was, how best to help the local agent equip 
himself to perform these new and broader functions. The issues 


must be faced and the truth brought home to the local agents, even 
though it implied at times a criticism of their present methods. 


THE WESTERN UNDERWRITER has always stood, some- 
times at considerable cost to itself, for the larger good of the in- 
surance interests which it serves. It has had the courage to come 
out in the open and acknowledge evils which had crept into the 
business and which had to be eradicated before the ‘institution 
could reach its finest and best growth. 


The publishers, wishing to do their share of the constructive 
and educational work necessary, set about their task, not so much 
with the view of immediate profit as to give the business upon 
which they and all insurance men depend for their livelihood, the 
service which it badly needed. 


First they established, at a low subscription price, a separate 
monthly publication devoted to fire protection and prevention, 
edited along popular and non-technical lines, so that every fire 
insurance man might have the opportunity to familiarize himself 
with the large field of fire hazards and their prevention in order 
that they could equip themselves to give this information in turn 
to their customers. 


Their second and most important step was to arrange, with 
the consent and approval of the publishers of the Dean schedule, 
for a “popular” and inexpensive “correspondence course” in 
schedule rating, conducted by the man best equipped to handle 
such a course of instruction, Mr. Jay S. Glidden of the Chicago 
Board of Underwriters. 


For two years this monthly paper has been published and the 
correspondence course, the lectures of which are published each 
month in the monthly paper, has been operated with success 
since last May. Gradually local agents are becoming familiar 
with the subjects which have heretofore been considered the dis- 
tinct province of technicians. The prices for both paper and 
course were made so low as to provide for a very small margin, 
if any, of profit. 


This is the contribution which THE WESTERN UNDERWRITER 
makes to the cause of sound underwriting in return for the kindly 
consideration and appreciation which it has so generously received 
at the hands of the underwriting fraternity. It has undertaken 
the difficult task of doing the pioneer work along the necessary 
lines. Insurance men everywhere are coming to see the wisdom 
of this policy. 


eAre You One of Themp 


Class No. 2 in Mr. Glidden’s Correspondence Course Will Start January 1 





THE WESTERN UNDERWRITER COMPANY, Publishers 
1362 Insurance Exchange, Chicago 


Please enter my subscription to Fire Protection ($1.50 per year), 
beginning with the May issue, and send me the back numbers 
including lectures on the Scientific Measurement of Fire Hazards. 














THE WESTERN UNDERWRITER COMPANY, Publishers 
1362 Insurance Exchange, Chicago 


Send me prospectus of Correspondence Course in Schedule In- 
surance Rating by J.S. Glidden. Class No. 2 to start Jan. 1, 1914. 


i 
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and there has been unanimous interest 
and enthusiasm dispiayed. ~ 

No formal papers are presented and no 
attempt is made to come with fixed 
speeches, it being mandatory upon no 
one to even make the slightest pretext in 
the shape of preparation. By thus pre- 
serving the informality of the organiza- 
tion it is hoped to prolong the interest 
indefinitely and thus secure a contin 
growth and development. 


PROTEST FROM LOCAL AGENTS 
Their Souls Tried When Called in to 


Sign a Cut-Rate Policy for 
Broker 








Ohio agents have no particular griev- 
ance against the securing of business 
by brokers who place the business with 
unauthorized companies. In doing so 
they are compelled to pay a tax under 
the Ohio laws, and the competition is 
fair enough. At least it is open and 
above board. What particularly rouses 
the ire of the local agent is to have 
his nenay send him a policy for his 
signature, the broker being some large 
New York or Chicago house, the pol- 
icy being on a risk which he himself 
has been forbidden to write or at a 
rate lower than he would be allowed 
to write it. 

An agent recently received a apd 
from one of his companies with the re- 
quest that he attach his signature on a 
risk written at about a 1% percent rate 
which he had to cancel a short time 
before at a rate over 3 percent. 

Experiences such as these are lead- 
ing agents to believe that an anti- 
discrimination law, which forbade the 
writing of business at a cut rate, 
would be the best thing that could 
happen to Chio agents. 


Lose Line to Johnson & Higgins 

Mansfield, Ohio, agents are much 
perturbed over the loss of a $350,000 
line of the Roderick Lean Manufac- 
turing Company of that city to John- 
son & Higgins, who got the line, it is 
understood, by cutting the rate to 90 
cents, the present advisory estimate 
being several times in excess of that 





figure. Local agents have been as- 
sured that the line is not being writtefi 
by companies having a resident agent 
in Mansfield. 

_It may be possible that other large 
lines will be lost to Johnson & Hig- 
gins if they can place acceptable cov- 
erage at an attractive rate. Local 
agents have flatly refused to recognize 
them in any manner, although a large 
portion of the Roderick Lean cut rate 
line has already been offered. 


Zuber Made Local Agent 


A. W. Fleming, state agent of the 
Minneapolis F. & M., has appointed 
John W. Zuber, former Ohio state fire 
marshal, as agent for the company at 
Columbus, Ohio. 


NAME MEMORIAL COMMITTEE 

Thomas H. Smith of the Allemannia, 
Cc. T. Deatrick of the Home and J. H. 
Gray of the North British have been 
named by the Ohio field men to prepare 
a memoir in tribute to L. F. Creamer of 
the Teutonia of Dayton, who was recently 
killed in an automobile accident. 


TURN DOWN INVITATION 

Local agents at Mannington, W. Va., 
are asking their fire companies to be- 
come associate members of the Manning- 
ton Chamber of Commerce, in order to 
assist in defraying expense of securing 
factories and to provide for a bigger 
Commercial Club during a contemplated 
campaign of three years. While the com- 
panies are recognizing the spirit of en- 
terprise, they are refusing donations, in 
accordance with the rule which forbids. 


MAKING MONEY ON REMOVAL 


A row of five old buildings in the heart 
of the business district of Springfield, 
Ohio, that has been an eyesore for a long 
time, was ordered torn down over a year 
ago. The owner managed to have the 
time extended, but in September last he 
was told by the fire marshal’s department 
that they must be removed without fur- 
ther delay. They have now been removed 
and will be replaced immediately by a 
new one. Incidentally, one of the new 
store rooms has already been rented for 
more than the whole five of the old build- 
ings produced. 


STEWART IS ACQUITTED 
After a week's trial, Claude W. Stewart 
of the Stewart Vehicle Company of Mar- 








Ohio Field Comment 








Insurance conditions in Ohio, so far 
as volume of business is concerned, are 
not all that they should be, but the 
reason must be sought farther away 
than in the state investigation and the 
rate-making question, although both 
are factors entering into the problem. 
What Congress has done and may do 
form the crux of the situation. While 
a few large centers report increased 
premium receipts and a few companies, 
as a matter of course, show small 
gains, it may be taken as substantially 
a uniform condition that large dis- 
tributing centers show a falling off 
both in volume of business and pre- 
mium receipts. 

Both, in these centers, are depend- 
ent chiefly on mercantile and manu- 
facturing stocks and the tariff bill and 
uncertainty as to future tariff action 
have played hob with the business in 
these respects. While it is true that 
$70,000,000 worth of goods were re- 
leased through the customs houses 
after the passage of the tariff bill and 
a fair percentage of these found their 
way to Ohio, where they had to be 
protected with insurance, there is a 
waiting process while these are ab- 
sorbed, the effect of which is accen- 
tuated by the uncertainty concerning 
stocks of domestic production, which 
are almost unprecedentedly low. This 





condition makes for a general shrink- 
age of premiums. 
s - we 

Uncertainty over the rate situation 
is having a small, though appreciable, 
effect in Ohio, which has been mini- 
mized somewhat by the going on rec- 
ord of the legislative investigating 
committee in favor of the union sched- 
ule of 15, 20 and 25 percent, with 5 
percent additional in the excepted 
cities. On the other hand, the interest 
the state insurance commissioners are 
taking in the expense ratio and espe- 
cially the premium commission ques- 
tion, is beginning to disturb the agents. 
Serious consideration has been given 


‘by the commissioners to the advisa- 
bility of limiting the expense of the 


companies to 35 percent, but they have 


‘hesitated to take such drastic action 


for fear of interfering with existing 
conditions and plans of the companies 
for the benefit of the public, such as 
fire prevention work, the support of 
the National Board, etc. In view of 
these conflicting aspects of the situa- 
tion the meeting of the commissioners’ 
rate committee in New York this week 
should prove of the utmost importance 
and interest. So important is it con- 
sidered that it is altogether unlikely 
the Ohio legislative committee will 
hold another meeting until after the 
report of that meeting becomes public. 





The Ohio Mutual Automobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


Agents Wanted 


Operates in Ohio Only 
Address Howard Sloneker, Secy. 


Hamilton, Ohio 





F.R. Ormsby, Pres. 


Industrial Fire 


I. S. Myers, Treas. 


Insurance Co. 


AKRON, OHIO 


Cash Capital .... 


An Ohio company writing business through Ohio 


agents. 
an Ohio company? 


Farm Department. 


Why not represent 


AGENTS WANTED 


Address, W. E. LANDERS, General Manager 


Joseph Winum, Secy. 


$100,000 





Richland Mutual Insurance Company 


MANSFIELD, OHIO 





BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets—$598, 120.70 


Cash Surplus—$361,864.11 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


NET CASH SURPLUS $178,760.23 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W. A. BOUNDS, President 


H. H. GREER, Secretary 











Dayton Mutual Fire 
Insurance Co.,”Sui0™ 


B. C. COLEMAN, Seoy. 
Assets Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - 


$5,115,600.00 
640,046.18 


An Agency Company 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets . 2. 2 2 oe ew we ow $958,469.76 
Net Surplus over capital and all liabilities $569,109.54 








J.LINXWEILERJR., Pres. WM. PF. KRAMER, Seq: 
L. F. CREAMER, Special Agent 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
Assets - - + § 957,007.25 
Net Cash Assets - 147,188.28 
Losses Paid - - 1,047,305.00 


J. R. VERNON, Pres. J. AMBLER, Sec’y 
During its entire history the Company has ti 
ously fulfilled every eatimase ° coving aad 
to the Policyholders. 


Ohio Business Only Through Local Agencies 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus$180,198.28 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 
Specie) Agent for Ohio and Indians 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. ins. Co. Security Ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - + + $250,000 
Assets - - - + «+ 720,044 
Surplus to Policy Holders - 462,618 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Ags 
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tinsburg, W. Va., was acquitted last week 
on the charge of ha’ fired the plant 
of that com y on Sept. 15, 1912. The 

case involved about $100,000 of insurance, 
which is at the present time in liquida- 
tion. The evidence nst Stewart was 
entirely circumstantial. At the time of 
the fire, the vehicle company was in finan- 
cial trouble. 


Ohio Agency pom ne 
Svat Ins.—G. Goshorn, West Salem. 
on: ey mm H. Root, Cortland; L. B. 


Grandsta ough ney C. Olt Co., yee. 
Stoltz, ttysburg; 


VYaeburs City—J. H. 
= 3% PMc Cleve’ 
. = le. Coshoct 

sents ‘Maxwell, "Bafence; F. J. 
Vv Napoleon, 

i. mete a. St. eae 

tlas, EE. Milles” 

Brit. Amer.—L. H. Miller ae dD. M. 
Bliss, Delphos. 

Columb. Natl—Sot Ulhacr, Cleveland; O, P. 


Ferron, Painesville. 
em Union, Eng.—Frederick Baird, Cleve- 


oat. Union, N. Y.—G. S, Hawkins, Steu- 
benville. 

County—Schob & Dutton, Ma 

Fire n.— Ss eee: Cc. B. 
Wise, Stoutsville; E “tear. Utica; Bon- 
ner & rey La Ruej, , t—. & Bell, Leip- 


sic; Ladd & Stamp, radner. 

Fireman’s Fund—W. E. Keve, Wapokoneta; 
F. L. Wight, West Jefferson. 

Firemens— 2 Dunham, Columbus; N. 


Smalheer, Clevelan 


Ger. Alli—N. oak. Cleveland; Clara 


M. Fritsche, Greenville; H. C. Moore, Spencer. 

Glens Falls—Raymond Duffy, Bellaire; R. L. 
Ashton, Rayland. 

Ham.-Brem.—G. W. Moss, Lancaster; c. 
yao, Wooster; J. M. Seymour, teri eabuls; 
J. Casey, Galion. 

P Lgberges. Ges Gambier. 

North Amer.—C E, Pag Harris, 
Utica; Bonner & Hune, “by ines J. E. Ladd, 
Bradner. 


Lon. & Lane.—G. F. pro Georgetown; 
Cc Bw a Oe Mt. 


ich. Coml. <P, 

New Jersey—N. 
Rogers, Toledo. 

Natl.—V. 9. Peters, tadins G . D. 

McIntyre, Opvite; J. Donaldson, Medina; 

G. Eales Hey, ‘gions; F, t. Morrill, Cin- 

p BA T. Rogers, Toled 


— Coiony_—Pe mer, Blair ‘& Shanks, To- 
, ad. Wash.—Beaumont & Freiberger, Cleve- 
a! 


een—G. S. Cow, ! Loudonville. 
— Exch—D. D. steiots. Smithville. 


Royal—G. E. Tuttle, San 
Ghager, Hamilton; Ja- 





Scott. Lene ay M. 
cob Bruner, Jr iamisburg 

Sorineheliok, Sherwood Waynesville. 

Teutonia, Pay. Shellenberger, North 
Lima; hsville. 


eB 8h Browne & Co., Cleveland. 


OHIO NOTES 


The Ohio Underwriters Mutual Fire has 
filed articles changing its location to Van 
Wert, Ohio. 

The Keystone Mutual and the Manton 
Mutual. Fire of Philadelphia have been ad- 
mitted to Ohio. 


The Sears Insurance Agency of Cincin- 
nati has been appointed agent of. the 
Hand-in-Hand Underwriters of the Com- 
mercial Union of England. 

The North River has appointed A. J. 
Hammell & Son sole agents at Cincinnati. 
The Hammell agency has the second agen- 
cies of the Eureka F. & M., Caledonian and 
Hartford. 


Fire at Edon, Williams county, Ohio, on 
Nov. 7 destroyed five buildings at a loon 
of $115,000. Had not the department from 
Montpelier responded the entire town 
would have been burned. 


In_April the Railway Materials Com- 
pany suffered a loss on its Toledo foundry. 
Among the companies on the risk were 
the National General of London, which is 
not admitted for direct business. The 
Railways Materials Company has begun 
suit aganist Moore, Case, Lyman & Hub- 
bard, Chicago correspondents of the Na- 
tional General, who placed the insurance, 
for $2,300. It sues the correspondents 
on the ground that it is not able to get 
service on the company in this country, 
and that the agents claimed they adjusted 
and paid losses for the company. 





range county 
Randolph county 





MICHIGAN AND INDIANA 


ANALYSIS OF FIRES GIVEN 


Indiana State Fire Marshal Gives Some 
a ag, as to In- 
ires 











More than 123 cases of incendiarism 
in Indiana have been examined by the 
state fire marshal, since the establish- 
ment of his office last May. Many ad- 
ditional cases have been reported, but 
upon examination no definite evidence 
pointing to incendiarism has been se- 
cured. 

In addition to the direct results ob- 
tained by the investigation of the 123 
cases reported, the fire marshal believes 
that the activity of his office in this 
direction has been the means of pre- 
venting an increase in the number of 
incendiary fires throughout the entire 
state. 

According to the figures of the fire 
marshal, there has beén a total of fifty- 
nine counties in which incendiary fires 
have been reported within the past five 
months. Those in which there have 
been more than two cases of incen- 
diarism and the number reported in 
each case are: 


Clay county 
Grant county 
Henry county 
Huntington county 
Lawrence county 
Madison county 
Marion county 
‘| Orang county 


eee eee ee eee eee eee ee 


Ripley county 
Spencer county ........ 
Vanderburgh county .. 
Wet GET nn 6s ensnesesncancas saaat 
REE GUE 6 6.006 04000 8004800066600 


Of the entire 123 cases of incendiarism 
that have been considered by the fire mar- 
shal thus far, practically two-thirds have 
been report ported f from counties which lie 
south of Marion county. Of all the coun- 
ties considered, Marion and Vigo have the 
largest number of incendiary fires. In 
prepeution to population, Orange county 
eads in fires from this source. 

The motives for incendiarism in the 


eee eee eee eee eee eee ee 





128 cases reported, according to the 
theory in each case, are: 

To defraud insurance companies....... 68 
Malice ..... nen oul cop Ghl hc qcended evccs 42 
PCCM “oc ccc cceSeccoestscooscoces 3 
Careless and mischievous boys........ 9 
Fire sale 


ee R eee eee ee eee ee eee eee) 


‘Although there. are but nine cases of 
fires started by careless or mischievous 
boys consider in this list of motives, 
many more than this have been reported 
to the fire marshal. The nine named, 
however, are those cases in which the 
authorities have felt it necessary to take 
severe action. 





New Indiana Mayors 


In the recent municipal elections in 
Indiana, the following are among the 
local agents who were elected to vari- 
ous offices. These are all new mayors 
W. B. Reed, Attica; T. C. Carmichael, 
Aurora; Walter Cooper, Greencastle; 
Estal G. Bielby, Lawrenceburg; Ralph 
W. Gaylor, Mishawaka; Charles G. 
Spitler, Rensselaer; Fred W. Keller, 
South Bend; J. L. ‘Lewis, Tipton, and 
Harvey E. ’"McMees, Winchester. 





SEVEN ATTEMPTS ON FACTORY 

Incendiarism is suspected in recent at- 
tempts to burn the factory and stock of 
the Bon Ton Manufacturing Company of 
Petoskey, Mich., makers of piano benches, 
and Chief Reed of the fire department 
wired State Fire Marshal Winship to 
make an investigation. The fire chief 
says that seven attempts were made to 
start the fire, two in the basement and 
fire in the stock room, old newspapers and 








DETROIT, MICH. 
HAS BEEN 


PR ticcssusccnacard $1,489,499.20 


D. M. FERRY, JR. E. J. BOOTH 
Provident 2 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


| Se are $400,000.00 


E.P. WEBB ™ 


H. E. EVERETT 
Secretary Ass't Secretary 

















Lansing, 


Michigan Commercial 


Insurance Company 


Michigan 





A Live Company 


Live Agents 








Writing 


Automobile 
Tourist Bagdade 
Fire and 

Tornado Insurance 














W. IRVING OSBORNE, President 


SAMES A. PATTEN, Vico-Pres. 


OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 





FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & C0., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 


LIABHLITY PLATE GLASS 


BURGLARY AUTOMOBILE 





Assets $1,153,949.82 


ORGANIZED 1858 


Surplus $589,608.10 


LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL . - $ 300,000.00 
SURPLUS TO POLICY HOLDERS, 360,704.20 
ASSETS - - 966,033.51 
LOSSES PAID TO DATE - + 5,400,000.00 


GERMANIA 


FIRE INSURANCE. COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital, - - $1,000,000.00 
Assets, + - - - $7,213,762.27 
Net Surplus, - - $2,613,814.88 
Surplus for Policy 

Holders, - - - $3,613,814.88 


HEAD OFFICE 





Cor. William and Cedar Streets 








Joun G. Ewmna, President 








The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Cash Capital, $500,000 


EDWARD BLIVEN, Managing Underwriter 


Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indi 


P. J. Brapr, Vice-Pres. M. W. Wetan, Secy.& Treas 


Net Surplus, $225,000 


Wi , 





»lowa, Minnesota — 














London & Lancashire 
FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39S. LaSalle St. Chicago, Illinois 


THE CONCORDIA FIRE 


INSURANCE COMPANY 





OF MILWAUKEE, WIS. 
Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 


Reserve for all other Liabilities 210,426.87 
Surplus to Policyholders - 1,100,660.70 
Total Assets - = «= 2,€18,247.41 





STATE AGENTS: 
JOHN DREISHS, Chicago, Ill, for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mu. 
A. E. CLARE, Des Moines, lowa,for Iowa and Neb. 





E. G. FORD, Seattle, Wash, for Wash. and Ore. + 
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shavings being used. The building was 
damaged to the extent of $65,000, with 
$3,300 insurance. The stock was also 
damaged. 


DECATUR AGENCY AROUSED 


Companies Accused of Turning It 
Down on Risk and Then Accept- 
ing from Michigan 


A year ago local agents at Decatur, 
Ind., secured the line on general form 
of the Holland-St. Louis Sugar Com- 
pany, at that point, on the basis of a 
40-cent rate, but- owing to the low fig- 
ure and the small insurance to value all 
the Ne aga in a large union agency 
absolutely refused to consider the line. 
This business could have been secured 
so that the agents would receive their 
full commission. 

However, as the old story goes, it 
makes a great deal of difference whose 
ox is gored. Recently the line fell 
into the hands of a large Michigan 
agency and now this Decatur union 
agency has received orders direct from 
two of its companies, who had been 
vigorous kickers on the 40-cent rate 
and the low insurance to value, to 
write $25,000 in each company at a 
30-cent rate, with a division of com- 
mission to the Michigan agency. There 
is no change in the amount of insur- 
ance to be carried from a year ago. It 
is understood that these companies are 
having a hard time explaining their 
protests of a year ago and their acqui- 
escence at the present time. 


Visitors at Monday Luncheon 
The Monday luncheon of the Michi- 
an Underwriters’ Association at the 
adillac hotel, Detroit, Monday, was 

graced by the presence of three well 
known fire insurance men from other 
states: George H. Moore, of Chicago, 
assistant manager of the Liverpool & 
London & Globe; President H. D. Davis, 
of the new Cleveland National Fire, and 
Carroll L. De Witt, vice-president and 
managing underwriter of the same 
company. 

All made addresses, that of ‘Mr. Davis 
being particularly well received by the 
special agents present. He spoke upon 
fire prevention and commended the 
work of the Michigan State Fire Pre- 
vention Association. He formerly was 
fire marshal of Ohio, and when he re- 
tired, acted as legal adviser to his suc- 
cessor. 

Mr. Moore formerly traveled Michi- 
gan as special agent of the Liverpool 
& London & Globe and therefore is very 
well known to the members of the 
Unien Field Club. His talk was largely 
reminiscent and was greatly appre- 
ciated. Mr. De Witt spoke upon the 
problems of the company man, though 
in a light vein. Then followed the 
general threshing out of Michigan mat- 
=o had come up within the past 
week, 





— 


Got Out of Lake Linden 

A Michigan field man tells an inter- 
esting story of an inspection of Lake 
Linden, the Michigan town that prac- 
tically was wiped off the map some 
days ago. He went there only about 
three months before the catastrophe 
happened, just taking a hunch that 
conditions might have changed since 
any fire insurance man had dropped in 
there. They had changed. For one 
thing, a long string of dangerous frame 








STRICTLY FIREPROOF 


it BREVOORT 


Chicago, Illinois 
MOST MCDERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance M 
Is Solicited oe 





FIRE 


Automobile and Farm Departments 





TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States FireIns.Co. - - 
Nassau & Dutchess Fire Ins. Co. 
Richmond Ins. Co. - - - - = 
Union of Buffalo- - - - - 


@THE CAPACITY OF THE 








Surplus - 
i “ae oe CRUM & FORSTER 
ry ret) $01 780.58 Western Department 
1,110,427.61 690,472.05 FREEPORT, ILL. 
1,482'343.38 802,593.4 — 
471,723.51 341,635.94 FRED M. GUND 
327,455.35 274'806.30 Manager 


ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 











buildings had been built side by side 
up the main street, and there was 
practically no fire protection. If a 
blaze ever got started only fortune 
could stop it. 

So he cancelled everything except a 
risk on a brewery that stood apart, was 
a good risk itself and seemed to be 
safe from the dangers of other fires. 

Not long afterwards an agent wrote 
a policy on a brick building. The spe- 
cial agent advised that it be turned 
down, giving his reasons. But the 
company had a reason for accepting 
it—the agent was a new one, it was the 
first policy he had written and it dis- 
liked to discourage him by cancel- 
ling it. So it was allowed to stand. 
The big fire started in that building, 
wiped out everything that the field 
man thought a fire would, and also the 
brewery which he thought it wouldn’t. 
His timely inspection, however, saved 
the company some $14,000. 


ROWLAND GIVES HIS VIEWS 


President of Detroit National Com- 
ments on Objects Agents Are 
Striving to Obtain 





Detroit, Nov. 12—(Special)—“I for 
one, would be glad to see the local 
agents attain at least two of the ob- 
jects they are striving for,” said M. O. 
Rowland, president of the Detroit Na- 
tional Fire, in speaking of the big Na- 
tional Agents Association at Cincin- 
nati. “I don’t think the companies are 
fighting them about anything, as they 





seem to believe. 

“I would like to see them obtain 
the sole agency system and the adop- 
tion of a standard of qualifications for 
agents. Both would work to the best 
advantage of the fire insurance busi- 
ness in general. In the very largest 
cities, of course, the sole agency sys- 
tem would be impracticable for one 
agency could not cover the territory. 
But in the smaller places the elimina- 
tion of the second string agents would 
generally mean the elimination of the 
inexperienced men—the men who do 
not know how to write fire insurance 
and seemingly cannot learn. This plan 
and the one to qualify agents would 
go hand in hand. 

“It wouldn’t reduce the number: of 
competent agents. It would simply 
mean more companies in a city. Gen- 
erally, if a new company wants to 
get into a thriving city the special 
agent finds it almost impossible to get 
a reliable agent to take him on. So 
he leaves his supplies with the bar- 
ber or the druggist, in hope of getting 
at least a little business. Of course, 
no one would suspect that the barber 
or the druggist was an insurance man. 

“The Michigan courts have been in- 
clined to hold that legal requirement 
of qualifications for | lines of busi- 
ness is unconstitutional because it re- 
strains men from entering any sort of 
business they desire to. So the plan 
may never come to pass in this state. 
But it would be one of the best things 
that ever happened for insurance.” 


INVESTIGATING DETROIT FIRES 

The first of Detroit’s arson cases in- 
vestigated by the state fire marshal’s de- 
partment came to a head with the issu- 
ance of warrants for Christopher Vitale 
and his wife, Anna, who operated a con- 
fectionery store on St. Antoine street. 
It was partly destroyed by fire Sept. 15. 
The Aachen & Munich had $2,500 on the 








stock. The Vitales claimed a loss of 


Phoenix Assurance Co., Ltd. 


OF LONDON 
yop WESTERN DEPT. 
ae 176 WEST JACKSON BLVD. 


100 WILLIAM STREET 
NEW YORK CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


THE CENTRAL UNION FIRE INS. C0., “Missourr 


Surplus to Policyholders Jan. 1st, 1912 = = $450,000.00 












OHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 
ABSOLUTELY FIRE PROOF, 1898 Fifteen Years of Service 1918 


The Martin Hotel) Security Mutual 


ti Minis Cini tt Fire Ins. Co. 

50 Rooms Without Bath Chatfield, - - Minn. 

Center Insurance District 

The Patronage of Insurance Men Is|Insures Against Loss by Fire, 
Solicited Lightning or Tornado 

W. B. NATION, Manager |, | resca CHAS. L. THURBER 
Sioux City, Iowa President Susann 























NORTHWESTERN ‘FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3lst, 1912 


Total Assets $995,596.21 Capital $300,000 
Net Surplus $334,591.30 
OFFICERS 
Ee ss soos osctnscdccdsssesssboscieavos President and Manager 
MNO 6 6.3.5. 5:5'5'0 0 6562-4 60.0 60.0. 004-46.0565904006000080% Vice-President 
I oo ik au. bcd «cn 0 ir Oh 00.09 5605-0000baoRESS 64 one Vice-President 
5 EE ener Hep nee Sporn em Vice-President 
Ey WE ass bee snhid dh enenss saseseebanesese Vice-President and Treasurer 
Ne TENS on $.60a0d:b Neen na cedawecsh 4:65540616 054 t00n05840000% Secretary 











First National Fire Insurance Company 
Full paid capital, $555,000. Surplus to Policyholders, $1,222,834.50 


Commercial] Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $664,250.74 


National-Commercial Underwriters Agency 
Full paid capital, $1,010,618.75 
Surplus to Policyholders, $1,887,085.24 
Address applications for agencies to the above Companies 
SOUTHERN BUILDING, WASHINGTON, D. C. 
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93.008. but the company refused to pay. 
puty Fire Marshal Samuel Robinson, 
after a thorough investigation, 
mended the warrants. 

Mr. binson says he has completed in- 
vestigation of two other cases, but the 
testimony has not been written up. Ar- 
rests will be made in those cases also. 
Alsquesher } ne - are seven queer fires on 
the marshal’s Detroit list. He will con- 
tinue his work there until all are disposed 
of, though he is in demand in other cities. 


ZEALOUS FOR LAW AND ORDER 

J. Huddleston, a painter of North Terre 
Haute, Ind., has been arrested, charged 
with setting fire to Elmer May’s house. 
Huddleston was seen to run away from 
the vicinity of the house just as _ the 
blaze broke out. May owned a_ saloon 
and Huddleston was active in the law 
sae order league that sought to close the 
saloons. 


recom- 





Indiana Agency Appointments 
Natl.-Coml. =, Larkin, Mt. Vernon; 


E. E. Ron Richmon 
N. B. & M., Eng.—F. E. Farley, Crown Point, 
Commercial, D. C.—O. Owens, New Al ” 


n 
Columb. Natl.—C. 0. Heffi ley, Logansport; y. 
J. Hartley Agency, Terre Haute. 

First Natl—F. K. Sawyer, Sun Realty Co., 
Indianapolis; E. K. White, Marion; Leon 
Wheeler, Valparaiso; W. C. Mason, Vincennes; 

J. Gemmill, Broadripple. 

Nord-Deutsche—L, F. Van Cleave, Angola; H. 
W. Milner, Indiana Harboe 

Commonwealth—J. Krupa, East Chicago. 

Rhode Island— cm & Lenhart, Decatur. 

National, Ct.—C. E. Wills, Hanna; A. Pugh, 
Upland. 

Franklin—J. H. Cochran, Red Key; D. Arnold, 
Montpelier. 

Continental—J. J. Schliessmann, Manilla; S. 


. Goodman, Roseyville; J. W. Barnett, El- 
wood; S. J. Shadel, a 
Boston—Citizens Trust Co., Sullivan. 
American—G. Kuns, Brookston; E. E. 
Roney, Richmond. g 
ech. & Trad.—A. B. Ten-Barge, Poseyville; 
V. N. Griffith, Terre Haute. 


Western, Pa.—Louis Goodbub, New Albany. 
Union, yee Goodbub, New oon. 


Columbia, O.—S. ~ and C, King, 
Crawfordsville; J. "6. Cason, AAT 
Thatcher, Frankfort. 

Springfield—Mor oe & eng | Knightstown; 
Kelly & Lederer, South Bend; G. G. Mathews, 
Lawrenceburg. 

New Bruns.—G. H. Moore, > mas A. S. Zook, 
Goshen; Wabash Co. Loan & Tr. Co., Wabash. 


Old Colony—A. Coquillard, South Bend. 
Palatine—G. Mathews, Lawrenceburg. 
Fidel. Gnd 6. A. Chappell, Dana; 

& Warner, East re. 
Fid.-Phenix—H. A. Wolf, Wanatch. 


unsing 





Michigan Agency Appointments 
Fire at 9 W. Henning, Detroit. 
Firemens—E. L. Bates, Pentwater. 
Franklin—A. W. Reynolds, Harbor Springs, 
Ger. Alli—C. W. Snowden, Sandusky. 

Ger. Amer.—F. E. Knapp, Quincy; D. J. 
a Winona; J. W. Gerwolds, “cently 
ville. 

Goqnenio—J. E. Wirth. Lake City. 

Globe & Rut.—S. S. Brams, Detroit. 
poms Amer.—F. W. ag Detroit. 

L. & L. & G., N. Y.—F. W. Henning, Detroit; 
Cartel eohy Co., Detroit. 

& L. G., ‘Eng. —R. S. Jenks, St. Clair; 
H. . Thatcher, Pontiac. 

Lon. & Lane.—F. W. Henning, Detroit; F. E. 
Knapp, Quincy. 
Mich. & M.—H. M. Thatcher, Pontiac. 
Milw. Mech. me & Gould Co., Hastings. 
Minneapolis—J. S. Crawford. Port Huron. 
Natl.-Ben Franklin—Hipp ins. Co., Benton 
ae Fritz Devos, Detroit; M. S. Helos, 
5 = . Reed, Standard Real Estate Co. and W. 

rown, Lansing. 

Nees Deutsche—Hipp Ins. Co., Benton Har- 


Northern, N . ¥.—Christe Ins. Agency. , Detrgt. 
Natl.—Wood & Lyttle, Shelby. 

3 be V. Nunnelley, Mt. Clemens; A. 
S. Hinds, Shelby; H. M. Nichols, Corunna; 
W. A. Burroughs, Quiney; McPhail & Cole and 
M. Kienholz, Scottville. 

Phoenix, Ct.—H. H. Hess, Lansing. 

Reliance—J. L. Van Wagoner, Fensies, 

Rhode Island—J. C. Irvine, Detroit. 

Scott. Union—Peter Vesser and Carl Erling, 
Kalameseo; E. Woodhaeus, Mentha. 

Sun—J. A. Mohler, Fennville. 


Security, Ct.—A. Miner, Fowlersville; 


R. 
Smith & Boyland, Grand Rapids; G. S. Crook, 


Pprines. M. Cahoon, Houghton; W. H. 
Hyan, Matawan; Jam es Godshalk, oa Rivers. 


Svea—Byrns Tn Ish 
Western—H. se Mack er, oF Ss. A. 
McGee, — * 

Aetna—J. A. Findlay, Gilford; C. W. Fox, 
Peck; W. S. Dowler, Detroit; J. H. Goldie, 
Gaylord; }: B. Baskin, Port Austin; W. T. 
Menge, L’Anse; F. M. Horn, Olivet; R. G. 


Amer. Cent.—W. J. Connor, C. D. Ellengo- 
ben and H. W. Fepeoeh. Detroit; G. N. Goulr, 


— os = H. Epplett, Sandusky. 
Marsh, Allegan; F. W. _ 

m.. ~~ % 

Boston—Joseph ne Vernon ter, Detroit. 

Camden—Wood ttle, Shelby. 

Columb. Naas a z Farlinger and G. C. 


Weir, Detroit; 5 L. nes, Lain —~Yy 
Commercial, D. C.—Brevoorts yn 
Detroit. 

Commonwealth—H. K. Dickinson, Detroit; 
Chester A. iat Grand Rapids. 
Continental— A. Schmier and Henry 
meee, Detroit; G. Townsend, Ells- 
worth. 


FF eaten F. & M.—E. W. Miller, Greenville, 


Detroit Natl—C. L. Clark, x 
Elmer T. Lever, J. M. Burns H. Bielfie 

and a a Detroit; a? Bockstrom, 
gy rook & Gould Co., Hastings; F. B. 
Carr, Dundee. 

Ger. Alli—W. G. Conlan, Otsego. 

Fire Assn.—Edwin Sluyter, Hin hiand Park; 


Cc. = eeieer 


F. E. Knapp, Quincy; J. askin, Port 
Austin. 
Druggists Indem. Exch., St. Louis—C. A. 


Bugbee, Kalamazoo; W. A. Page, Battle Creek. 
er. Amer.—Thomas Hines, Conklin; M. B. 
Nelson, Detroit. 

Mass. F. & M.—W. B. Anderson, Pontiac. 





MICHIGAN NOTES 


H. F. Stratton, from the Chicago office 
of the Western Adjustment Company, has 
been appointed associate manager at De- 
troit with F. C. Barkman. 


The agency of the Firemen’s Under- 
writers has been transferred from the 
Brevoort Insurance Agency to the Michi- 
gan Insurance Agency, at Detroit. 


The fire insurance on the Olds Motor 
Works, at Lansing, Mich., a part of the 
General Motors Company, amounting to 
$1,200,000, has been recovered from the 
mutuals by the stock companies. 


Objection has been made to the follow- 
ing clause embodied in the insurance for 
the Greenwood Lumber Company at On- 
tonagon, Mich.: “It is hereby agreed that 
in case of loss on lumber or other timber 
products, the measure of loss or damage 
shall be the market value of the stock 
described, less the cost of selling and han- 
dling same.’ 


INDIANA NOTES 


An initial report has been made on the 
sprinklered department store of the E. 
C. Minas Company, 168-180 State street, 
Hammond, Ind. The Garrett 1913 wet and 
dry system classes superior to excellent, 
3200000. 95 percent credit; insurance, 


Report has been made on the cigar and 
tobacco factory of Hamilton, Harris & 
Co., 117-119 South Meridian street, In- 
dianapolis. Risk is equipped with Manu- 
facturers 1911 dry pipe sprinkler system, 
classing superior; line of insurance, $20,- 
000 on building and $100,000 on stock. 

The Indianapolis council passed or- 
dinances, Monday night, giving the new 
salvage corps the right to use the streets 
and to enter buildings to do its work. 
The corps’ board of directors met Tues- 
day to consider the purchase of a truck 
and other equipment. The selection of a 
superintendent was also considered infor- 
mally. 

After payment of a $400 fire insurance 
policy had been contested by a company 
on a house of Daniel Abram, near Elren, 
Ind., Deputy State Fire Marshal Ross 
made an investigation, which resulted in 
a written confession by Abram that he 
hired a man named Reed to burn the 
building and that Reed was to have $100, 
the amount carried on the furniture. 
Abram attempted to shoot himself after 
he had been accused by the deputy. 











AGENTS WANTED IN ILLINOIS 





FOR 
The Metropolitan Fire Insurance Co. 
OF CHICAGO 
Cash Capital $100,000 Net Surplus $59,036.99 


Operates only in its home state, is non-union, adheres strictly to tariff rates 
and is free to make liberal commission arrangements to desirable agents 


JOHN NAGHTEN & CO., Gen’l Managers, 1705 Ins. Exch., Chicago 
(Established 1863) 
We also conduct a Surplus Line Department 





Royal—J. Moross, New Baltimore; A. R. 
Miller, Paw | LeRoy -— oit. . 
Royal Exch.—Duel "s Reynolds, Harbor |; 








CARL FISCHER 
Vice-President 


H. HAND Cc. R. VERRY | 
8 Treasurer 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


















SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. Ce HINSCH, Bec’ y 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good compan ap pe the 

ent, because in addition to writing a general business, it accepts practically 
m farm risks. We want agents +y the above states, and would appreciate 


hearing from agents desiring to represent us. Address the Secretary. 





Northwestern Mutual Fire Insurance Company 
Organiseé January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm , School Houses and Churches. 
HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 





German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 
January 1, 1913 


Admitted Assets - = $1,010,899.12 Paid in Baltimore 
Policyholders’ Surplus - $441,397.54 Paid in San Francisco - 


WESTERN. ASSURAN 


COMPANY 


CE 


OF TORONTO, CANADA 








Assets, January 1,1913,inU.S. - - - = $2,464,562.06 
Surplus in the United States- - - - - + 1,018,318.63 
HON. GEO. A. COX, President W. R. BROCK, Vice-Presiéea 


W. B. MEIKLE, General Manager 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


. GOOD AGENTS WANTED IN NORTH DAKOTA, 
OF SIOUX FALLS, SOUTH DAKOTA SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant pciees reasonable. Club 
Breakfasts, Club Luncheons. 

LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 




















GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


AS tiiddiowss: Pie lasurease Comp Casu Capitat $500,000 


Local Representatives Desired in Montana 





FIRE—LIGHTNING—TORNADO—HAIL— INSURANCE 
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IN ILLINOIS AND WISCONSIN 





Cc. F, PERSCH HAS RESIGNED 


Mana Illinois inepontign Bureau 
Will Soon Locate in p Appeee— 
No Successor N 





Charles F. Pers¢h, who has been in 
charge of the fire insurance rating ac- 
tivities of Illinois outside of Chicago 
since Feb. 14, 1894, has. tendered his 
resignation as manager of the Illinois 
Inspection Bureau, and as soon as re- 
lieved will locate in Los Angeles. “Mr. 
Persch has been, for nearly 20 years 
engaged in the confining and exacting 
work of rating.- He finds that his eyes 
are giving. way, and that it is neces- 
sary for him to engage im some out- 
door activity, He. hopes, therefore, to 
make a field connection or take some 
insurance position in California, that 
will mot require any great amount of 
office work. 

Mr. Persch is one of the well known 
raters of the west and during all his 
career in this calling has never been 
charged with favoritism or discrim- 
ination. His. attitude all along has 
been a just one to all who came in 
contact with him. He gave no one 
any advantage; he made his rates by 
the card and stuck to them. Notwith- 
standing pressure that has been 
brought at times to swerve him from 
his position, he has stood by his guns. 
His policy has been one of strict im- 
partiality. 

Mr. Persch became secretary of the 
Illinois State Board in February, 1894, 
when Charles L, French, who recently 
retired as state agent of the Spring- 
field, was president. Prior to that time 
the rating work had been done by 
committees. Mr. Persch organized a 
rating force and was in charge of the 
work so long as this function was in 
the hands of the state board. On Jan. 
1, 1908, he took charge of the Illinois 
Inepection Bureau as manager, this 
being one of the most important of 
the, independent: rating bureaus in the 
west. or some twelve years Mr. 
Persch was specia! agent of the Spring- 
field in Illinois. He has many friends 
who regret his departure, but wish 
him all success. and happiness out on 
the Pacific coast. 

The subscribers committee has not 
selected a successor to Mr. Persch, but 
expects to canvass the available ma- 
terial in the near future. C. R. Street 
of the Fidelity-Phenix is chairman of 
the committee. It is thought that the 
committee will exact first that the new 
manager be a diplomat, one who can 
handle men and who can meet the as- 
sured in a friendly way and yet main- 
tain the principles of rating. A num- 
ber of field men and others have been 
spoken of, but the committee has not 
had a meeting to go into the subject. . 





Held Against Company 

At Marinette, Wis., last week judg- 
ment was given against the Camden 
Fire in the circuit court in the case 
growing out of the loss on vehicles of 
the Holquist Livery Company. The 
vehicles were covered only in certain 
places, but the court held the com- 
pany liable for loss occurring in a car- 
riage shop, where they had been taken 
for repairs. The case will be appealed. 
Several companies are involved, the in- 
surance amounting to $61,000. 

W. E. Main’s Views 

According to Willet, E. Main, .head 
of the W. &. Main Insurance Agency, 
Madison, Wis., has more than $20,000,- 
000 worth of fire insurance in force, 
“Based on a census return of 30,000 
there is more than $666 worth of fire 
insurance for every man, woman and 
child in Madison,” said Mr. Main, “and 
these figures are. growing. Madison is 
one of the best fire insurance cities of 
its size in the country, and the rates 
are probably cheaper than in a large 
number of cities of the same class.” 
Mr. Main said the business is slowly in- 
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SURPLUS TO POLICY HOLDERS 


F.C, VAN _DUSEN, Prest. ~ 





Minneapolis Fire and Marine asa 
Insurance Company 
CONDITION DEC. 31, 1912 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 


CAPITAL 
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JOHN D. McMILLAN, V.- Prest. 

















creasing ‘but that small companies are 
curbed by what he considers too severe 
regulative legislation. 


WHICH DOES MOST BUSINESS? 
Milwaukee Agencies in 


Dispute—Schroeder Office Insists 
t is Bigger than Russell’s 








Milwaukee has a controversy that re- 
sembles in many ways the dispute that 
raged in Illinois between the Illinois 
Life, National Life, A., and 
Franklin life. All three have reasons 
why they are the oldest and the two 
former also contested for size. 

The Wisconsin “difference” is be- 
tween two general and local agencies— 
those of Chris. Schroeder & Son and 
of George H. Russell Company. The 
Russell agency has an advertisement 
in the “Evening Wisconsin” of Oct. 
28 which contained the assertion, 
“largest fire and casualty agency in 
Wisconsin.” - It also claimed to be 
writing $400,000 in premiums this year. 
This led the Schroeder agency to take 
two.or three times as much space in 
several papers Nov. 1. It announced 
a deposit of $2,500 in a local bank and 
challenged the Russell agency to do 
likewise, the understanding being that 
the agency which showed up on an 
audit to. be the smaller was.to lose its 
deposit and the amount be given to the 
associated charities of Milwaukee. This 
deposit of the Schroeder’s was left 
for ten days, in ‘accordance with the 
challenge issued, and as no action was 
taken by the Russell office the amount 
has been returned. 


Is Barred Out for a Year 

The Central National, under the 
terms of its reinsurance agreement with 
the North British, can not write direct 
agency business in Illinois for a year 
and hence its plant will go to the rein- 
suring company: It can do a direct 
business in Chicago and is now writing 
reinsurance from the home office. It is 
stated that the price paid for the busi- 
ness was about 45 percent. 





LIGHTNING PRINCIPAL CAUSE 

According to the monthly report of C. 

A ost, Wisconsin fire marshal, light- 
ning again led the list of fire causes in 
Wisconsin for the month of October. Six- 
ty-four lightning fires, all on unrodded 
buildings, were reported, the loss result- 
ing amounting to $101,175. Fires during 
the month numbered 216, causing a total 
fire loss of $275,575. For October, 1912, 
the number was 212, and the loss $323,095. 


ILLINOIS DECISION GIVEN 
The Illinois appellate court decides in 
the case of the Hayes Pump & Planter 
Assurance Company of 





Every Room with Bath European 


The Brown 


Des Moines, Iowa 
$250,000 New Fireproof Hotel 
ERNEST W. BROWN, President 


The Popular Home for 
Transient Insurance Men 


Hotel De Luxe 


Advertising | 


r 


“A Centenarian” Established 1808 


Atlas Assurance Co., Ltd. 
London, Eng. 


U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 
For Seer WESTERN DEPARTMENT, — CHICAGO, ILL. 


CONTINGENT COMMISSION 


I can insure fire insurance agents who have earned a contingent com- 
mission or profit under their contracts with fire insurance companies 
against a partial or total reduction thereof between now and January Ist. 
SURPLUS LINES UNUSUAL FORMS RE-INSURANCES 


F. R. THOMPSON, Insurance Exchange, CHICACO 
Fire Automobile 


~ VULCAN INSURANCE COMPANY 


New York Home Office, 89 Fulton Street 
Agents desired in principal cities and Correspondents desired for sprinklered 
towns in New York, New Jersey, Penn- risks and high grade mercantile and special 
sylvania, Illinois and Ohio. hazards. 


Based on conservative methods and past experience 
we are issuing POLICIES on AUTOMOBILES sub- 
ject to most liberal conditions at extremely low rates. 


We invite the patronage of Brokers and Agents 
Sprinkler Leakage 











Tornado 











~ Ohio’s First Million Dollar Fire Insurance Company 


The Cleveland National 


Fire Insurance Company 
PARK BUILDING, CLEVELAND 
Organized May 19, 1913 
CARROLL L. DeWITT, Managing Underwriter 
OVER 2,000 STOCKHOLDERS IN THE STATE OF OHIO 
PROPOSED CAPITAL, $1,000,000.00 


Will be ready for business about February 1, 1914. 
HYMAN D. DAVIS, President 





Applications for Agencies desired 
JAMES E. MILLIKEN, General Manager 














The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886. Cash Paid-up Capital $200,000 
Assets Almost a Half Million Dollars 





q Producing agents wanted in all unoccupied territory where the Company is wri 
business. It pays to sell Live Stock Insurance if you represent the “In and Ono.” 
Promptness and fair docting make it with farmers and stockmen. Our system 
of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 





Roof Garden 


Crawfordsville, Ind. 
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arises to pay the amount agreed upon as 
a result of the adjustment. 2. Where the 
Smount of the loss is ascertained and 
agreed on, a mere error in apportioning 
the loss between two insurance com- 
ies will not bind one of them for more 
than its proper proportion of the total 
loss under its policy. 


DISCUSSION ON GLASS LOSS 
Milwaukee A ents Wonder if Com- 


panies Have to Pay Ex- 
plosion Breakage 








The explosion during the recent fire 
in the Milwaukee branch of the Good- 
year Rubber Company broke a large 
amount of plate glass in risks not 
otherwise affected by the fire and Mil- 
waukee agents are discussing the ques- 
tion of the liability of fire companies 
for the plate glass losses. The Wis- 
consin andeek policy provides: “This 
company shall not be liable for loss 
caused, directly or indirectly (unless 
fire ensue, and then for the dama € by 
fire only) by explosion of any kind. 

It has been held by a federal court 
that if a fire precedes the explosion, and 
the explosion is caused by such fire, 
the company is liable for the entire 
loss. While the explosion seems to 
have been caused by the fire in the 
Goodyear branch, there was no fire in 
the risks in question. A local agent 
states that courts in Colorado, New 
York and Tennessee have held the fire 
companies not liable in similar circum- 
stances, although in general the local 
belief in Milwaukee is that they will 
have to pay the plate glass losses. 





Illinois Agency Appointments 

Urbaine—Stahl & Williams, Quincy. 

Western, Pa.—I. H. Johnson, rsburg ec 

Western, Can.—H. Miley, Harrisburg. 

American—R. W. a Amboy; 
Bocebest. Flanagan; C. * Morrow, oor 

Garland, Kirkland; H. D. Warrick, She ae 
i c. Dame, Rockford. 

Coml. Union, Eng.—R. E. Moon, Taylorville; 
—— Stautz and William O. Krueger, Engle- 


Detroit F. & M.—James O’Mara, Decatur. 

Pitts. Und.—Rea & Tester, Litchiield; Murphy 
& Son, Lo og 

Hanover—O. ; on on, Divernon; O. W. 
Feely, Modeswo: F urchell, Oregon. 

North Amer.—J. bf Viasak, ‘Chicago; 7, = 
pase & Son, Golconda; DeCoudres 7. Grays 


ke; E. D. Barnett, Westervelt; F. . Kruskopf 
& Son, Warsaw. 

Ill. Mut. Fire Und.—J. H. Bowyer, Bement. 
L. & L. & G., Eng.—L. E. Brewbaker, Bushnell; 
H. W. Corpe, Colfax; P. F. Wagner, Irving 


oo 
B. & M., Eng.—O. L. Weis, Reddick. 

Nonbest: N. Y.—Bertha Haas, 7 
Natl. Union—C. z° Lehman, Elgin, 

New Jersey—G. H. Wilde, Quincy. 

gr ll E. Haywood, Beardstown. 

Old Colony—A. P. Harwood, Ottawa; Harry 
Marean, Rockford. 

Orient—Hogan & Kelly, Kankakee; J. R. Can- 
trall, Tuscola. 

Pa. Fire—Kunnemann & Goedecke, Granite 
ity. 

Frov. Wash—The Webster Ins. Agency, 
Galesburg. 

oenix, itn C. Perkins, Lincoln; A. 

J. Klyczek, C icago he we H. O. Moore, 
Salem; David Mintz and Razek, Chicago; 
J. P. Jack, Newton. 

Phoenix, Ct.—I. H. Edwards, Oswego. 
Royal—P, E E. Hartung, Chicago. 

Sterling—L. L. Glenn, Champaign; C. A. 
Webster and F. C. Webster, Galesburg. 

St. Paul—J. W. Grant, Mt. Vernon; Joseph 
Hydanus, C. Wornhoff and Joseph Ponic, 
Chicago; C A. Swarm, Cullom; J. F. Me- 








Insurance Men’s Headquarters 


Hotel Dyckman 


THE COMPLETE HOTEL 
Sixth Street, near Nicollet Avenue 
Minneapolis, Minn. 


Highest Type of Fireproof Con- 
struction 


Every Room with a Bath 
European Plan Exclusively 
Circulating Ice Water in All Rooms 
Rates $1.50 up 

















Dowell and E. B. Ramsey, Fairbury; L. Smoot, 
_~< i 

Sun—W. H. Groner, Litchfield; E. B. Gubbins 
& Co., Chicago; T. M. Meek, Marissa; Johnson 
& Ritson, Farmington. 

Scott. Union—S. H. Disingen, Dunphy & 
Miksch, Nick Meisch and F. . Kienzle, Chi- 
cago; n & Keay, Revue 

FN eld—J. Viasak, Chicago; Hill & 
Spence, iarsis chy: Hober Caldwell, Peoria; 
S. B. Waldron, Hamburg; J. S. Shea, Hardin; 
6. G Bartholomew, Kampsville. 

Standard, —- E. Anderson, Auburn Park. 

Uz. Sok, Ward, Streator. 

Western, Ont. —Runyan, Davies & Cannady, 
Danville. 

Westchester—E. A. Ray, Oregon; R. F. Han- 
num, at Veer: wy & Schetter, Engle- 
wood; uirk Grand Crossing. 

} Kortendick, my 4 


— Freeport; Mrs. re We 
R. C. Rumbold, Chatsworth. 
Aachen & M.—W. H. Gardner & Son Co., 
Bloomington; J. R. Schnebly, Peoria. 
Allemannia—O. S. Bowgren, Geneva, 
Aetna—G. A. Shartan and E. A. Sparron, 
Chicago. 
aes. A. McHose, Griggsville. 
bany—Simon Berger Ins. Agency Quincy. 
American—O. B. Scott, Dalton City; 
Bening, Mattoon; E. E. Nichols, Wayne- 
ville. 
Boston—Sorensen & Schintz, Cilenge. 
Commerc: Gardner, Rochelle, 
Connecticut—C. L. Staley, Chester; C..B. 
Schroeder, Vermont; C. pdahl, Chicago; 
oodbury & Co., Wilmette. 
Franklin—D. L, Gardiner & Ce, Aurora. 
Forest City—L. G. Wilby, ° land; K. C. 
McNeill, ert U. B. Hemmen, Minock. 
Fire Assn.—C. M. Turner Cambridge; Nie- 
hoff & Albers, Carlyle; S. J. Porterfield, Cul- 
lom; McDowell & Ramsey, Fairbury; J. 
Joens, Blue Island; Allen Mills, Ridgway. 
Fid.-Phenix—J. Emery, Oak Lawn; C. J. 
LeMessurier, Pontiac; Edward Feutz, Highland; 
G. L. Gahm, Johnson City; Mary A. Adem 
Maywood; E. Bentz, Sailor Sprin m4 
Barth, Cisne; Skeels & Thrasher, Fi ities 
R. C. Rumbold, Chatsworth; H. Wendel, 
Forrest; W. M. Goger, i. Park; J. R. Rol- 
ler, Karnak; O. W. Feely, odesto; urlless & 
Swanson, Normal ~—. 
Firemen’s Fund—J. S. Haas, Wauconda; L, 
O. Farnsworth, Glen Ellyn; Mrs. F. R. poesia, 
Metropolis; Jesse Young, Rossville; L. C. Bur- 
gess, Monticello; R. B. Hickman, Monmouth. 
Germania—Duvall & Kuhn, Belleville; J. J. 
Elared, Carrollton; G. W. Gerking, Lebanon; 
. Ferguson, Pana. 
Ger. Alli. —Dial & Bagley, Benton. 





WISCONSIN NOTES 


New sprinkler systems have been in- 
stalled by the Lay-Watterson Shoe Com- 
pany and the Janesville Shirt & Overall 
Company at Janesville, Wis. 


The H. B. Hobbins agency of Madison, 
Wis., is back in its old location at 23 
East Main street, after an enforced ab- 
sence due to a fire last April. Mrs. H. 
B. Hobbins has purchased the interest of 
John G. Spooner and has assumed the 
management. Mr. Spooner will continue 
to broker for the company. 


Hugo Kroeger of Iron Ridge, Wis., con- 
fessed to setting fire to Charles Fahren- 
krug’s barn in which four horses and 
twenty-one head of cattle were consumed, 
as well as the building and contents. Ac- 
cording to officials, revenge is said to 
have been the motive, but other arrests 
may follow. Deputy Fire Marshal J. E. 
Kennedy is on the case. 

Benjamin L. ~ — has purchases the 
interest of S. D. Boreham the agency 
at Fond du Lac, Wis., atnetee under the 
name of Boreham & Heath Mr. Heath 
will confine his business to fire and cas- 
ualty insurance, under the name of the 
B. Heath Agency. Mr. Boreham will 
engage in the life insurance business only 
as district manager of the Prudential. 


ILLINOIS NOTES 


Murphy & Sons have taken over the 
agency of Ronalds & Grabel at Eldorado, 
Il, and have consolidated the business 
with their own. 

Nelson H. Smith has taken the com- 
panies formerly_represented at Spring 
Valley, Ill, by E. P. Hannum, now de- 
ceased, and will continue the business of 
the agency. 


At Olney, IIL, policies have been issued 
to the Friend-Maxwell Grocery Company, 
531-533 Whittle avenue, covering stock 
and including betterments or improve- 
ments to the building. The companies 
hold that betterments and improvements 
should be specifically insured and not 
written blanket with contents. 


Companies represented in one of the 
prominent agencies in Kankakee, Ill, are 
discouraging the use of a dwelling house 
form gotten out by the agency which 
contains the following provision: “When 
this form is attached to a fire policy, in- 
surance shall also cover fences, side- 
walks and trees, not exceeding $25 for 
any one tree on the premises.” 


It is reported agents at Joliet, Ill, have 
furnished an unsatisfactory form in con- 
nection with insurance for the Bates Ma- 
chine Company, south side of Jackson 
street. The general form covers stock, 
machinery, patterns and electric light ap- 
paratus anywhere on the premises, and 
there is neither average nor coinsurance 
clause employed. Companies are asking 
for amendment. 








IN THE GREAT NORTHWEST 


OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








MINNESOTA PER CAPITA LOSS 





Commissioner Preus Gives Figures 
Showing Increase From $1.15 to 
$2.64 in Ten Years 





Commissioner Preus of Minnesota, in 
his fire protection propaganda in that 
state, has published figures showing 
how the per capita fire loss there has 
grown during the past ten years. He 
uses them fer comparison with the 
European per capita loss of 33 cents, 
explaining how the people of Min- 
nesota could save millions of dollars 
each year by adequate fire prevention 
measures. 

Mr. Preus’ figures show a startling 
increase in the per capita loss since 
1903, his tabulation being as follows: 

Premiums in 


Minnesota 


Losses Capita 
1903 ....$5,611,425 


$2,122,791 $1.15 


1904 . 6,220,421 3,407,89 1.81 
1905 . 6,475,574 2,871,563 1.50 
1906 .... 6,948,051 3,856,636 1.98 
1907 . 7,512,356 3,391,950 1.71 
1908 8,274,074 5,157.44 2.56 
1909 8,533,765 4,206,125 2.06 
1910 8,844,938 6,214,984 2.99 
1911 .... 8,921,074 5,557,871 2.64 
1912 .... 8,921,074 5,667,871 2.64 


Incidentally Mr. Preus gives the in- 
surance companies full credit for the 
large amounts spent by them for fire 
prevention. For 1912 the expenditures 
for this purpose are given as $6,000,000, 
or 2.7 percent of gross receipts and 5 
percent of the total expenditures. 





Bad Conditions at Ottumwa 


The adjusters who have been at Ot- 
tumwa, Iowa, settling the losses there, 
find that about all the business is writ- 
ten at cut rates. In fact, those who 
have gone over various risks of any 
moment in the city declare that no 
agent is following the estimates, but 
that competitive rates are the order of 
the day. Business is badly demoralized 
in the city, and a few companies feel 
that it is time to call a halt on the 
downward trend of rates. 





Worst in Iowa History 
That the tornado losses of Easter 
Sunday wiped out the entire fire under- 
writing profit in lowa this year was the 
statement made in a newspaper inter- 
view by R. S. Howell, manager of the 





Hawkeye & Des Moines department of 
the Fireman’s Fund. Fire losses also 
were unusually heavy, owing to the dry 
weather that prevailed through a great 
part of the year, and there was an un- 
usual number of lightning losses, not- 
withstanding the dry weather. Thus 
the elements have played havoc with 
insurance profits alt the way round. 
Mr. Howell declared that 1913 will go 
down in history as the most unprofit- 
able year ever experienced in the state. 





Inspection Committees Named 


New inspection committees have been 
appointed by the Iowa State Fire Pre- 
vention Association for the various dis- 
tricts. The district committee chair- 
men and the towns to be inspected in 
each district are as follows: 

First—R. FE. Mackintosh, chairman; 
Rock Rapids, Sheldon, Cherokee, Storm 
Lake, Hawarden. 

Second—George W. Holton, chairman; 
Emmetsburg, Algona, Humboldt, Clarion, 
angie Grove. 

hird—W. H. Harrison, chairman; 
Northwoou Cresco, Clear Lake, Parkers- 
burg, Greene. 

Fourth—A. W. Freeman, chairman; 
Waukon, McGregor, Lansing, Guttenberg, 
West Union. 

Fifth—J. N. Sterling, chairman; Ben- 
nett, Mt. Vernon, West Liberty, Tipton, 
DeWitt. 

Sixth—H. V. Myers, chairman; Vinton, 
Cedar Falls, Grundy Center, Reinbeck, 
Belle Plaine. 

Seventh—H. A. Houghton, chairman; 
Lake City, Grand Junction, Ogden, Man- 
ning, Stuart. 

Eighth—O. W. Follett, chairman; Sac 
City, Ida Grove, Denison, Missouri Val- 
ley, Woodbine. 

Ninth—E. 8S. Freeman, chairman; Avoca, 
Glenwood, Villisca, Bedford, Shenandoah. 

Tenth—Roger Swire, chairman; Green- 
field, Mt. Ayr, Lamoni, Corydon. 

Eleventh—Scott Humbert, chairman; 
Ft. Madison, What Cheer, Centerville, El- 
don, Mystic. 


Preus Now General Adjuster 


J. A. O. Preus, insurance commis- 
sioner of Minnesota, and president, 
vice-president, secretary, managing un- 
derwriter and board of directors of the 
Minnesota state insurance fund, has had 
the position of general adjuster for the 
same institution thrust upon him. 
fire in the new fireproof laundry of the 
St. Peter state hospital for the insane, 
has been reported, two clothes baskets 
and their contents having been de- 
stroyed. A claim for $25 has been 
made. 








ADIJUDGED BANERUPT 
The firm of Peter Kiene & Son, real 
estate and insurance brokers and private 
bankers of Dubuque, Sate and -* indi- 
vidual members, F. Altma: M. 
Lorenz, A. E. Fitz, me ‘William “yurmhort, 














A New World’s Record for 
Typewriter Speed and Accuracy 


was established by the 


NDERWOO 





Underwood Building, New York 








Operated by Margaret B. Owen at the phenomenal 
rate of 125 net words a minute for one hour, it 
repeated for the Eighth Consecutive Time, its 


RECORD BREAKING HISTORY 


At the International Contest, Winning the 


Thousand Dollar Silver Trophy Cup 
UNDERWOOD 


UNDERWOOD TYPEWRITER CO., 


‘‘*The Machine You 
Will Eventually Buy’”’ 


Inc. 
Branches in All Principal Cities 
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have been formally adjudged bankrupt in 
the federal court. 

Following the death of Peter Kiene, 
who was supposed to wealthy, it was 
found that his affairs were badly in- 
volved. It also was found that he had 
not filed the articles of incorporation of 
the company which his partners sup- 
posed to be incorporated. 


OPEN BOOKS AND SHOW CAUSE 


Commissioner Taylor Says Straws 
Point to State Regulation Because 
of Rate Increases 











That the business of insurance in 
North Dakota is drifting towards the 
rocks and shoals of state regulation of 
rates, if not state rate-making itself, 
was the opinion expressed by Insur- 
ance Commissioner W. C. Taylor of 
North Dakota in an interview given out 
at Bismarck last week. “This fact may 
not be apparent to the casual observer,” 
said Mr. Taylor, “nor even to the in- 
surance companies, but the straws 
showing which way the wind is blow- 
ing are flying thick and fast around the 
department of insurance, just the 
same.” : : 

Mr. Taylor cited fire insurance rates 
for an example. A good deal of re- 
rating has been done in the past year 
in North Dakota, and from the in- 
quiries, complaints and protests coming 
to his office it would seem, he said, that 
in each case the rates are being re- 
vised upwards. He asks if that kind of 
revision can be justified, and quoted fig- 
ures on the North Dakota loss ratio as 
follows: 

During the year 1912 the average loss 
ratio in this state was a fraction over 53 
percent. In other words, for every dollar 
paid the fire insurance companies for 

remiums, 58 cents were returned by them 

n payment of losses. That would leave 
47 cents out of each dollar for operating 
expenses and profit. Statistics show that 
the operating expenses of all fire insur- 
ance companies doing business in th 
United States during 1912 averaged 38.6 
parsons. so that on the basis of last year’s 
usiness companies operating in orth 
Dakota earned or saved 8.4 percent over 
and above all expenses. This saving was 
on the underwriting end of the business 
alone, and does not take into account the 
profits arising from the investment of 
capital and interest on surplus and un- 
earned premium account. 

Mr. Taylor declared himself opposed 
to state rating but continued, “this does 
not mean that the eople of North Da- 
kota have no rights.” He declared 

roperty owners have no means of 
taowial whether or not the rates are 
fair or equitable, and concluded with 
a demand that the insurance companies 
“open their books and show cause.” 





Minnesota Agency Appointments 


Columb. Natl.—J. H. Krekelberg, Brainerd. 
ager Amer Th Y.—E. H. Elwin, Br 
scbmited Septee—6. O. Hage, Crookston; F. S. 

Twin. ¢ i a agg Anderson, Milan; H. A. 
Reynolds, Minneapolis; F. E. Murphy and M. 
A. Hessian, Crosby; J. H. Welle elrose; A. 
E. Webster, Dresbach; J. C. Carlson, Rush 
City; S. Kindlund, Worthington; G. H. Rus- 
tad, Moorhead; H. Gentil 
——. bi; 

ogrand, 

Ger. i 


itv— 


State, Pa.—Miss F. A. Mark, Minneapolis. 
Wmsburgh City—N. F. Kranz, Hastings. 
F. E. Lonegren, Duluth. 


‘ & M. 
Ret. Im 1. Dil. Mut.—O. L. Hall, Minneapolis, 
— , Ct—J. A. Barker, Two Harbors; 


J. Lien, Warren;.G, F. Hennings, Red Lake 
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Fire Insurance Company 
OF NEW YORK 





WESTERN DEPARTMENT 


1337 Insurance Exchange CHICAGO 
J. P. Singleton, 


W. L. Steele, 


Falls; J. A. Hendricks, Fosston; W. J. Ras- 
mussen and H. A. Bronson, East Grand Forks. 
Orient—C. J. Barrett, Minneapolis. 
Bank. _—L. H. Bottemiller, Bertha; D. 
M. Campbell, St. Cloud. 


Springfield—Paul Pangerl, Rutledge;; G. T. 
E. ings Duluth; A. T. Johnson, Lester Prairie; 
J. J. Oistad, Strandquist. 

ueen—J. Lingren, Bruno; John Town- 
send and H. H. Miller, St. Paul. 
Connecticut—J. H. Krekelberg, Jr., Brainerd; 
B. L. Bache, Holt. 





Phoenix, a F. L. Boynton, Hastings; 
H. A. Hubbard, Ranier. 
County—G. F. Duerr and A. J. Hokenson, 


Minneapolis. 
Sterling—A. C. Walker, Pipestone; G. F. Stow, 


Royal Exch.—Z. Savory, Minneapolis. 
Law Union—J. A. Hartigan, St. Paul. 
North Amer.—Mrs. J. M. Hall, Rochester; 
Joseph Budigh, Westbrook. 

Natl.-Ben Franklin—A. W. Mitton, 
Valley. 

New Hamp.—E. C. Boeck, Aitkin. 
Ger. Amer., N. Y.—H. J. Specter, , 
_ Western, Ont.—Collins Real Estate Co., Hop- 


ns. 

Milw. Mech.—L. H. Voight, Hastings. 
Stuyvesant—F. J. Hard, Minneapolis. 

Pa. Fir . Coctepahoseen, Luverne. 
—z;" Ct.—H. A. Welch, Chaska. 

Norw. Union—Harry Fletcher, St. Paul. 

L. & L. & G.—Frank Hense, Aitkin. ‘ 
St. Paul—P. C. Meyer, Courtland; L. R. Beck- 
land, Rock Creek; Fred Foesch, Minnesota 
Lake; H. G. Schuler, Greenwald; P. G. Her- 
bert, Westbrook; B. B. Walling and E. B. 
Rehnke, Minneapolis; Andrew Overstad, Han- 
coms ee Kramer, Dexter. 


Brown 


= M.—L. N. d: Bauer, Aldrich; 
H. G. Schulte, Greenwald; S. Lindseth, Apple- 
ton; J. N. Moona, Waseca. 


Security Mut., Minn.—S. Bratager, Roches- 


er. 
Bankers & Merch.—J. A. Frisvold, Slayton. 
Sterling—W. T. Morgan, Pipestone. 





IOWA NOTES 


Notices have been sent to the members 
of the Iowa State Fire Prevention Asso- 
ciation announcing that the Monday noon 
luncheons at Des Moines are to be re- 
sumed next Monday. These will be held 
at the Savery hotel. Indications are that 
they will be well attended. 

Ex-Deputy State Fire Marshal J. A. 
Tracey of Des Moines was called to Coun- 
cil Bluffs last week to investigate the 
burning of a residence. Mr. Tracey made 
two arrests charging conspiracy to com- 
mit a felony. One of the captives was 
the owner of the house and the other was 
his uncle, a resident of Omaha. 


MINNESOTA NOTES 


A course of lectures on fire insurance, 
to be given on Friday evenings for six 
weeks, has been instituted by the Min- 
neapolis Y. M. C. A. 

The Globe Automatic Sprinkler Com- 
pany has secured contract to equip the 
building of the Volkzeitung Printing & 
Publishing Company, 158-160 East Third 
street, St. Paul, Minn. Garrett wet and 
dry sprinkler system will be installed and 
indications point to superior protection, 
which will be available about Jan. 15, 1914. 
Line of insurance about $175,000. 


DAKOTA NOTES 


Garretson, S. D., has been rerated. Ow- 
ing to favorable loss ratio, 25 percent re- 
duction from published estimates is rec- 
ommended. 

A big fire at Humboldt, S. D., last week 
did $61,000 damage to a large number of 
risks. The total insurance carried was 
only $26,000. 

L. Hatchett Wise, Henderson, Ky., has 
established a local agency at Fargo, N. 
D., in company with W. E. Semple, also a 
former Kentuckian. 

At Mandan, N. D., it is reported agents 
are writing grain for the Huff Farmers 
Elevator Company and agreeing to cancel 
on a prorata basis. The companies are 
refusing to ratify the agreement and in- 
sist upon short rate earned premium when 
— are canceled at request of as- 
sure 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM- 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicage 














Assistont Menager 


H. C. EDDY, Resident Secretary. 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 








WORKING OVER FINAL PLANS 


Local Agents Committee at St. Louis 
Submits Details of —— Con- 
stitution and By-Laws 








The subcommittee of the large cities 
committee of the Western Union and 
Western Insurance Bureau has re- 
ceived from the committee of St. Louis 
agents amended plans for the constitu- 
tion and bylaws proposed for the or- 
anization of a local board in that city 
ollowing along the expense reduction 
lines, that will be put into effect Jan. 1. 
The St. Louis board is not to have 
jurisdiction over the entire county, and 
hence there will be two classes of 
agents within the limit of its authority. 
The class one agents will be down- 
town people and each company can 
have but a sole agent in this district. 
An underwriters agency can also have 
one. In the district outside of the 
downtown zone, there will be class two 
agents, which are unlimited as to com- 
pany representation. The same com- 
missions will prevail as were fixed for 
Chicago. In the county outside of the 
class two agents, the companies will 
deal direct with the agents, and the 
usual commission scale in the outside 
territory will prevail. Salaried offices 
in class one district must be on the 
same basis as to acquisition expense 
as the commission offices. 

The proposed constitution and by- 
laws, after they have been gone over 
again by the committee of managers, 
will be submitted to the state authori- 
ties to get their approval. 


MAKE MEMBERSHIP VALUABLE 
Plan at Kansas City Will Be Submitted 


to Companies as Well 
as Agents 








A special meeting of the Kansas City 
Fire Underwriters’ Association has 
been called for November 20, for the 
purpose of considering amendments to 
the constitution and by-laws. James 
B. Wallace recently was appointed 
chairman of a committee to take charge 
of this work. At the coming meeting, 
a a, tg to limit membership to sev- 
enty-five will be submitted, as well as 
one to pay $1,000 to the beneficiary of 
any member on death. According to 
tentative amendments, no member will 
be able to resign, but may sell his 
membership to any agent on approval 
of the association. The amendments 
will be submitted to companies as well 
as agents, in an effort to secure the 
4 views of the former on the changes. 
F Should they fail to meet the approval 

of the majority, they will be changed 
or dropped altogether. Important al- 
} terations in the rules of the association 
are certain, however. Mr. Wallace’s 
ideas will not affect the cost of mem- 
bership, and will have the effect of 
making a seat in the association dis- 
tinctly worth while. They also will 
have a tendency to prevent numerous 
shifts of agents by companies. 





To Consider Gaus Claims 


Companies interested in the Gaus 
claims at St. Louis will meet Friday to 
consider compromise settlement propo- 
sitions. After the fire which destroyed 
the plant of Gaus & Son, Harry Gaus 
was arrested because of suspicious cir- 
cumstances surrounding the fire. On 
his release he secured a judgment of 
$40,000 against the companies for false 
arrest. his was later set aside and 
an award of $50,000 secured. It is un- 
derstood that this judgment as well as 
the $179,000 insurance claim may be 
compromised. 


Bad Record at St. Louis 
Although St. Louis made an unen- 


fire losses, the losses this year will be 
greater than last, according to the esti- 
mate of H. C. Henley, chief of the St. 
Louis Fire Prevention Bureau. The 
losses were augmented Nov. 9 by a 
$200,000 fire in the factory of the Powit- 
sky & Collins Carriage Woodwork Com- 
pany at First and May streets. With 
losses higher than normal and nearly 
two months, generally regarded as the 
most unfavorable months in the year, re- 
maining, Mr. Henley considers the record 
very unsatisfactory. The Powitsky & 
Collins plant was insured for $234,500 
in sixty-eight companies. 





KANSAS MUTUALS GATHERING 





Annual Meeting of the State Associa- 
tion Will Be Held in Wichita Next 
Month 


The Kansas State Association of Mu- 
tuals will hold its annual convention in 
Wichita, Dec, 3-4. W. B. Gasche of 
Topeka, is president; H. F. Harbaugh 
of South Haven, vice-president, and 
A. J. Shaw of McPherson, secretary. 
The program is: 

Call to order by president. 


Appointment of committee on creden- 
tials. 


Appointment of committee on resolu- 





Enrollment of members and social until 
noon 


Invocation—Rev. J. W. Somerville, pas- 

tor of St. Paul M. E. church. 

Address of welcome—Mayor W. J. Babb, 

representing the city. 

Address of welcome—R. H. Faxon, rep- 

resenting the Commercial Club. 

Response to address of welcome—Charles 

H. Ridgeway, manager Western Millers’ 

Mutual Fire, Kansas City, Mo. 

President’s annual address. 

Report of committee on credentials. 

Address—“The Three P’s—Persistent 

Publicity Pays,” Mrs. M. C. Hitchcock, ed- 

og Mutual Insurance Journal, Lincoln, 
eb. 

Mutual insurance as a profession— 

George W. Snyder, secretary Farmers Mu- 

tual of Columbus. 

Which is the better plan for mutual 

companies—to write on assessment plan 

and collect what is needed, or for cash at 

standard rates and pay dividends to mem- 

bers?—V. Goodsheller, Farmers Alliance, 

McPherson. 

Address on the educational feature, de- 

partment of state fire marshal—Harrison 

Parkman, state fire marshal. 

The local agent’s relation to fire waste— 

W. L. Rigney, secretary Miami Farmers 

Mutual, Paola. 

The advantages and disadvantages of 
the blanket policy in hail insurance—C. 
L. Sharpe, Central National Mutual Hail, 
Topeka. 

Address—Ike 8S. Lewis, superintendent 
of insurance. 

Address—President of the National as- 
sociation, . FE. Mingenback, secretary 
Farmers Alliance, McPherson. 

Auto insurance, hazards and rates—H. 
F. Harbaugh, Southern Kansas Mutual, 
Wellington. 

The things which contribute to the suc- 
cess of a hail insurance omer = P. 
Covey, Union Mutual Hail, ichita. 

Address on the criminal feature of the 
department of state fire marshal—C. N. 
Miller, chief deputy state fire marshal. 

Address on hail insurance—Judge Ru- 
— Hatfield, Home Mutual Hail, Wich- 


A practical illustration of an adjust- 
ment—Peter Lowen, Mennonite Mutual 
Fire of Newton, representing the juster, 
and Eugene Mingenback, Farmers Alliance 
of McPherson, representing the claiman 

Silo insurance, hazards and rates—P. W. 
Enns, Mennonite Mutual Fire, Newton. 

Report of the National convention held 
at Indianapolis. 

Report of secretary-treasurer. 

Report of committee on resolutions. 

Election of officers, standing commit- 
tees and location of next state meeting. 

Miscellaneous business. 

Adjournment. 

Sometime during the session there will 
be a conference of class mutuals—that is, 
the farm, fire and tornado companies will 
have a meeting by themselves, the hail 
companies by themselves and the millers 
mutuals by themselves, and each will dis- 
cuss the problems which are peculiar to 
their class of insurance. 


Bound Table Questions 
To be considered at some convenient 


season 
f the children in this 





1. Education o 
country as to fire hazard and its sup- 
pression. 

2. Obstacles and how to remove them. 

3. The need and power for good of the 
state association. 

4. The need of an anti-twisting law. 

5. The suppression of ordinary parlor 
matches and the encouragement of safety 


matches. 

6. How can we best assist the fire mar- 
shal in reducing the fire waste? 

7. Should farmers be allowed to take 








viable record last year in the matter of 





hail insurance in various companies when 
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the combined insurance is clearly in ex- 
cess of the value of the crop insured? 


Old Rate Was Inadequate 

Following the announcement of Ike 
S. Lewis, superintendent of the Kansas 
department, that an arbitrary rate of 
$1.50 had been fixed by the Uhlrich 
Revolving Door Company’s plant at 
Independence, Kan., pending the filing 
of an “adequate schedule,” it is as- 
serted that no a was Carrying 
any insurance on the plant at the pre- 
vious rating of $3.48. It was that rate 
that occasioned a complaint to the de- 
partment, and resulted in the arbitrary 
reduction, Lewis declaring that noth- 
ing on file in his office would apply to 
the particular instance. 

Field men at Topeka declare that, as 
far as they know, no insurance has been 
carried on the plant for years, it hav- 
ing ‘been deemed too great a hazard at 
the higher rate. Now that the rate has 
been lowered it is considered out of the 
question for any company to write it. 


Unlicensed Solicitor Indicted 

The court test invited by Elmo Ahr- 
ens, representative of the Utilities In- 
demnity Exchange of St. Louis, on his 
right to solicit in Arkansas without a 
license will likely be had. He has been 
indicted in Chicot county and his trial 
has been set for next March. Ahrens is 
in Texas, but says he is willing to go 
to Arkansas to defend himself. 





Nebraska’s Big Meeting 

The Nebraska field men are prepar- 
ing for a great meeting Nov. 18, when 
the fire prevention association and Blue 
Goose will be in session. The governor 
of Nebraska, the attorney-general, 
auditor of state, insurance superin- 
tendent and chief deputy fire commis- 
sioner are expected to be present and 
speak. The chief address in the even- 
ing will be given by former United 
States Senator Brown. 


OFFERS REWARD FOR CONVICTION 


A reward of $200 for the arrest and con- 
viction of any person on a charge of ar- 
son, the crime originating within Atchi- 
son county, Kan., is offered by the 
Atchison County Protective Association. 
The association also has for its purpose 
the protection against horse stealing and 
other depredations. The reward will be 
paid, however, only where a member of 
the association has lost property through 
fire, the association having been or - 
ized for mutual protection. Its member- 
ship is growing rapidly, and it promises 
to include a good share of the population 
of the county soon. 


OCTOBER LOSSES IN OKLAHOMA 


The total fire loss in Oklahoma for 
October, as shown in the report of State 
Fire Marshal C. C. Hammonds, was $234,- 
435, including $83,823.47 on buildings and 
$150,611.40 on contents. There were 125 
—, ener to the office during the 
month. 

A new record was established at Tulsa, 
where the total loss for the month was 
but $10. The report says that a great 
improvement has been made in the con- 
dition of fire hazards as a result of the 
clean-up which was made in most of the 
towns and cities on Fire Prevention Day. 





Missouri Agency Appointments 
Fire Assn.—Lawrence Ginter, Sedalia. 
Fid.-Phenix—Birt Allen, Bethany; Charles 

Greenwood, Braymer; McCluer & Van Horn, 
Kansas City; J. R. Bozarth, Centerview; Mrs. 
Susie Vincent, Koshkonong. 
Franklin—Hale & Stewart, Charleston. 
r.-Amer., N. Y.—Lewis Rodewald, Easton; 
Levi Hays, Harwood; George Freeman, Mans- 
field; Joseph Burton, Moberly; T. J. Miller, 
Verona. 
Glens Falls—J. A. Brooks, Vandalia; J. J. 
Collum, P gate » ne pene ger 
am.-Brem.—Meyer Ins. cy, St. Louis. 
State of Pa.—James = to Kansas City. 
Iowa State Mut.—Paul, F. X. and M. Devoy, 
Brookfield; Albert Jones, Knoxville; Fillmore 
Redd, Cameron 


L. & 

Leonard Anderson, St. 
nm Hubble, Springfield. 
New ee Coop, Unionville; Thomas 
ina; Douglas Stewart, Chillicothe. 

Natl.-Ben Franklin—David and Albert 

t. Louis. 
Northern, E: 


Meyer, 
—I. J. Pirtle, Fredericktown; 


Wager’ BR el L. J. Pirtie, F 
ont; ‘ 
Knowles & Flat River; L. 
betham, Bernie; E Cc. W eatherby 
Royal Exch—W. E. Rice, Carrollton; Thomas 





England, Chillicothe; Howard Spicer, Joplin; 
John Byers, Warrensburg. : ‘ 
U. S. Lloyds—Norman Williams, West Plains. 
Springfield—H. E. Rountree, Strasburg; Grant 
Maupin, Pattonsburg; Miss Margaret tewart, 
Union Star. . 
United States—J. A. Long, Springfield. 


Kansas Agency Appointments 
North Amer.—E. R. Grant and Bert Walter, 


W._ Moore 
Reitz, Lebanon; W. J. Rogers, eir; W. 
Coolidge, Topeka; H. F. Sutton, St. John. 
Milw. Mech.— O’Brien and Harry 


N. B. & M., Eng.—E. R. 

Walter, Kingman; A. C. McClintic and J. W. 
Eresch, Beloit. 

Palatine—J. R. Carter, Columbus. 

Phoenix, Eng.—Swan and J. E Lindholm, 
Kingman; C. H. Ewald, Abilene; Floyd Merrett, 
Junction City. 

Royal Exch.—A. M. French, Concordia; R. 3 
Mackey and C. L. Ginzel, Manhattan: E. D. 
George, Mankato; F. C. Badger, Smith Center. 

Western, Ont.—A. Herschfield, Leavenworth; 
Emma Belz Moore, Atchison; ‘WW. E. Shephard, 


Leavenwo 

Springfield—C. H. tary Greely; S. D. Moher- 
mann, Wellsville; L. M. Tomlinson, Harveyville. 

Cent. Union—O. H. Carver, Rosedale. 

Connecticut—Laurence Bratcher, Coldwater; 
E. T. Fisher, Cedarvale; G. G. Ostrander, Ben- 
nington; F, B. Brungarat, Victoria. 

Fid.-Phenix—J. B. Funk, Russell. 

Franklin—C. M. Way, Blue Mound. 

N. W. Natl—D. H. Holcomb, Parsons. 

Pa. Fire—H. S. Cooper, Scandia; B. J. King, 
Centralia. 

Norw. Union—W. M. Garrison and F. D. 
Garrison, Salina; W. T. Coolidge, Topeka. 

Royal—J. B. Steichen, Cawker City. 


MISSOURI NOTES 


The Monday Lunch Club of St. Louis, 
composed of Missouri field men, resumed 
rm meetings Monday at the Planters’ ho- 
el. 


O’Bryan & Hobart, representing the 
Equitable Fire & Marine, have applied for 
membership in the Kansas City Fire Un- 
derwriters’ Association. 


Oscar Sachs, of Sachs & Son, of Kan- 
sas City, has retired from the local busi- 
ness. Herbert L. Sachs has joined the 
agency of Lyle A. Stephenson. Sachs & 
Son formerly represented the Calumet of 
Chicago. 

Heavy fire losses have occurred this 
month in several Missouri cities and 
towns, among them being fires at Colum- 
bia and Rockport, each entailing losses of 
about $50,000, and serious losses at Rich 
Hill, Eagleville and Clarence. 


The Missouri Insurance Federation, 
which started a short time ago with a 
membership of forty, now has 300 mem- 
bers. The 350 agents of the Metropolitan 
Life in St. Louis have written fhe home 
Office of the company for permission to 
join in a body. 

A business man of Kansas City has 
been arrested on an arson charge, pre- 
ferred by his chauffeur. The latter al- 
leged that he was offered $150 to burn 
one of three houses which were destroyed 
by fire. The name of the business man 
has not been disclosed by the police. 


ARKANSAS NOTES 
The Stuyvesant Fire has entered Ar- 
kansas. 


The W. M. Burns agency at Blytheville, 
Ark., has purchased the insurance busi- 
ness of the Missouri County Abstract 
Company, merging it with its own. 

Representatives of the Arkansas Ac- 
tuarial Bureau met with the citizens of 
Pine Bluff to discuss the question of bet- 
ter fire protection for better rates. It 
was decided to make improvements in 
the department that would place it on a 
par with the Little Rock and Fort Smith 
departments. 





GENERAL WESTERN NOTES 


The Fitchburg Mutual of Massachusetts 
has been licensed in Kansas. 


The Omaha Bee has started a Monday 
morning insurance column, thus adding 
another to the list of daily newspapers 
that look upon the insurance business as 
a source of interesting news. Local in- 
surance men are very much interested in 
the new departure. 


GENERAL SOUTHERN NOTES 


The Western Reciprocal Exchange, 
formed at Waco, Tex., has been granted 
a permit to operate, making thirty-four 
reciprocals doing business in Texas. 

Commissioner Collier of Texas has just 
made his annual report. He strongly con- 
demns the Texas law ee ma the elimi- 
nation of “technical defenses” from fire 
policies. 

The Texas supreme court has held that 
each representative of a reciprocal ex- 
change in that state must ~{ a license 
fee of $20. It was conten that only 
the attorney-in-face need pay the license. 

J. W. Norwood, president of the Nor- 
wood National Bank, has secured control 
of the American Home Fire of Green- 





ville, S. C., and it is ex ed will be 
elected president, succeeding Charles F. 





KENTUCKY AND THE SOUTH 


KENTUCKY BLUE GOOSE RALLY 


Annual Meeting of the Order Will Be 
Held in Louisville Next 
Wednesday 














The annual ceremonial session of the 
Kentucky pond of the Blue Goose will 
be held at the Seelbach hotel in Louis- 
ville Nov. 19, at 5:30 o’clock, and will 
be followed by the usual banquet im- 
mediately after. It is expected that 
eight or ten goslings will be permitted 
to mingle with the flock at this session. 
Ladies will be present at the dinner, 
as their presence has been found to 
add much to the zest of the occasion. 
The Blue Goose meeting is to be held 
the day before the annual of the Fire 
Underwriters’ Association of Kentucky. 
H. Lee Upton is most loyal gander 
and Frank G. Snyder wielder of the 
goose quill. 





Attacks Interinsurance Law 

J. H. Plunkett has asked for a man- 
damus against Commissioner Collier of 
Texas in an effort to secure a license 
as a soliciting agent for the Guaranty 
Fire Insurance Association, an interin- 
surance exchange, without paying a fee 
of $20. Commissioner Collier has ruled 
that under the law governing such in- 
stitutions each solicitor must be li- 
censed and pay a fee of $20. Mr. 
Plunkett holds that this fee should be 
collected only from the manager or 
attorney-in-fact of such institutions. 


Looking for the Octopus 

_ North Carolina’s investigation of fire 
insurance will probably be one grand 
hunt for an insurance trust. This 
seems apparent from the engagement 
of the law firm of Kitchen & Manning 
ss special counsel to direct the probe. 
Governor Kitchen was very active in 
seeking such an investigation durin 

his incumbency of the gubernatoria 
chair. His law partner, J. S. Manning 
was formerly a supreme court justice, 
having been a pointed to the position 
by Governor Kitchin. 





SEVERAL TENNESSEE CONVICTIONS 

A number of important convictions for 
arson were recorded in Tennessee last 
week. Will Gilbert, convicted of burning 
the barn of W. G. Bent at Daisy, Tenn., 
was sentenced to four years in state 
prison. George Lawrence and Sam Sum- 
mers, both minors, were sentenced to the 
state reformatory at Nashville, the boys 
having set fire to a neighbor’s house at 
Nashville. Della Joyce, a negress, who 
set fire to her home at Nashville in order 
to collect the insurance carried, was given 
a sentence of from five to fifteen years 
in the penitentiary. 

The remarkable case of John Trimble, 
at Nashville, who confessed to having 
burned a neighbor’s barn because “the 
houses were getting too thick” will prob- 
ably be disposed of shortly before a 
lunacy commission, since there is little 
question of his insanity. 





KENTUCKY NOTES 


The Louisville Salvage Wrecking Com- 
pany has been incorporated for the pur- 

se of buying and selling damaged and 
ankrupt stocks. Louis Dinkelspiel is 
president. 

General John B. Castleman, senior 
member of the firm of Barbee & Castle- 
man of Louisville, was given a splendid 
and almost unique recognition of his serv- 
ices as a citizen when an equestrian 
statue of the general, mounted on his 
famous saddle mare, Caroline, was un- 
veiled in Louisville last Saturday. 


TENNESSEE NOTES 


Frank M. Boston, local agent at Jellico, 
Tenn., has disposed of his business to 
Baird & Bishop. 


The Sylvan Cotton Mills, at Shelbyville, 
Tenn., has recently installed a sprinkler 
equipment grading 85 percent. 


Two prominent Tennessee agents, C. P. 
Hughes of South Pittsburg and ‘i 
Franklin of Henderson, died recently. 


A change of interests in the local agency 
of R. W. Yancey & Co., Nashville, Tenn., 
has resulted in the style of the firm be- 
ing changed to M. C. Cayce & Co. 

The agency of the Hartford at Nash- 
ville, Tenn., which for oe | ears has 
been with Irvine K. Chase n, com- 

sed of Irvine K. and Ernest Chase, 

been turned over to Turner & Chase, 
composed of R. W. Turner and Irvine C. 
Chase. The new firm will also take on 








the Glens Falls & Westchester, hereto- 
fore represented by Irvine C. Chase. 


Sprinkler equipment has recently been 
installed in Nashville by L. Jonas & Co., 
wholesale millinery and ladies’ ready-to- 
wear goods, equipment grading 100 per- 
cent, and the new R. C. Plater office build- 
ing, equipment grading 85 percent. 

Due to the failure of the fire fighting 
facilities to keep step with the growth of 
the town, a new book of rates has been 
issued for Johnson City, Tenn., in which 
the town’s classification is reduced and 
the rates accordingly raised. 


A rather unusual procedure in connec- 
tion with the underwriting of the line 
on the Cotton Exchange building at Mem- 
phis is the fact that notes are being taken 
for the premiums. Some little feeling 
has been engendered among the agents 
of several large companies who refused 
to be a party to agreement, and conse- 
quently lost an opportunity to underwrite 
a part of the line, which amounts to ap- 
proximately $800,000. 





News About Companies 








(CONTINUED FROM PAGE 3) 
calls attention to the fact that the pro- 
test comes from holders of less than 3 
percent of the Connecticut stock, and as 
yet it has not been proven that a larger 
number were aggrieved by the deal nor 
was there evidence of bad faith on the 
part of the companies concerned. He 
does not believe the situation justifies 
action on his part. . 

Law Union & Bock—It has appointed 
the Union Trust Company of New York 
City as its trustee for the United States 
branch. The Law Union has sent over 
$400,000 to add to the funds here and a 
progressive policy will be adopted for 
United States business by Hall & Hen- 
shaw, its managers for this country. 

* 7. . 

Ohio German Fire—This estate has paid 
two dividends, amounting to 42% per- 
cent. Creditors have been asking about 
the final settlement. The trustees reply 
to an inquiry as follows: 

“A third and final dividend will be de- 
clared sometime within the next few 
months, but just what date or what 
amount we are unable at this time to 
state. There is still some litigation pend- 
ing which must first be disposed of be- 
fore the final dividend can be declar 
and inasmuch as the litigation mention 
involves quite a sum of money, the trus- 
tees are anxious to close same to the 
best interest of the creditors.” 

> . . 

St. Joseph Fire, St. Joseph, Mo-—The 
financing of this company, which was to 
be organized in sixty days last spring 
when the fire companies suspended in 
Missouri, is progressing slowly, accord- 
ing to reports. It was to have $1,000,000 
capital and surplus, and even after = 
ponements was to be ready July 1. ow, 
four months after that date, it is an- 
nounced that about $62,000 has been paid 
in. Nevertheless efforts to complete the 
organization will be continued, it is said. 

+ « . 


Associated Industries Fire, Om 
This projected company now has offices 
at 630 National Life building. George E. 
Porter is looking after the pecs of 
stock and will be in charge of the com- 
pany’s affairs until the last share has 
been sold and the organization meeting 
held. Mr. Porter was for many years in 
the life insurance business, then a gen- 
eral broker and more latterly with Bruce 
Dodson, attorney-in-fact for a number of 
interinsurance exchanges and general 
manager of the Equity Fire of Kansas 
City. The Associated Industries Fire is 
placing all of its stock with brewers, ice 
manufacturers and launderers, and will 
confine its writing to the properties of 
these three classes of business. They are 
three of the classes which supplied much 
of the business for Mr. Dodson, who re- 
cently had a falling out with certain trade 
associations. The company is to issue a 
participating policy and operate without 
local agents. It will not start business 
until the full $200,000 of capital is paid 
in. The shares are being sold at 120 and 
none of this amount will be expended for 
organization purposes. ‘ 


Shawnee Fire & Marine, Lima, Ohio— 
The Prudential Investment Company, of 
which Robert B. Davis is president, has 
been appointed fiscal agents for this 
company. The announcement of the ap- 
pointment states that 2,781 of the 10,000 
shares of stock have already been sub- 
scribed by over 350 persons. 


Cleveland National Pire—It has filed an 
amendment to its article increasing its 
capital from $600,000 to $700,000. 





The Concordia Fire has reentered the 
Pacific Coast Board, which it left several 
years ago because of complications in 
Montana. It retires from the Frank Dick- 
son agency at San Francisco, and will 
probably locate with Bertheau, Selbach & 
Bertheau. The German of Pittsburgh 
also has applied for membership in the 
board, and will withdraw from the Dick- 
son agency. This follows the lead of the 
Germania, which recently became a board 
company on the coast. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


HILE the advantage of motor- 
W propelled fire apparatus is not 
to be denied, it is conceivable 
that this line of municipal improve- 
ment is being overworked. Ohio is not 
alone in this respect; practically all 
the states in the country are possessed 
of the same mania. The fault is not 
so much that the cities are buying 
motor equipment, but the way in which 
it is being done and its effect on other 
essentials to fire department efficiency. 
Many cities in their eagerness to 
possess this new type of fire apparatus 
are issuing long-time bonds—25, 30 and 
even 35 years. In the natural order 
of events much of the apparatus will 
be worn out—gone to the scrap heap 
—before the bonds mature, It would 
not be so serious a situation if all of 
them purchased only from the few 
makers of really first-class equipment. 
But many of them are greedily accept- 
ing practically anything that runs on 
rubber tires by motor propulsion, and 
most of this will g0 to the junk pile 
before many of the coupons on the 
bonds have been paid. Whether the 
effect will be to give a material set- 
back to the development of this form 
of protection is wholly problematical; 
but that it will prove a factor to be 
reckoned with in both its financial 
aspect and its effect on the future 
of motor fire protection is certain. 
* * * 


Spending so much money for motor 
apparatus, the municipalities naturally 
are trying to economize in other direc- 
tions, and these economies are some- 
times misdirected. One of the most 
foolish and futile of these attempts to 
save is in the purchase of hose, but 
instances are not lacking in which the 
quality of hose has suffered in order 
that a new piece of equipment might 
be put in. Hose is the foundation of 
the fire-fighting system. If the hose 
is poor, the best motor pumping engine 
in the world is useless; nevertheless 
5, 10 or 15 cents is being skimped off 
the price of hose, to the detriment 
of the whole fire-fighting system. It 
is practically axiomatic that cheap hose 
is poor hose, and some of the cities 
which have bought good hose in the 
past, but have accompanied recent pur- 
chases of motor equipment with pur- 
chases of the cheaper grades of hose 
already are finding it out and paying 
the cost in larger fire losses as the 
result of burst lengths. 

* * * 


So far as the Ohio field is con- 
cerned, it cannot be discerned that the 
making of labeled hose has had an 
appreciable effect on the market. There 
are only three makers of the labeled 
product, and about the only effect 
seems to have been to bring these 
three makes to uniformity of price, as 
vell as of specifications, and that the 

_ cities which wish to pay that price 
for hose and no more buy one or 
another of the three, as either may 
offer the advantage of half-a-cent dis- 
count from the list price per foot. 








MOTOR TO REPLACE ANTIQUES 

The Otttawa, Kan., fire department, 
which is said to have the most varied 
collection of curios for fire fighting ap- 
paratus, may invest in a motor truck be- 
fore long to take the place of antiquated 
hose reels, fire wagons, etc., now making 
up the equipment. The new Iola motor 
truck went through Ottawa in being de- 
livered, giving the city officials and fire- 
men a chance to see it running. All were 
much impressed. The Iola truck is a 
combination machine, including chemical 
apparatus and hose cart, and cost $4,500. 
It has been delivered. 











PROTECTION DESCRIBED 


FIRE FIGHTING AT ’FRISCO 





High and Low Pressure Systems With 
Automatic Sprinklers at Panama- 
Pacifie Exposition 





Acting with the advice of the special 
committee on fire prevention of the 
National Board, special attention has 
been given to the matter of protection 
against fire throughout the grounds of 
the Panama-Pacific International Ex- 
position, to be held in San Francisco 
in 1915. 

Efforts have been made to keep all 
buildings separated by a distance not 
less than 130 feet, except where build- 
ings, particularly in the main group of 
exhibit palaces, are joined together in 
places by architectural connections. 
In the courts of the main group the 
requirements of the architecture were 
such as to demand a continuous facade 
around the several sides of the court. 
In such cases there was interposed a 
fire wall of reinforced concrete at the 
ends of the connections. 

Automatic Sprinklers 

The plans for protection against fire 
contemplate a complete system of au- 
tomatic sprinklers for all of the main 
group of exhibit palaces. The detached 
structures, however, will not be so 
equipped, as it was thought that such 
protection was wnnecessary, particu- 
larly in the case of the palace of ma- 
chinery, which is very high, and that of 
the palace of fine arts, which is to be 
fireproof. In addition to the automatic 
sprinklers, there will be provided open 
cornice sprinklers, for ag nen | a water 
curtain on the building facade in the 
event of fire. These open cornice 
sprinklers will be provided on all build- 
ings where the distance from neighbor- 
ing buildings is 150 feet or less. Not 
being automatic, the control valves for 
these cornice sprinklers will be ar- 
ranged in such a manner as to make 
them easily accessible. 

Low Pressure Throughout 

The high pressure and the low pres- 
sure domestic service water supply sys- 
tems will furnish primary and second- 
ary protection against fire, respectively. 
Primary protection will be available in 
the concessions, main exhibit palace, 
and states and foreign districts of the 
grounds. Secondary protection is to 
be provided throughout the grounds. 
The high pressure system will be for 
fire purposes only. , 

All buildings will be equipped with 
3-gallon chemical hand extinguishers, 
based on one extinguisher for each 
3,200 square feet of floor area, and, in 
addition, the requirements imposed by 
the rules and regulations of the division 
of works call for each exhibitor to sup- 
ply one hand extinguisher for each 
2,500 square feet of floor, or fraction 
thereof, occupied by him. Further, 
each main exhibit palace will be 
equipped with at least one 33-gallon 
wheal chemical fire engine, with at least 
50 feet of hose. 

Both Systems in Main Buildings 


The primary and the secondary 
water supplies will be brought within 
all of the main exhibit palaces. From the 
secondary system will be taken sufh- 
cient standpipes, to which will be at- 
tached equipments of 75 feet of 1%4-inch 
unlined linen hose, so that all parts of 
the floor area can be reached with at 
least one stream. From the primary 
system will be taken floor and roof 
hydrants and monitors. All high 
pressure roof hydrants will be equipped 
with 150 feet of 2%4-inch cotton, rubber- 
lined hose, which will be operated only 
by the exposition fire department. 
Monitors will be installed in suitable 
positions on the building roofs, so that 
2-inch streams of water can be thrown 
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VAN DORN VERTICAL DIVISIONS OF STEEL STOCK SECTIONS 


SEPTIEN you equip your of- 
fices or buy new filing 


cases, let us quote you on Van 
Dorn Metal Furniture. We 
make complete equipments for 
filing anything and everything. 
Catalogs, Designs and Estimates on Request 


ADDRESS 


The METALLIG FURNITURE DEPARTMENT of 
The Van Dorn Iron Works Co. 


CLEVELAND, OHIO 

















inside and outside of the buildings, and 
on neighboring buildings. 
Pully Organized Department 

The exposition company will provide 
a fully organized and equipped fire de- 
partment, with all necessary fire fight- 
ing apparatus, as well as an organiza- 
tion of guards, probably soldiers de- 
tailed from the United States army, to 
police the grounds. 

There will be three completely 
equipped fire engine stations on the 
grounds, and they are now nearly fin- 
ished. All equipment will be motor 
propelled and will consist of three hose 
wagons, three motor pumping engines, 
two ladder trucks, a squad wagon and 
a chief’s car. 

The fire alarm system will be pro- 
vided with fire alarm boxes in sufficient 
quantity and conveniently located. Ali 
circuits will be carried underground to 
headquarters, from which alarms can 
be transmitted over separate circuits 
to various fire stations throughout the 
grounds. Connection will be provided 
with the central office of the San Fran- 
cisco fire department, so that a gen- 
eral alarm can be transmitted in case 
of a serious conflagration. 





Clean Up on One Trip 

Chairman Ralph Mackintosh of the 
first district committee is the first to 
start the ball rolling for the inspections 
for the year of the Iowa State Fire 
Prevention Association. Chairman 
Mackintosh has notified his members 
that the towns of Rock Rapids, Chero- 
kee, Sheldon and Hawarden are to be 
inspected at once and that it is the plan 
to clean them all up on one trip. This 
will leave only the town of Storm Lake 





in that district to be visited later. Presi- 
dent Upham of the state association, 





expects that Storm Lake will be visited 
also before the tour is over, judging 
from the hustling ability of District 
Number One committee. 





BUILDING CODE A MONSTROSITY 


In deciding a case brought against W. 
G. Marshall, who has just completed a 
new building at the corner of Superior 
avenue and the public square, Cleveland, 
Judge Willis Vickery pronounced the 
building code a monstrosity and enumer- 
ated many cases of contradiction that are 
impossible to reconcile. As a result a re- 
vision of the code will be considered by 
the building code committee of the city 
council. Many complaints have been 
made against the code in the past, but 
when the court refused to find against Mr. 
Marshall, who had been accused of vio- 
lating it in several particulars, it seems 
time to do something with it. 





WANTS BETTER ORDINANCES 


Fire Chief George O. Wilmarth of the 
Topeka, Kan., fire department is urging 
the passage of several new ordinances to 
place the regulation of clothes cleaning 
establishments, garages, and other places 
handling gasolene, calcium carbide and 
nitric, muriatic and sulphuric acids, un- 
der the supervision of the fire department. 
He declared, in a letter to the city com- 
missioners, that in many places condi- 
tions are dangerous, and that he has not 
sufficient authority at present to cause 4 
change. The city officials have ordere 
ordinances drawn, and expressed them- 
selves as willing to make the changes 
sought. 





ROSS ADDED TO PROGRAM 


The last feature to be added to the pro- 
gram of the annual meeting of the Kan- 
sas State Fire Prevention Association at 
Topeka next Tuesday is an address by 

. D. Ross, Kansas superintendent of 
public instruction. The address will be 
delivered in the afternoon. 

In the future the association hopes to 
accomplish a great deal of work through 
the superintendents of instruction and the 
great nsas teachers’ association, the 
annual meetings of which attract from 
5,000 to 7,000 educators to Topeka. The 
fire prevention association probably will 
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take steps to arrange for a speaker on 
the program of the next annual meeting 
of the teachers. 


PRODDED BY GOODYEAR FIRE 
Milwaukee to Have New Ordinances 


Correcting Mercantile Hazards— 
Inspectors Get Busy 











As a direct result of the disastrous 
Goodyear fire and explosion Milwaukee 
will probably have several new ordi- 
nances on its statute books, aiming to 
improve the hazards in mercantile 
houses. Building Inspector W. D. Har- 
per has ordered inspectors to make a 
complete inspection of all mercantile 
buildings in Milwaukee. Special at- 
tention will be given as to how owners 
of buildings comply with modern fire 
requirements. 

Announcement has been made by the 
building inspector that the building 
code commission will have the pro- 
posed new building code for Milwaukee 
compiled within two months, so that all 
laws affecting construction of buildings 
in Milwaukee will be in compact form. 
Inspector Harper drafted the ordi- 
nance, just introduced in the common 
council, requiring all mercantile build- 
ings to maintain automatic sprinklers 
in the basement. Another ordinance of 
his drafting will be introduced, requir- 
ing ae with gas pipes more than 
three-fourths of an inch in diameter 
to carry automatic valves, which will 
be turned off by heat in case of fire. 
Inspector Harper has also prepared an 
ordinance requiring all department 
stores to maintain open aisles from 
stairways to exits. 





Bloomington, Ind., Inspected 

Thirty-five members participated in 
the inspection of Bloomington, Ind., by 
the Indiana State Fire Prevention As- 
sociation Tuesday. Fourteen blocks in 
the business and factory districts were 
thoroughly gone over. Out of the 200 
inspections reports made fifty showed 
defects. In the evening there was a 
public mass meeting at which various 
members spoke. The attendance num- 
bered over 200. During the day the 
water committee of the association met 
with the water committee of the city 
council to consider the water famine 
from which the city is suffering. 
Bloomington has had twice as many 
fires and twice as much loss from 
fires as any Indiana city of similar size 
during the past six months. The fire 
loss during this period has been $35,000 
and the number of fires 47, being 1 per- 
cent of the number reported for the 
entire state. 

Terre Haute will be inspected in De- 
cember. 


FIRE PROTECTION NOTES 


A waterworks system is project 
Gilbert, Iowa. ms ee we 
Niobrara, Neb., will install a $14,000 wa- 
terworks system. 
A volunteer department has been organ- 
ized at Elysian, Minn. 
Silver Creek, Neb., is advertising for 
bids for a waterworks system. 
New London, Wis., has let a contract 
for a pump house and reservoir. 
South Sioux City, Neb., has awarded a 
contract for a waterworks system. 
Roundup, Mont., will vote Nov. 17 on a 
bond issue for a waterworks system. 
Ladysmith, Wis., has let a contract for 
& waterworks system, to cost about 
At Milwaukee, Wis., the $40,000 fire de- 
partment bonds recently authorized have 
been declared illegal. 
A municipal waterworks system will be 
installed at Columbus, Mont., work to be- 
gin early in the spring. 
Colby, Kan., has a real volunteer fire 
company, organized a few days ago with 
twenty-nine volunteers. 
Mason City, Iowa, will purchase an au- 
tomobile combination chemical and hose 
cart and an automobile triple combination 
Pumping engine. 
A new volunteer fire department is be- 
ing organized at Glen Elder, Kan. An effort 


will be made to make the d 
thoroughly efficient. shige sae is08: 


At Stanhope, Iowa, a second election 
will soon be held to vote on issuing 
$5,000 waterworks bonds because of ir- 
regularities in the first election. 


A new combination motor car and chem- 
ical ordered for Fire Chief Harvey of Cof- 


machine takes the place of a similar car 
destroyed in a recent fire. 


Mayor Harrison of Chicago has given 
orders to Fire Chief Seyferlich to en- 
force the statute requiring gas shut-offs 
on all stores, factories and apartment 
houses. It is to be enforced first against 
the larger places. 

An improved waterworks system at 
Muskegon Heights, Mich., is needed and 
it is planned to expend $2,000 in new wells 
and other improvements in the spring. 
During a fire, after all private supplies 
are shut off, the pressure is low. 


At the elections in Kentucky last week 
Marion, Carlisle and Anchorage voted 
bonds for fire protection improvements. 
Lawrenceburg rejected the bond issue pro- 

Dickson, Tenn., also voted $6,000 
nds to extend its waterworks system. 
Fire protection for the Kansas State 
Orphans’ Home at Atchison, Kan., will be 
furnished by the state for the first time 
in the history of the institution. Eight- 
inch water mains are being laid to connect 
the Atchison city mains with the state 
institution. 


Following the inspection of Owensboro, 
Ky., Nov. 12; the Kentucky State Fire 
Prevention Association will have a public 
meeting with the citizens and public of- 
ficials of the town Thursday night. The 
Chamber of Commerce of Owensboro has 
taken hold of the matter, and is tender- 
ing a banquet to the visiting field men. 
The board of fire commissioners of De- 
troit has begun warfare on one of the 
theatrical fire traps which the state fire 
marshal tried to close last summer and 
was prevented by the operation of a 
home rule law. The Majestic is the one. 
Should a fire gain headway in the build- 
ing it would be likely to clean out an en- 
tire Woodward avenue block. 
Commissioner of Fire and Building 
Alexander of Nashville has issued orders 
to Fire Chief Rosetta calling attention to 
a city ordinance relative to the removal 
of refuse matter, trash and inflammable 


debris on private property. This ordi- 
nance, which was passed in 1909, has 
been indifferently enforced. Under the 


order Chief Rozetta is authorized to de- 

tail four captains or lieutenants to make 

—- and order the removal of rub- 
sh. 


Buildings of the state of Illinois which 
serve the purposes of penal, reformatory, 
educational and charitable institutions 
will undergo a searching inspection as to 
their liability to fire, according to an an- 
nouncement from the office of the state 
fire marshal. Acting State Fire Marshal 
F. R. Morgaridge will make the investiga- 
tion. Not only will large institutions be 
included in the list, but county jails, 
almshouses and other buildings of the 
sort will undergo the same scrutiny. 





RIGHT TO GIVE AWAY POLICY 


Ruling Is Made in Minnesota Apply- 
ing to Fire and Life Insurance 
Contracts 








An opinion on the right of an agent 
to give away policies in Minnesota has 
been furnished the Minnesota depart- 
ment by Assistant Attorney-General C. 
Louis Weeks. Mr. Weeks holds that 
the purpose of chapter 427, laws of 
1909, is to prohibit a company or any 
person representing it from giving or 
allowing any valuable consideration or 
inducement, not specified in the policy, 
for the purpose of inducing anyone 
to enter into a contract of insurance. 
He suggests, however, that if a life 
or fire agent wished to make his 
brother, for example, a present of a 
policy, and paid the company the dif- 
ference between his commission and 
the amount of the premium, it would 
not be a violation of the law. A rigid 
reading of the law, he says, would 
exemplify the maxim that “the letter 
killeth but the spirit keepeth alive.” 





Try to Reform Evansville 

A call has been issued for a meet- 
ing of all Indiana field men at Evans- 
ville Thursday and Friday of this week. 
Rates there are badly shot up and it 
is hoped that reforms may be secured 
if all the field men simultaneously give 
the city proper attention and time. 





James H. Caswell Better 

James H. Caswell, general adjuster at 
the home office of the Germania Fire, 
is recovering from a severe attack of 
illness. He was reported in serious 
condition early in the week but the 
crisis came Tuesday and he has been 
gaining steadily since. Mr. Caswell 
was formerly general adjuster in the 
western department office of the com- 





feyville, Kan., has been delivered. The 





IS BEATING DOWN RATES 


(CONTINUED FROM PAGE 1) 
classes and will be unable to write the 
business. 

No Rerating Seems Possible 
As most of the companies have al- 
ready sent forth such instructions, the 
—— if it is ever done, will have 
to be borne by the few that fail to 
withdraw their authorizations. When 
the few companies that have thus far 
issued no such instructions realize this 
situation and see that they will have to 
pay the entire $40,000, they, too, will no 
doubt make haste to follow the lead 
of the more prominent companies. 
If the state rating board continues to 
issue schedules that appear unfair the 
companies will take similar action as 
regards each class. Slowly but surely 
by this process of elimination the actu- 
arial bureau will be put out of business. 
When it goes out there will be no legal 
rates on anything and when there are 
no legal rates no insurance is possible 
in the state. 

Companies Acting Individually 

The companies are taking this course 
individually and not jointly, though 
joint action would probably not have 
been dangerous under the present Ken- 
tucky statutes. They are taking it be- 
cause no other course seems open. The 
state rating board has proven almost 
hopeless. Its recent order regarding 
dwelling house rates makes a 25 percent 
reduction. This means that companies 
will pay out under such a schedule 
$1.20 for each $1 received. The board 
is taking a prejudicial stand on tobacco 
and nothing but reductions on this 
class are looked for. 

“Salvation Clause” a Joker 

The state rating law provides that 
the companies can go into court and 
secure increases in rates if the orders 
of the state board are unreasonable. 
But this salvation clause appears to be 
more or less of a joker. There is noth- 
ing to prevent the state rating board 
from withdrawing their orders after 
the companies have gone to all the ex- 
pense of a suit, and then promulgating 
similar orders that would have the 
same effect as the original. In this 
salvation clause the companies see only 
a chance to chase the state rating board 
around the tree and no opportunity of 
getting reasonable rating orders and 
treatment from the state board. 

Is Up to the Companies 

The whole attitude of the Kentucky 
state rating board convinces the com- 
panies that there will be no considera- 
tion shown them in the state, and that 
it will rest with each company as to 
what it will do, whether it will con- 
tinue to write classes of business that 
are shown to be unprofitable, or retire 
from the state entirely. There was 
some talk of contesting the action of 
the state rating board in the courts, 
but no decision was reached. The 
companies seem to feel that it is not 
one for concerted action, so much as it 
is for each company to decide its fu- 
ture policy in the state. 

There is considerable sentiment, 
however, in favor of a meeting being 
called of all companies interested in 
Kentucky to see what can be done. 

Loss Ratio in Kentucky 

Company managers realize that there 
can be no profit in any Kentucky busi- 
ness, on which rates are reduced, in 
view of the fact that the loss ratio for 
Kentucky in 1912 was 64.7 and for 1911 
68.6. When expense ratios are added 
to these figures it is seen that Kentucky 
rates are too low now, so that the only 
remedy, when Kentucky rates are re- 
duced by the state rating commission, 
is to stop writing the classes made ex- 
an to companies by the new sched- 
ules. 

Gets Out Tobacco Schedule 


Immediately following the election of 
members of the state legislature Nov. 4, 
the state board gave out the details of 
its revised schedule for tobacco ware- 
house rates. The board announced that 
great reductions had _ been effected 
through the schedule, which becomes ef- 
fective Dec. 1 

It has become apparent to fire under- 





pany. 


writers that every step taken by the board 


is with reference chiefly to its litical 
effect. ving ordered reductions in 
rates on dwellings and tobacco, it will 
now take up the whisky schedule, and 
after bringing about, theoretically at 
least, reductions in this class, it will be 
able to go to the legislature with a suffi- 
ciently pleasing record to be able to get 
increased authority and an extension of 
powers. 
Will Ask for Amendments 

It is said that the board plans to ask 
for amendments of the state rating law 
which will enable it to employ more men 
and increase its value from a political 
standpoint. The prospect of the fire in- 
surance rating situation being made one 
of the chief opportunities for patronage 


on the rt of the politicians is not re- 
a y the companies with equanim- 


y. 

The reductions ordered by the state 
board, according to its statement to the 
press, which, by the way, was published 
some time before the representative of 
the companies received notice of the pro- 
pone changes, amount to 35 percent on 
oose leaf warehouses, 25 percent on con- 
tents of loose leaf warehouses, 30 percent 
on storage warehouses and 15 percent on 
their contents, 10 reent on stemmeries, 
ordinary construction, and 20 percent on 
brick stemmeries and rehandling houses. 


Wipes Out Defect Charges 
In order to bring about these reduc- 
tions the state boa has wiped out most 
of the charges for defective construction 
and exposures. In fact, the new sched- 
ule does not provide any charges to be 
added to the basis rate, requiring on the 
other hand that if defects are discovered 
by the raters of the companies, the facts 
are to be submitted to the board, which 
will designate the charges to be made for 
the defects. The state board has adopted 
this plan, it is explained, as a means of 
enabling it to bring about improvements 
which will make the charges unneces- 


sary. 
Reduces Area Charge 

The board has reduced the excess area 
charge from 3 to 2 cents and has pro- 
vided that no excess area charge shall 
be made unless the building contains 
more than 25,000 square feet, 10,000 be- 
ing the basis heretofore. No charge is 
to be made for buildings over three 
stories high except in unprotected towns. 
Exposure charges are limited to one build- 
ing, instead of being cumulative, except 
in unprotected towns. 

radical change is also that which 
provides a lower rate for buildings than 
contents, the explanation being the 
greater susceptibility to damage from fire 
and water of tobacco. In protected 
towns the rate on brick buildings is to be 
30 percent less than on the contents, and 
in semi-protected towns, 20 percent less. 

Reductions in Basis Bates 

The reductions on the basis rates are 
as follows: Storage warehouses, from 60 
to 40 cents; sales and loose leaf houses, 
from $1 to 75 cents; rehandling and 
stemming houses, from $1.75 to $1.50; 
drying houses, from $2 to $1.75. These 
rates are for brick construction. The 
amount to be added for frame construc- 
tion is reduced from 60 to 40 cents and 
for ironclad over frame skeletons from 
25 to 15 cents. The charge for brick 
piers is eliminated and the charge for 
wood piers reduced from 10 to 5 cents. 

A conference is to be held this week 
with the Kentucky Actuarial Bureau, the 
board has announced, in order to deter- 
mine whether the bureau will comply 
with its request to submit surveys show- 
ing the makeup of all rates, instead of 
the increased rates only, the arrangement 
heretofore in existence. 

It is decided that the companies will 
instruct the Kentucky bureau not to make 
any application of the new schedule pre- 
scribed by, the state officials, and this 
course will probably be followed in con- 
nection with the new tobacco schedule 
and any others which may be promulgated 
and which are regarded as excessively 
low. Without legal schedules the chances 
are that the great majority of the com- 
panies will decline to write risks which 
they regard as rated below cost. 





CLOSE UP SOME MUTUALS 


The Dauphin county court at Harris- 
burg, Pa., has issued decrees dissolving 
the United States Merchants Mutual, the 
Provident Exchange Mutual, and the Man- 
ufacturers & Merchants Mutual. It has 
also handed down a decree citing the 
Leatherman’s Mutual of Allentown to 
show cause on Nov. 19 why it should not 
be closed up and a receiver appointed. 
The first named mutuals have been in 
litigation for some time and had been 
adjudged insolvent. 





LAUNDRYMEN TO HAVE MUTUAL 


The Laundrymen’s National Association 
at its annual meeting in New Orleans last 
week decided by a close vote to organize 
., woten fire company to handle laundry 
risks. 

Bruce Dodson of Kansas City has been 
closely allied with the laundrymen and 
conducts an interinsurers for them. There 
has been much protest against the way 
this concern was operated and the presi- 
dent of the association has made a vigor- 
ous fight against Mr. Dodson. This led 
to a fight in the convention, the belliger- 
ents leading the contest for a mutual of 
their own. 
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RATING BUREAUS 


THERE are two points of contact in 
which fire insurance companies come 
into relation with the public that are 
most important. We refer to losses 
and rates. Both in handling losses and 
making rates companies have an op- 
portunity to create friends or enemies. 
The average man who owns property 
and insures it is sensible and consid- 
erate. He wants his just dues and 
when he has a grievance or complaint 
he demands a hearing and _ should 
have it. 

In our opinion only men of the high- 
est caliber and character, those gifted 
with diplomacy and a sense of justice, 
men of ability and honor, should be 
allowed to meet the public at these 
two important points of contact. In 
either case a man of special tempera- 
mental quality is required. When he 
settles a loss or makes a rate, the 
assured should be convinced that he 
has received fair and square treatment. 

Much of the hostility on the part of 
the public toward fire insurance can 
be traced to the way losses have been 
adjusted or rates made. The assured 
has been left with a bad taste in his 
mouth. The man who did the work 
was not a diplomat and perhaps lacked 
sympathy. It is not demanded that 
those who meet the public along these 
lines should be made of putty. On 
the other hand, they should be men 
of stability, who are capable of de- 
fending their position. The point we 
make is that a loss claimant or an as- 
sured, who has a rate made on his 
risk, is entitled to a hearing in case 
he makes a complaint. 

Merely to say to an assured after 
a schedule has been applied that the 
instrument is automatic in its work- 
ings and insures a correct result re- 
gardless of what the assured may say 
and, therefore, he must stand for that 
result, does not set well with the aver- 
age American citizen. 

We believe the time has come for 
fire insurance men to see to it that 
the rating bureaus are managed by 
men who are fit for the job. The 
very best talent should be secured for 
these positions. It is not at all neces- 
sary, for example, that the manager 
of a bureau be so well educated and 
trained in the .technical features of 
schedule work. He should be a man 
who can meet the public and deal with 
the people in a diplomatic and friendly 
way. He should be one who can make 
friends with the assured and create 
a favorable sentiment toward the busi- 














ness. The companies must get away 
from the idea that they can afford to 
be niggardly in their compensation for 
men who have in charge this most 
important work. This post requires 
men who possess ability and courage 
of a special type. They should com- 
mand as much money as manager of 
a rating bureau as they could secure 
anywhere in the country. 

Another feature in the rating bu- 
reau’s activities that tends to impair 
the usefulness and efficiency of these 
organizations is the fact that many 
companies consider them as training 
schools for field work. The idea 
seems prevalent among the young men 
who are employed by the rating bu- 
reaus that the position is simply a 
stepping stone to a special agency. 
Thus many of the young men do not 
look upon their positions as perma- 
nent and their minds are more or less 
set on the future. They desire to get 
a sufficient knowledge of rating to be 
able to qualify as a special agent, in- 
asmuch as many companies are now 
demanding men in the field who have 
a working knowledge of the schedules. 

In our opinion rating bureau inspect- 
ors should be paid enough to hold 
them permanently. By reason of com- 
panies appointing inspection bureau 
men as special agents, the bureaus are 
constantly dealing with crude and in- 
experienced material. Their program 
seems to be to always have men in 
the melting pot. 

The time has come, in our opinion, 
when the companies must deal with 
this rating subject in a broad and gen- 
erous way, and see to it that the rat- 
ing machinery is handled by men who 
are particularly gifted and qualified for 
the work, and they must be paid 
enough to attract and hold people of 
this type. 





CRACKS STATE PLAN 
Tue “Evening Wisconsin” of Milwau- 
kee in an editorial speaks of the state’s 
life insurance fund plan in a way that 


does not mince words. It says: 


Did the people of Wisconsin want the 
state of Wisconsin to go into the life 
insurance business? A sufficient answer 
to that tena os is the fact that after 
the machinery for insuring lives had been 
set up by the state, to be put in opera- 
tion as soon as applications for one hun- 
dred thousand dollars of insurance were 
on file, it took a year of strenuous en- 
deavor by county clerks, state officials 
and others to comply with this require- 
ment. Those responsible for the state life 
insurance fad have engrafted an 
crescence on the body of government. 


ex- 





Tue Ketseys certainly got the front 
seat in the Rough Notes auditorium 
recently. There were three advertisements 
on the front page, AACHEN & MUNICH, 
J. A. Ketsry, manager; HAmsBurc-Bre- 
MEN, H. N. Kesey, manager, and SuN 
or Encianp, P. T. Ketsey, manager. 





Tue Arkansas commissioner has been 
asked to rule on spark insurance. Does 
this refer to the hammock hazard or the 
old man’s boot? It would seem that an 
ordinary accident policy would be suffi- 
cient. 





AGAIN the local fire agents are “reso- 
luting” that overhead writing is under- 
hand business. 





Goop morning, have you joined the 
CommerctaL Union flotilla yet? 


Personal Side of the 
Insurance Business 


Oscar C. Watson, who has recently 
become manager for the Mutual Life 
at Denver for Colorado and Wyoming, 
being transferred from the Pueblo gen- 
eral agency, has grown up in the busi- 
ness. He went to Albuquerque to 
become the stenographer for S. H. 
Newman, general agent of the Mutual 
Life at that place. He reported for 
work May 10, 1895, having just passed 
his twenty-first birthday on March 30. 

In 1897 he was transferred to Phoe- 
nix, Ariz., to become cashier in the 
office of the district manager of the 
company. He returned to Albuquerque 
in 1898 as superintendent of agents 
under Manager W. L. Hathaway, now 
manager for the company at San Fran- 
cisco, but at that time manager for 
New Mexico and Arizona. In 1900 
he took up a general insurance busi- 
ness at Santa Fe, becoming a partner 
of Paul Wunschmann and in connec- 
tion therewith was district manager 
for the company under Darby A. Day, 
now manager at Chicago. In 1905 he 
purchased his partner’s interest and 
established the firm of O. C. Watson 
& Co. which still exists, Carl A. 
Bishop being the owner. 

He was appointed superintendent of 
agents for the Mutual Life in August, 
1907, for New Mexico and southern 
Colorado, under E. R. Ferguson, when 
the company placed a manager’s office 
at Pueblo; and July 1, 1908, succeeded 
Mr. Ferguson as manager at Pueblo 
when the latter was transferred to 
Charlotte, N. C., and later to Cin- 
cinnati. 





The announcement of the selection 
of A. R. Horr, vice-president of the 
Cleveland Trust Company, as treasurer 
of the Equitable Life of New York, 
has created much interest among the 
business men of Cleveland and of Ohio. 
His position as a banker has gained 
him a wide acquaintance throughout 
the state and a large section of the 
country in addition. 

Mr. Horr was born at Wellington, 
Ohio, in 1875, and graduated from Cor- 
nell University in 1895. He was ad- 
mitted to the bar in 1897. Mr. Horr 
is a director in the First National 
Bank of Wellington; secretary and 
treasurer of the Chicago, Lake Shore 
& South Bend Railway Company; resi- 
dent vice-president of the American 
Surety Company and vice-president of 
the Morris Coal Company. His future 
home will be on Riverside Drive in 
New York. 

Laws’ Insurance Agency at Cincin- 
nati has recently paid a claim under a 
life policy in the Royal, issued when 
the company was writing life insurance 
in the United States. The policy was 
issued in 1865, and bears 50 cents war 
tax stamp. It was signed by Dr. John 
S. Law, father of Soomes W. Law, 
western manager of the Royal, and 
grandfather of Charles G. Law, man- 
ager of the Cincinnati agency, and was 
issued to Simon Wolfstein, for $3,000. 
The policy was participating, the profits 
accumulating and payable at death. 
The Royal still has quite a number of 
policies in force in this country. 


Superintendent Rufus M. Potts of the 
Illinois department is soon to shed his 
pin feathers. He has applied for ad- 
mission to the Illinois Blue Goose, and 
will be doused in the cooling waters 
when the order meets in Springfield, 
Dec. 9. Judge Potts will be one of the 
chief speakers at the Blue Goose din- 
ner. 


Charles Colyer, vice-president of 
the Firemen’s of Newark, died of heart 
disease at his home ‘Monday. He was 
taken sick Saturday but was up and 
dressed when the final attack came. 
Mr. Collyer entered the service of the 
Firemen’s as a clerk in 1865, at the age 
of fourteen. His advancement was 





rapid and when twenty-four years old, 








was made treasurer. In 1884, he was 
elected secretary, and when Daniel H. 
Dunham was made president in 1896, 
Mr. Colyer became vice-president. Neal 
Bassett, western manager of the com- 
pany, went to Newark to attend the 
funeral. 


The Weekly Underwriter of New 
York will announce this week the re- 
tirement from active business of 
Charles A. Jenney, who has been con- 
nected for thirty years past with that 
paper as president of the Underwriter 
Printing Publishing Company. Mr. 
Jenney will continue with the organ- 
ization in an advisory capacity as presi- 
dent of the board of directors and con- 
tinues to make headquarters at the 
offices of the company. 

He is succeeded as president by 
L. Alexander Mack, who has been con- 
nected with the company for nine 
years past as secretary and who for 
five years has conducted the active 
management of the paper. Mr. Mack 
is the son of John Warren Mack, for 
many years secretary of the same com- 
pany. Mr. Mack has the entire man- 
agement of the company and its allied 
interests as of the date of Nov. 1. 
The change is made on account of Mr. 
Jenney’s desire to be relieved of the 
burdens of active management. He 
has been conspicuously successful in 
the field of insurance journalism for 
many years and in 1890 was special 
agent of the insurance division of the 
United States census. George W. Ol- 
ney continues on the editorial staff. 
M. A. Brooks, who has been with the 
paper for the past five years, becomes 
secretary of the company. 


L. J. Braddock, who has just as- 
sumed his new position as assistant 
general western agent of the North 
America, while on his return from the 
meeting of general agents of the com- 
pany at the home office in Philadel- 
phia, got stuck in a snowdrift while 
on the Lake Shore train last Sunday 
between Cleveland and Elyria. There 
was no diner attached to the train and 
Mr. Braddock and his fellow passen- 
gers went from Sunday morning to 
Monday evening without eating any- 
thing but snowballs. 


Avaunt Orrison Swett Marden, Her- 
bert Kauffman and all you chaps who 
write high pressure inspirational dope. 

Abas I..C. S. with your ads advising 
young men to “jump over the counter.” 

Away with all this stuff about “mere 
clerks,” : 

Who was it walked . to the city 
clerk’s office in Chicago last week and 
bought $10,000 worth of municipal 
bonds, planking down the cold cash? 

A clerk! And a clerk in an insur- 
ance office, at that. 

He gave his name as E, C. Wharf and 
made the front pages of the afternoon 
papers that day. The papers were very 
much interested in the sale of these 
municipal bonds. They were the first 
Chicago had ever offered direct to indi- 
vidual purchasers and were being sold 
over the counter of the city clerk’s 
office. There were only three buyers 
the first day of the sale and Mr. 
Wharf’s purchase was five times as 
large as the other two purchases com- 
bined. And believe us, the fact that a 
mere clerk was the purchaser, made 
some front page story, too. 

But later the truth leaked out. Mr. 
Wharf, when he posed before the re- 
porters as a clerk in the home office of 
the Illinois Life, was more modest than 
truthful. He was playing one of his 
little jokes on the scribes, for Mr. 
Wharf is really no clerk. He holds 
down the title of eastern Illinois man- 
ager for the company and he made that 
$10,000 by taking seriously “R. W. S.’s” 
statement that “where Illinois Life men 
are working Illinois Life policies are 
being sold.” 


c. 8. ag chief clerk in the Iowa 
department, has been quite ill and it will 
probably be some weeks before he is back 
on the job. Mr. Byrkit is suffering from 
a ——— collapse brought on by over- 
wor 
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VAN FLEET’S NEW POST 


NOW LOCATED IN ST. LOUIS 





Former President of the Peoria Life 
Becomes Vice-President of the 
American National 





G. W. Van Fleet, who recently re- 
signed as president of the Peoria Life, 
has been elected vice-president of the 
American National Life of St. Louis. 
This company, as will be remembered, 
was organized by osteopaths. The 
American National recognizes and ac- 
cepts applicants properly examined by 
competent osteopaths. Its present cap- 
ital is $100,000, with $100,000 surplus. 
It is proposed to increase the capital 
to $200,000 and add $100,000 to the 
surplus. 

The legal work of the company is 
in charge of James G. Jones of St. 
Louis, who is well known as an ex- 
pert insurance attorney. 

Parsons in Charge of Field Work 

The agency field work of the com- 
pany is in charge of William Parsons, 
who is well known in the central west, 
having been connectged with the State 
Life and later the Franklin Life, and 
other companies. The president of 
the company is Dr. Harry M. Still, 
president of the Citizens National Bank 
of Kirksville, Mo., the birthplace of 
osteopathy. 

The company insures women on the 
same terms and on the same rates as 
men. 

Mr. Van Fleet made a most excellent 
record as president of the Peoria Life, 
bringing that company to a prominent 
place among western institutions and 
building up a splendid agency force. 
He has had considerable experience as 
a field man and general agent. In his 
new connection he will take to it 
splendid ability and a sound training in 
life insurance. 

Permits Osteopath Examinations 

The American National prefers os- 
teopath physicians, but does not rely 
on that school entirely, as it has ex- 
aminers from the other schools. It 
does not require that its agents believe 
in the osteopath school of medicine. 
There are some 7,000 practicing os- 
teopath doctors in the country who are 
debarred from making examinations 
for life companies. The American Na- 
tional therefore opens the way for 
these physicians and many of them 
have a stock interest in it. 

Vice-President Van Fleet was in 
Chicago this week, arranging for or- 
ganized work in Illinois. T. G. Whip- 
ple, who has been connected with the 
company since its formation, and who 
has been traveling out of the home of- 
fice, now locates in Chicago as agency 
manager for Illinois. D. T. Sullivan, 
a capitalist, who is interested in 
southern enterprises, becomes general 
agent for Chicago. 

Parsons Goes to California 

Mr. Van Fleet will take active oo 
of the agenc organization at t 
home office. Mr. P Parsons is leaving for 
a trip to California, where he will plant 
the company. The plan on which the 
American National has been —— 
ized is succeeding and the first mill 

of business brought to the company an 

average premium of $33. It is one of 
the very few companies organized with- 
out an exorbitant promotion expense. 

The company has recently entered Illi- 

nois and Pennsylvania and will doubt- 

on make additional rapid strides with 
the new addition to its executive forces. 


‘field, Murray & Walker, general agents 


PENN MEN MET AT CLEVELAND 


Agents of Hatfield, Murray & Walker 
Held First Annual Gathering—Home 
Office Representatives Present 





Members of the field corps of Hat- 


of the Penn Mutual Life for northern 
Ohio, assembled at the office in Cleve- 
land last Thursday for their first annual 
meeting. Forty agents were present, 
and the home office was represented by 
H. C. Lippincott, manager of agencies; 
3. Gibbs, actuary, and Dr. Harry 
Toumlin, medical director. 

The forenoon was spent in listening 
to papers and addresses and in the dis- 
cussion of subjects of particular inter- 
est. _Addresses were delivered at the 
meeting, as follows: 

“How to Initiate New Business,” 
Charles Frankel, Cleveland. 

“The Principles of General Salesman- 
ship Applied to Soliciting Life Insurance,” 
Floyd D. Shook, Cleveland. 

“The Women’s Department,” Miss Lu- 
cile Carroll, manager of the women’s de- 
partment in the Cleveland office. 

“The Advantage of Working for the 
Penn Mutual in Cleveland,” Percy J. Cod- 
ding, Cleveland. 

“What Attracted Me to the Life Insur- 

JI. A. W. 


ance Business,” . Prout, Cleve- 
land. 


“The New Man,” Elbert Fenn, Akron. 
“Two Hundred Cajls a Month,” George 
W. Bilton, Norwalk. 

“How Can One Best Use His Friends in 
Securing New Business?” Charles W. 
Comstock, Cleveland. 

“My Association with the Penn Mu- 
tual,” S. L. Rolfe, Cleveland. 

Dr. Harry Toumlin, H. C. Lippincott 
and J. B. Gibbs, actuary, addressed the 
agents. Dr. George Seeley, one of the 
Cleveland medical examiners, also was 
on the program. 

At noon the agents and home office 
representatives were the guests of the 
general agents at luncheon at the 
Colonial hotel. ; 

In honor of Manager of Agencies H. 
C. Lippincott the agents brought in a 
large number of applications, represent- 
ing a nice volume of business. 





Has Old Age Benefit Policy 


The Central States Life has just be- 
gun the isue of an old age benefit policy 
which matures when the insured 
reaches the age of 65 years. It was 
designed to meet a demand for a policy 
that will provide the largest amount 
of protection possible and offer oppor- 
tunity for investment or saving. Appli- 
cants may be insured at any age under 
50 years. At age of 35 the rate is $31.58 
per $1,000 for 30 years and on maturity 
the insured is entitled to an annual in- 
come from the policy of 10 percent of 
the face value. 





H. O. Snyder Promoted 


O. C. Watson, manager of the Mu- 
tual Life at Denver, announces the ap- 

ointment of H. O. Snyder as super- 
intendent of agents of the Denver 
agency, which controls Colorado and 
Wyoming. Mr. Snyder has been asso- 
ciated with Mr. Watson for six years. 
Four years of that time he occupied 
the posses of superintendent of agents 
.in the Pueblo agency. 

Phil. B. Drake has resigned as super- 
= ha of agents of the office to take 
effect Dec. 1st. Mr. Drake expects to 
go east. 





Breaks Record on Melson Day 
“Melson Day” with the Missouri State 
Life, in honor of the birthday anni- 
versary of President E. P. Melson, was 
a record breaking day for the company, 
which obtained insurance amounting 
to $1,079,971. “Melson Day” last year 
yielded $900,000 of insurance. 








United States Annuity and 
Life Insurance Company 


Chicago, IIlinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. 
large dividends, good commissions, first and renewal. 


Write 


William I. Smith, Secretary 


Home Office - - - McCormick Building 


Liberal policies, 








Who’s Our Agent in Your Town? 


If we have none, you had better get one of our new 
General Agents’ Contracts direct with the Company 
and make all the commission yourself. 


This is the Opportunity of a Lifetime 


The PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 











1886 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 


THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary 
Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


In all that is good, Iowa affords the best 


ant 




















- Chicago’ s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 





Room with detached bath See oy 
Rooms with ‘private bath - - - < 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in pieurani 




















CENTRAL LIFE INSURANCE CO. OF “TINGS 





OTTAWA, ILLINOIS | || 





$9,430,751 of business in force. 
Organized 1907. 


Net increase first six months 1913, $1,105,500. 
Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri. 
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MERIDIAN LIFE 
INSURANCE CO. 











INDIANAPOLIS, 


INDIANA 








A big opportunity for the Right Man 


State Agency for Missouri 


If qualified for this position address C. T. TUCK, Vice-President 





This strong progressive Company offering 
exceptionally attractive policies has the 


Open to a man of ability as an organizer and producer, with a clean record. 




















ADVICE ON FEDERATiON 


VIEWS OF PRESIDENT CLARK 


Head of National Life Underwriters’ 
Association Tells Members to Stick 
to Their Organization 





President E. J. Clark of the National 
Life Underwriters’ Association has 
written H. M. Willet, chairman of its 
executive committee relative to the 
Federation of Insurance Agents, which 
is gaining considerable headway in 
some of the western states. President 
Clark advises life men to stick to their 
own organization. President Clark in 
writing Mr. Willett, says: 

“In response to your letter “rr, 
the ‘Federation of Insurance ents’ 
recently organized in Ohio, Missouri, 
and other sections of the middle west, 
it is a movement in which the National 
Association of Life Underwriters or its 
local associations can in no way share 
or participate. 

Advises Independent Existence 


“The necessities of such an organiza- 
tion to the re, casualty, surety and 
other lines of insurance are doubtless 
apparent to those engaged therein. Life 
insurance and its interests, however, are 
so entirely different and the foundation 
principles of the National association 
of such character that in the judgment 
of its executive officers our interests 
and those of our local associations 
throughout the United States and Can- 
ada can be far better served by main- 
taining an absolutely independent exist- 
ence. 

“The great work which we have be- 
fore us now is that of publicity, educa- 
tion, conservation and anti-taxation as 
applicable to life insurance, in addition 
to taking the best of care of this magni- 
ficent organization which has been built 
oe during the past twenty-three years. 

onsequently, with all due respect to 
our friends in other branches of insur- 
ance, our membership cannot afford to 
be drawn into any outside federation to 
the possible injury of our legitimate in- 
terests, opportunities or National influ- 
ence. 


Vexatious Delay Law Upheld 


Tennessee’s vexatious delay penalty 
law has recently been upheld by both 
the supreme court of the state and the 
federal supreme court. The _ state 
tribunal psased on the act in the case 
of Mrs. William R. Payne against the 
Chicago Life, which was taken over 
by the Federal Life of Chicago. Mr. 
Payne, who was connected with the 
old. Mutual Life of Illinois, held a $5,000 
policy in the Chicago Life which was 
payable to his estate. His widow, 
claiming that he was a resident of 
Tennessee, brought suit in that state 
while the administrator of the estate 
brought suit in Illinois. The Federal 
Life paid the claim into court filing an 
interpleader. The appellate court of 
Tennessee found the action of the com- 
pany to be vexatious and assessed a 
ay of $1,250. This was cut down 

the state supreme court to $750. 
nder the Tennessee decision the 
widow receives the entire payment. 
Had the administrator won under the 
Iilinois law the entire payment would 
probably have been distributed among 
creditors, among whom was the Chi- 


ANNIVERSARY IS CELEBRATED 


oor J. Powell, uitable Manager 
t Louisville, Honored on Com- 
“ pleting Fifteen Years’ Service 








The celebration of the fifteenth anni- 
versary of Henry J. Powell as manager 
of Kentucky and southern Indiana 
of the Equitable Life, held in Louisville 
Nov. 7 and 8, was a great success. The 
meeting was not only marked by the 
announcement of a splendid volume of 
business rolled up by the agency in 
token of the appreciation of the men 
for the manager, but by several meet- 
ings of great elpfulness. 

George T. Wilson, vice-president of 
the Equitable, presided at the first 
meeting Friday afternoon. Lothair 
Smith, former cashier of the agency, 
and now cashier of the Woods agency 
at Pittsburgh, | , delivered an address 
on “Efficiency.” A theater party at 
the Mary An erson in the evening con- 
cluded the day’s activities. 

Thomas N. Sweeney, manager of the 
Equitable agency at Wheeling, took 
charge of the Saturday morning ses- 
sion. Questions as to the methods 
used in meeting conventional objec- 
tions, the form of policy favored by the 
agent, etc., were asked, and discussions 
followed which proved so interesting 
that the session was extended into the 
afternoon as well. 

The dinner at the Pendennis Club 
in the evening was the crowning fea- 
ture of the meeting, Mr. Powell pre- 
siding as toastmaster. W. C. Johnson, 
vice-president of the Columbian Na- 
tional Life; Robert Lynn Cox, general 
counsel of the Association of Life In- 
surance Presidents, and George T. 
Wilson, the Equitable vice-president, 
were the principal speakers. 

At one of the business meetings, 
John W. Chenault, assistant manager, 
presented Mr. Powell with a handsome 
traveling bag on behalf of the agency 
force. 

Mr, Chenault and Paul Burlingame 
won stick-pins offered to the men 
whose discussions had been the most 
helpful during the business meetings. 
Prizes for business written during the 
contest period preceding the anniver- 
sary celebration were announced. 


ANOTHER SUIT IN MIX-UP 

Cc. M. Stewart has filed suit in the dis- 
trict court of Oklahoma county against the 
Shawnee Life, the Amalgamated Insur- 
ance Corporations, J. O. Parker, person- 
ally and as trustee; Martin C. Fleming, 
J. H. Oberreich, - W. McCrea and 
Thomas Green, alleging that he pur- 
chased stock of the Shawnee company in 
1910, but later turned over his certificates 
with the understanding that he was to 
receive stock in the Amalgamated, but 
that he has never received it. He asks 
judgment for $60,370. 





The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, ‘‘right” pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan, 
West Virginia and Kentucky. 


Life, Health and Accident Insurance 
Write for Particulars 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











The Best Company to Work For is one — 


is the most ra) , among other good points, it 
-temy complete suieatan to pokgnalion combinations of Life ~~ 
surance, Permanent Disability i prepara and snd Week ity for less of time. 





The Columbian National al Life Insurance Company 





BOSTON, 
Wriuam C. Jonson, Vice President and General Manager 


e... MIDLAND” 


Is placing a greater number of policies on the lives 

of Ohio citizens on regular Life and Endowment 

Policies than any other Life Insurance Company. 
There is a reason. 


S : If you purpose buying or selling Life Insurance 
‘Or it will pay you to investigate. 
o 4s ane Ohio only 


DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 


Arrtuvur E. Cums, President 


ro 














COLUMBUS, OHIO 








Do You Want to Better Your Condition in the Insurance Business? 





Missouri and Arkansas. 


W. H. HINTON, 
Secretary and Actuary 





eago Life. 





OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and company successful. 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Liberal agency centracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 


ARTHUR H. JONES 
President and General Counsel 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 

















UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











ACTUARIES HAD MEETING 
VERY INTERESTING SESSIONS 





American Institute Had Seventeen 
Topics Before It at Its Recent 
Indianapolis Gathering 





The fall meeting of the American 
Institute of Actuaries was held in In- 
dianapolis last week, with O. J. Arnold 
of the Illinois Life presiding and T. W. 
Appleby of the Federal in the secre- 
tary’s chair. The program was a com- 
prehensive one of seventeen interesting 
topics. 

The first subject considered was 
“Coupon Policies.” 

This topic was presented in a most 
excellent paper by Lawrence M. 
Cathles, secretary and actuary of the 
Southwestern Life of Texas. Coupon 
policies were thoroughly analyzed, giv- 
ing the different forms now being is- 
sued, covering both what is termed the 
level coupon, and the increasing coupon 
and wherein they differ. Mr. Cathles 
also stated that this form of insurance 
was originated by a small western com- 
pany some years ago, but the company 
is now out of business. However, this 
has been taken up by quite a number 
of companies and is being written very 
largely by those having adopted that 
particular form. Mr. Cathles also ad- 
mitted that this form of insurance had 
been severely criticized, not only by 
competing companies, but by several 
state departments, in fact some states 
would not allow these forms to be 
issued. He spoke of one particular 
form as being particularly objection- 
able, or at least the wording of the 
policy, or the coupon, such terms being 
“Guaranteed Dividend Coupon,” or 
“Guaranteed Dividend Reduction.” It 
is generally understood when a divi- 
dend is spoken of in connection with a 
life policy, it means the savings re- 
turned from loadings, interest and 
mortality, by a participating company, 
but these coupon policies as a rule are 
written by a stock or nonparticipating 
company. After this able and interest- 
ing paper was given it was open for 
general discussion, which was entered 
into by Mr. Seitz, Mr. Hyde, Mr. But- 
tolph, and Mr. Beckett. 

Draper on Binding Receipt 

Mr. Draper, actuary of the South 
Bend Life, of Indiana, led the discus- 
sion of the second topic, “Advantages 
and Disadvantages of Binding Receipts 
Attached to the Application.” He told 
of the actual experience of his company 
both with binding receipts issued in a 
book form and those attached to the 
application. The following took part 
in the discussion and gave their per- 
sonal experiences: Mr. Bowerman, Mr. 
Cathles, Mr. Anderson, Mr. Buttolph, 
Major Carr and Mr. Seitz. These dis- 
cussions were very interesting, as it 
is a question that every company 
sooner or later has to deal with. How- 
ever, several companies whose experi- 








ences have been rather unpleasant have 
discontinued their use in any form. 
Actuary Nitchie Speaks 

Mr. Nitchie, consulting actuary, read 
a very instructive paper on the fourth 
topic: “Policies Subject to Notes or 
Loans to be Treated as Lapses or Sur- 
renders.” In connection with this topic 
number fifteen was also considered as 
follows: “Classification of Lapses at 
the End of the First Year in ‘Exhibit of 


Policies.” The discussion was par- 
ticipated in by Mr. Pattison, Mr. Dra- 
er, Mr. Cathles, Major Carr, Mr. 
eckett, Mr. Raub, Mr. Mead, Mr. 


Seitz, Mr. Kime, Mr. Bowerman and 
Mr. Buttolph. This subject became so 
interesting that several members were 
sometimes on their feet at the same 
time, but notwithstanding this, it was 
a matter of interest only to the com- 
panies and their representatives en- 
tering into the discussion. 
Actuary Kime’s Paper 
Mr. Kime, actuary of the American 
Central, led the discussion of “The Re- 
ports of the Medico-Actuarial Com- 
mittee.” He read and spoke largely 
from notes, but did not attempt to give 
the report in full. He gave extracts 
from the recent printed reports of this 
committee and its findings. The re- 
port treated largely of the investiga- 
tion along the lines of mortality, not so 
much of individual companies, nor 
exact ages, but more particularly along 
the line of group averages and per- 
centages, of a varied list of occupations, 
which in many cases rather upset the 
preconceived ideas of at least the aver- 
age actuary. This subject was dis- 
cussed at great length. 
Address by Mr. Raub 
The sixth topic on the program was 
taken up by Mr. Raub, who read a 
most excellent paper, showing a great 
deal of care and study along the line 
of the subject treated, “Some Recent 
Far-reaching Legal Decisions and 
Policy Changes Required.” Mr. Raub 
illustrated how in many states it was 
necessary to reprint and publish new 
policies by many companies, in order 
to meet the requirements of several de- 
partments, and the hardships some 
companies were obliged to undergo in 
consequence thereof. As a whole this 
was one of the most interesting sub- 
jects discussed, as it affected perhaps 
the largest group of companies repre- 
sented. 
Actuary Beckett's Paper 
Mr. Beckett, actuary of the State Life 
of Indiana, covered the topic, “Methods 
of Handling Premium Extension Notes.” 
The discussion was taken part in by 
Mr. Seitz and Mr. Mead. Several 
forms were read issued by different 
companies, and many suggestions were 
offered as to wording and handling. 
The important question above all 
others, was, how can premium notes be 
accepted and not bind the company, 
in case the notes are not paid at ma- 
turity. Some ideas were advanced that 
if the notes were properly worded, so 
that they should read as accepted in 
extension of time in payment of the 


Bankers Life Company 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 
of Mortality. | Economy of Management. 


Prompt Payment of Claims. 
Admitted Assets Over $19,500,000.00 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure: 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








Otto Schenk, President 








The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 
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premiums, and if not paid on or before 
the due date as agreed, the policy 
should become null and void. This in 
a way would make the matter more 
clear and better understood than when 
a commercial note is taken, or a “prom- 
ise to pay.” 
Actuary Buttolph Speaks 

The subject, “Standard Provisions and 
Valuation Laws of the Various States and 
Some Peculiar Interpretations,” was 
opened by Mr. Buttolph, consulting actu- 
ary of Indianapolis, and brought out the 
various reserve tables adopted by sev- 
eral states, and how impossible it is in 
certain cases to strictly comply with all 
the requirements. He also touched upon 
the various surrender charges. rangin 
from zero to 2% percent of the face o 
the pousy, 

The “Methods of Handling Premium 
Collections Through Agencies” was as- 
signed to Mr. Carter, actuary of the Na- 
tional Life, U. S. A. Mr. Carter being 
unable to attend, his paper 


was read b 
Mr. Appleby. Some ditional sugges. 


tions were made by the members present. 
State Insurance 

“State Insurance” was 
Anderson, of Madison. is., consulting 
actuary, who very forcibly ve convinc- 
ing arguments for and against state in- 
surance, but in no way took sides for or 
against it. However, he gave a very in- 
teresting history of the first state insur- 
ance, as issued in Germany and other 
countries. But so far in this country it has 
never been considered a very great suc- 
cess. The reasons given are, as a rule. 
an individual will not go after it, nor 
even apply for life insurance, without 
a certain amount of persuasion. 

The paper, “Classifications of Lapses 
at the End of the First Year in ‘Exhibit 
of Policies’,” brought out the various 
ways each individual company treats this 
subject, hardly any two alike. 

The sixteenth topic, “If Policy Exhibit 
Is on Paid-for Basis, Should Reserves Be 
on the Same Basis,” also brought out the 
various requirements of the different 
state departments, and was not assigned 
to any individual. It was discussed in a 
general way, and illustrated the experi- 
ences of several companies in reporting 
to_ certain departments. 

The Saturday morning session met with 
Vice-President R. Montague Webb presid- 


ing. 
Actuary Hann’s Paper 
Mr. Hann, secretary and actuary of the 
Ohio State Life of Columbus. led in the 
discussion of “Automatic Loan Provision 
in Pt weal 
ecretary Appleby read a paper pre- 
ared by George Graham. actuary of the 
issouri State Life, on the subject “In- 
terrogatories Regardin 
Following the Gain an 
ae Blank.” 

r. Seitz, actuary of the Security Life 
of America, led the discussion on "sepa 
ration of Accounts of Participating and 
Nonparticipating Business in Companies 
Now Writing One Class Only.” 

Mr. Welliver opened the discussion on 
rete of Figures for Federal Income 
‘ax.’ 


“Handling the Total and Permanent 
Disability Items, as Segregated in the 
Uniform Report Blank for 1913” was 
treated by Mr. Beckett. 

Russell T. Byers spoke upon the sub- 
ject: “What Constitutes Discrimination” 
and much valuable information was laid 
before the meeting in a very intelligent 
and interesting manner. 

Diccriss the Suicide Clause 

Mr. Raut spoke at some length on the 
subject “I'he Suicide Clause” and gave 
some very interesting data along this line, 
and the effect that a policy written from 
date with au incontestability clause would 
have upon the first year’s mortality. He 
cited the experience of one of the eastern 
companies some years ago. 

It was the consensus of opinion by all 
who attended the meeting of the Ameri- 
can Institute that it was the largest in 
attendance, the most successful and in- 
teresting meeting ever held by the asso- 
ciation. The business was conducted in 
a very orderly way, and over subject on 
the preergm was treated fully. A large 
number of members took part in the dis- 
cussions, 

Without a doubt, the members repre- 
sented the cleanest cut actuaries ever as- 
sembled within the confines of Indiana. 
They were men representing some of the 
most successful companies of the middle 
west and southwest. They were also alert, 
progressive, courteous and as fine a bunch 
of men, as one would care to meet. 

Those in Attendance 

Those present were: 

Lewis A. Anderson, Madison, Wis.; T. 
Ww. Appleby, Federal Life; O. J. Arnold, 
Illinois Life; C, H. Beckett. State Life; 
J. P. Bowerman, Southern States of West 
Virginia; 8. B. Bradford, Central Life of 
Illinois; H. W. Buttolph, Indianapolis; D. 
F. Campbell, Chicago; C. B. C 


Presented by Mr. 


New Business 
Loss Exhibit in 


. A, Draper, South Bend 
Prof. J. W. Glover, Ann Arbor, 
Mich.; Frank J. Haight, Satianepots: R. 
A. Hann, Ohio State Life; E. . Hyde, 

Kime, American 


Columbia Life; 


ub. Indianapolis Life; 
H. L. Reitz; University of Illinois; 














THE LINCOLN NATIONAL LIFE rorr wayne, 1nDIANA 


Year Premium Income Assets Insurance in Force Polieybolders 
917% 1908 116,453 205.14 3520 00 186,200 
Renewals 1909 154,080 381,275 4,700,000 198,500 


1910 
1911 


1912 293,596 855,944 8,600,000 323,293 


Comparative Record of Growth for Five Years Ending Dec. 31, 1912 


183, 429 
225,642 


492,991 


9,400,000 
638,211 


220,340 
6,500,000 


260,975 





“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











‘KANSANS: 





J. C. Seitz, Security Life of Illinois; 
G. Sellman, International Life; G. L. S 
men, Reserve Loan fe; B. J. Stookey, 
Illinois Life; J. Strudell, Missouri 
State; R. M. Webb, Kansas City Life of 
Missouri. 


The entertainment committee tendered 
the visiting actuaries and their wives a 
banquet riday evening, which was 
largely attended, and thoroughly enjoyed. 


H. 
ta- 





“ISH KA BIBBLE” 


Life Men Not Worried by State Fund 
Plan Since Wisconsin Fig- 
ures Came Out 


Topeka, Kan., Nov. 10—(Special Cor- 
respondence)—Kansas newspapers al- 
ready are quoting Wisconsin state life 
figures and are urging the feasibility of 
the plan for Kansas, the claim being 
that this sort of insurance is cheaper 
than the same bought from regular 
companies. It is regarded as likely that 
a measure introduced in the next Kan- 
sas legislature will receive more atten- 
tion than the bill introduced a year 
ago. Last year a state life fund 
measure was passed by the house but 
was pocketed by the senate committee 
and never went before the senate. 

What the Kansas papers are not 
pointing out is that with all the adver- 
tising given the Wisconsin plan by the 

ress of that state, including free pub- 
ication of the rates and voluminous 
other matter sent out by the insurance 
department’s excellent publicity work- 
ers, it took two years to get the 200 
applications necessary to put the state 
fund in operation. Of the 200 appli- 
cations finally secured, about half came 
from the senior class of the University 
of Wisconsin, members of which took 
out policies for the benefit of a stu- 
dents’ loan fund. 

With these figures in view the Kan- 
sas life men are less concerned about 
a state life fund in their state and 
most of them will greet such a proposal 
next winter with that classic of the 
streets, “Ish ka bibble.” 


WANTED 


A first class stock 
salesman to place 
stock in an estab- 
lished company that 
has averaged 10% 
dividends for the 
past three years. 
Will give the right 
man a liberal com- 
mission and assist- 
ance. Address 51-E, 
care Western Un- 
derwriter. 

















The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


a THE DAILY AVERAGE BUSINESS DURING 1912 


536 day in Number of Claims Paid. 6,765 per day in Number of Policies issued and revived foe 
$1 605,814 T day in New Insurance issued and revived. $256,199.07 per day in payments to Policy- 
holders and addition to Reserve. $148,616.61 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY iowa 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lows 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Cperates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Forest City Life Insurance Company 


Capital Stock $100,000 
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ROCKFORD, ILLINOIS 


Men of character and energy can secure liberal contracts 

direct with this successful legal reserve company for unoccu- 

pied territory in Illinois. 
Non-forfeitable Renewals 





Attractive Policies 


Southern National Life Ins. Co. 


Louisville, Ky. 
(Was born and bred in old Kentucky) 
It has imbibed the spirit and enterprise of 
that state. It stands in the front rank of 
Kentucky and southern institutions. 


We have a proposition ED. L. WILLIAMS 
that will interest you. President 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON 











In addition to having exceptionally attractive participating policies, we have the lowest premiumed 
non-paripating policy on the market. This our men to meet all competitors success- 
fully. For Indiana, or Kentucky territory address 


TheCQOMMERCIAL LIFE INS. CO. 











Indianapolis, Indiana 
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COMMENT AS TO LAPSES 


MUCH DEPENDS ON THE AGENT 


Methods of Salesmanship and Subse- 
quent Contact With the Assured 
Are Prime Factors 








BY FORREST F. DEYDEN 
President Prudential Insurance Company 


In responding to the request of THE 
WESTERN UNDERWRITER for suggestions 
on the trite but urgent problem o 
lapses permit me to suggest that what 
is needed most is not some novel 
method, but a more effective application 
of principles which are already a mat- 
ter of common knowledge. 

Among a variety of causes, familiar 
to all, which produce lapses are, lack of 
funds, indifference and over-insurance. 
Probably the majority of all cancella- 
tions may be attributed to these fac- 
tors, each of which requires analysis 
to determine the treatment necessary 
in dealing with individual policyholders. 
No company or manager can do other 
than deplore the cases of real hardship 
where it is actually impossible for the 
insured to pay premiums. These, how- 
ever, are far more limited in number 
than is generally supposed. Strong 
evidence on this line is furnished by the 
tenacity with which the wage-earning 
classes cling to their industrial policies. 

What the Agent Must Do 

Frequently the plea of “no funds” is 
due to a desire to spend the money for 
something else, or, to failure to appor- 
tion wisely even a limited income, so as 
to be ready for the premium notice 
when received. First impressions have 
faded, and the sense of relative values 
has disappeared. Here the work of 
salvage must be pushed. The agent 
must again etch deeply on the mind of 
the insured, and without offense, that 
the need of protection for the bene- 
ficiary still exists. He must burn into 
his client’s conscience the fact that it 
is not the part of wisdom to indulge in 
any luxury or careless expenditure, or 
make any commitments which will 
jeopardize the payment of his insurance 
premium. The so-called necessaries of 
life are no more necessary to him than 
the imperative need of his wife and 
children for the protection which his 
policy will afford in the event of his 
death. 

Must Lay Broad, Firm Foundation 

Paradoxically, one of the best means 
of preventing subsequent lapse must 
be employed before a policy is actually 
issued. In other words, the solicitor 
in securing the application must lay a 
broad, firm foundation upon which to 
establish lasting relations between the 
insured and the company. This in- 
volves a clear, concise statement of es- 
sential conditions of the contract, per- 
fect candor, and the winning of the 
client’s confidence. 

If the insured is only half convinced 
of his need for a policy, he is ready 
to drop it without much thought as 
to consequences. Regular payments 
become irksome and excuses for neg- 
ect easy to find, especially where the 
agent has induced an applicant to ac- 
cept a policy, the cost of which is 
beyond his means. The lapse ratio is 
usually about three times as heavy in 
the second and twice as heavy in the 
third policy year as for several years 
thereafter. Hence business frequently 
needs to be re-canvassed and fostered 
more than once during its early history. 

Must Be Adapted to Client’s Needs 

The contract should be adapted to 
the needs of the applicant rather than 
to the scale of commissions. Altruism 
in this respect is very apt to bring sub- 
stantial returns in the form of an addi- 
tional insurance later on. It is desir- 
able to collect the first premium on the 
annual basis, and, if possible, on or 
before the due date, thus cultivating in 
the insured the habit of prompt pay- 
ment. The grace period is intended to 
cover emergencies and not as a peg 
upon which the policyholder may hang 
excuses for non-payment. The agent 


who lacks the courage of his convic- 
tions or follows the line of least re- 
sistance at this point will pay the pen- 
alty in loss of business and renewals. 

After a policy has been delivered, it 
is well to keep in touch with the in- 
sured. The personal equation is a vital 
factor, and a friendly interest tactfully 
exhibited from time to time emphasizes 
the family relation into which the pol- 
icyholder has entered. Human nature 
responds to such treatment. 

Treatment of Lapsed Policyholder 

No policyholder should be allowed 
to lapse his insurance until every at- 
tempt has been made, during repeated 
interviews if necessary, to protect his 
interests. If in spite of this he cancels 
his policy, he should still be considered 
a member of the insurance family, al- 
though temporarily away from home. 
Thus he shuld be visited at reasonable 
intervals until revival application is se- 
cured, and re-instatement of the insur- 
ance should not be retarded by any 
unreasonable restrictions. 

Discourage Loans on Policies 

Every legitimate means should be 
ployed to discourage borrowing on the 
policy and systematic efforts should be 
made to induce re-payment of loans as 
quickly as possible, in order to restore 
to the policy its full value. In the last 
six years the loaning liability of the 
Prudential has increased 2.4 times while 
the loans have increased 3.2 times. 
Since only 6 percent or 7 percent of the 
loans are repaid and the lapse rate of 
policies upon which loans have been 
made is excessive, the importance of 
this matter is evident. 

Special attention should be given to 
every case of change in residence, in 
order that the policyholders’ welfare 
and convenience may be conserved. 

In offices where enough men are em- 
ployed to justify frequent conferences 
on methods, it is well to make the con- 
servation of business one of the prin- 
cipal topics for discussion. While fun- 
damental principles do not change local 
and individual: conditions or circum- 
stances do vary, and the parceotoay of 
personal influence is worthy of constant 
study. Frequently a friendly rivalry 
between agents in the same office may 
stimulate all to greater effort or more 
resourceful methods. 

Courtesy and Consideration 

Every influence should be exerted to 
prevent the surrender of an old policy 
in order to take out new insurance. 

Unfailing courtesy and consideration 
toward policyholders exhibited with 
convincing sincerity on every possible 
occasion will bind more closely the tie 
of insurance brotherhood in the interest 
of all concerned. 

Speaking broadly, the agent in his 
methods of salesmanship and subse- 
quent contact with the insured is the 
principal factor in the reduction or pre- 
vention of lapses. He it is, in the last 
analysis, who must always convince the 
policyholder that his personal financial 
interests will suffer if his contract be- 
comes void, and that his beneficiaries 
need to have his constant care and 
thoughtfulness for their welfare pro- 
jected into this unknown future by 
means of life insurance. 





Will Have Same Dividend Scale 


The Northwestern Mutual will have 
the same dividend scale in 1914 as at 
present. 








The Best Contract 


For a producer is a renewal contract 
with a good company whose policies 
appeal to the insuring public. 


We wish to establish PERMA- 
NENT connections with a man to 
take a very desirable district on 


this basis. 


Both Annual Dividend and Non- 
Participating Policies. 


THE FRANKLIN LIFE 
INSURANCE COMPANY | 


- SPRINGFIELD, ILLINOIS 




















International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen'l Mgr. of Agencies 


GEN UINE tase mise contcacts with sovera 
° general agents in new territory and 
Opportunities 


in old territory. For a long time 

their eyes had been turned toward 
this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
ering producers.” If you are such a man and need a broader field for 
your abilities, we should be glad to hear from you—we may have an 





























opening. JOSEPH C. BEHAN, Superintendent of Agencies. 
Massachusetts Mutual SPRINGFIELD, MASS. 
Life Insurance Company Incorporated 1851 




















Go Where the 


for the harvest. 


organizations. 





—Where the fields are fertile, the seed 
Crop Is Ready is right and the cultivation is far 
ad 


vanced—a bumper crop is ready 


The most fertile field for life insurance solicitors today is in the rural communities—among 
the farmers, the wealthiest class in America. The 
Farmers National Life has staked out its claim in 
this territory and has put in the seed that will bear 
by adopting a name that appeals and securing for 
Officers and directors men prominent in agricultural NEW GIBBONS BLDG., 20 E. Jackson, CHICAGO 


FARMERS NATIONAL 


LIFE INSURANCE COMPANY 


JOHN M. STAHL, President E. W. WICKEY, Secretary 
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ROPOSES to operate in Illinois, Indi- 





108 S. La Salle St. 





ALFRED CLOVER, President 





} + ana, lowa, Kansas, Kentucky, Michi- ONTRACTS for Superinten- 
Royal Lif é I NSUT. ance gan, Minnesota, Missouri, Ohio and A ie ae eae 
Wisconsin. i from 
Com pa ny Capital $100,000 | Si ‘with the State for the protection of policy by an Industtial and Ordinary 
: an ete! Company. 











Chicago, Ill. 











Organization work is nearly completed. Will 
enter the field with an organized Medical Staff 
and Agency Force. 


Correspondence Treated Confidentially. 





ALFRED CLOVER, President 
108 S. La Salle St., Cutcaco, Itt. 

















Union Central’s Notable Banquet 





Dignitaries from Governmental and Other Activities Were Present 
at the Dinner at Which the Great Home Office Building 
of the Company Was Dedicated—Governor Cox of Obio 
Spoke as Did President Kingsley of 
New York Life 





HE dedication of the Union Cen- 

tral Life’s new office building in 

Cincinnati on Friday evening of 
last week, when a banquet was given 
which was attended by distinguished 
men in the insurance and business 
world, was a memorable event and one 
which fittingly marked the successful 
completion of the Union Central’s 
home office building venture. 

The banquet was given in the large 
assembly hall which is being used as 
a library but which is admirably 
adapted to banquets, conventions and 
the like of considerable size. Many of 
the local friends of the company, 
prominent business men of the city, 
were present, in addition to life com- 
pany presidents, statesmen and other 
prominent men. 

Distinguished Men Present 

President Jesse R. Clark admirably 
fulfilled the duties of toastmaster. 
Seated about him at the speakers’ table 
were > Sonaguianed company, Gover- 
nor James M. Cox, of Ohio, Mayor 
Henry T. Hunt, Congressman Alfred 
G. Allen, former Senator Joseph B. 
Foraker, Charles P. Taft, J. G. Schmid- 
lapp, L. A. Ault, C. B. Wright, Robert 
Lynn Cox, manager of the Life Presi- 
dents’ Association, N. W. Harris, first 
secretary of the company and E. A 
Ferguson, manager of the company 
at Chicago. At his right sat Darwin 
P. Kingsley, president of the New York 
Life, and at his left Cass Gilbert, the 
noted architect of New York, the gen- 
ius whose mind created the splendid 
combination of beauty and_ utility 
which makes the Union Central build- 
ing one of the finest specimens of 
modern architecture in this country. 

President Clark Speaks 

President Clark in his opening re- 
marks gave an interesting account of 
the early history of the company and 
its wonderful progress. He showed 
that 40 years ago it stood last of the 
27 leading companies and that in the 
years since it has passed 18 in the 
competitive struggle, permitting only 
nine of the giants to stand between it 
and first place in the ranks of the life 
companies of the world. Emerging 
from a little back room on Third street 
to become the owner and principal oc- 
cupant of the fifth highest office build- 
ing in the world is a wonderful evo- 
lution. 

He then introduced Mayor Henry T. 
Hunt, who received an ovation, not- 
withstanding that he had just been de- 
feated for reelection. Mayor Hunt 
expressed the pride which the city feels 
in possessing such a beautiful building. 

* * 
GOVERNOR COX SPEAKS FOR 

THE STATE OF OHIO 

Governor Cox spoke on the state of 
Ohio. To insurance men his remarks 
were chiefly interesting in defining the 


attitude of the state toward insurance. 
He paid a tribute to the agent and said 
that he is doing a great work for so- 


ciety. He said that the state of Ohio 


would never take on the business of 
state life insurance so long as the 
companies were as well administered as 
the nlen Central; that the public at- 
titude is that the state does not need 
to take up any private enterprise which 
can be reasonably well administered. 
He maintained, however, that private 
business has never been injured by 
state regulation and supervision and 
intimated that in the future there 
would be even more regulation than in 
the past. 
Ohio Workmen’s Compensation Law 
He made an interesting statement re- 
garding the Ohio workmen’s compen- 
sation law which goes into effect on 
Jan. 1 next and by which the state as- 
sumes a compulsory monopoly of this 
form of insurance. He claimed that the 
state was forced by the attitude of the 
liability companies to take on the busi- 
ness because when the representative 
of the liability companies was asked to 
present a bill which would embody a 
proper form of workmen’s compensa- 
tion insurance he said that he would 
take up the matter with his superiors in 
New York, but on his return he con- 
tinued to fight the administration and 
work against any form of workmen’s 
compensation insurance, continuing to 
make the fight for employers’ liability 
insurance. his does not square with 
the general impression prevailing in in- 
surance circles, although it is not a 
matter of general knowledge as to 
just what the situation was at the time 
the legislation was being considered. 
Discussed Some of Kingsley’s Points 
Governor Cox followed President 
Kingsley of the New York Life, who 
made easily the most interesting and 
profound address of the evening, and 
he discussed a number of the points 
made by Mr. Kingsley, especially those 
with reference to taxation. He con- 
tended that there should be an entire 
reorganization of the taxing system 
and said that in adopting this pro- 





The Provident Life 


and Trust Company 


OF PHILADELPHIA THIS I$ WHAT OUR AGENTS HEAR 


EVERY BUSINESS DAY OF THE YEAR 
How much ineome will the face value of your 
insurance bring to your beneficiary after your 


death? 
Write for information as to Income Policies. 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 
501 Ashland Block, Chicage, I. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 




















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Throughout Illiaois. Address 


PHILADELPHIA LIFE INSURANCE CO. 


Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 














Ten Specialty Salesmen Wanted 


To sell MONTHLY PENSION COPYRIGHTED BOND. 
No other company sells it 


1. A PENSION to the beneficiary, if the insured dies; 
2. A PENSION to himself if he lives; 
3. A PENSION to himself if totally disabled by accident. 


A Unique and Unexcelled Contract. The Best in Life Insurance 
THE LAFAYETTE LIFE INSURANCE COMPANY 


LAFAYETTE, INDIANA BERTRAM DAY, President 




















‘WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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gram in accordance with the law 
passed last year he is simply carrying 
out the idea of ex-President McKin- 
ley, who when he was governor, was 
strongly in favor of a reoragnization. 
eee 
PRESIDENT KINGSLEY’S TALK 
ON SUBJECT OF TAXES 

Mr. Clark introduced Darwin P. 
Kingsley, the student-president of the 
New York Life, as the great president 
of a great company. There is prob- 
ably no life insurance official who has 
a better grasp of the relation of life 
insurance as an institution to social 
progress and development than has 
Mr. Kingsley. His subject was “The 
Taxation of Organized Beneficence.” 
Taxation has always been considered 
a rather dry subject in insurance circles 
but under Mr. Kingsley’s treatment it 
expanded into one of the most interest- 
ing. Taxation is perhaps the clearest 
expression of the attitude of the pub- 
lic towards life insurance and the fact 
that life insurance isso heavily taxed 
is a measure of the public’s ignorance 
as to its true function and place. Mr. 
Kingsley showed how the tendency has 
set in in recent years to reduce taxa- 
tion, whereas previously the tendency 
had always been to increase it. 

Federal Government Sets Example 

He pointed to the recent action of 
Congress by which the federal gov- 
ernment has set the example to the 
states of reducing the taxation on life 
insurance funds in not requiring the 
companies to pay taxes on dividends 
and said that this is a hopeful augury. 
He showed that 12 states have reduced 
taxation, although a larger number 
have increased it. His tribute to the 
Union Central and his congratulations 
to the management upon their achieve- 
—_ was generous and sincere. He 
said: 

“The facts speak for themselves. 
Achievement stands all about us. 
Dreams have been made realities. 
Ideals have been nobly pursued and 
splendidly attained. Nothing that any 
of us says today can adequately de- 
scribe the high purpose, the wise meth- 
ods, the patient labors and the moral 
steadfastness by which a life insurance 
organization has been here so adminis- 
tered that a great company has been 
built up. That such an institution exists 
is proof that a high purpose has ruled 
it, is proof that wise methods have 
been followed by it, and that patient 
labor has marked its whole existence; 
the company itself is the rich reward of 
a moral steadfastness, without which 
such success many not be achieved. 
Words, therefore, count for little, and 
for nothing unless they are sympathe- 
tically uttered.” 

Life Insurance and Society 

Mr. Kingsley awteneng ag | excited the 
interest of his hearers in his reference 
to life insurance and its place in a 
democratic society. Governor Cox, 
Mayor Hunt and others in political life 
who were present, listened to this part 
of his remarks with special attention. 
He said that so perverse are some of 
the forces of a democratic society that 
a life company’s virtues, its usefulness 
and its success are almost certain to 
be the source of some of its gravest 
problems and the cause of some of its 
most serious troubles. The problem of 
taxation goes deeper than merely one 
of expenditure of money. 

Sets Forth the Beal Problem 

Taxation is merely the concrete ex- 
pression of the real problem, which 
is: “How shall we make the people 
understand that a life company is the 
purest democracy in the world; that it 
is the most successful expression of 
democratic principles actually at work; 
that in it there is the justice which 
democracy aims to accomplish and 
otherwise largely fails to achieve; that 
it is a brother to all those who, from 
the beginning of time, have sought to 
assert the divinities that dwell in man, 
who have sought some process by 
which the sovereignty of the individual 
could be established and at the same 
time the immeasurable strength of 
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President Union Central Life 





men working together could be real- 


ized? 
Why Public Is Suspicious 

He said that it is because society at 
large does not comprehend this, men 
are disposed to classify the successful 
life company along with the great trusts 
and to view it with the suspicion and 
fear with which they view—and view 
not altogether unjustly—accumulated 
wealth and great business success. “One 
great weakness,” he said, of a demo- 
cratic society is that its beneficent 
forces are unorganized. Selfishness is 


organized, politics is organized, busi- 


ness is organized, even crime is or- 
ganized. But the people, through lack 
of organization, frequently are unable 
to know when and how and where they 
have really achieved a triumph. The 
politician easily fools them, business 
not infrequently fools them. For this 
reason they sometimes find that the 
fruits of an apparent victory are at the 
last merely apples of Sodom. On the 
other hand, and for the same reason, 
a sometimes fail to recognize a 
really democratic movement, a really 
democratic achievement. Because ac- 
cumulated wealth has _ frequently 
wronged them, because generally speak- 
ing they have felt helpless against its 
aggressions, they are disposed to con- 
demn all accumulated wealth and to as- 
sume that such accumulations are al- 
ways dangerous and never really 
democratic or really beneficent.” 
* + * 


SHOWS LIFE INSURANCE IS 

REALLY DEMOCRATIC 

Mr. Kingsley said that life insurance 
is organized beneficence, that it is 
democratic, and that its money is the 
money of the people, but that these 
truths are comprehended by the people 
with great difficulty. One form which 
this lack of understanding takes is 
taxation. Mr. Kingsley then discussed 
the general subject of taxation, how it 
helps to destroy the principle of mu- 
tuality among policy holders in the 
various states by discrimination and 
cited the 18 different rates of taxation 
now in vogue. This, notwithstanding 
the frequently repeated statutes, the 
antirebate laws, which forbid any com- 
pany to make any discrimination be- 
tween individuals of the same class or 
of equal expectation of life. Mr. Kings- 
ley, however, believes that we are mak- 
ing progress in taxation matters and 
that the tide has turned. The day of 
strike legislation is gone. Also, genuine 
progress was made when the income 
tax was under discussion in Congress 
recently and the life insurance tax was 
reduced. 

Present Plea of Poverty 

The new law, however, still exempts 
all fraternal, beneficial and religious or- 
ders, ostensibly because they are mu- 
tual, but that is not the real reason. 
They are no more mutual than the 
well known life companies. The real 
reason is that they present the plea 











The New Twenty Payment 

Life Coupon Policy 

of THE COLUMBIA 

which g ti 4% pound 
interest on the coupons, free from 
taxes, if issued at age 35, and all 
coupons are allowed to remain at- 
tached, at interest, provides for a 
return at the end of twenty years 
of more than the total premiums 
paid. Thus, for $1,000 of insur- 
ance, twenty i} - of onl 
$35. will have been paid, 
making a total of $718.60, and the 
policy may be surrendered for its 

value, $566 and the total ac- 
cumula' P ting to 
$154.15, total $720.15, which is 
more than the sum of the twenty 
premiums. 
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Educational Policy!!! 


(Copyright applied for) 


Anew, original and unions policy 
issued exclusively by the Columbia 
Life, oy 7 Mang — oldest —1 
panies in io; premium very low. 
At 1 for $400 of endowment, 
payable in four annual installments, 
maturing at age 17, $19.46. Ma- 
turing at 21, $14.45. Parent or 
Guardian can provide against the 
failure of the policy by reason of his 
death before maturity resulting in 
cessation of premium payments for 
a small additional premium. If the 
age of the child is 2 at issue, and 17 
at maturity, and the parent is 35, 
the additional premium for this 
guarantee of $400 as above is $3.63 
annually. 
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Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and i why 
both are forging ahead. Maybe 

‘ou could reach a highe1 success 
in that atmosphere. Write to— 


Walter Le Mar Talbot, Vice President. 


The Fidelity Mutual Life 
INSURANCE COMPANY 
L. @. FOUSE, President. PHILADELPHIA, PA. 


Desirable openings in good territory for the 
right men. 





CAPITAL, $100,000.00 
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ou are not in touch with 
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PUBLIC SAVINCS INSURANCE CO., OF AMERICA 


HOME OFFICE: Indianapolis, Ind. 
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Capital Stock $300,000.00 


SPRINGFIELD, 
ILLINOIS 


All Policies Registered 


Practical men with experience wanted as District Man- 


agers in Illinois and Missouri. 


Attractive contract. 
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FREEPORT, ILL. 
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INSURANCE COMPANY, OMAHA 
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INTER-SOUTHERN LIFE 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 














—has ample assets and no unpaid death claims 
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of poverty, while the successful com- 
panies accumulate money and do not 
present the plea of poverty. The life 
companies have the money to carry out 
their contracts and make them safe and 
they are made to pay for their foresight. 
The inefficient and the irresponsible go 
untaxed. A feeble attempt at democ- 
racy is encouraged; the effective 
achievement of real democracy is dis- 
couraged. 
Socially Inefficient Class 

Mr. Kingsley said that before the 
subcommittee of the finance committee 
of the Senate, which had charge of the 
income tax feature, he called the com- 
mittee’s attention to the socially in- 
efficient, “what we call the dependent 
class, and reviewed some of the causes 
which constantly swell the ranks of 
that class.” That one of the great prob- 
lems confronting every statesman is 
how to provide through taxation for 
the support of this class. His plea 
for life insurance was that beyond every 
organized force of human society it 
a the state and aids the statesman 
by keeping people out of the dependent 
p: Boy We pay to war pensioners over 
$165,000,000 a year, every dollar of 
which is raised by taxation. The life 
companies pay twice that sum annually 
in cash, every dollar of which is raised 
by private taxation. He made the point 
that pensions are remedial, while life 
insurance is preventive. 

Mr. Kingsiey’s Closing Remarks 

Mr. Kingsley closed with the follow- 
ing, speaking of the time when life 
insurance may be treated as commerce: 


When that times comes not only will 
the great body of. this taxation fall away, 
but an opportunity will be created for the 
expansion of a great democratic idea, one 
which applies the principles of democracy 
to labor and the products of labor to so- 
ciety and the problems of society, as ef- 
fectually as manhood suffrage, in theory 
at least, enforces the rights of humanity 
in the processes of a democratic govern- 
ment. Through the expansion of that idea, 
under the control of one central authority 
as against some 50 authorities which now 
control, we 8 ten enormously the 
time when the people shall understand 
that a life insurance company is indeed 
the purest democracy in the world, that 
it is a brother to all who have long 
sought some process by which the sover- 
eignity of the individual may be estab- 
lished, and the immeasurable strength of 
men working together realized. 


Receives Many Compliments 

Mr. Kingsley’s delivery was easy and 
dignified and his diction that of the 
trained scholar and writer. His address 
was favorably commented upon by the 
large body of prominent Cincinnatians 
outside of the insurance business who 
were present, as well as by those who 
possessed a knowledge of insurance. It 
was decidedly complimentary to the 
Union Central that Mr. Kingsley should 
have come all the way from New York 
to attend the banquet and judged by 
the effect of his address, his trip was 
well worth while. 

>’ *¢ s 

ARCHITECT CASS GILBERT WAS 

A NOTABLE SPEAKER 


Second in interest only to Mr. Kings- 
ley’s address was that by Mr. Gilbert, 
the architect. Mr. Gilbert has achieved 
in the Union Central building what up 
to a few years ago was thought to be 
impossible, the combination of beauty 
and utility in an office building, and he 
has also expressed a beautiful idea of 
life insurance. While Americans as a 
nation may not be as artistic as are 
some of the nations of the old world, 
if there is one art that appeals to them 
more than another it is architecture, and 
if there is one style of architecture 
which is better adapted to the American 
spirit than another it is that of office 
buildings. The average architect who 
would be asked to design a building for 
an insurance company would probably 
decide upon some form which would 
express the idea of protection. This 
would result in a building of massive 
proportions with barred gratings and 
deep windows with an inscription over 
the portals enavae that widows and 
erphans could find sanctuary within. 
But Mr. Gilbert had an entirely differ- 
ent conception. 

Life Insurance in Stone 
He sent a shaft of marble beauty into 
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DETROIT LIFE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
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The People are Prosperous. 
No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 
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the sky, expressing the social and spirit- 
ual aspirations of life insurance in their 
delicate purity. For his model he went 
back to the Italian renaissance, when 
the great merchants of Florence erected 
enduring menuments to the greatness and 
goonely of peaceful trade. Incidentally 
he told of some of the problems of the 
modern architect, how it is necessary 
for him to bring into harmony the en- 
gineers, contractors, the 1 meg and all 
the specialists in the building trades. He 
said that if Michel Angelo had been con- 
fronted with the necessity of providing 
windows in regular order, both perpendi- 
cularly and horizontally, he would have 
been driven into an insane asylum. 
Bobert Lynn Cox’ Address 

Robert Lynn Cox, manager of the Life 
Presidents Association, made one of the 
best talks of the evening, both humorous 
and serious. He said that every phase 
of the company and the building seemed 
to have been touched upon by the previ- 
ous speakers except that of its advertis- 
ing value. It would not only be a monu- 
ment for generations to come through the 
genius of those who builded the company, 
but that it is worth a lot as an advertise- 
ment and he told a story of an enterpris- 
ing owner of a shoe store in an eastern 
town who went out to the cemetery and 
purchased a lot on which he placed a 
stone which bore the following inscrip- 
tion: “At some future time this stone 
will mark the last resting place of John 
Streit; for the present he is conducting 
@ very successful shoe business at 47 
Main street.” 

Tells a Good Story 

Mr. Cox said that in following such a 
brilliant list of speakers he felt very 
much like the wife of a Mormon who 
was informed one day that her liege lord 
was seriously ill. She was greatly con- 
cerned and said thta she would hasten at 
once to take her place at his side. She 
was advised to do so as soon as possi- 
ble, as most of the good places were al- 
ready taken. Mr. Cox also made a very 
clever hit in replying to Governor Cox, 
the previous speaker, who had dilated at 
some length on Ohio’s new laws, fifty- 
six in all, which he said represented the 
best ideas and experiences of other coun- 
tries in all parts of the world. He sug- 
gested to Governor Cox that Ohio pass 
one more law, repealing the tax on life 
insurance, and make the number an even 
fifty-seven. 


Strength of Service 

Mr. Cox spoke seriously to the topic, 
“The Strength That Comes with Service.” 
He has been in an especially favorable po- 
sition to observe the trend of life insur- 
ance and as counsel for the Life Presi- 
dents Association has grasped life insur- 
ance in its social and economic aspects 
with perception and sympathy. To him 
he said the new building did not repre- 
sent the material greatness of the com- 
pany but that it typified that part of the 
company which meant its real success, 
its spirituality and its ideals. 

What Policyholders are Asking 

His address was one of the happiest 
talks of the evening. He said in part: 

“We are fast approaching the time—if 
we have not already reached it—when 
the main inquiry of an applicant for life 
insurance will be, not whether the com- 
pany in question ranks as one of the 
largest in the business, but how is it 
managed and what sort of returns does it 
make to policyholders for the premiums 
they pay? What are the business aspira- 
tions and ideals of the men who manage 
its affairs? 

“Beyond this I fancy we are coming to 
a time when applicants will wish to know 
something regarding the part a company 
expects to play in the solution of the 
apy economic problems of the day. 

say this because I am convinced that 
in the future the people of this country 
will expect to take a hand in solving such 
problems largely through the corporation 
with which they are connect espe- 
cially corporations such as life insurance 
companies, which touch so intimately the 
life of the pie.” 

N. W. rris of Chicago, the well 
known banker and the first secretary of 
the Union Central, gave a history of the 
company and a brief sketch of the men 
who helped build it up, and EB. A. Fergu- 
son, the company’s Chicago manager, re- 
sponded in behalf of the agency force. 
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The New World 


Life Insurance Company 


Comp any are assured of prompt promotion in 
Authorized Capitalization - $2,000,000 the ranks if they make good. It be- 

lieves in advancement on the merits 
of the man. A chance exists for men of strong producing ability 
and good habits to win positions of state manager, district manager, general 
traveling agent, ial inspection agent and soon. This is but one feature of 


CATHOLIC 
Old Line Life 


the company. rite for full particulars to 
JOHN E. FINNEY, Manager, Central States Department 
McCormick Building, CHICAGO 











YOU Mr. Lite Insurance Man— 
“= WAKE UP 


‘@ Write a Live Wire Contract. 4 Incontest- 
able after two years. 4 Total permanent dis- 
ability for either sickness or accident. 


A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 


Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 1272Q, 
care THE WESTERN UNDERWRITER. 
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Insurance Company 
OF IOWA 


Has good openings for general agencies in desirable loca- 
tions for experienced and successful men. 
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Apply to Home Office, DES MOINES, IOWA. 
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ASSOCIATION ACTIVITIES 


BOOK RUSSELL FOR ADDRESS 





Phoenix Mutual Superintendent of 
Agents will Give a Talk Before 
Cleveland Life Underwriters 





Winslow Russell, agency manager of 
the Phoenix Mutual Life, will address 
the next meeting of the Cleveland As- 
sociation of Life Underwriters, to be 
held at the Hotel Statler Nov. 25. Mr. 
Russell will have some of the charts 
used in his address at the Atlantic City 
convention of the National association 
and hopes to make his talk of special 
interest to the solicitors and field men 
in general, 

One of the important subjects to be 
taken up at the meeting is the tax that 
is imposed on premiums in Ohio. The 
agents believe that the collection of 
2% percent taxes on premiums is alto- 
gether out of reason and not in com- 

liance with the original intent of the 
aw that makes the requirement. They 
also feel that the people do not under- 
stand this matter. In all probability 
the executive committee will recom- 
mend that a campaign of publicity be 
launched and that the people be edu- 
cated to the real facts in the matter. 


Day to Speak in St. Louis 

At the rext meeting of the St. Louis 
Life Underwriters Association, Nov. 18, 
Darby A. Day, Chicago manager of the 
Mutual Life, will be the principal 
speaker. Another speaker will be 
Charles A. Stix of the Stix-Baer Dry 
Goods Company of St. Louis. 








Organize at Lansing 

Life men of Lansing, Mich., held a 
meeting last week and formed the Lan- 
nd Life Underwriters’ Association. 
Officers were elected as follows: Presi- 
dent, Burnet; vice-president, 
Charles Van Keuren; secretary, 
Arthur Pino; treasurer, S. S. Stouffer, 
and other members of the executive 
committee, Fred C. Holbeck, A. O. Be- 
ment and L. B. Hall. 

The Lansing association will for- 
mally come into being next Monday, 
when its first meeting will be held. 
The Detroit Life Underwriters’ Asso- 
ciation will appoint one or more dele- 
gates to represent it at the meeting. 

Governor Woodbridge N. Ferris and 
Insurance Commissioner John T. Win- 
ship have promised to attend. Both 
will make addresses. 


“Guest Night” at Columbus 

The regular November meeting of 
the Columbus, Ohio, Life Underwriters 
Association will be held Friday even- 
ing at the Hotel Chittenden. Charles 
W. Scovel of Pittsburgh will address 
the members on “The New Family 
Service of Life Insurance.” This is the 
same subject he made an address upon 
at the meeting of the National asso- 
ciation. Friday night will be “guest 
night,” and members are requested to 
bring any agents who are working in 
Columbus or vicinity, even though they 
are not members of the association. 
boosters committee to make the Friday 
session a banner one has been ap- 
pointed. 


Booster Campaign in Iowa 

The Iowa Life Underwriters’ Asso- 
ciation, which has launched a booster 
campaign is meeting with success. At 
the November meeting in Des Moines, 
nine new members were voted in. In 
addition a very interesting paper was 
read by Glover S. Hastings, superin- 
tendent of agencies for the New Eng- 
land Mutual Life, who spoke on “Sales- 
manship.” Lee Wolf, New York actu- 
ary, who was in Des Moines attending 
the trial of the case involving the sale 
of the Des Moines Life to the National 
of Chicago, spoke briefly. The nine new 
members admitted were: D. W. Cor- 
ley, agency director New York Life; 
Henry S. Nollen, second vice-president 
Bankers Life; James McFarland, G. F. 
Lorance, George J. Pflanz, Jr., Union 





Central; Charles E. Miller, Pacific Mu- 
tual; A. B. Sullens, Prudential; Henry 
B. Ramsey; G. M. Buck, manager Fi- 
delity Mutual. 

In his paper, Mr. Hastings laid much 
stress upon the importance of gentle- 
manly conduct of the life insurance 
agent. He said that the man who sells 
a gold brick will eventually be put to 
rout by the agent who observes only 
propes ethics in the sale of his wares. 
The time will come, he said, when the 
insurance agent will need to have a 
sheepskin from a reputable college the 
same as does the lawyer or doctor or 
other high standard professional man. 
No other field offers greater opportuni- 
ties for success than the insurance field. 


Editor Talks on Insurance 


Twenty-seven members of the Ta- 
coma Life Underwriters’ Association 
at their monthly dinner the other night 
heard an address by Herbert Hunt, 
editor of the Tacoma Daily News on 
the psychology of life insurance, in 
which Mr. Hunt traced the history 
of insurance back to several hundred 
years before Christ. 

Mr. Hunt, in using ancient history, 
sought to show the basis of life in- 
surance, which, he said, was love. He 
pointed to the size of the life insur- 
ance movement today and its economic 
meaning. 

W. D. Mead of Seattle, northwest 
delegate to the national convention of 
life underwriters at Atlantic City, made 
a report of the convention’s activities. 

Samuel McDowell of Tacoma was 
elected by the Tacoma underwriters 
as a representative on the executive 
board of the National Life Underwrit- 
ers’ Association. 


SCOVEL ON MONTHLY INCOME 

Charles W. Scovel of Pittsburgh, for- 
mer president of the National Assecia- 
tion of Life Undérwriters, will discuss 
monthly income contracts before the Co- 
lumbus and the Cincinnati associations 
of life underwriters. He will appear be- 


J. | fore the Columbus association at its No- 


vember meeting and dinner, and before 
the Cincinnati association at a luncheon 
that same day. 





ASSOCIATION NOTES 


Eight new applications for membership 
in the Detroit Life Underwriters Asso- 
ciation have been received, to be acted 
upon at the next monthly meeting. The 
paid-up membership of the organization 
is now larger than ever before in its 
history. 

George A. Lock, president of the Kan- 
sas City Life Underwriters Association, 
is now making an effort to secure some 
notable of the insurance world to speak at 
- November gathering of the associa- 

on. 


Will Not Set Aside Sale 

Judge Brennan in the district court at 
Des Moines, has refused to set aside 
the sale of the Des Moines Life to the 
National Life, U. S. A. Suit to set 
aside the sale was brought by Charles 
Beidenkopf of New York, and Max 
Holtz, each of whom owned one share 
of stock. It was claimed that Mrs. 
L. C. Rawson and Wilmot Harbach 
withheld information of the true value 
of the stock when they purchased the 
shares of the plaintiffs. The plaintiffs 
still hold two shares of Des Moines 
Life stock and Judge Brennan inti- 
mated they would be allowed a sum 
equivalent to that for which two shares 
of National Life stock can now be 
purchased. It is said the plaintiff's 
shares are worth $640 each. 

Judge Brennan declared that Mrs. 
Rawson is not to be censured because 
she sold her own stock for $1,000 while 
she purchased the minority stock from 
various owners at $200 per share. 

“That was her property,” said the 


court, “and she could sell it at what | 


she pleased, and she did not have to 
tell the other stock holders what she 
did get.” As for the $40,000 commis- 
sion which Wilmot Harbach secured 
for gathering up the stock, the court 
tuled that he was entitled to it if the 
National was willing-to pay him that 
amount. 

Judge Brennan held that the sale 
was regular and that the policyhold- 
ers are entirely and amply protected 
by the National Life. 
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Where Il you be 
in 1914? 


Things are lookin’ pretty 
good in Wisconsin, and 
you might look good to 


« « 
G arelan jif 


Home Office, Madison, Wis. 


Wisconsin is the State 
with 25 points of strength 





INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insuran 
Companies in the U. S. and Canada. 


Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 

Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 

List Your Buying and Srey Nee With 
Us and Receive the Best Attention. 


Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 
29 So. La Salle St. Ground Floor 
CHICAGO 





EXCLUSIVE TERRITORY 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


The Young Man’s Company 


Young Men with some general insurance experience, 
Sub-agents who want to progress, 
Why not investigate the possibilities of a General Agency contract with this young compan y 


GUARANTEED RENEWALS 


Deatrable territory in Ohio, Indiana and Michigas 





Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Fumish Good Referenses 
E. W. ZINSER, General Manager, 


PEOPLES GAS BUILDING 
CHICAGO 








JAS. S. McANULTY, President 








Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


SCRANTON, PA. 
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Comment on State Life Fund 





Former Commissioner W. A. Fricke Writes Strong Letter in Re- 
ply to Inquiries Regarding Wisconsin Governmental 
Insurance Scheme—Unfair to Companies 
and Citizens 





commissioner of insurance for 

the state of Wisconsin and gen- 
eral manager of the Great Northern 
Life of Wausau, has made some com- 
ments on Wisconsin’s state life fund 
that are very pertinent. He received 
a number of inquiries regarding the 
state insurance scheme and to all in- 
quiries he sent the same reply. It is an 
analysis of the project that sets forth 
both its weaknesses and its unfairness 
to the citizens of the state generally, 
the policyholders of regular companies 
and the companies themselves. 


Not at all Necessary 


He says he is not opposed to the 
state invading the sphere of private en- 
terprise to any extent that it be need- 
ful or even when competition with 
private enterprise will prove salutary 
and of benefit to the people enjoying 
such competitive service. But Mr. 
Fricke believes that the state should be 
on an equal basis with its competitors 
and that it should not impose an ad- 
ditional burden upon that portion of 
the people who do not desire such state 
service. 

Was the state fund necessary to se- 
cure life insurance justice or create 


W commis A. FRICKE, former 





raise a question as to whether the net 
cost will be less than that of the regular 
companies. 

Agents? No and Yes 

Speaking of the fund the state in- 
surance report says that there are no 
agents’ commissions to be paid. Yet 
the law provides that certain public 
officials and state banks shall take ap- 
plications and receive 25 cents plus 1 
percent the premium as compensation. 
None of these “agents,” however, need 
be licensed as are the agents of regular 
companies. If the applicant acts as 
his own agent he may receive a rebate. 
If a regular company or one of its 
agents were to so rebate, its license 
would be revoked. 

Mr. Fricke humorously comments on 
this provision for voluntary applica- 
tions as follows: 

The life insurance official who every 
morning fights his way to his office 
through a mob of applicants storming the 
home office for life insurance, will readily 
appreciate that the state life fund will 
require no agents even if the applicants 
are required to pay for their own medical 


examination and forward the premium in 
advance. 


Selection Against Fund 
Speaking of voluntary applications, 
Mr. Fricke brings up the subject of 











this — 





Why? 


Here is a pene from Mr. Fricke’s letter. The italics in 
owever, are not his. 
am at a loss to know what evils it (the state fund) was in- 

tended to correct, what special benefits it was to confer, what crying 
necessity it was to meet, or what public or personal poem it 
was intended to cater to for experiment. And frankly, 
not know what evil it can correct, what benefit it can confer, what 
necessity it can meet, or what problem of life insurance it can solve, 
except that it be necessary to prove to the people of Wisconsin that 
life insurance can be furnished at less cost to policyholders whose 

‘ premiums are not taxed by the state, and where other people of the 
state who carry no insurance in the state fund are taxed to pay the 
salaries of the managers of the fund, the rent, the printing, postage, 
etc., and the many items of expense that perforce must be met out 
of the premiums of the policyholders in the regular companies.” 


too, I do 























salutary competition for the companies? 

Wisconsin has six domestic com- 
panies and ten foreign companies that 
are performing their duty admirably. 
They comply with the strict Wisconsin 
laws regarding reserves, limitation of 
loadings and antidiscrimination laws. 
These companies the state soaks 3 per- 
cent on every dollar of premium re- 
ceived in the state and on all interest 
and rent receipts. They also pay fees 
to the state department for valuation 
of all policies issued. 

“Privilege” Its Only Hope 

The state fund’s only chance to fur- 
nish insurance more cheaply than the 
regular companies is by reducing the 
expense charge. By not paying the 
taxes collected from the companies and 
by charging much of the overhead up 
to the nonpolicyholders it expects to 
reduce the cost of insurance. The man- 
agement of the state fund backs up this 
‘belief by promulgating rates that are 
not lower than those of the regular 
companies except upon a few forms of 
policies and on these forms the differ- 
ence is not as great as the difference 
caused by taxing regular companies 3 
percent. The promised saving is to 
come in refunds or dividends. Mr. 
Fricke presents some arguments that 








selection against the fund. He suggests 
that when a person is turned down by 
a regular company he usually goes to 
a fraternal which hes no record of this 
rejection. Now he can go to the state 
fund instead or possibly after the fra- 
ternal has rejected him. There he may 
et by because the medical examination 
ee is but $2. 

The secretary of the state, attorney- 
general, state treasurer and insurance 
commissioner will invest the funds of 
the policyholders. None of these men 
can be divested absolutely of political 
influence. With their many other 
duties they will hardly have the time 
nor opportunity to get the highest in- 
terest paying securities obtainable. 

Shifting Expense Burden 

According to the law the state fund 
bears only the clerical expense of con- 
ducting the business. If companies 
were permitted to shift their overhead 
charges for executive service, printing, 
ostage, rent and taxes mee A could make 
arger returns to policyholders than at 
present. 


Wisconsin’s largest company, like’ 


the state fund, is not operated for profit 
and if the company had received the 
same treatment from the state that the 
state fund will, it would have returned 








Wanted—General Agents 


Life Insurance Department 
CONTINENTAL casuacry COMPANY 
H. G. B. Alexander, President 


TERRITORY IN 


ILLINOIS :: MICHIGAN :: INDIANA 


Old Fashioned Continuous Renewals 





Financial Aid to Tried Men 
Address in Confidence Stating Past Results 


AGENCY DEPARTMENT 
1208 Michigan Avenue, CHICAGO 


“‘There are over 15,000 satisfied Conti tal Policyholders in these three states” 

















You Better Anchor 





Here is the haven par excellence for live 
life men. 


Splendid opportunity. Home office co- 
operative methods that really help. 


One man “Anchorized” seventy-five 
thousand in September. 











The Anchor Life Insurance Company 
Indianapolis, Indiana 














BEACON LIFE INSURANCE CO. 


HOLLIDAY BUILDING INDIANAPOLIS, IND. 


NOW BEING ORGANIZED 


O. P WOODRUFF, President 








THE True to its name, it has the most 


National PE ae ever offered. 
Pepreshe!|..ti.. °° 


- . *, 
Any young man as a solicitor only, can 
Life get to the top at once. °t wait till oa 
INSURANCE COMPANY © or resigns. Geet all there is in it for y Write at once. 
3°DD FELLOWS TEMPLE Correspondence confidential. 


CINCINNATI, O. JOHN F. RUEHLMANN, Sec’y. 














CAN YOU TIE MEN TO YOU? 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

If so, we have a splendid ing for you in Indiana. 

We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,000 
EDWIN M. BROWN, Vice-President and Manager 


The Guaranty Life Insurance Co. 
DAVENPORT, IOWA 


« Special Coupon—20-payment and 
Life, Health, Accident 20-year End. policies. 
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between fifteen and twenty million dol- 
lars to its policyholders more than it 
did. No doubt the nonpolicyholders 
of this company would seriously object 
to contributing that much to the policy- 
holders. 
Supervised by Competitor 

It is rather unusual that the man 

who supervises all life insurance com- 


panies also manages one of their com- |’ 


petitors. > 

From the insurance report is quoted 
the following: “It is done in daylight 
with all the facts before the assured.” 
Mr. Fricke asks: “Is it the purpose of 
the Wisconsin insurance department to 
infer that the working-tools. of the 
managements of the regular life insur- 
ance companies, authorized, licensed 
and supefvised by the department, are 
the dark lantern and jimmy?” 

Here is a question Mr. Fricke asks: 

If the life insurance laws on the statute 

ks were necessary for the protection 
and benefit of the insuring public of this 
state, why should not the policyholders 
of the state life fund be given the equal 
protection on these laws? 

Complete, Autocratic Power 

Complete and autocratic power is 
conferred on the manager of the state 
fund. He makes all rules and regula- 
tions and prepares all forms, policies, 
schedules of premiums, tables of cost 
and reserve; he supervises the funds 
which are in the custody of the state 
treasurer; he has general direction over 
the investments; he jointly passes on 
medical examinations with the state 
board of health; he collects premiums 
and distributes surplus, makes premium 
loans and authorizes cash surrenders; 
he employs all clerks and fixes their 
compensation and has authority over 
the payment of all fees. 

hile the fund is on the mutual plan 
the policyholders have no voice in its 
operation. In regular mutual com- 
panies the policyholders do have rights. 
No stock company where one man had 
the same unlimited powers that are 
vested in the manager of the state fund 
can exist in the face of present laws. 

Merely an Experiment 

In conclusion Mr. Fricke says: 

The present commissioner of insur- 
ance of Wisconsin is a man of great abil- 
ity; I believe him to be eminently fair; 
he is aggressive; this is his pet scheme, 
and he is going to win out with it if he 
can. None of the Wisconsin life com- 
panies have opposed the state life fund; 
they are not going to oppose it. Person- 
ally I want to see the state officials give 
it a trial and I shall be glad to see them 
get a little actual experience of their 
own—even if the other taxpayers will 
have to bear the freight. But all the 
same I believe this law to be outrageously 
unfair and unjust to the life insurance 
companies organized in this state, and to 
those who have been licensed to transact 
business. There was no wrong to be cor- 
rected and no need for such an experi- 
ment, and no better evidence of this, 
than the fact that it was not until Oct. 
27, 1918—two years and three months 
after the enactment of the law—that suf- 
ficient applications—the minimum re- 
quired being 200—had been gathered and 
the first policies issued. 

With it all, there will come no harm or 
injury to the regular life companies; they 
will give more satisfactory service and 
furnish insurance at less cost. It was 
an experiment bound to be tried in this 
country somewhere at some time, why not 
now, here in Wisconsin? It will be an 
experiment life insurance men will follow 


with interest, and one, I believe, other. 


States will be slow to follow. 





Estimate Not Binding 


The Germania Life has won the first 
round in a legal battle at Omaha in 
which a policyholder and beneficiary 
are attempting to make the typewritten 
estimate of deferred dividends, made 
and attached to the policy by a general 
agent, binding upon the ‘company. 
Judge Joseph W. Woodbrough and 
wife brought suit. The company de- 
murred. Both the petition of the plain- 
tiff and the demurrer were amended 
before the case was heard. After argu- 
ment the court found in favor of the 
company with leave to the plaintiff to 
file a second amended petition. 





Commissioner Taylor of Tennessee has 
appointed an attorney to investigate a 
charge of rebating preferred against T. N. 
King, agent of the Mutual Life at Green- 
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Devoted to Suggestions and Experi- 
| iences that will make the Life Insurance 
Man More Efficient in His Work. 

















been noticed that an attempt was 
made to determine the fundamental 
equipment of personality required of 
the life insurance negotiator. We have 
seen that we are not salesmen of mer- 
chandise, offering a mere money profit 
to a purchaser, that we deal with an 
economic aspect of the experience of 
life, and that the humanistic value of 
our offering extends to a need of a 
humanistic approach and presentation. 

e have seen further, that in con- 
sequence of the humanistic basis of 
our offering and our presentation, we 
must acquire the artistic rather than 
the logical method of persuasion and 
demonstration with a persistency call- 
ing for the exercise of moral rather 
than physical courage, and an adroit- 
ness generally designated as tact. 

We have postponed the considera- 
tion of technical knowledge and _its 
employment, not that we shall neglect 
that eminent essential of ability to ad- 
vise wisely, but because, like a fin- 
ished actor, we must learn stage pres- 
ence and effective expression before 
we learn the text and the “business” 
oi the drama. 


[* our previous studies it may have 


oa 


There is a great consolation in a 
realization that our method is prop- 
erly artistic rather than logical, and 
this consolation is that many have 
artistic attainments, and few logical 
ower. The ablest of us can prove 
ittle, but ‘most of us can persuade 
greatly. The inherited excellences of 
the individual are greatest along the 
artistic side of our nature. The term 
artistic must not be itself misunder- 
stood, and in the poverty of our mere 
logical grasp of truths, it is apt to be 
misunderstood. The term, I believe, is 
scientific enough, but we commonly 
apply a meaning limiting the artist to 
the painter, the sculptor, the actor. 
The artist is he, however, who wins 
demonstration by making the recipi- 
ent of his art the demonstrator. He 
uses the emotional side of nature 
rather than the mathematical equip- 
ment of the brain. He suggests ever 
and proves little. Human instincts are 
emotional and the instincts are animal. 
We can all feel, even see a _ thing, 
when we cannot understand its dem- 
onstration scientifically—that is, group 
it as a particular, under a generaliza- 
tion embracing all appreciable particu- 
lars. 

x * * 

Nearly all our conclusions are sub- 
mitted to the tribunal of reason and 
mlesort by the canons of logic, but 
the blessing of our work-a-day life is 
.that we can act without perpetually 
proving. Common sense consists of a 
maximum of generalizations which we 
can assume without proof as true for 
the everyday occurrences of life. 
Hence the highest wisdom is the dis- 
covery of a point of view. In its last 
analysis, the ability to judge our neigh- 
bor, not from our own viewpoint, nor 
even from the viewpoint of sages, 
angels, or the Almighty, but from our 
neighbor’s viewpoint, is the summit of 
human justice and human wisdom. 
We must learn our brother’s view- 
point, and thereby lies the pragmatic 
value of the human outlook on life. 

Human life.is not ideal life; it is the 
severe experience of a real struggle. 
We have the energizing potency of 
ideal achievement, but experience in 
practical strife, even failure, often be- 
gets a power to reach that very 
achievement in a subsequent effort. 

* * * 


Failure is oftenest the price of 
success, evér so when it is interpreted 
in terms of experience, becoming an 





ville, Tenn., by C. W. Lowry, representing 
the New York Life. 


ures is of equal value with experience 
of success, if we but possess and em- 
ploy the courage of repetition. What 
we learn, whether it be a demonstra- 
tion in Euclid or a trait of life, is won 
‘by many intermediate mental ‘struggles 
and through the vision of the content 
of many a minor premise in the major 
premise of many a_ syllogism. ut 
when we have learned, we have put in 
the filing cabinet of our mind a men- 
tal conclusion as a mental fact, in- 
idexed in our habits, and leaping to 
use at the call of the will. e must 
attain, then, a proper attitude of our 
subject and our work of presentation. 
The man who appreciates his equip- 
ment of persuasive, rather than dem- 
onstrative, attainments will win more 
applications than the actuarial ex- 


ponent. 
*_ * * 


I was much ‘amused ‘at a young 
friend of mine who showed me re- 
cently, a card, on which a life insur- 
ance negotiator had stated his calling 
as an actuary. “What the devil is an 
actuary?” he said. I told him. He 
replied: “I found out that he was sell- 
ing life insurance, but when'I first read 
it I thought he was some kind of a 
theatrical agent, that he had to do with 
actors.” 

Perhaps this presentation’ of the 
need of appreciation of our artistic 
wants is rather abstract. But the ap- 
plication of the truth we ‘have learned, 
is severely concrete, and,’I submit, in- 
spiring. The gist of it all is that our 
higher equipment rests in the attain- 
ments of a “good mixer,” the pleasing 
presence, the sympathetic appreciation, 
the human grasp of human: strength 
and weakness, that is, of «human 
foibles, the understanding of the emo- 
tional side of life, our inherited in- 
stinctive traits mostly, ‘not our uni- 
versity-taught force. To the man with 
humble attainments, let this be a con- 
solation and an inspiration: We can 
negotiate life insurance contracts by 
possessing a humble mental equip- 
ment, if we but have the social graces 
and a human appreciation, and the 
greatest of us must have these or our 
sceeeee intellectual forces will. be 

utile. 





Total Disability Case 


In a case in which the Indiana Life 
Endowment was defendant, the In- 
diana appellate court decides that 
where the language of an insurance 
policy is uncertain it will be construed 
most strongly against the insurer. 
Whether the loss of a hand by an 
ignorant laborer is “total disability” is 
a question of fact for the jury under 
all the circumstances. The suit for 
the face of a policy on the theory 
that it had been repudiated cannot 
properly be maintained without mak- 
ing the wife beneficiary a party, as she 
has a vested interest in the policy. The 
motion for a new trial should have 
been granted by the lower court, the 
recovery of the face of the policy be- 
ing too large. Where a company re- 
pudiates its policy, the insured may 
maintain an action for damages for 
the repudiation, but the repudiation 
must be a denial of all liability under 
the policy and an allegation setting out 
merely the denial of a certain. claim 
and that the company thereby repudi- 
ates the policy is insufficient. In this 
case plaintiff sued for the face of the 
policy on the ground that he had be- 
come totally disabled by the loss of 
his left hand and to support his alle- 
gation that the company had -repudi- 
ated its contract, submitted a letter 








asset of progress. Experience of fail- 


from the company deploring his loss, 
stating that many men made:good liv- 





Equitable 
Advantages 


Some of the Good Things 
Enjoyed by Equitable 
Representatives 


The Backing of one of the largest and 
strongest financial institutions in the 
world. 


A Participating Company. 
A Prompt Paying Company. 


Of the 5,153 domestic death claims 
paid by the Equitable during 1912, 
nearly 98 per cent. were paid within 
one after receipt of “Proofs of 
Death.” 


A Company whose policies are standard 
contracts, drawn to conform to the 
insurance laws of New York and 
other States. 


A Company issuing every desirable form 
of insurance, including Corporation 
Insurance, Income Insurance, Group 
Insurance, Monthly Premium Insur- 
ance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of 
are 


A Company sufficiently large and strong 
to insure applicants for large amounts 
under a single policy. 


A Company whose policyholders include 
the World's Captains of Industry, 
whose identification with the Equi- 
table is in inself an endorsement. 


A Company whose canvassing documents 
are comprehensive, adequate and 


attractive. 
A Company engaged in a broad “‘con- 
servation of life” movement—aiming 


to lengthen the lives of its policy. 
holders as well as insuring them. 


The society has openings in practically 
every State for energetic soliciting 
agents of character and ability. 


The Equitable Life 
Assurance Society 


of the United States 
165 Broadway. New York 
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ing with only one hand and stating 
therefore that it was not liable under 
that provision of the pa which was |} 
not a repudiation of the whole con- 
tract. 


MERGER HAS BEEN APPROVED 
Republic Life Agrees to Join Forces 
With 


the Pioneer e of 
Kansas City 











At the special meeting of stockhold- 
ers of the Republic Life, of Kansas City, 
Mo., the merger contract previously 
entered into between the directors of 
the compony and the Pioneer Life of 
Kansas City was ratified. The tribunal 
of insurance superintendents will meet 
Nov. 17, to finally pass upon this 
merger. The Missouri department has 
already signified its approval and it is 
safe to assume that the merger will be 
approved by this tribunal as scheduled. 
The following will be the officers of 
the consolidated companies: 

President—Wilbur 8S. Tupper. 

Vice-Presidents—William FE. Schilling 
and J. A. Stevenson. 

Secretary-Treasurer—Nathan R. John- 


son. 
Assistant Secretary—R. E. Metzger. 
Assistant Treasurer—J. W. Tarr. 
Assistant Treasurer and Cashier—L. M. 
Shuford. 
General Counsel—C. H. Washburn. 
Medical Director—George H. Hoxie. 
Superintendent of Agencies—H. H. Hut- 


ton. 
cgtbertatentent of Agencies—James S. 


oe. 

Directors—William E. Schilling, vice- 
president of the company, formerly vice- 
7 and general manager Republic 

ife of Kansas City; Judge William G. 
Holt, attorney, Kansas City, Kan.; Bruce 
Dodson, manager Equity Fire of Kansas 
City, Mo.; C. F. Blanke, head of the coffee 
and tea house that bears his name, St. 
Louis; C. H. Washburn, in charge of the 
company’s branch, St. Louis; J. A. Steven- 
son, vice-president of the company, secre- 
tary Universal Life of Cleveland; M. S. 
Koblitz, attorney, Cleveland, Ohio; R. E. 
Metzger, assistant secretary of the com- 
pany, Cleveland; Albert L. Reeves, for- 
merly actuary Missouri department, Kan- 


sas City; John Huntington, president, 
Hugh-Huntington Roofing Company, 
Cleveland; . S. Gaumer, banker, Mans- 


field, Ohio; W. 8S. Tupper, president of the 
company, and a man of extended insur- 
ance experience, Ben H. Berkshire, secre- 
tary and treasurer of the Berkshire Lum- 
ber Company, Kansas City, Mo. 

The company will have assets of 
over $500,000 and about $3,500,000 of 
insurance in force. The company’s offi- 
eers will give a dinwer next Monday 
evening when the insurance commis- 
sioners of Missouri, Kansas and Ohio 
will be present together with the stock- 
holders and agents. 





Held Liable on Note 

A jury in the Junction City, Kan., 
District Court decided that Captain 
L. R. Ball of the Sixth Cavalry should 
pay a note for $388 and interest given 
in payment for a life insurance policy 
for $10,000 in the Illinois Life. The 
army man refused to pay the note be- 
cause, he said, he had been promised 
an immediate death benefit of $1,000, 
whereas the policy he received pro- 
vided for a benefit of only $200. The 
jury in the case deliberated about an 
our before returning the verdict. The 
plaintiffs were S. F. Ukele of Kansas 
City, who handles a good deal of army 
business, and M. R. Roberts of Junc- 
tion City. 





Improves Quality Also 

While the Chicago general agency 

of the Mutual Life under Manager 
Darby A. Day has been boosting its 
volume considerably during the past 
three years, it has also been improv- 
ing its class of business. In 1911 its 
average premium was approximately 
$30 a thousand, in 1912 $34 and for 
the first ten months of the present 
ear $37. The number of applications 

as also increased in greater propor- 

tion than the volume. The term busi- 
ness for the present year is but 11 
percent of the total volume. The 
agency has succeeded in getting a mil- 
lion or better every month so far this 


ro and expects no difficulty in keep- 
ng up the record during November 
a December, which are looked upon 


BANKRUPTCY QUESTION 
APPLIED TO LIFE INSURANCE 





Assured Should Be Well Informed on 
the Subject Relative to Change 


of Beneficiary 


Northwestern Mutual Field Notes 
\presents some thoughts on claims of 
creditors as applied to life insurance 
policies that will be very interesting to 
agents. As is known, the federal bank- 
ruptcy act applies to all states alike, 
but it recognizes certain exemptions 
under state laws. The article is: 

“In 1898 the federal government 
passed a bankruptcy law to provide a 
uniform system of protecting the in- 
terests of creditors and debtors in the 
various states. Bankruptcy proceedings 
may be instituted either by the in- 
solvent himself or by his creditors. A 
bankrupt is required to file a schedule 
of all his property, and to transfer to 
his trustee any property he may own 
in foreign countries which does not, 
therefore, become vested by operation 
of law in the trustee. 

Entitled to Certain Exemptions 
“The bankrupt is entitled to certain 
exemptions according to state law, 
which exemptions are recognized by 
the federal bankruptcy act. Such 
exempt property does not pass to the 
trustee for the benefit of creditors. 
Thus the laws of most states provide 
for the exemption, in some degree, of 
life insurance policies where payable 
or assigned to wife or other specified 
beneficiaries of the insured. There has 
been considerable discussion whether 
a policy payable to such beneficiary, 
but with the privilege of changing the 
beneficiary, is exempt. 

Trend of Opinion 

“The trend of opinion seems to be 
that, where the insured has reserved or 
enjoys the right to change, the bene- 
ficiary’s interest is only contingent and 
the policy is not exempt but passes to 
the trustee unless specifically excluded 
by statute; as for example, in Wash- 
ington where ‘The proceeds or avails 
of all life insurance shall be exempt 
from all liability from any debt.’ 

“The tendency of legislation is to 
protect wife and children as_ benefic- 
iaries in the enjoyment of life insur- 
ance protection taken in good faith 
within the means of the insured. Ohio 
has recently amended its law to pro- 
vide that all policies ‘taken out for 
the benefit of, or bonafide assigned to 
wife or children, or any relative de- 
pendent upon such person, or creditor, 
shall be vested in such wife or chil- 
dren, or other relative or creditor, free 
and clear from all claims of the cred- 
itors of such insured person’ except 
where the premiums are paid with in- 
tent to defraud creditors. 

Assured Should Be Informed 

“The importance of laws for the pro- 
tection of life insurance taken for the 
benefit of dependents may be gauged 
by the fact that the Bradstreet Com- 
pany reports from ten to fifteen thou- 
sand commercial insolvencies each year 
(13,812 in 1912). This suggests that 
agents should always discuss with 
their applicants whether they wish to 
answer in the affirmative, whether they 
desire to reserve the privilege of chang- 
ing the direct henclialars. No agent 
should assume that the applicant will 
wish to reserve the right to change, 
but should explain the matter in order 
that he may decide for himself.” 








Significant Action Is Taken 

The Independent Order of Foresters 
has pulled out of Minnesota. There are 
over 6,000 members in the state. Some 
of the insurance commissioners are 
making demands of the order that, it 
line up its practices in accord with 
their demands, they having made seri- 
ous criticism of some of its internal 
workings, especially its loan contract 
where a trust company gets a rake off 





as the two best months of the year. 
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This chain binds our agents to our company and enables_them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Capital - $442,340 Net Surplus - $229,584.34 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
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GENERAL AGENT WANTED 
for EASTERN NEBRASKA 


Salary, First Year’s Commission, Renewals 
TO THE RIGHT MAN 
Must be able to give Surety Bond. 
Give references with first letter. 


THE MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
E. S. ALBRITTON, Superintendent of Agencies, ST. PAUL, MINN 





Agents District Managers Field Organizers 


If you know how to get results and if you have a clean record back of you, 
then we have a place for you—and we know how to appreciate good service. 


DON’T GUESS 


Write and find out what we have to offer. 


NORTHERN STATES LIFE 


HAMMOND, INDIANA 


THEO. F. RUHLAND, W. S. MITCHELL, 
Sec’y and Gen’l Manager. Sup’t of Agents 











Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized January 2, 1902 
Assets, Oct. 1, 1913 - ° - . m 
Reserve Fund, Oct. 1, 1913 - ~ . * a 
Securities with State Department, Oct.1,1913 - = - 


Policies provide death, disability and old age benefits, 
and are incontestable after two years from their date. 


$1,212,304.70 
985,293.54 
583,337.50 


We Excel in Three Important Respects, viz.: 
LARGEST RESERVE FUND of any Association, without re- 


gard to age or volume of business. 
2. LOWEST MORTALITY of any similar institution of equal age 
and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 
character and the ability to produce the best class of business. 
Licensed in seventeen States. 


1. 
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high officers of the Foresters are in- 
terested in the trust company. The 
more fearless commissioners say that 
the order can square itself along the 
lines they recommend or retire from 
their states. 





R. B. PALMER WITH THE HOME 


Former Ohio National President Be- 
comes Agency Supervisor for the 
Bruehl General Agency 


Robert B. Palmer, until recently 
president of the Ohio National Life of 
Cincinnati, has been appointed super- 
visor of agencies in the general agency 
of W. A. R. Bruehl & Son, of Cincin- 
nati, general managers of the Home 
Life, for the larger part of Ohio, all of 
Indiana and a large part of Kentucky. 
Mr. Palmer has proved himself a most 
excellent manager and instructor of 
agents and has a large acquaintance in 
the territory which he will cover. For 
several years he was instructor of 
agents in the Ohio state agency of the 
Mutual Benefit Life under L. D. 
Drewry & Co., which position he re- 
signed to become connected with the 
Ohio National in an official capacity. 
He will undoubtedly prove a valuable 
addition to the Bruehl general agency, 
and will enable that firm to cultivate 
more closely its large outlying terri- 
tory. Mr. Palmer is highly regarded 
in insurance circles and will no doubt 
be able to increase considerably the 
Home Life’s agency force in the cen- 
tral field. 











Good Year for Iowa Companies 

Iowa life companies are rounding up 
the best year in their history. Busi- 
ness will show an increase at the end of 
the year in nearly every instance. Offi- 
cials state that there has been a notice- 
able increase in policy loans. Farmers 
are borrowing 6 percent money on long 
terms. One reason is that banks have 
tightened up loans on account of the 
tariff and currency agitation. However 
the loaning of money to farmers is con- 
sidered entirely pleasing to insurance 
companies as the money is being in- 
vested in live stock, largely. This is 
because of the cheapness of cattle in 
drouth ridden states and the desire of 
Iowa stock raisers to buy this stuff at 
low prices, fatten it and sell it in the 
spring. Drainage of lowlands and lakes 
is also taking much of the money, 
thus making it useful for permanent 
farm betterment. 





Took a Week for the Job 

A unique contest was held in Arkan- 
sas City, Kan., last week when one of 
Its citizens, John Heard, announced 
that he was in the market to buy $5,000 
of life insurance and invited agents of 
all companies to figure with him. He 
spent practically a week at the job, and 
finally purchased the policy in the 
Union Central from Fred Gould, agent, 
Recently Mr. Heard became the proud 
father of a baby girl. He decided at 
once that he wanted an insurance policy 
in favor of the little one and invited the 
agents in. It was an exciting contest, 
about twenty agents representing as 
many companies, offering their con- 
tracts. Agents from Kansas City, To- 
eka and Wichita vied with the local 
men in bidding on the business. 





HEAR EXCELLENT ADDRESSES 


ust the triennial rallies of Metropolitan 
fe agents in Chicago last week Charles 
F, neen, former governor of Illinois; 
ne W. Potter, former insurance super- 
ntendent of Illinois and now manager of 
€ Association of Legal Reserve Life 
tompanies of Illinois; A. A. McKinley, at- 
orney for the Itlinois department; A. J. 
on th, congressman; Geo. B. Young, Chi- 
Fie health commissioner; and Walter L. 
wher, former secretary of the interior, 
were among the speakers. Representa- 
Joho of the company, including Attorney 
Hale M. O’Connor, First Vice-President 
A ey Fiske, Fourth Vice-President F. O. 
— and Medical Director Knight, also 
. €. Because of the size of the Chicago 
neencies it was ——= to hold two 
the nes, the northern districts having 
r session one day and the southern 
hag ct® the next. The meetings were 
at the Congress hotel. 








News About Companies 








Pittsburgh Life & Trust—On the tenth 
anniversary of the company it is an- 
nounced that it has reached the $100,000,- 
000 mark in insurance in force. It now 
assumes a new dignity and even a higher 
standing among life insurance companies. 
During the ten years it has been able to 
accomplish more than many companies 
have done during a longer period. No- 
vember has been set aside by the com- 
= as a special period for producing 
usiness in commemoration of its reach- 
ing the $100,000,000 line. 


Old Line Life—The regular quarterly 
meeting of the compeny was held at the 
headquarters in Milwaukee recently and 
figures were presented which showed that 
insurance in force had made a gain of 
about 30 percent during the nine months, 
ending Oct. 1, as compared with the cor- 
responding period in 1912. The casualty 
business of the company made a gain of 
180 percent during the same period. 


Indianapolis Life—The Indiana depart- 
ment has examined the company as of 
Sept. 30. The admitted assets were found 
to be $470,060; surplus, $36,211; reserve, 
$419,687. It is a mutual company and be- 
gan business Nov. 20, 1905. n Sept. 30 it 
had in force $6,550,131. The examiners 
say: “The company’s affairs are in good 
condition. The officers are active and con- 
servative in the performance of their 
duties, and they guard the affairs of the 
—— The home office employes are 
very efficient and take pride in the cor- 
rectness of their work. Death claims are 
all paid very promptly. The company is 
now authorized in Illinois and Indiana.” 


Pidelity Mutual Life—Its statement, as 
of Oct. 1, shows excess of receipts over 
disbursements for the quarter $473,174; 
rt business, $4,329,612; assets, $28,389,- 





Missouri State Appointments 

The Missouri State Life has made 
the following appointments of general 
agents: William P. Folsom, Pendle- 
ton, Ore.; Charles E. Hoyt, Portland, 
Ore.; L. M. Copley, Louisa, Ky.; Vin- 
cent & Alderson, Sioux City, Ia.; R. M. 
Lewis, Springfield, Ill, and Benjamin 
W. Rubin, Portland, Ore. 


Contest Results in a Tie 

A rather unusual result has ema- 
nated from the sixth annual cup con- 
test of the Pacific Mutual. The basis 
of the contest was the best record in 
cash accompanying the application for 
five months ending Sept. 30. The two 
winners made a perfect score, they 
being U. S. G. Anderson, general agent 
at Huntington, W. Va., and H ’ 
Hirschman of Fargo, N. D., state 
agent. Both these men have three 
initials prefixed to their names, which 
is another unusual feature. Mr. Hirsch- 
man won the cup last year. He sent 
in 144 applications during the period 
this year. Mr. Anderson sent in 74, 
The contest has shown the possibili- 
ties of getting cash with the applica- 
tion. 





Union Life Calls Meeting 

The directors of the Union Life of 
Chicago have called a meeting for Dec. 
2 to vote on the proposal of changing 
its home office to Rockford, IIl., and 
also changing its name. Interests con- 
nected with the Manufacturers & Mer- 
chants Life of Rockford have gotten 
control of the company and the plan is 
to merge the two. 


BIG SUIT DISMISSED 

The Arkansas supreme court has af- 
firmed the dismissal of the action brought 
against the American National Life of 
Texas by the Arkansas Life of Little 
Rock. The Arkansas Life took over the 
Industrial Mutual Indemnity on Feb. 28, 
1911. In its suit it alleged the American 
National had raided the Industrial Mutual 
business and by intimidations, threats 
false and slanderous statements, etc., had 
damaged the Arkansas company to the 
extent of $200,000. The supreme court 
holds that the injuries alleged were all 
torts and would not survive to the rein- 
suring company, being peculiar to the 
Industrial Mutual. 





Attorney-General Carmody of New York 
has advised Secretary of State Mitchell 
ir that a company intending for one 
of its purposes to keep in good order and 
repair during any current year for a stip- 
ulated consideration the plate glass or 
other glass of such persons as it con- 
tracts with must incorporate under the 
insurance law. 





GIVE SAMPLE OF LESSON 


TELLS OF LOW DEATH RATIO 





Equitable Life’s Correspondence 
Course for Agents Is Attracting 
Much Attention Among Life Men 





The Equitable Life of New York has 
prepared a correspondence course for 
its agents, Secretary William Alexan- 
der doing the work. It covers all 
the phases of life insurance and com- 
pany activity. Lesson 13 is given here 
to illustrate the series. It is on the 
importance of low death rate and is: 

Medical Examination, Why WNeces- 
sary?—if the law of mortality indicates 
that people normally situated die in ac- 
cordance with a fixed law, why does the 
life company require each applicant to 
be examined by a physician and pro- 
nounced a satisfactory risk before it will 
issue a policy on his life? If the law 
of mortality is reliable, why the need of 
these examinations? If some policyhold- 
ers die prematurely, will not the result 
on the average be satisfactory, whether 
applicants have been examined or not? 
This is a pertinent question and must be 
answered. a ae te 

Insurance Is Not Compulsory—If all 
the people in the United States, or all the 
people in a single state, were compelled 
to insure, or if they would all apply vol- 
untarily, medical examinations could be 
dispensed with, because the law of mor- 
tality would then work without interfer- 
ence. As a matter of fact, it has often 
been said that if a life company could 
insure the lives of all the people passin~ 
on the street in front of its office, the 
risks would be more desirable on the av- 
erage than those obtained through med- 
ical selection, because few invalids and 
no bedridden people walk along the street, 
and among such pedestrians the young 
and vigorous preponderate. 

. * 7. 


Adverse Selection—But the insurance 
company cannot compel people to insure. 
It can only insure those who apply. And 
if it announced that it would accept every 
person who applied, most of the healthy 
people would remain away, and all the 
invalids, including those with one foot in 
the grave, would flock to it. Thus what 
is called “adverse selection” would saddle 
upon it a body of policyholders, who, in- 
stead of dying in accordance with the 
mortality table, would die very much 
more rapidly. 


« . 
In Group Insurance Examinations are 
Unnecessary—A clear understanding of 


this will show you that the Equitable acts 
prudently when it goes to a corporation 
or business firm and enables the em- 
ployer to insure the lives of all the em- 
ployes under one blanket policy, on what 
is called its group plan of insurance. In 
such a transaction medical examinations 
are dispensed with, because the society 
will not grant the insurance except under 
the following rigid conditions: 

1. The group must be large enough to 
permit the law of mortality to work with 


precision. 

2. The entire body of employes must 
be included. 

3. They must consist of workers who 


on the average are young and vigorous 
and not aged and infirm. 

The group must be a living active 
body, renewed from time to time by the 
introduction of young and healthy lives 
as those who are old or infirm drop out. 

The occupation and environment of 
the group must be wholesome and satis- 
factory in all respects. 

s . - 

ty of the Group—When entering 
into such a transaction the society judges 
of the nny of the group as a whole. 
It would not insure at normal rates the 
various patients in a hospital, no mat- 
ter how large the group. On the other 
hand, the employes of a business house 
(where the majority are young, vigorous 
and alert, and where their work is 
healthy) have proved to be better risks 
on the average, than an equal number of 
ordinary citizens who have passed a medi- 
cal examination. 

It is a big job to follow up individual 
insurers and find out all about their em- 
ployment, habits, environment, etc. In 
the case of a large group the contrary is 
true. The company ought to be more 
successful in selecting these groups 
than in selecting an equal number of un- 
related individual risks. 

Such a group is held together by a tie 
far stronger than the value of the insur- 
ance. This gives it continuity and perma- 
nence. The company can, for example, 
well afford to insure the members of a 
stock exchange, because they are held to- 
gether by their business and the value of 
their seats. In such a case the insur- 
ance is merely incidental, and the mem- 
bers are constantly retiring as they grow 
old, and young men are constantly com- 
ing in. 

. a 7 

Pixed In the case of a fixed 
group on the other hand, the wisdom of 
insuring them would be less obvious, be- 
cause the group might break up and no 


one be able to tell exactly what had be- 
come of the individual members. More- 
over, each member would be constantly 
growing older, and as no new members 
would come in, the average age of the 
members as a body would steadily in- 
crease, Of course it is essential to the 
permanency of group insurance that only 
obviously favorable groups should be 
accepted. 

In the groups we are taking the auto- 


We are willing 
to pay the money 

if you can deliver the goods 
We want a man as District Manager in 
Joliet, Aurora, my - Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home ra hy policies; 
good reputation. One who can manage 
a little and do personal work. To such a 
man we will pay the price—name it. 
Address in confidence, with recommenda- 
tions, %-U, care The Western Underwriter. 


—— OPPORTUNITY 
for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 
Address 16-V, 


care The Western Underwriter. 
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Insurance in force over 


$9,000,000.00 


Offers unexcelled Policies and splen- 
did commission contracts direct with 
the Company to agents in 


Ohio—Michigan— 


Indiana 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 
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representatives in desiral itory. 
Good places are always open to the ri 
men — those who can applica- 
tions and collect premiums. 

Union Mutual Life Insurance Co. 

Portland, Maine 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt, 3% 
St., Portland, Maine 
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matic withdrawal of old lives and the 
automatic introduction of fresh lives re- 
sults in kee the mortality rate sub- 
stantially uniform. ‘This is indicated b 
the fact that the rates charged on suc 
groans show a tendency to remain sub- 
stantially uniform. 

The experience of assessment companies 
is very different from this. Those who 
drop out are us y the vigorous and the 
young. The old and infirm 5 on. 
Hence, after a time, the condition of such 
an organization becomes ipenre’ and 
it becomes more and more difficult to se- 
cure new members. 


When 
with in Individual 
certain companies issue policies based on 
a certificate of health from the a 
and a lay in on with the tional 
safeguard that only part of the insurance 
is paid if death intervenes during the first 
er second year, 

Considering the insurance business as 
it is generally conducted; that is to say, 
subject in each case to a medical exami- 
nation, it is important to note that the 
mortality experience of a company will 
depend largely on the character of the 
egy ee ee by E ow physicians. 

ery properly company as- 

ctual Seath rate will be 
at least as favorable as that indicated in 
the mortality table on which its premium 
charges are based. This might not be 
the case if these examinations were made 
carelessly. But no skillfully managed 
company would be content if its death 
rate barely correspond with its mortality 
table. Its aim is to make its examina- 
tions so thorough, and to select its risks 
so carefully, that its death rate shall be 
lower than that shown in its mortality 
table. Then large savings will be made 
and credited to surplus, and that will en- 
able the company to make larger refunds 
(miscalled “dividends”’) to its  policy- 
holders. Success in this direction 1 
have a twofold advantage: the company 
will be stronger, and the cost to policy- 
holders will be lower. 

In the same way, although the tests are 
different, the Equitable’s transactions on 
the group plan are so carefully selected 
that its mortality experience has been 
far better than the oy i. e., than 
the rate indicated by the mortality’ table 
on which its premium charges are based. 


Ferguson Favors State Insurance 

_ After spending three days at Madison 
investigating the Wisconsin state life 
fund Commissioner E. R. Ferguson, of 
Oregon, declared himself in favor of 
state insurance and ‘said he would 
recommend the Wisconsin plan for 
adoption in his state. 








Income Tax Explained 

Henry S. Nollen, second vice-presi- 
dent of the Equitable Life of Iowa, con- 
ducted a “school of instruction” for 
the bankers of Des Moines at the No- 
veinber meeting of the Des Moines 
Bankers’ club. Mr. Nollen spoke on the 
income iax and at the conclusion of 
the reading answered questions which 
were fired at him by the 150 bankers 
and guests who attended, At times, Mr. 
Nollen illustrated his points by refer- 
ring to an insurance company, such as 
on the point involving the incomes of 
persons employed by _ corporations 
whose incomes are uncertain. This tax 
is not collected at the source in such 
cases. 

“An insurance company may have 600 
men in the field who are getting com- 
missions of varying amounts,” he said. 
“The exact amount which each may 
earn during the year is uncertain. The 
collection of the tax in this case is made 
through the individual. In the case of 
fixed salaries it is made through the 
employing corporations.” 


Hughes’ Personal Production 

Z. H, Hughes, agency supervisor of 
the Missouri State Life has the dis- 
tinction of being one of the peg 
star producers as a by-product of his 
official duties in developing the com- 
any’s agency organization. Mr. 

ughes points with pride to his splen- 
did record for the first ten months of 
1913, during which he produced $339,000 
personal business, with a premium of 
over $12,000. 


Foresters Quit Wisconsin 

Madison, Wis., Nov. 12—(Special)— 
The Independent Order of Foresters of 
Tordnto, Can., withdrew from Wiscon- 
sin today, following action of like na- 
ture in Minnesota Monday. The reason 
is said to be the more stringent require- 
ments for writing new business im- 
posed by new laws. Although no new 





business can now be written, the with- 
drawal does not affect the insurance 
held by the present members. The 
Wisconsin membership is about 4,500. 





ALLOWS WRIT OF REVIEW 

Julius, 8: Rippel,of Newark has been al- 
lowed a writ of certiorari to review the 
action of Chancellor Walker in appointin 
ap goth coe oT yer the stock o 
the dential Life. ‘The chancellor named 
former Senator 
James: Smith, Jr.. and_ former Assistant 
Postmaster. General Johnson, in com- 
pliance with an act of the legislature, to 
mutualize the Prudential. The act of the 
chancellor was taken to the Court of Er- 
rors and it was decided that the proper 
appest was a writ of certiorari, as Chan- 
cellor Walker acted as agent for the legis- 
lature. and not as the court of chancery. 
Pippel’s action was the result of the 
court’s decision. 


LIFE APPOINTMENTS 


Minnesota 

‘, veethg Mut.—J. J. Murphy, Minneapolis; J. P. 

oreau, 1 

Phoenix Mut—Lem McCullough, Davis; H. 
N. Morken, Morris. A 

Mut, Benefit—C. F. Hughes, Minneapolis; W. 
O. McNelly, Hutchinson. 

. L. & T.—C.E 





M. Thomas, W. D. Shaw, 
Elizabeth Runge, Minneapolis; J. W. Buss, Park 
Rapids; Howard Bixby, St. 4 

Minn. Mutual—H. Von Lorenz, St. Paul; H. 
W. Ward, Redwood Falls; Arthur Johnson, 


Barrett. 

Pacific Mut.—J. J. Feckey, St, Paul; Edward 
Hardcastle, Montevideo. 

Travelers—J. W. Grace, Duluth; R. E. Samp- 
son, Crosby; J. C. Schultz, International Falls; 
R. E. Casey, Butterefild; J. H. Atkinson, Pipe- 
stone. 


Central, Ia.—C. H. M 


Whitney, Mrs. C. M. 
Richey, H. W. Tisdale and Oscar Neiland, Min- 
nea 
New York Life—F. A. Carlson, Dassel; H. C. 
Swanson, Cokato; A. . Johnson, Dawson; 
Phoenix, Mut—A. K. Bondy, Battle Lake; 
A. W. Voedisch, Aberden; B. R. Nevius, 
Winona. 


Mut. Bénefit—John Gormley, Minneapolis. 
State, Mot. Mass—T. No Dahl and H. A. 
, Minneapoli 

Secut, Mut N. Y.—L. A. Blaisdell, West 
Mass. Mutual—Herman Ebeling, Glencoe. 
N. W. Mutual—c. C. Arveson, Wegdahl. 
Aetna—W. M. Ferguson, Crookston. 

Kansas 


International—J. W. Kraushaar, Pleasanton. 
North Amet., —W. S. Kennedy, Kensing- 


ton. 
N. W. Natl—N. M. Olson, Marion. 
i . A. Dooley, Newton. 
rr. Mo.—W. C. Penfield, Arkansas City; 


i 
Austin, Palmer; W. J. Hanan and Ula H. 
Schofield, Hutchinson; i. L. Ream, Yates Cen- 


ter. 
Royal Union—C. O. Bowman, Lawrence. 
Security Mut. N. ¥.—J. L. Wilkin, Eldorado. 
Ohio 

Amer. Cent.—W. G. Hard, Wooster. 

Conn. e eg ag Sedgwick, 
Ferry; C. C. Cole, caster. 

a hl a E. Beck, Galion; W. C. Grant, 
Greenville. ; 

Mutual, N. Y.—R. S. Burklew, Killbuck; H. 
B. Gray, Glenmont; C. H. Smith, Akron; J. 
R. Bennett, Dayton; W. N. Smith, Ashtabula; 
S. D. Reed, Youngstown; Elliott Simmons, 
Springfield. 

National, U. S. A.—C. R. Hughes, Columbus. 

New York—J. E. Buldbridge, Delaware; C. 
H. Deis, Canal Dover. 

North Amer., Ill.—F. W. Pearce, Columbus. 

N. W. Mutual—Henry Rostirfer, St. Johns; 
F. W. Buescher, Cleveland. . 

Penn Mut.—T. H. Bryan, Wilmington. 

Philadelphia—W. F. Mullins, Toledo; B. H. 
ya St. Clairsville; J. M. Borrows, Chilli- 
cothe. 4 

Pitts. L. & T.—J. E. Thompson, Sandusky; 
H. M. Westerman, Continental; Cc. C. Faws. 
Milton Center; E. G. Walter, Athens; Adolph 
Kessler, Youngstown. $ : f 

Reliance—Samuel Bein, Cincinnati; A. St. Clair 
Sloan, beg wa C. E. Dederich, Toledo; A. 
M. olumbus. x : 

State Mut., Mass.—F. E. Arnitt, —e - . 

National, Vt.—Edward Steinhauser, i 

Reserve Loan—S. V. Bergen, Dresden; C. F. 
oraeee x oat eles a tte 

oyal Union—F, V. t, Magnolia. 

Travelers—A. A. Schwabe, Cincinnati; j. c 
Fetzer, Wooster; Henry Frankell, Cleveland. 


Migsouri 
Allen, Powersville; A. w. 
C. Grace, 


4. DeKalb; W. F. 
ag Bartholomaues & Chalfee, Jefferson City; 


Martin’s 


dalia. 
Clay Life, Mo.—H. E. Rice, Cameron. 
Columb. ‘Natl—w. Cc Harrington, 
ity. 

irard—C. S. Stein, John. Burke, Jacob 
Steger, B. M. Schulein and J. E. rtman, 
St. is; B. F. Allen, — = C. H. Pruitt, 
Advance; G. H. Messinger, Bonne Terre; Jack 


Bowlin, Centertown; R.|A. Thompson, Joplin; 
Bon oan antes Chany AnH Rleinesr 
King City; W. 


Manchester; F. A. 
Mo.—H. H. Scheer, St. 


Hotchkiss, Talona. 
German Mut., 
International—Otis Hann, St. Louis; C. H. 


P. Pyser and R, G. 


ity. 

National, U. S. AE. Williams, St. Louis. 

National, Vt.—Elbert Crow, Caruthersville; H. 
A. Showmaker, Fredericktown. 

New York—J. L. Upton, Kansas City. 

N. W. Mutual—G. M. Doyle, Jackson. 

Pitts. L. & T.—B. W. Dugan, City. 

Royal Union—Mrs. Mea Moore, Green City. 

State Mut., Mass.—H. O. Baker, Webster 
Groves. , : 
Travelers—R,. H. S.: Ki St. Louis. 

Equitable, N. ¥.—John ‘Cain, Abe Fichman, 

o Fischer, Richard and Perry Kelly, Julius 
Meyer and Charles Wilson, St. Joseph; Ella 
-Ashworth, Salem | Cape, ohn Livingston and 
’ 





Alice Martin, Springfi Ellsworth Cordell, 
-Warde_ Fatherly, Maud Hayd William Hup- 
pert, Gilbert McClure, Charles rice and Gene- 


vieve Phelan, St. Louis; 
wood; Samuel ‘Bates and George Carter, Pied- 
mont; Morrison Clevlen, Poplar Bluff; Ward 
ae mg Bucklin; T. A. We Grange; 


ohn Adams, Lock- 


Charles Dewey, Jefferson City; omas Doug- 
las, Bolivar; he Dunn, Citisbu 2 a We 
Douglas, Jr. Crane; Louis Drury, Bioomield; 
Charles ». Urich 


Charles Gordon, litéton;’ 6 


iley, Thayer; 


Osborn, Winston; Samuel Pay. way; 
mer Payne, Richland; William easant 


Green; James Rutl Monroe City: Wi 
Rechlein, Cuba; Gree” hnaniotsy Clintons Geonen 


n James; Andrew Seibert, 

Ste. Genevieve; Stewart Sturgi Leaton; Robert 

Shelby, Darlington; Herman Sihcer, St. Mary’s; 

George Travis, Ridgeway; H. B. Van Hook, 

Cassville; Claude Wilson, La Belle; Ennis Wil- 

son, Hermitage; William Westlake, Trenton. 
Tllinois 


Aetna—L. B. Foot ; " 
ants, Noble. eote, Gleneae; “H.W. Fiess 





4 
] 
Bonkers. Neb.—J. F. Bell, Elmwood 


icago. 
Mass. “Mutual—E. L. : 
Litson, Chi . ‘ Rose, Alton; Frank 
- J. Luby, Chicago, 
Mo. State—R. “M. Lewis, i 3 
Watkins, Taylorville, whe, Spinghelé;W. A. 


ut. Benefit—Ri ; 
M, Kramer, Chicago. Moyle, Oglesby; M. 
ew —J. F. i i 3 
Parnall, ‘Colchester. mrt een 
Phoenix Mut.—J. R. Small, Chicago. 


LIFE NOTES 


The Federal Life has been licensed in 


Kansas to write li 
—— e life and accident insur- 


The field force of the Missouri Stat 
produced $1,079,971 on “ in 
honor of the president. 7 alle, le 

The International Life has entered Ken- 
tucky and has appointed Charles E. Sar. 
. wd Frankfort general agent for the 

The Scandinavian American Ba: 
conse rue —. a group policy i the 

covering sixty-t 
for $1,000 to $2,000 each. eh te 

Kelly M. Roach, formerly with 
American Central ..fe in Oklahoma, = 
been appointed general agent of the In- 
ternational Life at Oklahoma City. 

P. M. Schullin has been a inted s 
— = a Girard Lite ‘for Esisooees 

was recently licensed in th 
state. His headquarters are at St. Pm oy 

John F. Eaton, general agent of 
Northwestern Mutual at Harrisburg; pane 
died the other day. -He had served the 
oo in that capacity for thirty years. 

illiam Black and P. H. Millar, age 
for the Germania Life, have offered % 
give the senior class at Hendrix College, 


Conway, Ark., $10 for eve 
written for a kh. eo tag/ ees 





The Northwestern Mutual Life holds 
probably the largest farm mortgage in 
the United States. It is for $800,000 on 
the celebrated Rankin farm in Atchison 
county, Mo., and covers 19,457 acres. 

Commissioner Collier of Texas, in his 
annual report, expresses approval of the 
failure to repeal the Robertson invest- 
ment law last winter, but urges an amend- 
ment broadening the field of investment 
for life companies. 

Clarence S. Bowman, for several years 
employed in the banking business in To- 
peka, Kan., as assistant cashier of the 
Central National bank, has been appointed 
city manager for the New England Mu- 
tual Life at Topeka, under Charles = §S. 
Locknane, state agent. 

J. A. C. McKellar this week began his 
duties as actuary in the state insurance 
department at Des Moines, succeeding Dr. 





Fairlie, who becomes state actuary for 





Illinois. Mr. McKellar was state actuary 
some years ago, but resigned to join the 
staff of the Des Moines Life. 

To Nov. 1 the Cleveland office of the 
Canada Life had written $1,042,000 new 
business. The men in this office have 
been doing methodical work and the re- 
sults are shown in its large production. 

O. 8. Boda, for a number of years super- 
intendent for the Metrooplitan Life of the 
east side district of Detroit, has resigned. 
His future plans are not announced, He 
is one of the best liked members of the 
Detroit Life Underwriters Association and 
‘always has been active in its affairs. 

Leslie C.. York, southwestern superin- 
tendent of the Equitable Life of New 
York has announced the appointment of 
Craig C. Calkins as agency manager at 
Waterloo, Ia. This is new territory for 
the Equitable. Mr. Calkins is an experi- 
enced man, having been in the life busi- 
ness for many years. 

Emanual I. Fisher, treasurer of the Cap- 
itol Paper Company, India 





The Reliance Life announces the ap- 
pointment of J. A. MacDougall as super- 
visor of the newly created e Erie de- 
partment, comprising about twenty coun- 
ties in Pennsylvania and Ohio, with 
headquarters at the home office. Mr. 
MacDougall was for eight rer" agency 
director of the New York Life at Erie, 
Pa. 


The Northwestern Indiana Association 
of Agents of the Northwestern Mutual 
Life was organized last week at South 
Bend with the following officers: B. 
Potts, Huntington, president; H. L. Ma- 
rum, Laporte, vice-president; E. A. Crane, 
Fort Wayne, secretary and treasurer. The 
next meeting will be held Jan. 3, 1914, at 
South Bend. 

J. E. Austin of Omaha, recently ap- 
pointed state agent of the Missouri State 
Life for Nebraska, made a splendid 
beginning and has produced more than 
$100,000 in less than two months. Mr. 
Austin was formerly a monthly payment 
health and accident man, being connected 
with the Lion Bonding & Surety at Omaha 
as manager of its industri disability 
department. 
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EXPENSE LIMIT VIEWS 
SOME ADDITIONAL OPINIONS 





More Commissioners Respond to Re- 
quest for Expression of Views on 
Emmet’s Order 





Since the last issue of THE WESTERN 
UNDERWRITER went to press more com- 
missioners have responded to its re- 
quest for an expression of their views 
on the recent order of Superintendent 
Emmet of New York to the effect that 
acquisition expenses in the liability in- 
surance field must be kept within 20 

yer cent of the premiums. The replies 
ollow: 

SOUTH CAROLINA 

Commissioner F. H. McMaster: I have 
no hesitation in saying that I believe that 
the position taken by Superintendent Em- 
met and Commissioner Shehan is founded 
in good reason and is a step in the right 
direction. 

I am inclined to think that only the 
first necessary steps have been taken; that 
this should be followed by examination 
into the expense of home office manage- 
ment, salaries paid to officials and the 
dividends to stockholders. 

There is within me a natural repug- 
nance to the government’s attempting to 
regulate any of these expenditures. It 
would appear to me that, in a perfectly 
natural condition, controlled competition 
would fix the proper compensation for 
agents and officers and dividends to stock- 
holders. In other words, would regulate 
these elements of the cost of liability 
insurance, and all other forms of insur- 
ance. But it appears that natural con- 
ditions do not exist and that the govern- 
ment is not able to prevent understand- 
ings between the companies which are 
permitted to be organized and to be li- 
censed to do an insurance business. 

Therefore, while it would be preferable 
poe to have free and 


ed and unnecessa: 
cost to the public for safe liability sd 
surance is for the government to step in 
and regulate all elements of expense in 
the conduct of the business. 
e cm 


any expression of opinion from the Ken- 
tucky insurance department. 

Under the insurance laws of this state 
no power rests with the insurance com- 
missioner to regulate the commissions to 
be paid on this business, or to say what 


such risks assumed by any com 
In life sneseenes it is ok ae an as said by 





; —— and if the danger s 
heed 


remiums should be a for |. 


out an insurance contract, is the problem 
which stands at the threshold of life as- 
surance.” 
This may also be said of other classes 
of insurance. Companies must charge, on 
the average, premium enough to carry 
out their contracts. 

if amount of premium charged is 
so reduced by the payment of excessive 
commissions to agents and brokers, and 
other expenses of management, as to leave 
an insufficient income to pay the losses 
and claims and provide a sufficient re- 
serve to cover the required sums to be 
held for the unearned premiums and other 


yy ——, then the company is 


n danger of becoming insolvent; sooner 
later its capital stock rn be im- 
al is not 
nothing can prevent fa lure. Such 


recklessness in the ement would call 


e manag 
for increased vigilance on the part of the 


insurance commissioner of this state in 
order to protect the Kentucky policyhold- 
ers. In the meantime he would not have 
the legal — nor the inclination, to at- 
tempt to gulate the rate of commis- 
sions paid ‘on © this liability assurance. 


Get the Sedalia District 

The Missouri Fidelity & Casualty of 
Springfield, Mo., has just completed ne- 
gotiations whereby Jenkins & Broe of 
Sedalia, Mo., have been appointed dis- 
trict agents for Sedalia and vicinity, 
which places the company in a position 
to control a large volume of business 
from that point, as these new agents 
are well versed in the casualty business 
and have at the present time a con- 
siderable volume of business in their 
office. 








The National Surety executed the 
$25,000 bond of James Gleason, the new 
general superintendent of police of Chi- 
cago. 





SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisions Le 
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CONFERENCE IS CALLED 


NEW RULING WILL BE RESULT 





Superintendent Emmet Acts on Request 
of National Association of Cas- 
ualty & Surety Agents 





On Monday Superintendent W. T. 
Emmet of New York, sent out the fol- 
lowing letter: 

“Following my letters of June 
20, August 25, and September 12, 
regarding acquisition cost of lia- 
bility and miscellaneous insurance, 
and with the further desire to bring 
about as speedily as possible an 
adjustment ——_ by the com- 
panies, the department has re- 

uested Commissioner Epsteen of 

Schenaiie, and Commissioner Done 

of Utah, to join in an invitation to 

you for the purpose of discussing 
the various points and determining 

a fair maximum total expense ratio 

for the companies. It is hoped that 

a ecientific conclusion will be 

reached by securing the experience 

of all interested parties and by 
carefully weighing the views of the 
executive officers as representing 
the companies, a committee of the 

National Association of Casualty 

& Surety Agents as representing 

the agents, and the commissioners 

of the states as representing the 
public. 

“You are hereby cordially in- 
vited to attend a meeting at the 
Hotel La Salle, Chicago, Monday, 
December 1, at 10 a. m., and to 
participate in the deliberations on 
the proposed ruling by the States 
of New York, Utah and Colorado.” 


First Result of Work 


This is the first result of the con- 
ference between the superintendent 
and the executive committee of the 
National Association of Casualty & 
Surety Agents, held in New York last 
Friday. One of the three requests 
made by the agents, as shown by their 
brief published in another column, was 
that a conference might be held. That 
request is granted. 
will be held in the center of the coun- 
try. The National association is 
recognized as the representative of an 
important interest in the business. 
Pending the conference Mr. Emmet 
will not modify his order on commis- 
sion reduction, but the present instruc- 
tions will be superseded by others 
carrying out the conclusions reached 
at the conference. 

Delighted with Meeting 

President Wade Fetzer and Secre- 
tary John A. Morrison returned to 
Chicago from the New York meeting 
yesterday. Both are enthusiastic over 
the results of the meeting. They have 
reason to be for it is safe to say that 
no other organization of insurance men 
has done as much in as short a time. 
The National association was organ- 
ized a month ago today. 

The meeting at New York was in 
every way satisfactory. Mr. Emmet’s 
reception of the agents’ representa- 
tives was thoroughly courteous and he 
impressed them with hvs desire to have 
all sides presented and do justice to 
all. His attitude was that of a judge 
before whom attorneys were arguing 
for the dissolution or modification of a 
temporary writ of injunction. 

Session was Executive 

The hearing was executive and 
lasted somewhat over an hour. With 
Mr. Einmet were Deputy Hoey and 
Chief Casualty Examiner Saxton. 
President Fetzer did all the talking for 
the executive committee. After read- 
ing of the brief, the remainder of the 
time was taken up in oral argument 
and discussion. r. Emmet said that 
he appreciated that in some instances 
his instructions worked special hard- 
ship. That he was willing to relieve 
this hardship if possible is evidenced 
by the readiness with which he agreed 





Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 


Elevator, Workmen’s Collective, Workmen’s © 


Compensation, General Liability, Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 
GENERAL AGENTS 


— F.Dunphy, 701 Majestic Bl 
ohlman 





Childs, ¥ Sed, 2006 Inonsence Sathange - - = = «= Chicago, Ill, 
F. Churchill ittemore Co., 1st Floor, Pierce Bldg. - - - ~- St. Louis, Mo. 
Parker & Davis, 1134 Majestic Bldg. - - - - - - - = Detroit, Mich. 


Agency, 1901 Fiset Nat'l Bank Bldg. - - - 
oe ey Agency, 7 nape: Bidg 
Sad@ Geen, eats - - > > + + - 


- - - = Milwaukee, Wis. 


Duluth, Minn. 
Kansas City, Mo. 











The conference | 





to call a conference, as the agents’ 
representatives requested. 
Conference Very Important 

The coming conference in Chicago 
will be of the utmost importance to 
the ageuts of the entire country. It is 
expected that the insurance commis- 
sioners of nearly every state will be 
present. It is hoped that plans can be 
worked out, which, being fair to the 
public, the agents and the various 
classes of companies, will meet with so 
nearly the unanimous approval of the 
commissioners that they will all give 
them their support. The agents had 
pegneeys that more time would elapse 
before the conference would be held, 
thus giving them more opportunity 
to prepare for it. They are better 
pleased to have the questions involved 
settled quickly, but this means that 
fast work must be done. 

To Deal with All Lines 


The conference will consider not only 
workmen’s compensation and liability 
expenses but those of all the casualty 
and surety lines. It is apparent there- 
fore that all agents in this business 
should be interested. President Fetzer 
points out that it is of the utmost im- 
portance that the agents in all impor- 
tant cities organize at once and use 
their combined influence to have their 
own insurance commissioner attend 





the conference, so that he may have 
the advantage of all information of- 
fered in determining the course which 
he himself will pursue. 


Great Work of Committee 


The executive committee of the Na- 
tional association had an emergency 
to meet and it has met it admirably. 
However, it has cost nearly all the 
time of the two principal officers of the 
association for the past month, as well 
as that of several members of the 
executive committee and a few not on 
the committee. To secure such results 
was worth the cost, but this condition 
cannot continue. The executive com- 
mittee will have to have the support 
of the casualty and surety agents gen- 
erally if it is to safeguard their inter- 
ests efficiently. It must have more fi- 
nancial backing and the strongest kind 
of agency sentiment and influence be- 
hind it if it is to win. 





Not Under Chicago Office 


J. H. B. Collings, manager of the 
Michigan branch office of the Union 
Casualty, informs this paper that his 
state is not under the jurisdiction of 
the manager at Chicago, as was stated 
in an article in the issue of Nov. 6. He 
says the management of the office at 
Detroit is separate and independent. 


NEWS OF COMPENSATION 


OLD ILLINOIS LAW HELD VOID 


Circuit Court at Springfield Decides It 
Was Not Passed in a Constitu- 
tional Manner 








In the case of Joseph Katcher against 
the Chicago, Wilmington & Vermil- 
lion Coal Company, Judge Creighton 
in circuit court at Springfield has de- 
clared the Illinois workmen’s compen- 
sation law of 1911 unconstitutional, on 
the ground that it was not passed in 
a constitutional manner. This does not 
concern the present law of 1913. While 
this is a lower court decision, it will 
attract attention from the hight stand- 
ing of Judge Creighton, whose deci- 
sions in about nine cases out of ten 
have been affirmed by the supreme 
court. 

This case was tried in circuit court 
and in that particular differs from one 
recently remanded to the superior court 
of Cook county, because the constitu- 
tionality of the law had been questioned 
in pleadings only. 


MICHIGAN STATE FUND 

The second annual meeting of the state 
compensation insurance subscribers, in 
Michigan, or those who selected the 
“fourth option,” was held in Lansing last 
Thursday. Robert K. Orr, in charge of 
the department, made a report to the 
advisory board. It showed that there are 
now 441 employers carrying state imsur- 
ance, with 10,548 employes and an ag- 
gregate payroll of more than 34,000,000 
annually. 

The total annual premiums paid during 
the year ending Sept. 30 was $61.230; ex- 
pense of management, $4,770.73; totul as- 
sets, $52,801.99; surplus, $17,514.37. On 
Nov. 1 the surplus had grown to 320,00. 
In view of the showing mae it was 
voted to reduce the assessment ruite onc- 
sixth. Officers of the advisory board were 
elected. Mr. Orr, in his report, said in 
_— concerning stock company competi- 

on: 

“For obvious reasons the stock com- 
panies were, and are today, very much 
opposed to state insurance, and as soon 
as it was learned that the accident fund 
was to be organized, what seemed to us 
as a concerted attack was made upon 
those who had made application. The an- 
noying feature of the competition by the 
stock insurance companies was the fact 
that in order to persuade our applicants 
to cancel their applications, they would 
go so far as to cut the rates, even below 
the rates we had adopted. You are all 
doubtless aware that the rates we first 
adopted were approximately 60 percent 
or the manual rates.” 


Trego Now at Work 


A. C. Trego, in charge of the Detroit 
office of the Workingmen’s Compensation 
Service Bureau, commenced work on the 
ratings Thursday. Inasmuch as the new 
manual rates and the merit system went 
into effect Oct. 1 and the company re- 
ports are only beginning to come in, he 
expects a great number of them to de- 
scend upon him in a bunch shortly, when 




















80 Maiden Lane 


Read This—Then 


If you are not writing BURGLARY business 
—_ should no longer neglect the opportunity 


or increasing your income, which it offers in a variety of 

lines — RESIDENCE, THEFT, SAFE BURGLARY, 
MESSENGER ROBBERY, etc. 
in his territory to engage in the vigorous development of 
Burglary lines will be abundantly rewarded. 


Place your Burglary business with 


“THE PREFERRED ACCIDENT” 


KIMBALL C. ATWOOD, President 
New York, N. Y. 


Write Us 


The agent who is first 
































f- ame tt 




















November 13, 1913. 


THE WESTERN 








he will be fairly busy and the work of the 
bureau _well under way. 

Mr. Trego will have charge only of the 
rating department. A chief inspector will 
have charge of the inspections, the dis- 
tricting of the state and other matters 
coming under the head of inspection. He 
will have several assistants. The com- 
panies are still doing the inspection work 
they began in the middle of October. 

Michigan Notes 

The Michigan industrial accident ‘ward 
has ruled that when an employe is play- 
ing baseball under the company’s nane, 
and in uniform provided by the company, 
he is not acting in the line of duty and is 
not entitled to compensation if injured 
in a game. The case was that of Clar- 
ence Vetter of Lansing, who was a mem- 
ber of the Reo team. 

The Michigan industrial accident board 
reports that there were thirty-four fatal 
accidents in the state in October. Con- 
struction work was responsible for six 
of them, more than any other line of 
work. Lumbering cost five lives, elec- 
trical working four, railroading three, 
auto manufacturing three, copper mines 
three, iron mines two. Less than half of 
the workingmen killed were Americana. 

TEXAS NEWS 

Commissioner Collier of Texas has an- 
nounced that he will give liability com- 
panies an opportunity to be heari befcre 
he approves rates for compensation in- 
surance for Texas. On Oct. 30 the Texas 
Employers Insurance Association adopt- 
ed rates about 50 percent lower than thuse 
in use by the stock liability companies. 
If approved by the insurance commission- 
ers, these would be the rates abov2 which 
= companies could not charge under the 
aw. 

Answering an inquiry from a firm of 
Houston attorneys representing a liabil- 
ity company operating under the Texas 
compensation act, the department of in- 
surance is inclined to the opinion that an 
employe of a firm or corporation which is 
under this law cannot give his rights 
under the law away in any manner. The 
lawyers requested the opinion of the de- 
partment as to endorsing policies so as to 
provide that an employe under the law 
may settle under the law or bring a lawsuit. 
They were advised that the exact lan- 
guage of the endorsement would have to 
be seen, but the department was not like- 
ly to approve such a provision, as no such 
option is provided in the law. 


AGAINST LUMP SUM PAY 

The Workmen’s Compensation Service 
Bureau has adopted the following reso- 
lutions: 

“Resolved, That the company members 
of the Workmen’s Compensation Service 
Bureau are in hearty accord with the fun- 
damental principles of the various com- 
pensation laws in providing for injured 
workmen and their dependents a method 
of compensation to protect them against 
the unfortunate effects of industrial acci- 
dents, and these companies have not taken 
and will not take any advantage of the 
provisions of any of said laws providing 
for the payment of lump sum settlements 
as to defeat or impair the purpose of 
these laws; and be it further 

“Resolved, That the company members 
of the Workmen’s Compensation Service 
Bureau are in entire sympathy with the 
practice of discouraging lump sum settle- 
ments, unless it shall appear that it is 
solely in the interests of the workman or 
his dependents to make such lump sum 
settlements. 

“The company members of the Work- 
men’s Compensation Service Bureau fa- 
vor a calculation based upon not to ex- 
ceed 5 percent interest, with annual rests, 
as the rate of discount for present value, 
unless the law provides a different rate 
of interest.” 


Massachusetts Bonding Changes 


President T. J. Falvey, of the Massa- | 


chusetts Bonding, announces the fol- 
lowing appointments: Arthur H. Brown 
as manager of the claims department 
at the home office, succeeding the late 
E. G. Anderson; John L. Fisher suc- 
ceeding Arthur H. Brown on the Pa- 
cific coast, and John L. McKenna has 
been appointed manager for the com- 
pany for all lines for Indiana, with 
headquarters at Indianapolis, succeed- 
ing Orin D. Walker, resigned. 


Coin Your Leisure Into Dollars.— 
Every insurance man has leisure mo- 
ments. He can put these to good 
use. The American Bankers Insur- 
ance Co. is selling accident and 
health policies with complete cover- 
age and no jokers in the contract at 
20 per cent less than other com- 


panies. They are ready sellers. An 
agency will soon make you a good 





income. Home office, Cass and 
Ohio Sts., Chicago. 





FEW LARGE CONTRACTS 
HENCE FEW BONDS REQUIRED 


Lawyer Explains That Limit on Height 
of Chicago Buildings Has 
Stopped Operations 





For a year or more there has been 
complaint of poor business in the con- 
tract bonding line in Chicago. Now 
the complaint is more pronounced than 
ever. Offices which usually do a large 
contract business have fallen behind 
on that line. Nor are the signs of any 
improvement visible. 

Last week Alfred S. Austrian, of 
Mayer, Meyer, Austrian & Platt, a 
well-known Chicago law firm, appeared 
before a committee of the city coun- 
cil to urge the repeal of the ordinance 
limiting the height of buildings in the 
“loop” district to 200 feet. Thereby 
hangs a tale of why the contract bond- 
~~ aeoees in the city has gone to the 

a 

Height Limit Stops Building 

On Jan. 8, 1911, the city council of 
Chicago passed an ordinance, effective 
Sept. 1 of the same year, changing the 
limit on the height of downtown build- 
ings from 260 feet to 200 feet, the ob- 
ject being to spread out the business 
district. During the month of August, 
1911, permits were granted for large 
downtown buildings of a value of $16,- 
000,000. The permits for the two years 
ending Sept. 1, 1911, aggregated $52,- 
000,000. The permits for the two years 
following the same date aggregated 
$3,200,000. With the exception of the 
Morrison Hotel and part of the Con- 
way building, it is stated that every 
building for which a permit was granted 
before Sept. 1, 1911, is now completed 
or well under way. There are only 
these two contracts yet to be let on old 
permits and almost no permits now 
being asked, so it may be said that 
erection of large structures in the loop 
is about at an end. Hence the dearth 
of contract bonds, for it was on this 
class of construction that most of the 
largest bonds were executed. 

No Profit in Sixteen Stories 


This is the explanation of the falling 
off in application for permits, as given 
by Mr. Austrian, after a careful study 
of the subject. With real estate values 
in downtown Chicago as they are, it 
takes the earnings of the first twelve 
to fourteen stories of a building to pay 
cost of maintenance and fixed charges. 
It follows that the profits and earn- 
ings to offset depreciation must come 
from the stories higher up. A limit of 
200 feet is equivalent to sixteen stories, 
and the earnings from two to four top 
stories are not sufficient to meet depre- 
ciation and leave a net amount for 
profit sufficient to attract investors. 
The old limit of 260 feet gave from 
six to nine stories to earn profits. 

Mayer, Meyer, Austrian & Platt alone 
represent owners of downtown ground 
worth $10,000,000 who desire to im- 
prove it but will not do so under pre- 
vailing conditions. One of these pieces 
of real estate is worth $4,000,000 and the 
owners would erect a $5,000,000 build- 
ing if they could build it high enough 
to get the desired earnings out of it. 





To Tame Motorcyclists 


Wichita, Kan., casualty men have 
started a campaign to make motorcycle 
riders exercise more care. On busy 
corners especially they urge that driv- 
ers of all motor vehicles, particularly 
motorcycles, travel slowly. They will 
urge more rigid ordinances to control 
speed maniacs and a more rigid en- 
forcement of ordinances already on the 
books. 

In Topeka a movement is on foot to 
secure the passage of the “ten-foot” 
law, compelling drivers of automobiles 
and motor vehicles to stop not less 
than ten feet from a street car that is 
discharging or taking on passengers, 
and then to proceed at a rate not to 
exceed six miles an hour. This is pat- 
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Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability ,and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 











The Bankers Guarantee and Casualty Co. 
Rockefeller Building CLEVELAND, O. 
(Now Organizing) 

If your antecedents will bear inspection we can interest you 


Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 
E. W. CANADA, Gen’l Supt. 612 Paul Jones Bldg. 








LOUISVILLE, KY 








Our Claimants Are Boosters 
Our Agents Enthusiastic and 
Making Good Money—Some 
Excellent General Agency Openings 
in Ohio, Indiana, Pennsylvania 
and Kentucky. 
Convenient Premium Payment Accident and Health Insurance Exclusively 


AMERICAN LIABILITY COMPANY 


W. R. SANDERS, General Mgr. Cincinnati, Ohio 
2 


a Located at Cleveland, Chi- 

Our Branch Offices. <2: P29 is 
the management of expe- 

rienced Resident Secretaries, offer most excellent service to agents in the casualty field. 

Productive territory open for agencies in Ohio, Illinois and Pennsylvania for our 
various lines, as follows: 

Employer's Liability, Public, Teams, Elevator, General, Contingent, Physicians 
and Druggists, Automobile Liability and Property Damage, Workmen’s Collective Acci- 
dent and Sickness, Burglary, Personal Accident, Health and Disability and Industrial 
Accident and Health, also WORKMEN'S COMPENSATION IN ILLINOIS. 

Address Branch Office in the state you wish to do business. 


The Frankfort General Insurance Company 


EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 

UNITED STATES ASSETS, $7,461,951.58 SURPLUS, $2,240,962.89 


GENERAL AGENTS ve. 618 Welent St. Cle- 
THOS. E. HANLON, Gen. Ohio, East. Ky., W. Va., Tenn. ut St. 
UNSKILE. 887 Superior Ave., N. W., Cleveland; THE FRANK 




















Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 
fining its business strictly to monthly accident 
ym ond Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 








38 





THE WESTERN 





UNDERWRITER. November 13, 1913. 











terned: after the Kansas. City, Mo., 
ordinance, which is being enforced. 





LAYS OUT NEXT YEAR’S WORK 


Michigan Claim Men to Undertake 
Educational Campaign Among Peo- 
ple of the State and Detroit 


The Casualty Claim Men’s Associa- 
tion of Detroit held its monthly meet- 
ing Monday night and made arrange- 
ments for the printing and distribution 
of the physicians’ fee schedule recently 
adoptees and already published in Tue 
WeEsterRN UNDERWRITER. It is expected 
that everybody. interested, insurance 
men and physicians, will have a copy 
by Jan. 1. 

The association is nearly a year old, 
and the work undertaken in the year 
just closing has been so successful that 
bigger things will be attempted in 1914. 
For one thing, educational work. will 
be commenced. The persistence of the 
ambulance-chasing lawyers in working 
upon the fears or susceptibilities of in- 
jured workingmen makes it desirable 
that the public in general and working- 
men in particular should know that the 
insurance companies are doing their 
utmost to administer the compensation 
law fairly. The claim men believe that 
they are in better position than the 
underwriters or any other people to 
prove that they are giving the em- 
ployes a square deal, and living up to 
the spirit of the law. 

The companies are backing up the 
agents in this work. 








INTEREST IN LOSS QUESTION 


Plate Glass Companies Believed Not 
Liable for Breakage Due to 
Goodyear Explosion 








The recent fire and explosion in the 
building of the Goodyear Rubber Com- 
pany in Milwaukee, which caused the 
death of nine firemen, the injury of 
twenty others and a fire loss of more 
than $500,000, has raised an interesting 
question as to just what companies are 
responsible for the plate glass losses. 
Scores of windows in the vicinity of 
the disaster were broken by the ex- 
plosion. Some agents contend that the 
plate glass companies must pay, and 
others that the fire insurance companies 
are liable. 

This same question arose in 1910 in 
Eagle River, where a railroad ware- 
house caught fire and shortly afterward 
exploded some dynamite contained in 
the building. The Metropolitan Cas- 
ualty was involved by plate glass in- 
surance, through the wen agents, 
the Hilbert & Baerwald Company of 
Milwaukee. It denied liability on the 
ground that a plate glass breakage 
policy did not cover under these condi- 
tions. The case is known as that of 
C. D. Jones and .T. L. Laughlin vs. 
Metropolitan Casualty and was carried 
to the Wisconsin supreme court, 
where it was decided in favor of the 
insurance company. This would seem 


to settle the point that the plate glass |} 


companies are not responsible for the 
— entailed in the recent Milwaukee 
re 





MAIL CONTRACTOR FAILS 


L. BE. Bwing of Clevel Ohio, has 
failed for more than $660,000. He.is a 
manufacturer of auto trucks and for- 

the mails 


merly had a opacrers for haulin 
in New York city. sol 


of chauffeurs handling the mail trucks 
disorganized the service and the company 
could not fulfill its contract. The Ameri- 
can Surety is on one bond for $150,000. 


CORRECT TWO PRACTICES 
MOST OFFICES ACT TOGETHER 





Writing on Underestimated Payrolls 
and Giving Expiration Dates to 
Architects to Be Stopped 





A committee of the Casualty Under- 
writers, Association of Chicago has 
been at work on two important propo- 
sitions and has succeeded in securing 


some marked..improvement. One of 


these was the practice of writing work- 
men’s» compensation insurance on a 
very. ..much.. ;underestimated _. initial 


| premium and the other was the fur- 
_nishing the dates of expiration of lia- 


bility policies to architects’ offices. 

Some of the insurance commission- 
ers have been criticising liability com- 
panies severely because so much busi- 
ness was written on too small an initial 
premium., The result of this practice is 
that when the company makes its 
statement and computes its unearned 
premium reserve on the premiums in 
force, the reserve is less than it should 
be because the premiums in force, as 
shown by the policies, are not the true 
premiums, but only part of them, the 
remainder to be collected as excess 
premium. In addition, this practice 
deprives companies of the use and 
earnings of vast sums which ought to 
be earning interest for them, but are 
in the possession of the assured. 

Payrolls Underestimated 

This practice of writing on under- 
estimated. payrolls has been quite 
prevalent in Chicago, especially in the 
past year and a half. When the work- 
men’s compensation act went into ef- 
fect all the companies took on many 
new assured, about whose payrolls 
they knew nothing. All offices were 
greatly crowded with work and it was 
all they could do to get the policies 
out. If the assured gave a low esti- 
mate of his payroll, either voluntarily 
or at the suggestion of some agent or 
broker who wanted to make his first 
payment as light as possible, the mat- 
ter was passed. Now the audits have 
shown how much these payrolls were 
understated. It was a matter that 
needed to be dealt with by the com- 
panies collectively, and the representa- 
tives of most o 'the companies have 
now agreed to exercise greater care to 
determine the true payroll more ac- 
curately in advance. 

Giving Expiration Dates 

The question of furnishing dates of 
expiration of liability policies to. archi- 
tects has. come up through the in- 
sistent demand for this information 
made by. two architects’ offices in Chi- 
cago: . Most offices merely ask for a 
certificate that a contractor: undertak- 
ing a job has a liability policy, and the 
insurance companies have forms on 
which they make these certificates. 
Usually they agree also to inform the 
architect in. case the policy is can- 
celled. When the demand was made 
for dates of expiration, it was felt that 
this was information of no value to 
the architect, as the company or as- 
sured could cancel at any time, and it 
was also felt that it was confidential 
information to which the architect 
was not entitled. It was given in some 
cases, however, and lately it was found 
in. two’ instances. that a person ap- 
parently connected with an architect 
who had secured this information had 
been soliciting the insurance of con- 
tractors whose policies were soon to 
expire. One or two offices could not 








The Supreme or 
spon fo: cee 


Personal Producers 


and those with a proven ability to organize 


Snesiotiane’ Protection 
Policies 

are Business Getters. 

Have you seen them 
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CAPITAL $200,000.00 


and control an agency force can secure 
Any Form of Contract Within Reason 
by addressing the 

FEDERAL CASUALTY COMPANY 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY FOF. NEW A sage 
Metropolitan Plate G! d Casualty Ins 


Formerly The 
PLATE GLAS EUGENE rag WINSLOW, President 
PERSONAL aocunawe POI ICIES DANIEL D. WHITNEY, Vice-Pres. 
AND HEALTH S. WILLIAM BURTON, Secretary 





the Most Approved Forms ALONZO G. BROOKS, Ass’t Sec’y 
RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 


REINHOLD R. KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 


INSURES MEN, WOMEN AND CHILDREN 


WANTED—DISTRICT AGENTS 


IN INDIANA, ILLINOIS, MICHIGAN AND PENNSYLVANIA 
By THE 


Hoosier Casualty Company 


Indianapolis, Indiana 


HEALTH, ACCIDENT AND FUNERAL BENEFIT INSURANCE 


with securities deposited. with the Auditor of State of 
e pay no dividends to stockholders, consequently have 
to pay to agents and policyholders. We help agents to get started in the 
rite us today if you aan the best selling policy in America. 


Tast What You Want. 


proposition you have been looking for. Honest treatment. Hearty 
co-operation. Most liberal contract. Write or see 
THE AMICABLE ACCIDENT ASSOCIATION 


Eleventh Floor, Westminster Building, Chicago 


AMERICAN BANKERS SECURITY COMPANY 


THE BEST SELLING 
PROPOSITION OF 1913 


JOHN L. HAMILTON, President 536 National Life Building, CHICAGO 














A stipulated premium company, 
Indiana to guarantee claims 
peee wenn 





If you can sell the best 
Health and Accident Policy 
on the market, we have the 














MIDLAND CASUALTY (COMPANY 
“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 =_ the Illinois department 
and capital and surplus of over $200,000. 








Licensed in Illinois, In Mi West Virginia, Siiieaieaialit icky, Minnesota, Mississ- 
ippi, Texas, Colorado, Wasttogies ennessee, California, New pany heen Mineo and South Dakota. 
The only Company organized and doing business und laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 














SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton Harriott PRESIDENT E. E. Garrrith MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident‘ 
Insurance. This means service to the agent and policvholder. 





CAPITAL 
$ 125.000 


cAmerican Guaranty Co. 


Writinc Futt Line FIpetity anp SurEty Bonps 


Outo AGENTS: Represent Home Company—get Prompt Service. We want 
an Agent in Every City and Town in the State. 


COLUMBUS, O. 





JOHN L, HAMILTON 


SCOTT MORRIS ~~ 
President Secretary 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








E. M. TREAT, President 


Insures manufacturers and ers against Excessive 
Insolvency of Customers. can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. -802 BroadwayJNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 


Annual Loss through 














DETROIT, ‘MICH 








nO 








November 13, 1913. 


THE WESTERN UNDERWRITER. 








well afford to refuse this information 
if others were giving it, so a general 
understanding has been reached that 
none of the companies represented in 
the local organization will give the in- 
formation. 


HOLDING AGENCY CONVENTION 


Inter Ocean Life & Casualty Has Its 
Forces at the Home Office 
is Week 


The Inter Ocean Life & Casualty 
of Springfield, Ill, is holding a con- 
vention at the hume office this week. 
The program is: 

Tuesday, Nov. 11 

10:00 a. m.—Roll call. 

10:30 a. m.—President’s Address—W. A. 
Northcott, president. 

‘ 2:00 p. m.—Policies—W. A. Orr, secre- 
ary. 

General discussion led by Charles Fetzer 
and N. F. Taylor. 

8:00 p. m.— Questions and answers. 

Wednesday, Nov. 12 

10:00 a. m.—Claims—Burton M. Reid and 
H. R. Skinner. 

General discussion led by J. M. Con- 
nelly and P. E. Garlis. 

2:00 p. m.—Local Agents—E. E. Emory. 

General discussion led by H. N. Martin 
and J. T. Fisher. 

4:00 p. m.—The Application: How to Get 
It and How to Write It—J. W. McIntyre. 

General discussion led by Parker Selvey 
and H. O. Echols. 

Thursday, Nov. 13 

10:00 a. m.—Management of City Agen- 
cies—J. M. Appel. 

General discussion led by Charles Sel- 
by, W.._ K. Herndon, A. W. Crowley and 
R. M. Lewis. 

_ p. m.—Collectors—George S. Mec 
ee. 

General discussion led by J. J. Crowley, 
F. E. Dedrick and R. T. Court. 

4:00 B. m.—How to Organize a District— 
D. R. Bellomy. 

General discussion led by A. J. Sadler 
and J. O. Roberts. 

6:00 p. m.—Banquet at the Illini Coun- 
try Club. 








Association Growing 

With both the president and secre- 
tary of the National Association of 
Casualty and Surety Agents absent 
from Chicago for a week, little aside 
from routine business has been done 
at their offices. Applications for mem- 
bership continue to pour in from all 
parts of the country, noticeably from 
southern states. Agents who already 
have joined the association are sending 
in names of other agents or applying 
for copies of the constitution and by- 
laws and literature which would assist 
in interesting others in the organiza- 
tion. 

The Luzerne County Casualty and 
Surety Underwriters’ Society at Wilkes- 
Barre, Pa., a few days ago signified its 
willingness to cooperate in organizing 
a state association in Pennsylvania. 


New Illinois Manual 

The manual committee of the Work- 
men’s Compensation Service Bureau is 
now — on a new compensation 
manual for Illinois. It will probably 
not be ready in less than sixty days. 
The rates given in it will be for un- 
limited coverage. 





Issues Accident Policies 

The Zurich is putting out its first 
accident policy, which is of the ac- 
cumulation variety and follows gener- 
ally the lines of accident contracts 
issued by standard companies. Some 
special forms afte being prepared and 
will be promulgated later. The com- 
pany has been considerably delayed 
in taking up the accident forms be- 
cause of the volume of liability and 
compensation business that came in. 
To handle this has required consider- 
able of an office organization and 
the management has been devoting 
much time to assembling and develop- 
ing a staff. 
_ The Zurich has all of the territor 
it desires for the present and will 
enter no additional states before next 
year at any rate. Thus far it has 
confined itself practically to compen- 
Sation territory. 





Decision From Illinois 
The Illinois appellate court decides in 
the case of the United States Fidelity 
Guaranty, appellee, v. Maryland 





Casualty, appellant: 1. Under a contract 
of indemnity against loss or damage 
from liability for personal injuries, no 
action lies upon the contract against 
the insurer by the injured employe, or 
by any other third person. 2. Where 
a casualty company induces a surety 
company to execute an appeal bond 
for a customer of the casualty com- 
any, by representing that it is ‘liable 
or the payment of the judgment, and is 
defending the case, it is estopped, when 
sued for the amount of the judgment 
afterwards paid by the surety company 
to assert that it was not liable for the 
judgment. 


NEWSPAPERS APPEAR PEEVED 
Do Not Like Amount of Probate Busi- 


ness Chicago Bonding Is Doing 
in Home City 











Some of the Chicago surety men are 
amused at the frantic efforts of certain 
city newspapers to stir up a fuss over 
the probate bond business the Chicago 
Bonding & Surety is doing in Cook 
county. A few months ago the Even- 
ing Post indulged in a ladylike attack 
on the vicious system under which a 
representative of the bonding company 
has a desk in the office of the probate 
clerk. The company had a facsimile 
of part of the article made and used it 
for advertising purposes. . 

The latest Don Quixote to attack this 
particular windmill is the Chicago Jour- 
nal. Its investigations disclose that the 
Chicago Bonding is getting about 
$175,000 a month—penalties, not pre- 
miums—out of the probate court, and 
it gives a list of bonds, mostly little 
ones, aggregating $1,611,850 in penal- 
ties, which have been executed by that 
company. According to the Journal’s 
figures, a reasonable estimate of the 
premiums would be $800 to $900 a 
month. Considering that the man that 
gets this business is worth not less than 
$300 a month, that many of the bonds 
are small and that others appear to be 
right of action bonds on which the 
premiums may not be collected in 
years, the company does not appear to 
be making money out of the probate 
court fast enough to make it a “male- 
factor of great wealth” just yet. 





Was a Special Agent 
In referring to William N. Dore of 
Chicago, organizing a mutual live stock 
company to be known as the Live 
Stock Owners Exchange, this paper 
spoke of him as being “former gen- 
eral agent of the National Live Stock” 
at Chicago. This was a mistake, as 
Mr. Dore was a special agent of the 
company with limited authority. 
W. H. Wilkin is in charge of the 
National at Chicago. 





Annual Banquet Dec, 13 

The Surety Underwriters’ Associa- 
tion of Michigan has fixed upon Dec. 
13 as the date for the annual banquet, 
not being afraid of the “thirteen hoo- 
doo.” As there are sixteen companies 
in the association and two or three al- 
ways are unrepresented at the banquet 
it would not be surprising if the num- 
ber of companies with men on hand on 
the thirteenth should be thirteen. 

Who will be the home office man to 
make the principal address and be the 
guest of honor has not been decided 
yet. 





To Take Up New Lines 
Dispatches from Hartford say that 
the Travelers Indemnity, the offspring 
of the Travelers Insurance Company, 
will probably enter the fidelity and 
surety lines within the near future and 
also put on plate glass and burglary 
departments. Formal announcement is 

not to be made for some time. 





TO WRITE LIFE BUSINESS 

The American Health & Accident of 
Birmingham, Ala., is preparing to go on a 
stock basis and do a legal reserve, ordi- 
nary life business in the near future. The 
company has been doing a local industrial 
life. health and accident business, and 
has worked up a good sized debit. John 
M. Corr, who has been with the Mutual 











NEW ENGLAND 


Casualty Company 
BOSTON, MASSACHUSETTS 
CORWIN McDOWELL; 


PRESIDENT 


Fidelity and Surety Bonds, Liability, Automobile 
Property Damage, Plate Glass, Burglary 
and Theft, Accident- Health Insurance 


Reliable representatives wanted in unoccupied territory 


H. M. McCONNELL, General Agent, Fifth Floor, Nat’l Life Bidg., Chicago 
SEELEY & COMPANY, General Agents, 
Colman Bidg., Seattle, Washington Board of Trade Bidg., Portland, Oregon 
GREGORY & APPEL, General Agents, 121 E. Market St., Indianapolis, Indiana 
JOHN J. BRANDON, General Agent Casualty Lines, Lemcke Bldg., Indianapolis 
C.D. STOWELL & COMPANY, General Agents - - - Kansas City, Missouri 
FRED S. YOUNG & CO., General Agents, - - - - 
THE JAS. A. JONES AGENCY, Inc., General Agents, - - Detroit, Michigan 


Des Moines, Iowa 








Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 








H. M."BRYAN, Secretary 





Western Indemnity Company "fxa> 


THOMAS B. LOVE, President 


E. R. LONG, Auditor 


Accident and Health, Plate Glass, Burglary 
and Automobile Liability Insurance, and 
Fidelity and Surety Bonds. 


Surplus to Policyholders, $470,156.22 











Inter-Ocean Casualty 
Company 
Springfield, Illinois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 








Northern 
Casualty Company 


A. J. SCHUNK, President 


Writes Surety and Fidelity Bonds, 
Burglary, Plate Glass 
Accident and Health Insurance 


Home Office: 
Aberdeen, South Dakota 











STOCK SALESMEN 


The Only Million Dollar Casualty Company in Ohio 


Officers and Directors are Prominent State Officials, Bankers and Business Men. 
Territory opened, letters of introduction and leads furnished salesmen. 
Special Contract and territory ready for five high grade producers. 


Capital 
$1,000,000 


THE REPUBLIC CASUALTY COMPANY 


Surplus 


1507-1511 Rockefeller Bldg., Cleveland, Ohio 





“WE ISSUE SURETY BONDS” 


Be a “BOND MAN”. 
proposition, if you are the right man. 


You can increase your income by soliciting surety bonds. 
want able representatives in all uncovered territory and will 


Write for Our Prospectus 

THE TITLE GUARANTY & SURETY COMPANY 
Home Office: Scranton, Pennsylvania 

Capital and Surplus Over One and One-Half Millions 











$1,000,000 


We 
make you a desirable 
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Life and with the Protective Life of Bir- 
mingham, became president of the com- 
pany last spring, with the idea of con- 
verting it from a mutual aid to a legal 
reserve company. 

The sale of stock was started and $40,- 
000 of the stock is already paid for. The 
company will continue doing an industrial 
business, but it is hoped that the ordi- 
nary life will become the important 
branch, . 


eee 
ILLINOIS DECISION GIVEN 

In the case of Ward vs. North American 
Accident the Illinois appellate court 
holds the fact that the agent of an in- 
surance company knew that an applicant 
for insurance was engaged in an occupa- 
tion excluded by the policy, will not 
make the insurer liable in case of his be- 
ing injured while in that employment. 


GET NORTH DAKOTA 
Morton Page & Son have been appetat- 
ed general agents in Fargo, N. D., for lia- 
bility business only and lines of the Aetna 
Accident & Liability, except fidelity and 
surety bonds. Their territory is North 
Dakota. 


WILE MOVE RECORDS TO CHICAGO 

The National Surety is arranging for 
additional space in the Rookery at Chi- 
cago adjacent to the offices of Joyce & 
Co., its general agents, into which it will 
move all its records pertaining to the 
packing house business, now at the home 
office. The company has more packing 
house bond business than any other com- 
pany and most of this business is handled 
from Chicago. 


GOES INTO GENERAL BUSINESS 

Cc. B. Bassett of Detroit, special agent 
of General Accident, has purchased the 
agency of Charles P. Russell, general 
agent of the General Accident of Detroit, 
and will conduct the business in the name 
of the Russell Insurance Agency. He 
will operate a general insurance business 
at 34 West Congress street. 





BRADY RETURNS EAST 


Joseph A. Brady, state manager of the 
Union Casualty for New Jersey, who has 
been in Chicago for the past few weeks 
getting the branch office there in order, 
returned to his own office at Newark, 
N. J., this week, Charles W. Meeker hav- 
ing taken charge of the Chicago office as 
manager. 


CASUALTY APPOINTMENTS 
Kansas 
Kan. Cas. & Sur.—A. R. Bell, Chetopa; C. D. 
Hickok, New Ulysses; U. G. Sutton, Moline; 
O. H. Carver, Rosedale; C. N. Rodgers, Blue 
Rapids; Nate Neal, Minneola. ae . 
heo. Bond.—-Nick and John Simion, Pitts- 
burg; bi. F. George and R. C, Lawler, Girard; 
Albert Mebus, nsas City; F. R. Coulan, 
Juncticu City; C. R. Commons, Liberal; C. T. 
Akers and C, A. Brown, Topeka. 
Indiana 


U. S. #. & Acci— C. O. Ullin, Kendall- 
ville; W. A. Mason, Hammond; A. G. Lemert, 
Wellsboro. 

Natl. Cas—R. E. Seaman, West Lafayette. 

Unior. Liab.—G. I. Richmire, South Bend. 

Midland Cas.—Mrs. E. H. Pleak, Evansville. 

Chgo. Bond.---E, E. Mummert, Goshen; J. 
Conley, #!khart. : s 

Presb forv—T. V. Gilbert, Indianapolis. 

Traveiers—A. C. Richardt, Evansville. 

Hartford Acci. & tndem.-S. R. Pace, South 
Bend; Bernet, Hutchivson & Co., Evansville; 








Complete Coverage 


Brokers and agents these days 
are giving more attention to 
automobile insurance. It is a 
growing feature of the business. 
Here is where you want the very best 
service. You want to be thoroughly 
ss\usfied that your customers will be 
treated with consideration, and be 
given prompt attention. 
The UNITED STATES CASUALTY 
writes automobile liability insurance, 
als» property damage and collision 
{ sucemsity. Tis service is unsurpassed. 
Ge. your clients protected in a service 
company. 


United States Casualty Co. 


EDSON S. LOTT, President 


80 Maiden Lane 
New York 
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CHARLES H. ELDREDGE 
Manager 


i; E. Beahler, Ft. Wayne; Smith & Buntin, 
erre Haute. 

Grt. East. Cas.—T. J. Forsythe, Franklin; J. 
}: Goldsmith, Harlan; Sortwell & Morris, and 
. ae Ingling. ne gy Neal & Co., Leba- 
non; R. W. Hufford, Monon; C. M. Durham, 
Whiteland. 

Chgo. Bond.—L. M. Rowe, La _ Grange; 
Spangler & Nobles, Albion; F. H. Walker, An- 
gola. 

U. S. Fid. & Guar.—G. Miller, Indiana Har- 
bor; G. S. Good, Warren. 

Maryland, Cas.—F, B. Slabaugh, Nappanee. 
Ill. Sur.—H. M. Johnson, Hammond. 
Standard Acci.—W. E. Schultz, Union City. 
Clover Leaf Cas.—C. H. Schaefer, Logans- 


port. 

S. W. Sur.—G. M. Cobb & Co., Indianapolis. 
Equit. Sur.—W. L. Closson, Logansport; E. 
J. Fogarty & Co., South Bend. 


Ohio 
Cont. Cas.—J. F. Peppel, Findlay; C. R. 
Hues, Columbus; H. . Conklin, Toledo; 
G. M. Skinner, Cincinnati. 


Consol. Cas.—Harry Hirsch, Youngstown. 
Fid. & Cas.—C. H. Ludwig, Amherst; R. L. 
Schiller, Salem; E. F. Anderson, Greenville; 
I. Rhoten, Mowrystown. 

rankfort—Way & Turner, Akron. 

Mass. Bond.—J. J. Ward and Frank Wood- 
ward, Cincinnati; I. C. Park, Youngstown; W 
H. Lloyd, Chillicothe; E. L. Taylor, Ports- 
mouth. 

Natl. Cas.—C. W. Tite, Elyria. 

N. A. Acci.—H. N. Mellor, Urichsville. 
Ridgely Prot.—W. H. Armstrong, Lisbon. 
Standard Live St.—D. A. Emrich, West Mil- 


ton. 
Trav. Indem.—H. W. Forbes, Oberlin; Allen & 


Hartzell, Wadsworth; § C. Fetzer, Wooster. 
U. S. H. & Acci—F. M. Fisher, Lewisville. 
Title Guar.—Chappell & Co., Barnesville. 


Fid. & Dep.—P, R. Good, Columbus; G. W. 
Weare, Gibbs & Co., Cincinnati. 


Michigan 

Prud. Cas.—Edward LaDul, Jackson; C. G. 
Blizbe, Detroit. 

Ridgely Prot.—J. S. Barger, Saranac. 

Royal Indem.—A. J. Stock, Detroit. 

Standard Acci—L. H. Kimball, Jackson. 

Title Guar.—E. E. Kay, Bancroft. 

Trav. Indem.—W. T. Webb Williamston, 

U. S. H. & Acci.—Casper Snitgen and , 
Herehend, E. Disbrow, Vicksburg; 


Detroit; F. 
Anderson and Ray Green, Tekonsha; 


a Rothermel, Durand; A. W. Gutzki, Jr., 
Lansing; P. ave Princeton; Ww. Wy 
Thornton, Pt. Huron; - D. Geer, Benton 


Harbor. 

Income Guar.—A. E. Clow, Bendon. 

Masonic Mut.—N. H. Cathart, Flushing. 

Mich. Cas.—B. L. Brosier Kalamazoo; Fred 
Stevens, Kalamazoo; L. H. Potter, Detroit; F. 
W. Fry, Kalamazoo; H. W. Pire, Detroit; 
C. G. Nickerson, Glushing; S. E. Beck, Durand. 

N. Acci., Mich.—-C, Davidson and 
Emanuel Stein, Detroit; C. M. Fuller, Jackson. 
— are Per Pa + 

etna Acci. iab.—G. S. Collins nising; 

O. O. Deschaine, L’Anse ciaeapeacs 


Chgo. Bond.—W. O. 


hillips, Owosso; E. A. 

Bouchard, Sheboygan. - “ 

Cont. Cas.—J. E. Reilley, Cadillac. 

Federal Cas.—K. W. Bagger, Detroit. 

Fid. & Cas.—W. F. avidson Co., 
Huron. 

Frankfort—G. L. Chapmann, Detroit. 

Globe Indem.—O, M. Bowen, Quincy; Ernest 
Clabuesch, Pigeon. 


Port 


Grt. East. Cas.—B. F. Graff, Benton Harbor; 
O. E. Kintz, Grand Rapids; Ross Onderdonk, 
Lansing; C. A. Bear, Pontiac. 


7 oO ay ag ty ~ - 
on. ne. Guar. cci—J. E. Martin, 
Detroit; Welzeihn & Schulz, Secindw. 

Loyal Prot.—M. D. Walton, Armada. 

Maryland Cas.—G. E. Brown, Battle Creek; 
A. B. Cohen, Detroit. 

Masonic Prot.—J. E. Danin, Whittmore; E. 
G. Wilson, Pontiac. 

_Mass. Acci.—A. M. Allen, Port Huron; H. D. 
Sinclair, Midland; S. N. Diamond, Detroit; N. 
E. Collette, Menominee. 

Natl. Cas.—F. W. Hoisington, Imlay City; 
James Setchfield, Fenton; L. F. and P. C. Wid- 
rig, Mt. Clemens. 

. A. Acci.—T. E. Feeney, Battle Creek. 

Prud. Cas.—D. L. Brown, Detroit; W. 
Vantassel, Port Huron. 

Ridgley Prot.—Charles Ashby, Battle Creek; 
S._A. Ford, Quincy. 
wa Indem.—Smith & Boyland, Grand Rap- 


ids. 
Spatasd Acci.—M. B, Van Vrankin, Grand 
apids. 
ravelers—F, L. Pixley, St. Joseph. 

Union Liab.—A. C. Flower, nsing. 

U. S. H. & Acci—E. L. Barr, Lyons; H. B. 
Peck and Frank Petrie, Battle Creek; LeRoy 
Beck, Vermontville; . Fulton and Clara 
MacKibbin, Detroit; L. C. Reul, Grand Rapids. 

Income Guar.—C. L. Gustin, Traverse City. 

Interstate Bus. Men’s Acci.—S. S. Brams, De- 
troit; R. V. Flieg, Flint. 

Mich. Cas.—F. A. Mattern, Alma; G. W. 
Anderson, Detroit; E. T. Congdon, Richmond; 

Morton, Battle Creek. 

Union Cas.—John Hess, Elsie; Romaine Clark, 
St. Louis; C. E. A. Bunge and Bert Johnson, 
St. Johns; S. S. Bobier and John Opal, Detroit. 

Amer. Fidel.—King, Barnum & King, Detroit. 

Amer. Sur.—McPhail & Cole, Scottville; S. 
F. aan, Me pee = L. W. Smith, Ionia. 

u 


go. Bond.—McCune & Co. and M. L. Bach- 
elder, Petoskey. 
Cont. Cas.—C. F. Carney and J. T. Berry, 


Detroit; D. P. Smith, Eaton Rapids; A. J. 
Nichols, Marshall. ; 
Empl. Liab—H. M. Thatcher, Pontiac. 
Federal Cas.—Reginald Teetzel, Detroit; W. 
A. Taylor, Kalamazoo. \ 
Globe Indem.—R. J. Fenton, Detroit. : 
Grt. East. Cas.—L. C. Meeklenburg, Sturgis; 
F. E. Armstrong, Buchanan; J. H. Borst and 

















C: C. Jenks, Kalkaska; W. H. Haines, Lincoln; 





ae’ Indem.—Decker & 








¥ a Doyle, Elkton; J. R. Stevens, Gwinn; F. . Bay City; Leslie Richmond, 


Ovid; J. F. 
Stockbridge; E. 





. Frankfort; J. B. Field, Jackson; F. . Demorest, Saginaw; F. E. 
A. Gleason, Greenville; F. Beede, Harris- | Ledstrand, Manistique; A. C. Williamson, 
ville; Conley & Blashill, Imlay City; Arthur | Gwinn. 
Page, Jackson; H. C. Webster, Jewett City; i: Mich. Cas.—W. J. Densham, Saginaw; H. V. 
A. Stephenson Ins. Agency, Menominee; W. Yocum, Jackso . W. Bryan, Alpena; J. H. 


a: 
Knickerbocker, Port Huron. 

Union Cas.—C. A. Stevens, Dowagiac; O. A. 
Phelps, Gaylord. 


Day, Jr., Lansing; E. S. Luby, Kalamazoo; J. 
M. Green, Houghton; G. S. Andtos, Lansing; 
A. _ Rogers, eames A. 


Cc. g Steadman, 
Elsie; L. S. Field, 
at. Wi 


a ee Fid. & Cas.—G W and G. E. Morse, Juneau 

Fid. & Cas—H. J. Larson, Detroit; L. W. Gen. Acci.—A. J. Hardy, Waukesha. ; 

“tan ek Gee Roa Globe Indem a Leah rae Canad 

ny apa ee: ee ne = liven —W. ‘- Howe sie 
Natl. Cas——F. E. Gordon, Detroit; Ralph Natl. Cas.—H. B. Smith, Jauesvile. 


Howard, Detroit. 
New Engl. Cas.—John Jacobi, Mt. Clemens; 
Charles Van Keuren, sing. 
Royal Indem.—LeRoy Russell, Detroit. 

. W. Sur.—H. L. Trunbo, Lansing. 
Standard Acci.—Kittie I. Matgen, 
R. S. Scott, Marshall; A. H. 


Natl. Sur.—A. L, Cady, 
Lynn, Osceola. 

N. A. Acci.—C. E. Walthers, Waupun. 

Ocean—L. E. McGill and G. H. Williams, 
Ladysmith. 

Trav. Indem.—Lewis Ocain, Grand Rapids; 
C. W. Ferguson and T. S. Morrison, Mil- 


irnamwood; C. M. 


Detroit; 
ennett, Ira 


‘Blossom and R. L. Orbb, Grand Rapids; J. O. | waukee. 
Doe, Ludington; L. E. Pringle, Muskegon; F, Travelers—T. S. Morrison and G. R. Clark, 
Dietz and Henry Kunze, Detroit. Milwaukee. 


,G Rapids; 
W. Orr, Blanchard. pee, Seema. ee 





Union Liab.—F. L. Wilcox, Jackson. Time—E. G. Lewis, Sparta; J. E. Gardner, 
U. S. H. & Accii—K. Dykema and H. M. | Dalton; C. E. Root, Gordon; G. L. Pattison, 
Willis, Grand Rapids; J. A. Abshire, Kalama- | Durand; S. B. Wheldon, Bangor; H. W. Green- 
200; . Jameson, Elkton; G, A. Smith, | walt, Milwaukee; H. arty, Monticello; 








Gc. D. STOWELL & GO., General Agents 
NEW ENGLAND CASUALTY CO. 


Correspondence solicited from live agents in Kansas and Missouri. 
VICTOR BUILDING, KANSAS CITY, MO. 
American Automobile Insurance Company 
CAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


Get The Agency 


NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means ‘‘The best of everything for both 
Agents and Assured” 


























Accident and Health Fidelity and Surety Bonds Plate Glass 
am Burglary : Liability 





Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 
Over 28 old 


years 
Admitted assets : : over $747,000.00 


Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 
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ames Holt, Superior; H. R. Diestler, Horton- 

vi 3" wt, Seen, She finey, Green Ba 
. S. H. cci.— s n reen Bay. 
Aetna Life—W. A. Milier, Markesan; Jacob 

Steffen, Monroe. 

Amer. Mut. Liab—V. A. Trundy, Chicago, 


Tl. 

Badger Cas.—C. W. Hamilton, Westboro; 
William Sheeks, Pardeeville. 

Fid. & Dep.—Mrs. Bertha Buckingham, Ste- 
vens Point. 

Fid. & Cas—F. W. Bartlet, Sullivan. 

Genl. Acci.—Joseph Paul, Green Bay. 

Lon. & Lanc. Guar. & Acci—A. H. Budham, 

Burr Sprague and Frank Jenks, 

Brodhead. 


Natl. Cas——H. B. Smith, Janesville; C. B. 
Curtis, Fort Atkinson. 

Time—Axel Rasmussen, South Superior; J. C. 
Nesgaard, Racine; F. E. Moore, Rhinelander. 

Trav. Indem.—W. M. Burke, Kenosha. 

Travelers—F. W. Stanke, Wausau; S. H. 
Dosey, Pardeeville; L. H. Ashley, Hudson; 
I. S. Parker, Tomahawk. 

uw & & Acci—G. W. Porlier, West 
Depere; O. C. Censky, Padus; H. G. Fuller, 
Tomahaw 





CASUALTY NOTES 


The Hartford Accident & Indemnity has 
been admitted to Wisconsin. 


Wisconsin has licensed the Ben Frank- 
lin Mutual Casualty of Chicago, the 
printers’ compensation company. 


The Equitable Surety signed a deposi- 
tory bond of $500,000 on behalf of the 
Commonwealth Trust Company in favor 
of the city of St. Louis. 


A. D. Murphy, Columbus, Ohio, assist- 
ant general agent of the Fidelity & De- 
posit, been called to Dayton by the 
— of his father, W. Robertson Mur- 
phy. 

Senator William Green of Coshocton 
county, Ohio, author of the Green work- 
men’s compensation law of that state, is 
out for congress in the Seventeenth Ohio 
district. 

The Hartford Accident & Indemnity 
Company was licensed by the Missouri 
department last week. The L. D. Cabanne 
agency of St. Louis will be general agent 
for Missouri. 


H. G. Cleaveland, an attorney, has been 
appointed superintendent of the judicial 
and public official department of the 
Equitable Surety. Some years ago he was 
with the American Surety. 


Earl C. Thompson of St. Louis has been 
appointed general agent for the boiler and 
flywheel department of the Globe Indem- 
nity. He represents the Casualty Com- 
pany of America for other lines. 


The Bankers Limited Mutual Casualty 
of Milwaukee, organized to write burglary 
and other insurance for members of the 
Wisconsin Bankers Association, was li- 
— Nov. 8 by the Wisconsin depart- 
ment. 


McQuade & Horstman, Jefferson build- 
ing, Peoria, Ill, have been appointed dis- 
trict agents for the Standard Accident, 
representing the personal accident and 
health department for Peoria, Pekin and 
Peoria county. 


The National Surety has just written 
the fidelity bonding business of the 
Brotherhood of Locomotive Firemen & 
Enginemen, covering all of their subor- 
dinate officers, the aggregate liability be- 
ing $750,000 per annum. 


Dennis Hudson, secretary and manager 
of the Kansas City Casualty, is making 
a swing through agencies in Colorado and 
Utah. Mr. Hudson will form new con- 
nections for the company, besides look- 
ing over those which have been running 
for some time past. 


The National Surety has bonded the 
conductors on the Santa Fe Railroad, the 
premium being about $12,000 annually. 
This line had not been carried previously 
by any other surety company. The Na- 
tional has the line on the conductors of 
a number of the western railroads. 


The James & Manchester Company has 
been appointed representative of the Em- 
ployers’ Liability for Cleveland and Cuya- 
hoga county, succeeding W. O. Brunskill, 
resigned. The corporation will close the 


special office which it has maintained at_ 


Cleveland for the last three years. 


The annual meeting of the Casualty In- 
Surance Exchange of New York was held 
last week and the following officers were 
elected: Chairman, Edmund Dwight, Em- 
Ployers’ Liability; vice-chairman, A. Dun- 
can Reid, Globe Indemnity; secretary- 
treasurer, F. J. Walters, London Guaran- 

ee. Executive committee—Travelers, 
Fidelity & Casualty and Ocean Accident. 

The securities of all domestic com- 
panies in Tennessee are being transferred 
from the office of the state treasurer to 
that of the insurance commissioner under 
the law passed in September. A __— 
nary examination of these securities by 
Commissioner Taylor reveals a deficit in 
ma] ay = . two B ee gounpnaies, 

elay is anticipate n vin, 
them make good. a “4 

Mrs. Margaret L. Schrieber of Memphis, 
Tenn., has brought suit for $7,500 against 
the Fidelity & Casualty under the acci- 
dent licy of her late husband. Mrs. 
Schrieber shot and killed her husband, 
was tried for murder and acquitted. Her 
defense was that she was suffering from 
a brainstorm and from insane jealousy 
her Rusbend was exiled athe {ime bet 

was ca’ at the tim ut 
shot him accidentally. o 





BRIEF OF ASSOCIATION 


(CONTINUED FROM PAGE 1) 


which I have expressed along these 

lines have met with practically unani- 

mous approval from the men in the 
business who are best qualified to 
know its present needs.’ 

Agents Claim Recognition 

“We wish to be recognized as being 
among ‘the men in the business who are 
best qualified to know its present needs.’ 
You will please understand that we desire 
to cooperate with you and other commis- 
sioners and the companies in working out 
the best plan along proper lines. e be- 
lieve that your ruling regarding acquisi- 
tion cost needs modification. The con- 
stituent elements of this important prob- 
lem are the public, the companies and the 
agents, each of which should receive pro- 
portionate consideration. The Interstate 
Commerce Commission, in making its find- 
ings, considers the arguments of the rail- 
roads and the shippers. The Federal Arbi- 
tration Board gives as liberal audience to 
the views of the workman as to the em- 
ployer, so the agent is entitled to an equal 
opportunity to be heard. We, therefore, 
submit the following suggestions and rec- 
ommendations for your consideration: 

Compensation and Employers’ 

“Workmen’s Compensation—Your ruling 
with reference to commissions on work- 
men’s compensation seems to be fair un- 
der existing conditions. 

“Employers’ Liability—We believe that 
even if the conditions of the employers’ 
liability line are so unsatisfactory as to 
make immediate action necessary, any 
plan which requires the agent to render 
his services for an inadequate compensa- 
tion is improper. The unsatisfactory con- 
ditions obtaining in this line which you 
found as ‘necessitating immediate action’ 
have been caused by those companies 
which have practiced ruinous cutting of 
rates and payment of excessive acquisition 
costs, and are today the ones whose con- 
dition is ‘bordering upon insolvency,’ and 
has made necessary your above quoted 
statement. Companies and agents who 
uave not practiced such methods and 
thereby oftentimes lost their business to 
these rate-cutting companies, are now be- 
ing made to suffer for the acts of others. 
The plan for the future should be based 
upon the conditions reflected by the well- 
managed companies, and not upon the 
conditions reflected by those companies 
which have brought about the present un- 
satisfactory situation. In this regard the 
mere limitation of acquisition cost will 
avail little unless adequate rates pre- 
vail. Had the well-managed companies 
been free from the influence of cut-rate 
practices these conditions would not ex- 
ist. We submit that any regulation 
should provide for a fair and reasonable 
acquisition cost without discrimination 
against any of the parties at interest, all 
of whom should bear their share in such 
revision as may be necessary. In states 
where there are no compensation laws, 
the employers’ liability line is by far 
the larger field, the writing of which 
should be permitted at an acquisition cost 
proportionate to the labor and expense 
necessary. You will appreciate that in 
the more sparsely settled states the ex- 
pense and bor necessary for a given 
return is much greater than in the more 
densely populated sections. 

Minne wee Other Than Employers’ 
Liability—We firmly believe that you 
should not have included in your ruling 
the reduction of commission in the liabil- 
ity lines other than employers’ liability. 
We believe it is only your desire that the 
business of the companies be transacted 
in a manner satisfactory to the public, 
including the maintenance of absolute sol- 
vency to the companies. We maintain, as 
regarding these lines, all of the foregoing 
requirements are fully met. Even in view 
of the demoralizing influence of the reck- 
less companies, whose condition is now 
questionable, these lines, taken as a whole, 
have been productive of satisfactory profit 
to the companies and there is no reasona- 
ble complaint from any source. Ample 
proof of this can easily be secured. 

Premiums Are Small 

“The premiums covering these miscel- 
laneous liability lines are, on the average, 
small. It is a class of insurance which is 
rarely sought by the purchaser, but, on 
the contrary, requires earnest solicitation 
by men with experience and ability. It 
is absolutely impossible, on the basis of 
the present reduced commission, for an 
agent to produce a sufficient business to 
secure a proper livelihood. In certain of 
these lines it means to some almost elimi- 
nation so far as their present business is 
concern and will make impossible so- 
licitation of such business in the future. 
This, for example, as respects the busi- 
ness of physicians’ at The pre- 
miums on such policies will not exceed 
an average cost of $20. There are, in 
practically all states, agents who have 
specialized in this class of insurance. 

“In soliciting this business the agent 
must take his turn in the doctor’s office. 
He can see but few doctors daily. After 
years of faithful effort, however, there are 
special agents throughout the country 
who have built up a goodly income from 
commission on this class of business. A 
commission of 25 or 30 percent has here- 
tofore been paid. To reduce this com- 
mission to 10 or 15 percent really ap- 
proaches confiscation of the result of 
years of patient labor. The business to 
the company is not large or of major im- 





portance, and the cost limitation, as re- 
quired by your ruling, will show little or 
no effect upon the company. 


Different from Employers’ 


“The foregoing applies, to a greater or 
less degree, to all of the miscellaneous 
liability lines. The condition surround- 
ing a sale of such insurance is very dif- 
ferent from that on employers’ liability 
or workmen’s compensation. Workmen's 
compensation is, if not compulsory, al- 
most a necessity. The legislation of re- 
cent years, reducing the defenses of em- 
ployers and the practice of the courts, 
has brought about almost the same degree 
of necessity for employers’ liability insur- 
ance as for workmen’s compensation, par- 
ticularly in the north and east. These 
conditions do not obtain, however, as re- 
spects the other lines. They are matters 
of private contract entirely, and usually 
sold only upon repeated solicitation. The 
necessary labor, therefore, put forth in 
the securing of such business is greater 
than as respects workmen’s compensation 
and employers’ liability and, since the 
premiums are very much smaller, the re- 
turn to the agent is much less than as 
respects workmen’s compensation, or em- 
ployers’ liability, even at a higher rate 
of commission. 


Association Ready to Cooperate 


“The reduction of commissions on these 
miscellaneous lines is working a hardship 
which it is our earnest belief is unneces- 
sary. This association will be quick to 
cooperate with you in proper reforms. 
We will work with you and the companies 
for better conditions where such actions 
are shown to be necessary, but your recent 
ruling in connection with these miscella- 
neous lines we cannot but feel is taking 
from us that which is rightfully ours and 
should be vouchsafed to us with the pro- 
tection of the law if necessary. You will 
agree that anything which tends to the 
lessening of insurance protection is against 
the best interests of the people and the 
state. The injured person should be as- 
sured of his proper indemnity, and the 
more universal all such loss can be guar- 
anteed and distributed by insurance the 
better are the state and the people served. 
Under the conditions imposed by your 
ruling the extent of such insurance pro- 
tection is bound rapidly to diminish. This 
too, in time, will seriously affect the com- 
panies, since they cannot thrive without 
able, active agency organization. 

High Class Men Needed 

“General Remarks—It should be borne 
in mind that were it not for that phase of 
the business which gives the agent 4 
commission on renewals no one could 
afford to follow the vocation of a cas- 
ualty insurance agent. There would be 
scarcely any able men in the business, 
and without such able men it would be 
of little or no consequence. The first 
few years of such agents work on a com- 
mission basis are of much trial and dis- 
couragement, with small remuneration. 
It should be remembered that mony of 
those engaged in this business today have 
completed their pioneering, and are now 
justly entitled to the fruits of their labor. 
Casualty business has to be created by 
agents. The necessity for it must be made 
manifest to the assured. Few men buy in- 
surance of this kind unsolicited. The ef- 
ficient agent must of necessity be a spe- 
cialist in these lines. He must have long 
experience and training to properly serve 
all parties interested. 


Much Service Required 


“The very nature of the casualty busi- 
ness requires more from an agent after 
the policy is written than any other class 
of insurance. The agent must do more 
for the company and the assured than in 
other lines. The interests of the public 
and of the companies are best conserved 
if the business be handled by intelligent 
and efficient representatives. To encour- 
age such men to enter and remain in the 
business it is essential that they receive 
a fair recompense. If such men are 
driven from the field the public’s interests 
as well as those of the companies will 
not be properly protected. A reduction, 
therefore, in the compensation paid to 
agents will not only reduce the grade of 
men, but will unfavorably affect both as- 
sured and company. 


Various Plans of Operation 


“The limits of commission should not 
prevent the companies from making a 
profit-sharing contract with their agents. 
The agent who, by careful scrutiny of the 
business and right supervision of that 
which he accepts, can conduct his com- 
pany’s business on a bp = basis, 
should be encouraged and rewarded in so 
doing, rather than be made to suffer be- 
cause of his honesty and fidelity. It is, 
of course, necessary to require that the 
proper percentage of the premiums re- 
ceived be reserved for the payment of 
losses. Also, perhaps, that not exceeding 
a certain remaining percentage shall be 
used in the conduct of the business. The 
distribution of the remaining percentage 
in our opinion is a matter of private con- 
tract. he operating methods of the com- 
pany vary greatly, each after its own pe- 
culiar system, the result of many years’ 
experience. Some companies have sal- 
aried branch managers, whose services 
are augmented by men sent from and di- 
rected by the home office. Other com- 
panies have general agents in practically 
all the large cities, leaving the country 
district to developed by traveling spe- 
cial agents, ey of the home office. 
Others entrust ge territories to general 





LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Taz Western Un- 
DERWRITER Will Be on File in the Read- 
ing Room at Each Hotel in 
This List. 


IOWA 
THE SAVERY 








INSURANCE MEN’S HOTEL 
Buropeas Plana 
DES MOINES, IA. 
HE WALES 





C. BE. Wales, Proprietor 
Thomas McWilliams, Manager 


DUBUQUE, IOWA 
HOTEL KEOKUK 
Insurance Men's Hotel 
Europeans Plea 
KEOKUK, IOWA 


KANSAS 
THE CORONADO 


EUROPEAN 
Wichita'’s Newest Hotel. Opposite City Hall. 


Rooms with bath, $1.50 Steam heat, telephones, 
pe and cold water. elevator service. Cafe 


8. J. SMALLEY, Proprietor. 
WICHITA, KAN. 


NEBRASKA 
HE NEW LINDELL HOTEL 


R. W. JOHNSTON, Mer. 
EUROPEAN PLAN. 
Rates from $1 up. 























LINCOLN, NEB. 


OHIO 
LIMA HOUSE 











Insurance men meet their friends at THE LIMA 
HOUSE, Lima, Ohio. Sorry to leave, they all say. 
American Plan, $2.50 to $4.00 per day. 


Located on Public Square. 
LIMA, OHIO 


SOUTH DAKOTA 
QGHERMAN HOTEL 


EUROPEAN PLAN 
Rates, $1.00 to $3.00 per day 
SHERMAN HOTEL COMPANY 
J. R. Hussart, Manager 
ABERDEEN, 8S. D. 


THE NEW HOTEL LINCOLN 
JNO. M. TEELING, Prop. and Mgr. 
AMERICAN PLAN, $2.00 to $3.50, 
nsurance Men's Headquarters. 120 Rooms, 60 with Bath. 


Hot and Cold ing Water Every Room. 
Electrie T Every Room. 


WATERTOWN, S. D. 
HOTEL CARPENTER 


Sioux Falls, S. D.’s, new $250,000 
absolutely Cogees hotel. 
Positively the inading only fireproof hotel. 


Nov. 1, 1012. 
“Worth ose. 100 miles to Sunday at.” 
& Crocker, Props. 


SIOUX FALLS, S. D. 




















The biggest fire insurance paper, the 
biggest life insurance paper and the big- 
gest casualty insurance paper lished in 
the country is THE WESTERN UN- 
DERWRITER, and by subscription it 
costs less than 5 cents the copy. 





42 


THE WESTERN 


UNDERWRITER. 


November 13, 1913. 








agents to develop and rvise, the capi 
tal ~ resources for t work being fur 
nished by such general agents, who are 
entitled to receive a fair return for their 
capital and years of effort invested. Such 
representatives have much to do with the 
handling of the claim department, which 
otherwise would be part of the home of- 
fice administration or claim department 
expense, and this it would be difficult, if 
not impossible, to segregate. 
Inflexible Bule MTlogical 

“Certainly the placing of all such rep- 
resentatives on the same level of remun- 
eration, based solely on premium income, 
cannot be support as logical. The em- 
ployer knows tter than anyone else how 
much and in what manner his employes 
should be paid. Merit will always make 
its just demand and receive it. Individ- 
uality, skill and genius should always be 
encouraged. We submit, therefore, that 
having secured sufficient reserves for the 
protection of the policyholder, any addi- 
tional regulation. or limitation should be 
upon the total and eritire expense of the 


ongenr. 
“We believe that successful procedure 
can be attained only through the coopera- 
tion of. the commissioners, agents and 
companies. 
Becommendations 
“We, therefore, recommend: 
That you modify your ruling so 
that for the present it will a apely only to 
aes ecmponsatien ant = 
premiums, and 
differential 


sparsely settled territo: 
uires special consideration, it being un- 
dereeitec saci fae prope woviibe oa 
on 
of the problem in the interest of all cou- 


“Second. That the companies be per- 
mitted and urged to make profit sharing 


itted. Executive Committee, 
“NATIONAL ASSOCIATION CASUALTY 
& INSURANCE AGENTS, 
“WADE FETZER, President.” 


SETS A HIGH STANDARD 
(CONTINUED FROM PAGE 3) 
by very few of the many candidates 
for field positions. Many men are in 
the field today not because of their 
peculiar fitness, but because the ideal 
personality could not be found in men 
who also know the technical side of 
the business. 
Old Idea False 

In years gone by the idea in some 
measure prevailed that the successful 
special agent found it necessary to be 
all things to all men—sometimes to 
the extent of personal debauchery to 
greater or less degree. This situation 
never was true outside of a very few 
city agencies, and was then true largely 
because of mistakes in planting the 
company with agents of that caliber 
by some field men whose own ideals 
were not of the high standard outlined. 
The situation as it exists today calls 
for no letting down of one’s ideals. 
Fire insurance today is a dignified, 
serious business and_ representative 
companies are not looking for men in 
the field who cannot be trusted all 
the time to maintain the dignity of 
the institution amongst the best citi- 
zens of all communities, because after 
all, it is to such citizens they must 
appeal, for they are the property own- 
ers and premium payers in every field. 

Service to Agents 

There are many avenues of cultiva- 
tion which are legitimate, agreeable 
and successful. Chief amongst them 
all is the ability, from years of study, 
to be of service to agents who, be- 
cause of the very nature of their posi- 
tion, lack opportunity to learn all the 
details of the business. In all walks 
of life he who knows his own busi- 
ness and knows that he knows it car- 
ries ‘with him an atmosphere which 
compels respect and which breeds ap- 
reciation and reciprocity of service 
or service. — 

Personality is also quite necessary. 
Let the special agent make himself 
so welcome in the agent’s presence 








that a soapast for additional premiums 
\or special favors will seem superflu- 
ous. Let the agent at the close of 
each visit himself feel the desire to 
favor him without even an indirect 
suggestion that more business is de- 
sired. Such situations are not only 
possible, but with some field men are 
constantly occurring. 
Passing Upon Business 

Having planted his agencies and cul- 
jtivated his agents, the next test of 
ithe field man’s genius would seem to 
\be his ability to pass upon business 
in harmony with the policy of his 
management without offense to his 
agents and consequent injury to his 
plant. A few erroneous decisions on 
doubtful risks each year mark the dif- 
ference between success and failure as 
a field man. 

In late years the tendency is to 
require from the field man complete 
information as to the construction, ex- 
\posure, occupancy and hazard of risks 
such that in the absence of the field 
‘man the underwriting department may 
intelligently fix lines, rates and accept- 





they are the loss producers in an ab- 
normally heavy degree. 
Training in Adjustments 

The adjustment of losses is now 
often referred to the adjustment bu- 
reaus, but some managers believe that 
no underwriter is fully equipped who 
is not thoroughly experienced in the 
adjustment of losses, so that he may 
adequately estimate susceptibility to 
eee. The adjuster must have a 
knowledge of bookkeeping, a wide 
knowledge of values and must be just 
and tactful as well as strong enough 
\to resist the exaggerated demands of 
the more or less excited claimant. 
Probably no other line of endeavor 
calls for the exercise of so many high 
qualities. 

The life of a field man offers a 
wealth of experience and contact with 
all kinds of people and warm friend- 
ships are born, the outgrowth of years 
of association. What other possible 
avenue of life so touches humanity 
on every side, in joy and in sorrow, 
or what other vocation leads one to 
every hearthstone and to every empo- 











than any one other experiment. 


service for service. 


office. 


upon him. 





Extracts from Mr. Wood’s Address 


Of course the young special agent must make a record as a premium 
producer. This burden weighs heavily upon him and in his inexperience 
he is tempted strongly to lose sight of the fact that the net result in a 
series of years is the more important test of his value to his company. 
The speedy growth of premiums producing a large volume of business 
in a short period has been the ruin of more field men and managers 


* * 
The simple fact is that in all walks of life he who knows his own 
business, and knows that he knows it, carries with him an atmosphere 
which compels respect and which breeds appreciation and reciprocity of 


* *¢ * 

The good inspector of the current times must be a draftsman, a 
credit man, a penman, a versatile writer such as to make a clear picture 
of the risk and its hazards, and must also be so thoroughly grounded as 
an underwriter in fact and in the estimate of the company and the 
agent that he can satisfy his office that it is safe to retain a doubtful 
risk, or his agent that under the policy of the management of his com- 
pany it is necessary to cancel the policy. 


That special agent who is most insistent upon prompt payment of 
balances is the best friend a careless agent can have. This is true even 
if the special agent, after patient trial finding the agent slow in payment 
and indifferent about balances, actually moves the agency to some other 
It surely is an unkindness to an agent to permit him to drift 
along these lines until finally insolvency and possibly criminal action is 




















ances. The good inspector must be 
so thoroughly grounded as an under- 
writer that he can satisfy his office 
that it is safe to retain a doubtful 
risk, or his agent that it is necessary 
to cancel. He must acquire a won- 
derful fund of information about proc- 
esses of manufacture, chemical com- 
positions, resistive qualities of con- 
struction, conflagration dangers, com- 
mercial outlook and commercial ability 
of owners of risks. And having ac- 
quired such information, it is his duty 
\to make careful inspections, going into 
the dark places in cellar and attic and 
closet, the dumping places for filth and 
rubbish. . 
Inspections and Collections 

Companies are coming to value com- 
petent inspections at their full value 
and are demanding that every risk be 
reported upon in detail. The field man 
in making his reports should give the 
office a complete mental picture of the 
risk and its hazards. 

The collection of balances is one of 
the delicate and important duties of 
the field man. It is not a kindness 
to an agent to let him drift into a 
possible defalcation. Some agents ex- 
cellently qualified otherwise are them- 
selves poor collectors, but usually the 
agents that are “sloppy” as to balance 
are “sloppy” as to hazards, both moral 





and physical, and, generally speaking} 





rium of trade and every avenue trod 
.by men? 


DISCUSS FIRE RATING 


(CONTINUED FROM PAGE 4) 
interests. The answers are practically 
unanimous in favor of schedule rating, 
only one, a New York broker, answering 
“no. There is equal unanimity against 
rate making directly by the state, only 
three answering “yes.” The same is the 
case in favor of permitting companies to 
cooperate in making rates and also in fa- 
vor of permitting agreements that the 
rates so made shall be collected, only two 
answering “no” to the former and eight 
answering “no” to the latter. There is a 
decided weight of opinion in favor of the 
Dean analytic schedule for making rates, 
in favor of making the schedule rates 
“mandatory” instead of “advisory.” A 
strong majority is also of the opinion 
that rates should not be competitive. On 
the question of legislation there is a de- 
cided majority of the opinion that legis- 
lation granting exemption from anti- 
trust laws and from anti-trust prosecu- 
tions at common law is necessary. A 
considerable majority also favor state 
supervision of ratémaking bureaus, pro- 
hibiting discrimination in rates requiring 
reserves to be maintained upon the bureau 
rate, and requiring rates to be made 
through a common bureau. 

Variation from Bureau Rates 

The weight of opinion is slightly in fa- 
vor of prohibiting variations from bureau 
rates by other than a uniform percentage 
of increase or decrease by the company 
upon all rates charged, and is slightly 
against prohibiting all variations from 
the bureau rates. The answers are also 








slightly in the majority against a state 
review and fixing of proper rates, and it 








should be noted that some of the answers 
in favor of this proposition qualify their 
approval by adding, under proper safe- 
paras, upon complaint, or with court re- 

The answers are almost equall 
on whether commissioners should be lim- 
ited by law. The limitations suggested 
range from 10 percent and 15 percent to 
15 percent and contingent grade 15, 20 and 
25 percent, and a minimum of 25 or 30 


percent. 
Profits to Stockholders 
- As a reasonable profit upon the stock- 
holders’ investment in capital and surplus 
29 suggest 10 percent, others 10 to 15 per- 
cent, 15 per cent, 6 to 8 percent, 10 per- 
cent on capital, 15 percent on capital, 5 
percent unter eriting profit, 20 to 25 per- 
cent one-half payable as dividend, 5 to 8 
percent dividend and 2 percent or 5 to 10 
percent incrase in surplus. With regard 
to the conflagration hazard there is an 
equally wide divergence of opinion rang- 
ing from “none at present” to % percent, 
3 percent, 5 percent, 6 percent, 9 percent 
and 10 to 20 percent. n the question of 
what percentage of the premiums are 
— written at the advisory or bureau 
rates in their companies leading com- 
panies answer from 90 percent to 100 per- 
cent and many express a desire to have 
all premiums so written. 
o = . 


DISCUSS STATE SUPERVISION 
OF FIRE RATES 


The Wednesday morning session was 
fruitful of a large amount of informa- 
tion on the subject of how far state 
supervision of rates ought to go. The 
practically unanimous opinion of the 
underwriters was that no administra- 
tive officers are qualified to say the 
last word on insurance rates, the com- 
panies holding to the position that if let 
alone and given liberty of action, they 
can in time correct the inequalities and 
bring about an equitable apportion- 
ment of the cost of insurance. ‘ 

Charles E. Sheldon of the American 
cited Missouri, where in the short time 
the companies were permitted to op- 
erate, over 19,000 applications for re- 
vision were made and approximately 
10,000 corrections were actually made 
and the others would have been made. 
The commissioners, however, cling to 
the idea, that the companies should 
make the rates, the insurance depart- 
ment have power to review them, and 
then provide for appeal 4 4 the com- 
panies to the court. Mr. Rumsey re- 
ferred to Kentucky to show the bad 
effects of rate control by administrative 
officer, and Mr. Case of the London 
spoke of Kansas, where companies have 
as yet been unable to even learn a date 
upon which their appeals from rulings 
of Superintendent Lewis can be put on 
the court calendars. The session was 
obliged to adjourn to Thursday without 
finishing this topic, owing to a meeting 
of the executive committee set for Wed- 
nesday afternoon, also a meeting of the 
special committee on laws governing 
mutual companies. 

Mutual Representative Heard 

During the morning Mr. Tucker, repre- 
senting the mutuals, advanced the radical 
view that stock companies ought to charge 
full rates, make allowance for a fair 
profit to stockholders and declare divi- 
dends to their policyholders, and saying 
that is the only fair solution of the prob- 
lem and one that will eventually come 
to pass. 

Mr. Deutschberger, of the New York in- 
surance department, who is in charge of 
the complaint bureau, said that the com- 
panies’ spirit was to treat all complaints 
fairly and make corrections freely. 

Case Gives an Hour’s Talk 

Chas. L. Case, United States manager 
of the London Assurance, spoke for an 
hour, touching upon some of the fallacies 
surrounding insurance. The first was the 
reputed high cost of doin business, 
which he showed to be less than in sell- 
ing of books, clothing, furniture, etc.; 
next that of state rate making, for which 
no one is equipped ohoent the under- 
writers themselves. The fallacy of classi- 
fication, he said, would produce a lot of 
wholly unreconcilable figures, unless there 
was applied all over the country a sys- 
tem of reporting which should show every 
item of business measured by an identi- 
cal rule, and then only the experience of 
a term of years would prove beneficial. 
Talk about conflagrations being a thing 
of the past is fallacious, since there is 
no knowing when or where the next one 
will break out. It is necessary that the 
conflagration hazard be provided for in 
the rate. 

Hands Out Some Compliments 

There was a long discussion between 
Mr. Case and Superintendent Moore = 
Ohio about rating matters, after whic 
Mr. Rumsey of the Continental summ 
up matters and complimented the com- 
missioners from Massachusetts, Wiscons 
sin, Minnesota and Ohio, saying that 


divided 
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they were to handle all insurance affairs, 
the companies would worry no longer 
about supervision. It is expected that at 
the Thursday morning session Commis- 
sioner Preus will have a tentative bill 
ready, closely following the New York 
law, which he will ask the insurance men 
to discuss. It is not believed that a more 
radical measure than the New York law 
could be enacted in a representative num- 
ber of legislatures, although in Ohio the 
demand seems to be for something more 
restrictive. 





GIVES UP ITS DEPARTMENT 


California Fire’s Business in Central 
West Is Taken Over by Com- 
mercial Union Group 





: The home office of the California 
Fire notified Manager H. J. Woessner 
at Chicago, who has jurisdiction over 
1 the central west, to cease writing busi- 

ness. The liability of the California 
in Manager Woessner’s department 

will be distributed among the com- 

panies in the Commercial Union group, 
| especially the Union of England, Com- 
mercial Union of New York and Hand- 
in-Hand Underwriters. It was thought 
when the Commercial Union secured 
control of the California that it would 


























the idea and plan now to organize a 
similar committee 

At the Tuesday evening meeting W. 
E. Van Deventer, president of the IIli- 
nois State Fire Prevention Association, 
told of the work such bodies were 
doing. He dwelt especially on the edu- 
cational work that is being done in the 
schools. 








Will Meet in New York 


New York, Nov. 12—(Special)—At 
the meeting of the executive commit- 
tee of the Insurance Commissioners’ 
Convention today, it was decided to 
hold the midwinter meeting in New 
York on Dec. 15 at the Hotel Astor. 
The special committee to consider the 
proposed law relating to mutual fire in- 
surance companies was in session until 
late this afternoon, discussing the pro- 
posed bill section by section. 





Hartford Men Are Feted 

Hartford, Nov. 12—(Special)—Presi- 
dents Richard M. Bissell of the Hart- 
ford Fire and Edward Milligan of the 
Phoenix and Connecticut Fire, were 
hosts at a dinner at the Hartford Club 
tonight in honor of the two new vice- 
presidents of the Hartford, Whitney 
Palache and James Wyper, and the new 
vice-president of the Phoenix, George 
M. Lovejoy. About 100 insurance men 
were present. 











Milligan Heads the Connecticut 
_ Ata special meeting of the Connect- 
icut Fire on Tuesday at Hartford, Ed- | 
ward Milligan was elected a director | 
and president to succeed the late John 
D. Browne. This is expected to expe- | 
dite the completion of the merger en- 
tered into with the Phoenix, of which | 
Mr. Milligan is also president. | 





Act on Annexes 

The Mainland Board at Vancouver, 
B. C., has adopted a resolution to admit 
to membership underwriters annexes 
of one or more companies which main- 
tain separate field and other forces, or | 
annexes formed or maintained to take | 
over or continue the business of a duly | 
incorporated company or companies 





MANAGER MACKAY RETIRES 


Alexander Mackay retires as general 
manager of the Law Union & Rock at the 


ager. 





MISCELLANEOUS NOTES 


The losses in Saskatchewan have been 
unusually heavy this year, amounting to 
over $1,100,000 during the six months 
ending with September. 

The semi-annual meeting of the Associ- 
ation of Secretaries of Millers Mutual Fire 
Insurance Companies will be held at the 
Hotel Sherman November 18. 

At the annual meeting of the Boston 
Board Tuesday the following officers were 
elected: President, Edward F. oods; 
vice-president, Frank A. Dewick; secre- 
tary, F. Elliott Cable; treasurer, A. 
Jaratt Lewis. 

Thomas A. Hird, special agent in north- 
eastern Pennsylvania for the Springfield, 








| 
which have retired from business. 


| 
home office and is succeeded by Robert | COM Panes are on. 
| 
| 
| 


on “contents of barn,” w L 
tions, would cover anything that might 
ish in the barn, from an old pair of 


| used. 


| the mutual 


died at the White Haven, Pa., sanitarium 
last week. For many years Mr. Hird was 
connected with the Scranton rating office 
of the Middle Department. 


The Union of London, which has had 
its Pacific Coast department with Catton, 
Bell & Co., at San Francisco, for over 
twenty-five years, will transfer it to 
Harry H. Smith to be operated in con- 
nection with the Law Union & Rock. 


Fred F. Blanchard of Boston, president 
of the Associated Trust, is organizing a 
fire insurance company to be known as 
the Associated Insurance Company of Bos- 
ton, with a capital of $200,000 and a sur- 
plus of a similar amount. Mr. Blanchard 
is to be the president of the new com- 
pany. 

Joseph F. Magee, president of the As- 
sociated Underwriters of San Francisco, 
has resigned as of Jan. 1. Mr. Magee’s 
future connection has not yet been an- 
nounced. It is understood that W. W. 
Alverson, who has been assistant manager 
under Mr. Magee, will continue as acting 
manager. 


POINTERS ot 


FOR LOCAL AGENTS. 














“Pointers for Local Agents’’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 


.00 per copy. 
For sale by The Western Underwriter. 


Question—A building is located on 
land purchased by the assured on a con- 
tract by monthly payments, deed to be 
given when the final payment has been 
made. No mention of the contract is 
made in the policy. After a fire could 
the company be held to its policy? 

Answer—If the contract existed when 
the policy was written the courts of 
most states would hold the insurance 
valid. However, in one Illinois case, 
the court said that had the contract 
been made during the life of the insur- 


|ance policy the company might or 


might not be liable. In this opinion it 
was held that the insurance company 
through its agent should have ascer- 
tained the ownership of the land. 


Question—A stock company insures 
Jones $1,000 on horses, with limits of 
$150, anywhere. Jones is insured in 
a mutual company $1,000 on contents 
of barn with no limits on horses. A 
horse is killed by lightning in the 
barn. The appraisal is $150. Both 
What amount does 


Stirling, heretofore deputy general man- | each company pay? 


Answer—A policy covering simply 
with no limita- 


shoes to an automobile, and including 
paintings and jewelry, unless the stand- 
ard policy excluding the latter was 
Incidentally no well managed 
| company would accept such a form. 
| The horse was, therefore covered by 
olicy and the apportion- 
| ment depends on the limitation clause 
| in the stock policy. If this clause was 
| the ordinary one, “in case of loss no 
| one horse to be valued at more than 
| $150,” the companies share the loss 





We Insure 


and Canada, and are thus able 


Insurance Exchange 





not disturb its department at Chicago. 
: It is understood, however, that the 
: Commercial Union feels that it does 
2 not desire to have another company in 
‘ this field, but will employ the Califor- 
t nia to good advantage on the western 
y coast. 
1 Manager Woessner opened the de- 
. partment at Chicago some years ago 
and has had a very excellent record. 
n He formerly traveled for the Ameri- 
e can Central and is one of the popular 
a younger men in the underwriting field. 
* His department is located in the In- 
y surance Exchange, Chicago, and he 
e has three or four field men attached to 
e. his office. The company has been well 
oO liked in the central west, especially in 
d view of its notable record following 
be the San Francisco disaster. 
d The California special agents attached 
1- to Mr. Woessner’s office are F. L. Wei- 
e~ neck of Milwaukee, Freeman Wilson of 
id Columbus, Ohio; E. Schramm of 
re Chicago, and G. A. Mavon of Chicago. 
yn Clarence J. Johnson, formerly special 
ye agent of the Caledonian, is chief clerk 
te in the department. 
2S 
es Will Have Two Offshoots 
ut The Fire Insurance Club of Chicago 
1g will have two subsidiary organizations. 
d- One will be a “committee” of ex- 
he aminers who will meet probably once 
1g a month to discuss certain matters in 
which examiners are much interested 
but which would hardly be material 
as for the entire club’s consideration. 
ral This annex was suggested by W. H. 
ge Gartside in his recent speech on ex- 
~d aminers. The accountants in the or- 
ng ganization promptly saw the value of 
b- 
me 
a, Insurance Attorneys 
= AVERILL & TURNER 
nts Suite 204 American Central Life Building 
Indianapolis, Ind. 
- INSURANCE LAW 
an Henry W. Bullock 
— ATTORNEY-AT-LAW 
ell Suites 415-416 Law Bldg., Indianapolis, Ind. 
C.; 
Corporation and Insurance Law, Life, Liability, Ete. 
_. halichsditumend eked Geaas 
asi- References—Fidelity Trust Co. _ 4 2 
of W. H. O’Brien, Auditor of State, Indianapolis, 
4 NORRIS,McPHERSON & HARRINGTON 
ery Attorneys and Counsellors 
att 721-729 Mich. Trust Bldg., Grand Rapids, Mich. 
sal. Special Attention to Fire Insurance Litigation. 
i 
= M. C. TIFFT 
re Insurance Law a Specialty 
in 901-2 ANDRUS BLDG., MINNEAPOLIS, MINN. 
William Otis Badger, Jr. 
reen 
of 
nich Insurance Atty. for Best’s Ins. 
m 
om- Losses Reporting Agency 
co) - 
t if 
NEW YORK 








Everything, Everywhere 


We have correspondents and branches in all sections of the country 


handling their large lines. We can render the same superior service 
in all sections that we give our patrons in Chicago and New York. 
Our expert. engineering, inspection, and underwriting departments 
are at the command of agents and brokers who deal with the office. 


“The Agency with a Country-Wide Service”’ 


FRED S. JAMES & CO. 


to assist agents and brokers in 


CHICAGO 





half and half, because the whole of 
each policy is available to the loss on 
the horse. If the stock company pol- 
icy reads “$1,000 on horses, not ex- 
ceeding $150 on any one horse,” that 
company has only $150 applicable to 
the loss, while the mutual has $1,000. 
On a technical adjustment there would 
be good grounds in the latter case to 
make the apportionment on the basis 
of $1,150 available insurance, the mu- 
tual contributing on the basis of $1,000 
and the stock company on $150. It is 
the old case of the blanket pelicy bear- 
ing the burden and shows why com- 
panies object to blanket insurance. 


Question—An assured has converted 
a part of his dwelling into a grocery, 
ice cream parlor and confectionery 
store, having built on an addition to 
accommodate his trade. He also 
stores merchandise in other rooms of # 
his dwelling. Do you know of any 
company that will accept a risk of this 
nature at the regular dwelling rates, 
and if it did accept same and there 
was to occur a loss, would this invali- 
date the policy? 

Answer—We know of no company 
that would write a dwelling at dwelling 
rates where the building had been par- 
tially converted into a grocery store 
and warehouse and ice cream parlor. 
If the policy were issued after the 
change in occupancy took place, and 
the assured in applying for the insur- 
ance described the property as a dwell- 
ing, and neither the agent nor the 
company knew of the grocery occu- 
pancy, the policy might be void on the 
ground of concealment of material 
facts. It is very difficult, however, 
and in most valued policy states it is 
impossible to avoid liability on a pol- 
icy on a building for physical condi- 
tions existing at the time the policy was 
wrtten. If the change took place af- 
ter the policy was written, and with- 
out notice to the company, the insur- 
ance would be void without question, 
on the ground of increase of hazard. 
When the change takes place after the 
policy is written the courts in some 
western states hold that the company, 
upon learning of it, must cancel the pol- 
icy and tender the unearned premium 
if it wishes to avoid liability. 
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ADJUSTER OF FIRE LOSSES 


ILLINOIS MISSOURI IOWA 


Quincy Adjustrment 
& Service Bureau 


elis Buildi: 
GEORGE Cc. GILL. Manager 
INDIANA 
I. HH. ODELAU, 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
IOWA 


GEO. C. NEWMAN 
615 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


KANSAS 
Alexander ®. Hendry 
McPherso 


n 
INDEPENDENT ADJUSTER 
Inspect'ons Made. 17 Years Experence. 


MICHIGAN 

















Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
oO. Ce. Kormp 
n 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 


MINNESOTA 
CHARLES ©. BRADEN 
419 Behrens Bank Bidg. 


inneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 
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Once an 
| Illinois Life 
GREATEST GREATEST 
Man 


ILLINOIS ILLINOIS 


COMPANY Always an 


Illinois Life 
Man 


COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 


AND AND 
WILL PAY THEM WELL WILL PAY 








THEM WELL 


FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 

Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 











The Western and Southern 
- Life Insurance Company 


_ W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 


Year Assets Insurance in Force Income 
1892 $133,381 $2,707,366 $470,716 
1897 274,290 6,619,653 1,306,187 
1902 876,007 22,374,980 3,297,091 
1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
———————AGENTS WANTED—"— 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








Ov direct contract system places the Gompany in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings 
are available for men who have had experience in hand- 
ling men and developing territory. Are you interested? 


PITTSBURGH LIFE AND TRUST C0. 


HOME OFFICE, PITTSBURGH, PA. 


w. CS. BALDWIN HOWARD S. SUTPHEN 
President Director of Agencies 


YOUR CARD 


as a representative of the ‘‘Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING _ ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a fouitios to give liberal direct general cy contracts 
to the men wno can deliver the goods. e Missouri State Life fills the bill and we have some 
terri open in ey Ohio, Virginia, West Virginia, Georgia, Mississippi, Lllinois, Indiana, 
lowa, . Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 








Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress has been made during the past year; that 
the gain in insurance in force is over five and one-half millions, the amount in force being now 
neatly $111,000,000. After providing for the various funds for the protection of the policy ob- 
Sentions, there remains upon a most conservative basis of valuation a surplus of nearly two 
m poms, over and above the fund of two and one-half millions which is set apart for deferred 
dividends, an item ordinarily included in the surplus account. The payments to policyholders 
during the year amounted to nearly three millions, including over half a million dollars in divi- 
dends to policyholders “The Com'cl & Fin'cl Chron.” 1-25-13. 


. 
| AW ATR BRUGHL EGON 
4th Nat'l Bank Bidg., Cincinnati 





In other territory apply’to 
GEO. W. MURRAY, Supt. of Agts. 
250 Broadway, New York, N. Y. 





PRUDENTIAL POLICIES 


are low in cost and every 
feature is guaranteed. 
They are attractive to the 
public. Prudential poli- 
cies sell. 


Write us 
about an agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 





Incorporated as a Stock Company by the State of New Jersey 














SAFE AS A GOVERNMENT BOND 


LIFE. HEALTH. ACCIDENT 2° MONTHLY INCOME INSURANCE. 


it Our New Agency Proposition B> Hii ar lt TS 
Our Policies: Best and iatest 
Correspomdence confidential 
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